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John M. Lovejoy 


John M. Lovejoy, president of Seaboard Oil Co. of 
Delaware, was installed as president of the American In- 
stitute of Mining and Metallurgical Engineers at the 
145th annual meeting of the society at New York last 
week. The honor climaxes 20 years of active member- 
ship in the organization. He has held a number of other 
official positions including chairman of the petroleum 
division. 

Mr. Lovejoy began his engineering career in the 
copper mining area in Chile after graduation from Co- 
lumbia School of Mines in 1911. He worked also in gold 
and silver mining in Chile and Colorado before going 
to China in 1914 as geologist and engineer for Standard 
Oil Co. of New York. He also worked for The Texas Co. 
before his army service during the war. 

After the war Mr. Lovejoy joined Amerada Petrole- 
um Corp. and rose to vice-president and general man- 
ager of that company. In 1928 he was called to the 
presidency of Petroleum Bond and Share Co. at New 
York and two years later became president of Seaboard. 
He is an enthusiastic yachtsman in his leisure time. 
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“Drive” on by Independent Merchants 
To Tighten Anti-Trust Laws 


WASHINGTON, Feb. 24 
NDEPENDENT grocers and 
{ druggists are building a fire 
under Congress on behalf of 


the Robinson anti-chain store 
bill. It may become so hot that 
the administration will be 


forced to indorse some sort of 
legislation to cut down the com- 
petitive advantages of the 
“chain” stores. 

While drafted by the whole- 
sale grocers to remedy market- 
ing ills of their trade, the Rob- 
inson bill, being general in 
terms, apparently will affect the 
oil industry and many others. 

The bill, unanimously report- 
ed by the Senate Judiciary Com- 
mittee, is now on the Senate cal- 
endar and probably will be tak- 
en up shortly. It would amend 
the Clayton anti-trust law to 
tighten up the provisions (Sec- 
tion 2) against price discrimina- 
tion. 

Sponsors of the bill contend 
that the Clayton act has been of 
little help to independent mer- 
chants, whose interest it was 
enacted to protect, because of 
‘loopholes’? which permit price 
discrimination. 

The bill attempts to curtail 
the advantages enjoyed by the 
“chain stores’? because of their 
large purchasing power. It 
would restrict quantity 
discounts to a differential equal 
to no more than the saving of 
cost of handling and delivering 
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.equal terms to all 


By A. M. Petty 
N. P. N. Staff Writer 


large quantities. The Federal 
Trade Commission would be em- 
powered to investigate, hold 
hearings, and limit quantity 
discounts where the number of 
available purchases was. so 
small as to make the discount 
“unjustly discriminatory.” 

Other provisions would pro- 
hibit ‘‘allowances” which are 
not offered on proportionately 
competing 
distributors. 

Strangely enough, outside of 
grocers, druggists and similar 
trades, other industries have 
shown little apparent interest in 
this legislation. So far as could 
be learned, no oil men appeared 
at the hearings in the House on 
the Patman Bill (companion to 
the Robinson Bill). No hear- 
ings were held in the Senate. 

Senator Robinson has stated 
that the bill to tighten up the 
anti-discrimination provisions of 
the Clayton Act is among the 
half dozen or so measures which 
have a chance of passing even 
though Congress adjourns in 
April or May, as is hoped. 

Whether he was speaking as 
administration leader in the 
Senate or merely as author of 
the bill, is not apparent. 

As part of their campaign to 
put across the Robinson bill and 


other items in their legislative 
program, the grocers and drug- 
gists are sponsoring a ‘‘march 
on Washington” by independ- 
ents in all lines of business. They 
have designated March 4 as “‘In- 
dependents’ Day” and have 
hired Constitution Hall for a 
mass meeting of the ten thou- 
sand delegates they say will at- 
tend. 

Sponsors of the ‘‘march”’ ex- 
pect President Roosevelt to ad- 
dress the gathering, but no an- 
nouncement of this has come 
from the White House as yet. 
Senators Robinson, Borah, Ty- 
dings and others interested in 
fair-trade legislation probably 
will be scheduled for speeches. 

So far the administration has 
given no intimation of its atti- 
tude towards the Robinson bill 
or any of the 20 or more similar 
bills introduced since Congress 
convened Jan. 3. 

Incidentally, the flood of bills 
to tighten up the anti-trust laws 
indicates how far the pendulum 
has swung back since the NIRA. 
Last session, the legislative 
hopper was jammed with bills 
to suspend the anti-trust laws 
for industrial agreements. No 
bill of that sort has been pro- 
posed this session. 

The President may reveal his 
attitude toward such legislation, 
should he appear at the ‘“Inde- 
pendents’ Day” rally. 

Some political advisers close 
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to the White House are said to 
be urging that the administra- 
tion make some gesture toward 
the thousands of independent 
merchants in many lines of busi- 
ness who feel that there has 
been a letdown in enforcement 
of the anti-trust laws. Much of 
this resentment is a holdover 
from days of the NIRA. 

Former Governor Al Smith’s 
charge about suspension of the 
anti-trust laws in his Liberty 
League speech found its mark. 
The administration would have 
liked to have answered that 
charge in Senator Robinson’s re- 
ply to Smith a few days later. 
But when the _ speech-writers 
went to the cupboard they found 
it practically bare of ammuni- 
tion. 

Some insiders of the adminis- 
tration blame Felix Frank- 
furter, Harvard professor, who 
has placed his disciples high in 
the councils of the New Deal for 
what they regard as the “do- 
nothing’ policy of the anti-trust 
division of the Justice Depart- 
ment. 

Some persons in a position to 
know believe that the Frank- 
furter philosophy is to soft pedal 
the anti-trust laws so that the 
small business man will be con- 
vinced that these statutes are in- 
adequate to protect his interests 
and will make him more ready 
to accept federal control of all 
business. 

That would sound far fetched 
except that it concerns a man 
who reputedly suggested other 
New Deal expediences, such as 
delaying a court test of the 
NIRA as long as possible in the 
hope that popular sentiment for 
the codes might influence the 
Supreme Court. Those tactics, 
of course, turned out to be a 
boomerang—the longer the 
Blue Eagle lived, the worse 
people thought of the NIRA. 


Opposing the view that no 
moves should be made to en- 
force the anti-trust laws, it is 
said, is another group of ad- 
visers. They believe that the 
administration should act to 
head off Senator Borah, most 
famous of the ‘‘trust busters” in 
Congress, who will shortly take 
the field in his campaign for the 
Republican presidential nomi- 
nation. 

These political advisers are 
said to be urging that the situ- 
ation requires some move to 
pacify the small business man. 
A big anti-trust suit would spike 
Borah’s artillery, it is suggest- 
ed; a nice, juicy court case 
which would make the head- 
lines and stay in the newspapers 
through the coming political 
campaign. 

If not an anti-trust suit, then 
these advisers are represented 
as favoring enactment of some 
sort of fair-trade legislation, 
along the lines of the Robinson 
bill. 

Which course the President 
himself favors, if any, may be 
revealed shortly. The “‘Inde- 
pendents’ Day” rally will fur- 
nish a good stage setting for 
any announcement of policy, 
provided the attendance lives up 
to hopes of the sponsors. 

The Robinson bill is conceded 
a good chance of passing the 
Senate where it likely will be 
brought up for a vote shortly. 
In the House, the progress of a 
bill of similar intent may be 
slower, as various industries ex- 
amine it more closely to see how 
it affects them. 

While drafted to fit market- 
ing problems of the food and 
drug trade, the Robinson bill 
will apply generally to all busi- 
ness. 

Some oil men believe that it 
will apply to certain practices 
prevalent in oil marketing. The 
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proposed restrictions on quan- 
tity discounts, for example, may 
affect the huge deals with the 
tire companies and groups of 
consumers, not to mention spe- 
cial deals with favored distrib- 
utors. 

Other provisions might con- 
cern ‘‘excessive’’ allowances to 
dealers for furnishing equip- 
ment, rentals and other pay- 
ments which are not offered on 
proportionately equal terms to 
other distributors. 

Another plank in the legisla- 
tive platform of the grocers and 
druggists is enactment of the 
Tydings-Dies bill providing for 
resale price-maintenance = for 
branded products. 


Indiana, Colorado 


Endorse Code 


CHICAGO, Feb. 22.— Two 
more states have endorsed the 
proposed marketing code for the 
middle west, and have sent noti- 
fications to P. J. Schroeder, 
Minneapolis, chairman of the 
committee to meet here Feb. 27 
to decide the future course of 
the code based on acceptance by 
the industry. 

These states are Indiana and 
Colorado. 

The Indiana Independent Pe- 
troleum Association does not 
have another convention until 
March 18 and 19, so the associa- 
tion directors and officers met 
this week and endorsed the 
code. The letter of transmittal 
to Mr. Schroeder stated: 

“They (officers and directors) 
approve of the substance there- 
in and feel that if there be sin- 
cerity of purpose on the indus- 
try’s part to work harmoniously 
toward the common purpose of 
market improvement that the 
provisions in the code are suffi- 
cient to serve as the basis for 
industrial improvement and co 
ordination.”’ 

Colorado joined in endorsins 
the code through a meeting 
Feb. 17 of the Colorado state 
marketing committee for the oi! 
industry. 

Two states holding annual 
jobber association conventions 
since the code drafting confer- 
ence, Feb. 5-7 in Chicago, have 
also endorsed the code. These 
are Illinois and Towa. 
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lowa Jobbers Endorse Code, 


Four Are Dissenters 


By E. L. Barringer 
N. P.N. Staff Writer 


DES MOINKS, Feb. 19 

OWA oil men endorsed the 
: proposed midwestern mar- 

keting code at the annual 
convention of the Iowa Petro- 
leum Association in Des Moines 
this week. The endorsement, 
however, was not unanimous. 

Jobbers only were asked to 
vote on a motion for the associa- 
tion to approve submission of 
the code to the Federal Trade 
Commission, and four disap- 
proved. Their basis for disap- 
proval was first, that the ‘‘below 
cost”’ selling rule is inadequate, 
second, that there are no penal- 
ties for violations. 

Rule 4, on below-cost selling, 
has ‘‘no stops,’”’ and is ‘not 
worth the paper it is written 
on,’ explained Ernest Peter, 
Northern Iowa Oil Co., Cresco, 
most vocal of the dissenters. 


The jobber’s favorite mathe- 
matical question on major com- 
pany ‘“‘below cost selling’’ was 
brought up by Mr. Peter—how 
a major company can allow a 
dealer margin of 3.5 cents, a 
bulk plant commission agent 2 
cents, carry the’ inventory, 
credits, and advertising, yet al- 
low a jobber margin of only 5.5 
cents. 

When Mr. Peter warmed to 
his subject he charged that, 
under the old code, the producer 
got $1 for his crude, and th» 
refiner, with the country flooded 
with gasoline, ran the price of 
70 octane motor fuel to 5.5 
cents. 

“Those who wrote this code,” 
he thundered, ‘‘could have writ- 
ten an effective code (the pro- 
posed regional code) .... it 
is not worth a_ continental 
damn.” 

On the criticism of the pro- 
posed code not having any pen- 
alties, several jobbers pointed 
out that penalties could not be 
part of a voluntary document. 
Also, dissenters were referred 
to the provision that an unwork- 
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able rule may be suspended by 
a state committee, thereby not 
penalizing a marketer adhering 
to the code, and bringing a vio- 
lator into line by allowing all 
other marketers to meet his 
competition on the same terms. 

The question of major com- 
pany marketing costs and job- 
ber margins is relative, said 
Paul E. Hadlick, secretary of 
the National Oil Marketers As- 
sociation, and a convention 
speaker, in answering criticism 
on below cost selling in the pro- 
posed code. 

“If you had a 20-cent margin, 
and your competitor had a 25- 
cent margin, you would still be 
handicapped,” he said. 


Mr. Hadlick explained that 
his policy was one of bringing 
down major company market- 
ing costs. Then he referred to 
his Wisconsin convention ad- 
dress on the proposal to domes- 
ticate all foreign corporations, 
telling the jobbers that he 
wants the heads of major com- 
panies to realize how simple it 
is, through legislation, for 
states to throw out foreign cor- 
porations. 


Consideration of the proposed 
code climaxed the opening meet- 
ing of the Iowa convention, Feb. 
18. The session opened with an 
address by Dr. D. W. Morehouse, 
president, Drake university, Des 
Moines, and the reading of a 


paper prepared by Francis 
Johnson, chairman, Iowa Tax 
Reduction League, explaining 


the league’s interests in keeping 
state budgets in line with in- 
come. 


The industry’s own problems 
then came before the conven 
tion with an address by Victor 
H. Seales, director of publicity, 
American Petroleum Industries 
Committee, New York. Mr. 
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Seales reviewed the organiza- 
tion of the industries committee 
and its functions. 

In spite of the enormous num- 
ber of bills already enacted in 
state and federal legislatures, 
Mr. Scales warned jobbers that 
‘soaking the motorists” contin- 
ues through measures such as: 
diversion of gasoline tax funds 
for relief; port of entry laws; 
ton mile taxes on trucks; regula- 
tion of trucks, as to size and 
weight; chain store taxes. 

Compulsory use of alcohol in 
gasoline “is nothing more than 
prohibition in reverse,’ Mr. 
Seales stated. ‘“‘With one swing 
of the pendulum we try to pre- 
vent people from using alcohol; 
with the next swing we try to 
compel them to use it.” 

Another field in which the 
public should be given its choice 
is that of transportation, he con- 
tinued, whether it be by rail, 
water, road, or air. 

Highway transportation will 
improve, Mr. Scales predicted, 
if it is not handicapped by regu- 
lations fostered by older trans- 
portation methods. He urged the 
oil industry to be alert to the 
threats against it in the trans- 
portation field. 

Mr. Hadlick then took the 
platform, swinging the theme of 
the meeting from taxation to 
the proposed code. Before get- 
ting into the code Mr. Hadlick 
reviewed some of the affairs of 
national legislation and coun- 
selled oil men to take a more 
active part in politics. Active 
business men generally do not 
have the time to engage in poli- 
tics, but he advised oil men to 
urge successful retired business 
men to turn their talents to- 
wards government. 

Drafting of the code out in 
the open was lauded by Mr. 
Hadlick. Whether the code will 
aid the jobber depends on how 
seriously it is taken by all the 
groups that wrote it, he said. 

A. L. Lommel, Bartles-Shep- 
ard Oil Co., Waterloo, then re- 
ported on the Chicago confer- 
ence drafting the code, and of- 
fered the motion that the Iowa 
meeting approve the proposed 
code. 

The code offers ‘‘a great fu- 
ture” for the jobber, said J. A. 
Dennis, Iowa Independent Oil 
Co., Knoxville, also a delegate 
at the Chicago conference. Mr. 
Dennis praised the spirit of co- 
operation, and lauded the code 
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as the “best that can be writ- 
ten’’ by the various marketing 
groups. 

Albert Stoessel, Stoessel Oil 
Works, Ottumwa, then seconded 
Mr. Lommel’s motion. 

The vote was taken among 
jobbers only. Major company 
representatives were not asked 
to take action for their com- 
panies. 


While debate on the motion 
brought out far more argument 
than at the code session at the 
Illinois convention the previous 
week, the Iowa dissenters, in be- 
ing frank with their criticism 
of the proposed code and fail- 
ure of other codes bring order 
into marketing, made the advo- 
cates of the code even more ac- 
tive in supporting the proposi- 
tion. Also, the code session 
found jobbers aligned together 
urging its adoption, while last 
summer these jobbers were di- 
vided on the chain store tax law 
issue, some fighting for the tax 
while others opposed inclusion 
of the oil industry in the meas- 
ure. 


HE program for the second 

afternoon was given over to 
discussions on government, oil 
heat, and tractor fuel. 

For a balanced business Ed- 
ward A. Weil, Automatic Burn- 
er Corp. and Kieen Heat, Inc., 
Chicago, urged distribution of 
heating oils and oil burners for 
complete automatic oil heat 
service. 


The trend for burner distrib- 
utors to engage in selling fuel 
oil was traced, as he outlined 
the early difficulties of burner 
merchandising. Statistics were 
cited for last year’s burner sales 
in Washington, D. C. and Balti- 
more. In Washington 90.2 per 
cent of all burner sales were 
made by companies also han- 
dling fuel oil, he pointed out, 
while in Baltimore burner-oil 
dealers sold 96 per cent of the 
installations. 


The hook up of burner and 
oil distribution enables an or- 
ganization to sell oil to its burn- 
er customers, Mr. Weil contin- 
ued. “It is better to spend a 
dollar building new customers 
instead of spending the dollar 
trying to take business away 
from a competitor,” he said. 

Tractor manufacturers are 
turning from tractor distillate 
engines to gasoline engines, so 


Iowa jobbers were informed by 
C. G. Krieger, agricultural en- 
gineer, Ethyl Gasoline Corp., 
Detroit. 

Three tractor manufacturers 
who have already swung over to 
gasoline engines, Mr. Krieger 
said, are Oliver, Cleveland Trac- 
tor Co., and Minneapolis-Moline. 
Sales of the Oliver 6-cylinder 
engine, running on 70 octane 
gasoline, he continued, in the 
first six weeks of 1936 were 10 
per cent more than the quota 
set for all of 1936. Other trac- 
tor manufacturers may swing 
over this year, he predicted. 

Mr. Krieger then outlined the 
advantages of a gasoline burn- 
ing tractor engine, in higher 
horsepower and economy of fuel 
and oil. Rubber tires on trac- 
tors, he continued, over steel 
wheels, result in a 25 per cent 
fuel economy as elimination of 
the lugs saves on power. The 
life of the tractor is increased 
two to three times with rubber 
tires. 

Jobbers can increase sales 
and get the farmer’s business 
through promoting the use of 
high compression tractor fuels, 
and getting leading farmers to 
swing over to this fuel, he said. 

Two candidates for governor 
on the Republican ticket ad- 
dressed the convention. George 
A. Wilson, state senator, Des 
Moines, told jobbers he did not 
advocate reduction of the state 
gasoline tax fund while $86,- 
912,000 in state highway bonds 
were outstanding, but he op- 
posed diversion. 


George Call, Sioux City at- 
torney, the other candidate of- 
fered a bit of drama at the be- 
ginning of his address. Just 
after his introduction a pistol 
was fired near the entrance 
door, and a hold-up man rushed 
to Mr. Call, who held his arms in 
the air. From Mr. Call’s pock- 
ets the robber took $43 from 
one side, $57 from the other. 
Mr. Call explained that the $43 
was to meet payrolls and buy 
materials, the $57 was to pay 
taxes. 

“T’ll take the $43, I don’t 
want people to think I’m a tax 
collector,’’ shouted the robber 
as he grabbed the money and 
rushed to the door at the end 
of the pantomime. 


A rap at New Dealers manag- 
ing Iowa farms from behind 
desks in Washington drew 
heavy applause from the oil job- 
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ber audience. The speaker was 
C. A. Weaver, Des Moines at- 
torney. He defended the U. S. 
Supreme court, citing that, from 
Feb. 1, 1790 to July 1, 1935, 
Congress had enacted 24,0156 
laws, the court had overruled 
60, presidents had vetoed 628. 

Then he turned to an analysis 
of Jefferson and the Constitu- 
tion, quoting Jefferson’s state- 
ment that, if Washington tells 


the country when to sow and 
reap, then the people will want 
for bread. This motto should 
be prominently displayed in 
Washington public buildings, he 
said. 

“T leave to you the proper ap- 
plication,’ Mr. Weaver told 
Iowa oil men. Heavy and pro- 
longed applause greeted the dig 
at the efforts to run [owa’s 
farms by remote control. 


9% Increase in March Gasoline Demand 
Estimated by Bureau of Mines 


WASHINGTON, Feb. 21 
F OLD man Winter doesn’t 
| hang around longer than ex- 
pected, the oil industry is go- 
ing to have a good month in 
March, with gasoline sales pick- 
ing up sharply, according to the 
U. S. Bureau of Mines. 
Domestic demand for motor 
fuel will reach 35,000,000 bar- 
rels in March, or about nine per 
cent greater than a year ago, 
the bureau predicts in its 
monthly forecast. Besides this, 
gasoline exports will total 2,- 
800,000 barrels, the report said. 
Required crude oil production 
for March was estimated at 2,- 
738,900 barrels daily, which is 
about 90,000 barrels over the 
level recommended for Febru- 
ary and 218,600 barrels over the 
crude allowable set under the 
oil code for March, 1935. 


An addition of 1,780,000 bar- 
rels to gasoline stocks was rec- 
ommended for March, the re- 
port explained, on the assump- 
tion that the refining districts of 
East Coast, Indiana-Illinois, Ok- 
lahoma, Inland Texas, Louisi- 
ana-Gulf and Rocky Mountain 
would meet their March 31 
stock-level objectives. 

“Stocks in the remaining dis- 
tricts,’’ the report added, ‘‘prob- 
ably will exceed their respective 
objectives of that date, but it 
would be undesirable from an 
operating standpoint to recom- 
mend reduction in these districts 
sufficient to offset this condition 
by March 31.’ 

Apparently, the bureau’s only 
concession to unexpectedly large 
increases in gasoline’ stocks 
during January and February, 


February 26, 1936 


due to reduced consumption be- 
cause of bad weather, was in its 
recommendation of a stock in- 
crease of only 1,780,000 bar- 
rels, whereas ordinarily the in- 
crease would probably have 
been near 3,000,000 barrels. 


EDUCTING ‘‘direct”’ sales of 

900,000 barrels (an_ in- 
crease of 200,000 barrels over 
February ‘“direct,’’ due chiefly 
to inclusion of natural gasoline 
losses in domestic demand), and 
adding the recommended stock 
increase, the bureau estimated 
required production of finished 


and unfinished gasoline in 
Mareh at 38,680,000 barrels. 
This’ total was’. distributed 


among the various refining dis- 
tricts, as follows: 
Required Gasoline 


Production 
(Barrels) 


BeASt COASE ...0..:...... ; ; 6,760,000 
Appalachian ..... siivecéactacsadezas, Ree 
Indiana-Illinois ...................... 6,340,000 
CPU ced esibicidacesccdcctdcsaeus 2.440,000 
Kansas-Missouri ..............0...05 2,370,000 
TORII RN URNINNEOE scccasccacsncesesansacces 2,760,000 
TRIM GRNBBE cseiincccccscssschanassateaces 8,150,000 
Louisiana-Gulf  .....0....00.... 1,260,000 
Arkansas-La. Inland ............ 810,000 
Rocky Mountain .............000.... 810,000 
Rt a ee 5,530,000 

MEE. canteen Ras 38,680,000 


Percentage of natural gaso- 
line in the refinery gasoline to 
be made in March has been re- 
duced to 6.3 per cent, as com- 
pared with 6.8 per cent esti- 
mated for February, which is 
equivalent to 2,440,000 barrels. 
Deducting this from the re- 
quired production leaves 36,- 


240,000 barrels of gasoline to 
be made from crude, according 
to the bureau’s forecast. 


With a percentage gasoline 
yield averaging 43.99 per cent, 
the bureau estimates that to pro- 
duce the gasoline required will 
require the running to stills of 
82,380,000 barrels of crude. 
Runs to stills of foreign crude 
are estimated at 2,900,000 bar- 
rels. 

Crude exports during March 
were estimated at 3,900,000 
barrels as compared with an 
estimate of 3,610,000 barrels in 
February. Provision was made 
for withdrawal of 25,000 barrels 
daily from crude stocks during 
March; of this total, 20,000 bar- 
rels daily affects California. 

Estimated daily average re- 
quired production in March for 
each state, with comparative 
figures for February, follows: 

Crude Production Required 
(Barrels Per Day) 


February March 
NA iskabevatasetverccaas 1,068,200 1,104,000 
CR ROPM IA oi ccst ccc 529,600 538,800 
Oklahoma ............. 183,700 506,300 
Louisiana .......... 141,100 151,400 
WRI vaasesscccstaxas 137,400 142,000 
New Mexico .... 61,300 64,200 
Pennsylvania ........ 42,900 44,800 
Michigan .............. 44,800 44,300 
Wyonine ............... 34,400 34,800 
ATKANGASG § .......2.::.2 29,900 31,900 
HGTCUCKY © cccccicccsces: 14,500 14,500 
Or aes 11,900 12,400 
ae 11,200 11,600 
aD id Geemeerene 10,500 10,800 
NNN ixacd nksotecteacons 10,400 10,800 
West Virginia...... 10,300 10,400 
CONOTREO ....00080055: 3,800 3,700 
BMGIGRG siccesscccsicccin, 2,200 2,200 

2,648,100 2,738,900 


New Synthesis Method 


CLEVELAND, Feb. 17.—A 
new method for synthesis of 
ethyl alcohol from ethylene gas 
and water, without the use of 
sulfuric acid has been an- 
nounced by the Leningrad Re- 
search Institute, Soviet Russia. 


A mixture of water vapor and 
ethylene gas is passed over a 
dry catalyst at 230-260 C., 
(446-500 F.), and at pressures 
of 450-600 pounds per square 
inch, The gases pass through a 
reactor, vapors of water and al- 
cohol are condensed and the un- 
reacted ethylene is recycled. 
The solutions obtained are said 
to contain 10 to 12 per cent alco- 
hol. 





Oil Companies Win Order Blocking 


Wisconsin Cost Questionnaire 


MILWAUKEE, Feb. 21 


ISCONSIN’S investiga- 
W ic: of oil marketing ran 

into difficulties last week 
when a temporary restraining 
order was granted against the 
markets department order seek- 
ing to obtain detailed informa- 
tion regarding major company 
marketing operations. 

This action represents the 
first real offensive step to block 
fulfillment of the department’s 
general order 23d, and is the 
first time major interests have 
raised any serious objection to 
the current investigation, aside 
from verbal objections made 
during the five hearings con- 
ducted by the department 
throughout the state. 

Judge A. C. Hoppman, Dane 
county circuit court granted the 
temporary restraining order in 
Madison Feb. 18. Arguments on 
making the restraining order 
permanent will be heard by the 
court March 2. 

Companies that took joint ac- 
tion against general order 23d, 
that carried a questionnaire re- 
quiring the giving detailed in- 
formation on costs and opera- 
tions were: Sinclair Refining 
Co., Standard Oil Co. of In- 
diana, The Texas Co., Pure Oil 
Co.. Shell Petroleum Corp., 
Cities Service Oil Co. of Wiscon- 
cin and Phillips Petroleum Co. 
Wadhams Oil Co. (Socony- 
Vacuum) filed an_ individual 
complaint. 

The department’s general or- 
der 23d contained an extensive 
questionnaire, and presumably 
was designed to get costs and 
marketing data of interstate 
companies into Wisconsin. Wad- 
hams Oil Co., a Wisconsin corpo- 
ration had in earlier hearings 
presented costs records of two 
Wisconsin service stations to 
the department. Wisconsin rep- 
resentatives of major com- 
panies, which market a consid- 
erable portion of the gasoline 
sold in the state, are not in- 
formed as to marketing costs, it 
was brought out at several 
hearings. It was shown that 


prices, margins and marketing 
policies are determined outside 
the state. 

A re-hearing on general order 
23d was recently held and the 
motion made by major com- 
panies to dismiss the order was 
denied. However, at that time 
the questionnaire was amended 
to clarify certain points. 


A. P. I. Tells Own Story 


NEW YORK, Feb. 24.—What 
the American Petroleum Insti- 
tute is and why it was organized 
is the gist of the booklet ‘‘The 
Story of the Institute’ pub- 
lished under the direction of 
W. R. Boyd, Jr., executive vice- 
president. 

It was put out primarily to 
acquaint the oil men with the 
multitudinous activities of the 
Institute in every branch of the 
industry and to interest him in 
becoming a member. 

Copies may be obtained by 
writing the Institute headquar- 
ters at 50 West 50th St., New 
York City. 


Nebraska Association Recommends 


Tractor Fuel Grading 


LINCOLN, Neb., Feb. 24 

TANDARDS for the identi- 
G ication of two grades of 

tractor fuel marketed in Ne- 
braska have been recommended 
by Nebraska Petroleum Mar- 
keters, Inc. 

Nebraska marketers last 
week were notified of these 
recommendations, suggesting 
distinctive trade names and a 
1.5 cent price differential, and 
have been asked to co-operate 
by following the suggestions. 

Designations recommended 
by the association are: 

That the more volatile fuel be 
designated as ‘“‘Special Tractor 
Fuel.’’ This name would apply 
to that type of tractor fuel on 
which it is necessary to obtain 
exemption certificates for re- 
fund of the federal motor fuel 
tax. 

That “Special Tractor Fuel” 
be colored a light blue to dis- 
tinguish it from the ordinary 
type of tractor fuel. 

That any other grade of burn- 
ing oil offered for tractor use 
be designated simply as “‘Trac- 
tor Fuel.” Thus, two names 
would be used to differentiate 
between the two grades. 

That the minimum price on 
“Special Tractor Fuel’’ be 1.5 
cents per gallon over the normal 
posted price of ‘“‘Tractor Fuel.” 

The association reports that 


ny 


jobbers handling both types of 
tractor fuels arrived at the 1.5 
cent difference as necessary to 
meet the higher tank car price, 
cost of handling, and obtaining 
of exemptions. 

For over a year the associa- 
tion has been studying the trac- 
tor fuel marketing problem be- 
cause of market confusion. 
Tractor fuel is especially im- 
portant in rural communities as 
Nebraska does not refund the 
motor fuel tax on gasoline con- 
sumed for agricultural  pur- 
poses. 

Some marketing organiza- 
tions handle only one grade of 
tractor fuel, others handle both 
grades. There has not been a 
general, recognized line of de- 
markation for the industry and 
the farmer, and leadership in 
price has been lacking on the 
vrade now designated as 
“Special Tractor Fuel.” 

In presenting the suggestion 
the association sent a form of 
acceptance for jobbers to signify 
co-operation in following the 
recommendations. 

“With the tractor fuel season 
upon you, this (recommenda- 
tion) can be effective at once 
and we sincerely hope you may 
have a larger and more profit- 
able business this coming sea- 
son,”’ O. D. Corey, association 
president, said in the letter to 
all jobbers. 
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Lost Selling Opportunities Revealed In Survey 





WASHINGTON, Feb. 21 
OW service stations 
| throughout the United 
States apparently over- 
looked millions of opportunities 
last year to sell batteries, tires 
and tubes, a tankful instead of 
five gallons of gasoline, anti- 
freeze, spark plugs and other 
accessories is indicated in a sur 
vey of motorists’ misfortunes by 
the American Automobile As- 
sociation. 

More than a million motor- 
ists ran out of gasoline during 
1935, while 8,500,000 tires went 
flat and 540,000 drivers allowed 
their radiators to freeze up, ac- 
cording to the AAA. 

The list of these and other 
mishaps to motorists was com- 
piled by the national motoring 
association on the basis of an 
analysis of emergency road 
service reports from 12,000 
official garages and service sta- 
tions affiliated with the AAA. 

“Our study shows,” said the 
AAA statement, ‘‘that the ma- 
jority of motoring misfortunes 
occur as a result of failure of 
many car owners to give their 
cars proper care. 

“That a startling large num- 
her of drivers continue to oper- 
ate on tires worn down beyond 
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By A. M. Petty 
N. PLN. Staff Writer 


the proper margin of safety is 
indicated by the fact that ap- 
proximately 8,500,000 _ tires 
went flat during the past year. 
Also some 540,000 drivers al- 
lowed their cars to freeze up 
during the cold weather,’ the 
statement added. 

“Other motoring mishaps and 
predicaments taking place dur- 
ing the year,’’ according to the 
AAA, “included: 800,000 cars 
stuck in the mud or snow; 4.,- 
500,000 with serious’ break- 
downs requiring tow-in to the 
repair shop; 5,400,000 cases of 
ignition trouble, including sys- 
tems ‘drowned out’ in rainy 
weather: 3.200.000 cases of bat- 
tery trouble; 1,245,000 cars 
wrecked or off the road, requir- 
ing crane service: 2,000,000 
cases of starter trouble. includ- 
ing cold weather difficulties: 
and 437,000 carburetor com- 
plaints.’ 

That list of mishaps repre 
sents millions of sales oppor- 
tunities lost to service stations. 

Why ?—it may be asked. Did- 
n’t the car owner have to buy 
gasoline, a new battery, spark 
plugs or other accessories after 
he was “rescued’’? 

Yes, but in most cases he 
probably bought his new tires, 


Courtesy Ohio Motorist 


chains, battery, and other neces- 
sities from his ‘‘rescuer,” who, 
usually, was a towing car from 
the nearest garage or repair 
shop. 

The unfortunate motorist 
may regret not purchasing his 
needed accessories from his 
favorite service station. But 
when in dire need he buys from 
the man on the spot. 

Not many service stations 
have towing cars, so it is usually 
the garages and repair shops 
which make the sales after the 
motorist has had his mishap. 

But the service station where 
the motorist last stopped for 
gasoline, oil or even water and 
air before his misfortune had 2 
prior opportunity to make many 
of these “emergency” sales. 

Checking the oil, tires, radi- 
ator, battery, spark plugs, wind- 
shield wiper, headlights and 
other points on the car, as well 
as asking to fill up the gasoline 
tank, might have resulted in a 
sale by the service station and 
would have possibly avoided a 
motor breakdown, running out 
of gas, or even an accident. 

Of course, there are thous- 
ands of drivers included in that 
list who would not have bourht 
anyway—those who are always 
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putting off tending to the needs 
of their cars until it is too late. 
However, of the hundreds of 
thousands of others, many prob- 
ably could undoubtedly have 
been persuaded to “buy now,”’ if 
a little extra salesmanship had 
been used. 

The automobile association 
statement said that its compil- 
ation of motoring “headaches” 
looms large at first glance, but 
pointed out, “It should be re- 
membered that they have re- 
sulted from more than 400 bil- 
lion passenger-miles of auto- 
mobile operation.”’ 

“A large part of it,’ the 
statement added, “is due to the 
fact thot motorists have not yet 
been educated to the _ point 
where they take the requisite 
pains to have their cars in good 
condition at all times. 

“This has a two-fold effect: 
It increases the costs of upkeep 
and at the same time delayed 
maintenance is a definite hazard 
to safe operation.’’ 

The AAA statement used the 
figures on car mishaps to sup- 
port its advocacy of compulsory 
inspection of motor’. vehicle 
equipment. 

“One of the effects of com- 
pulsory inspection of motor ve- 
hicle equipment under state or 
municipal supervision in state 
and municipally operated gar- 
ages would be to make the 
motor owners more ‘car care 
conscious’ and this psychological 
benefit is one of the reasons why 
the AAA favors passage of mo- 
tor vehicle inspection legislation 
everywhere,” the statement con- 
cluded. 


Octane Number Upheld 
As Quality Rating 


TULSA, Feb. 22.—A ruling 
that the octane value of a motor 
fuel is one of the measuring 
sticks in determining that fuel’s 
quality has been handed down 
by the U.S. Circuit Court of Ap- 
peals for the Seventh Circuit. 

The case, that of Barnsdall 
Refineries, Inc. vs Birnamwood 
Oil Co., was the outgrowth of a 
difference in interpretation of a 
contract after trade publications 
began listing U. S. Motor gaso- 
line according to octane rating. 
The contract had been signed 
prior to the division into octane 
brackets of U. S. Motor gasoline, 
and after that division the Bir- 
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namwood company contended 
that it should pay the low oc- 
tane price for the company’s 
“Be Square’’ or house brand 
gasoline, which met the middle 
bracket specifications. 

The Barnsdall company lost 
the case in the lower federal 
court but the circuit court of ap- 
peals reversed the lower court’s 
ruling. In reversing the court’s 
ruling the appelate court stated 
in part that; 

“The commodity purchased 
was the regular house brand 
product, Be Square gasoline, 
which was included within the 
single quotation prior to Sept. 1 
but which was the second of the 
three grades quoted after Oct. 
1. Appellee recognized this fact 
by ordering some smaller quan- 
tities of third grade and still 


smaller quantities of premium 
gasoline. When it ordered Be 
Square gasoline it contem- 
plated, as provided by its con- 
tract, that it would receive the 
regular house brand Be Square 
gasoline. This was in fact a 57- 
64 octane. Consequently, ap- 
pellee received what it  bar- 
gained for. There was deliv- 
ered to it what it ordered, and 
it was charged for the same in 
accordance with the intent and 
meaning of the contract. 

“In this situation, the court 
erred, as a matter of law, in 
finding that the gasoline pur- 
chased fell within the lowest 
bracket. There was no proper 
evidence to support such find- 
ing, and the court should have 
directed a verdict for the ap- 
pellant.”’ 


Borderline Motor Fuels Are Active 
In Periods of Low Gallonage 


TULSA, Feb. 24 
ORDERLINE motor fuels 
4 have attracted more than 
usual attention the past few 
weeks as. sub-zero weather 
throughout the country cut 
heavily into gasoline consump- 
tion. These borderline motor 
fuels are products tnat are not 
quite up to the specifications 
generally accepted by the trade 
for regular or house brand gas- 
oline, yet are somewhat better 
than the accepted requirements 
for third grade motor fuel. 


When there is an active move- 
ment of gasoline, borderline 
products are not much in the 
limelight. The preponderance 
of regular’ up-to-specification 
motor fuel dwarfs the volume 
of borderline products. But 
when the markets are quiet or 
when conditions are highly com- 
petitive, these borderline motor 
fuels come to the foreground. 

Borderline fuels originate in 
East Texas and other Mid-Con- 
tinent refining districts. 

A so-called ‘cracked gaso- 
line’ is being offered from East 
Texas. This product runs as 
high as 62 and 63 octane, al- 
though some samples show only 
a 61 octane rating when tested. 
Ordinarily this motor fuel is 
disposed of as a third grade or 


competitive gasoline and, due to 
its high octane rating, moves at 
slightly higher prices than the 
third-grade gasoline, But when 
competitive conditions develop, 
its quotations sometimes drop 
back to the level of third-grade 
gasoline. This accentuates the 
competitive conditions existing 
for third-grade gasoline. At 
other times this material has 
been offered by brokers as 
“high octane”’ gasoline at prices 
more nearly in line with those 
for regular or house brand gas- 
oline. 


In efforts to obtain the high- 
est octane available, some job- 
bers apparently have over- 
looked other motor fuel require- 
ments that assure quick start- 
ing, good mileage, and that will 
not trouble the motorist with 
vapor lock and gum accumula- 
tions. 

Much of this ‘‘cracked gaso- 
line” has an unusually high 
gum content. Laboratory tests 
of fresh samples show the gum 
content runs as much as 75 to 
100 milligrams per 100 cubic 
centimeters of gasoline. Tests 
were made only for pre-formed 
gum. Results of tests showing 
the potential gum content could 
not be obtained. However, it 
is known that the longer the 
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material weathers in storage 
the higher the gum content be- 
comes. Analysis of ‘cracked 
gasoline”’ that had been filtered 
revealed the gum content to be 
about 50 milligrams. 


The gum content of this 
“cracked gasoline”? may be com- 
pared with results of tests on 
samples obtained from _ repre- 
sentative retail outlets in sev- 
eral cities and towns in the 
United States. At one northern 
city, samples from a half dozen 
stations showed a maximum 
gum content of 19 milligrams, 
with several samples running as 
low as 5 milligrams, At other 
points the gum content averaged 
around 6 milligrams with 19 
milligrams the highest test on 
non-lubricated grades. 


It is understood the Ethyl 
yasoline Corp. recommends 
that gasoline contain not more 
than 10 milligrams of  pre- 
formed gum. Export purchasers 
have been known to turn down 
gasoline with more than 10 mil- 
ligrams of gum. Domestic buy- 
ers ordinarily will tolerate 15 
milligrams of gum. Others, 
however, have been known to 
accept gasoline with a slightly 
higher gum content, 

Vapor pressure is another 
factor in the sale of some gaso- 
lines. Under ordinary condi- 
tions, it is recommended that 
gasoline for use in the north 
have a maximum of 11 pounds 
vapor pressure. Actual tests 
on some gasolines show the va- 
por pressure to be as high as 
12 and 14 pounds per square 
inch. 

For the above shown reasons, 
gasoline that is known to fall 
short of general trade expecta- 
tions is quoted and sold at frac- 
tionally under general market 
prices. 

Motor fuel of under standard 
specifications is known to exist 
and the trade generally con- 
cedes that price concessions are 
necessary before an outlet can 
be obtained for such material. 





‘Jim’ Cushman At Rochester 


DES MOINES—J. M. Cush- 
man, head of the Cushman-Wil- 
son Oil Co., Des Moines, is still 
being treated at the Mayo clinic, 
Rochester, Minn. Mr. Cushman 
is pleased to have personal 
visits and letters from friends. 
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Industry to Enter Consuming Season 


With Heavy Gasoline Stocks 


By J. C. Chatfield 
N. P. N. Staff Writer 


NEW YORK, Feb. 21 
HE oil industry will enter 
T the 1936 consuming season 
with far larger stocks of 
motor fuel than in recent years. 
This was reported at the annual 
meeting of the American Insti- 
tute of Mining and Metallurgi- 
cal engineers here this week. 
One authority pointed out 
that the increase in stocks of 
gasoline during February will 
be double that of a normal Feb- 
ruary. Another’ stated that 
stocks of gasoline will exceed 
71,000,000 barrels on March 31, 
while last year they were 66,- 
290,000 barrels on that date. 


HESE larger stocks are the 

result of a combination of cir- 
cumstances, including the un- 
usually severe winter with its 
large demand for fuel oil and 
at the same time a reduction in 
gasoline demand. They result 
also from a greater feeling of 
optimism on the part of the in- 
dustry. 

This feeling of optimism in 
the industry makes the larger 
stocks less of a menace to the 
market structure than stocks 
of similar size would have been 
in recent years, the petroleum 
engineers agreed in their yearly 
clinical examination of the in- 
dustry. 

The weather has made a con- 


siderable dent in anticipated 
consumption and the consump- 
tion which has been lost be- 


cause of bad weather will not 
be made up later in the year. 
Additions to gasoline stocks in 
February will be at least 8,700,- 
000 barrels, or two times as 
much as normal for that month. 

Many refiners are short on 
fuel oil and have been forced to 
run more crude than they other- 
wise would in order to meet 
fuel demand. In the first half 
of February there has been a 
close relationship between re- 


ductions in fuel stocks and ad- 
ditions to gasoline stocks. 


The thought was expressed 
hy several engineers that it may 
become necessary for refiners 
to reduce their cracking opera- 
tions and cut their gasoline out- 
put if the use of fuel oil for 
domestic heating purposes con- 
tinues to grow as it has in the 
past few years. Another alter- 
native would be to open the 
door to the importation of for- 
eign fuel oil, Coal interests now 
are trying to increase the tax 
on oil imports in order to force 
consumers to burn domestic 
fuel only. 

A detailed forecast of de- 
mand for motor fuel for the 
year was presented by Fred Van 
Covern, director of the depart- 
ment of statistics of the Ameri- 
can Petroleum Institute. He es- 
timated that domestic demand 
will increase 6.5 per cent to 
464,300,000 barrels and that ex- 


ports will decrease 1,500,000 
barrels to 28,800,000 barrels. 


Total demand for the year thus 
is estimated at 493,100,000 bar- 
rels, an increase of 5.7 per cent. 

By quarters Mr. Van Covern 
estimated that gasoline demand 
would rise 10.7 per cent in the 
first quarter, 6.4 per cent in the 
second quarter, 5 per cent in 
the third quarter and 5.1 per 
cent in the fourth quarter. He 
pointed out that the calcula- 
tions are a projection of trends 
and that weather conditions 
should be borne in mind in con- 
sidering first quarter figures, 

On the basis of a gasoline 
yield of 44.5 per cent Mr. Van 
Covern estimated refinery crude 
requirements at 2,740,000 bar- 
rels daily compared with 2,- 
647,200 barrels in 1935. 

Total demand for domestic 
crude was placed by Mr. Van 
Covern at 2,880,000 barrels 
daily, reaching a peak of 3,000,- 
000 barrels per day in the third 
quarter. By quarters his figures 
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2,760,000 


first, 
second, 2,940,000; third, 3,000,- 
000; and fourth, 2,830,000 bar- 
rels. These figures do not allow 


were: barrels: 


for any withdrawal from stor- 
age, being net demand figures. 
Assuming that the industry 
continues its recent policy of re- 
ducing crude inventories, Mr. 
Van Covern estimated that such 
withdrawals for the year may 
reach 18,300,000 barrels (Janu- 
ary stock reductions totaled 1,- 


600,000 barrels). With such a 
stock reduction daily average 


crude new crude production re- 
quired would be 2,830,000 bar- 
rels daily compared with an ac- 
tual crude production of 2,722, 


600 barrels daily in 1935. 


shipments no doubt will in- 
crease and the apparent supply 
of gasoline will be reduced 
considerably, he said. 

World consumption of petro- 
leum products in 1935 was es- 
timated by Valentin R. Garfias 
and R. V. Whetzel, of the for- 
eign department, Cities Serv- 
ice Co., at a new peak of 1,592,- 
585 barrels, as compared with 
1,510,369 barrels in 1934 and 
1,406,923 barrels in 1938. 

The increase in demand in 
foreign countries was about 4.1 
per cent, as compared with 
6.1 per cent in the United 
States. The world figure was 5.4 
per cent. 

In the past five years U. S. 





Marsh Heads A. I. M. E. 


Petroleum Division 


NEW YORK, Feb. 21.—Hal- 
lan N. Marsh, General Petrole- 
um Corp., is the newly elected 
chairman of the petroleum divi- 
sion of the American Institute of 
Mining and Metallurgical Engi- 
neers. A. Albertson of Shell Pe- 
troleum Corp. is assistant chair- 
man. E, A. Stephenson of Mis- 
souri University, was re-elected 
secretary-treasurer. 

Vice-cnairman for production 
engineering is L. L. Foley of 
Ohio Oil Co.; for production J. 
Terry Duce of The Texas Co.; 


In making up his estimate of production has exceeded con- fo, engineering research J. T 
motor fuel consumption, Mr. sumption by 134,000,000 bar- jyayward of the Barnsdall Oil 
Van Covern based his figures rels while outside the U. S. ‘ 


partly on an estimate that 3,- 
750,000 new ears will be regis- 
tered in 1936 and that 2,750,000 


automotive units will be 
junked. 

Mr. Van Covern pointed out 
that the industry now is bor- 


rowing from second and, third 
quarter production by its pres- 
ent excess production of gaso- 
line. He suggested that stocks 


may well exceed = 71,000,000 
barrels by March 31, unless 


runs are reduced, 

One factor suggested as ac- 
counting for present stock lev- 
els is that it has been quite dif- 
ficult to ship from primary to 
secondary storage in recent 
weeks. Once the weather breaks 


there has been an excess pro- 
duction of 105,000,000 barrels. 
The U.S. has cut its stocks some 
132,720,000 barrels due to ex- 
ports but stocks have increased 
some 371,634,000 barrels out- 
side of this country. The two 
authors point out that this is an 
estimated stock figure and may 
not be entirely accurate because 
of our faulty knowledge of con- 
sumption abroad. 

The accompanying table 
gives world consumption of pe- 
troleum products for the past 
two years as estimated by Mr. 
Garfias and Mr. Whetzel. De- 
tailed figures in the table as 
here presented cover only the 
20 largest consuming countries. 


Co.: for economics Sidney A. 
Swensrud of Standard Oil Co. 
of Ohio; and for refining Wal- 
ter Miller of Continental Oil 
Co. Earl Oliver, Ponca City, 
Okla., was re-elected chairman 
of the stabilization committee. 


Announcement was made at 
the annual dinner by John M. 
Lovejoy, new A.I.M.E. _ presi- 
dent, that the Anthony F. Lucas 
award for outstanding contribu- 
tions to production engineering 
now is open and a committee 
will be appointed to select the 
first recipient of the award. The 
award is in honor of the discov- 
erer of the Spindletop field and 
results from a number of gifts 
made over a period of years. 


World Consumption of Petroleum Products 


(Thousands of Barrels) 


Gas and Miscel- 
Motor Fuel Kerosine Fuel Oil Lubricants laneous Total 
1935 1934 1935 1934 1935 Bibs | PORN 19234 1935 1934 1935 1934 
United States 125.300 197.106 17,500 44 224 346,400 331,989 19,900 18,484 126.900 118,351 OTH OOO 99 164 
er eae 18,565 12.759 28,555 27,489 56,112 53,568 R,150 7,710 16,888 15.774 123.270 117.300 
United Kingdom . 37,454 34,254 6,015 6.515 25,894 26,511 2,692 2,882 2,121 2,008 74.176 72.170 
France 22.200 21,400 1,890 1,810 14,210 13,510 2,110 2,160 2,000 1,675 42.610 40.555 
Canada 16.650 16.210 1,750 1,712 14,700 14.24] gen S08 1.690 1.621 25 #20 8 4699 
—_............ ae 15,205 1010 910 8,850 8,646 2,660 2,550 2,610 1,920 30,340 29,231 
Bewemtinea ........<.<.e0ses0 5,710 5,503 1,180 1,132 13,700 13,066 320 293 850 792 21760 pred 
Japan 7,122 6,472 1,130 1,100 13,800 12 227 1 609 1 RAs 199% ong on RTA 29' 948 
ering 2 100 1.916 610 604 11,400 11,287 160 147 2.580 2,380 16,850 16.334 
Roumania Foe id» 135) Varn 11 667 220 206 1.700 1.680 15.098 1 ERG 
British India .. 2.300 2,265 6,200 6,114 3,700 3,573 950 923 1,¢80 990 14.230 13.863 
EER en 4,563 4,003 1,502 1,410 7,600 7.000 615 5R2 1.660 1,379 15.940 14.374 
Duteh East Indies 1,600 1,533 2,390 2,330 4,900 A 770 540 526 1,480 1,400 10,910 10.559 
Australia 6 609 485 1050 1.u4i nT) 2.840 400 330 500 402 11,580 11,099 
Dutch West Indies 180 172 25 23 11,800 11,486 30 29 2,400 2,140 14,435 13,850 
Holland 3.410 3,280 1,680 1,453 2,110 1.965 An 212 810 610 8 410 7,620 
ieaahe 710 704 1.380 1.315 3,600 3,411 610 590 1,510 1,487 7,810 7,507 
China 1.024 945 2,666 2.855 3,010 3,728 281 270 111 102 7,102 7.900 
Venezuela 520 Al? 22 20 900 738 28 21 5,200 4,945 6,670 6,241 
Brazil .. 2 400 2,250 750 724 3,200 3.010 170 163 nO RAR 6.570 €.185 
Others* 41 S45 4:.29 17.431 16,467 59,928 4 272 4.608 4,333 6,673 5,813 127,432 121,308 
Total 621,863 584,053 126,156 120,735 617,704 594,214 47,429 44,864 179,433 166,603 1,592,585 1,510,369 
*In descending order of total consumption of all oils in 1935 “‘others’’ include Spain, Sweden, Denmark, Egypt, Belgium, Cuba. Union of 
South Africa, Norway, Czechoslovakia, Phillipine Islands, Switzerland, New Zealand, Hawaii Islands, British Malay, Poland Trinidad, Uruguay 
Iraq, Austria, Chile, Algeria, Panama Canal Zone, Irish Free State, Peru, Hungary, Greece, Porto Rico, Portugal, Finland French Morocco, 
and others. : 4 
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Ely Warns Industry to Beware 
Of New Oil Control Demands 


NEW YORK, Feb. 21 


HE movement for greater 
T federal control of oil has 

not run its course, North- 
cutt Ely, former secretary of 
the Federal Oil Conservation 
Board, told the petroleum divi- 
sion of the American Institute 
of Mining and Metallurgical En- 
gineers at its annual meeting 
here today. 

“It is a mistake to think that 
the end of the federal petroleum 
code was the end of federal in- 
terest in the oil business or in 
the oil reserves on which the 
national routine is dependent,” 
he said. 

His belief was that the suc- 
cess or failure of the interstate 
oil compact will regulate the 
extent to which federal control 
is demanded. He declared that 
it would be a tragedy for the 
principles of local self-govern- 
ment and for consumers who de- 
pend on these oil producing 
states for a long-continued sup- 
ply of oil at reasonable prices 
if the industry loses interest in 
the compact and lets it fall to 
pieces. 

It was admitted that the 
present compact is a compro- 
mise between the divergent in- 
terests of the various ore pro- 
ducing states but Mr. Ely stated 
his belief that it can be made to 
work well if California and 
Louisiana can be brought in. 
Some sort of federal or state 
regulation is necessary to ra- 
tionalize the way in which oil 
reserves are produced, he said. 

If the compact fails, if oil re- 
serves are selfishly used and if 
the pocket nerve of the consum- 
ing public is pinched, there will 
be a resurgence of demand for 
federal regulation, he said. 
Public indifference to oil in the 
past is due to the fact that the 
price of gasoline has never 
reached a resistance level. 

In its relations to the govern- 
ment the oil industry was com- 
pared with the prehistoric dino- 
saur by Mr. Ely. A characteris- 
tic of the dinosaur was the sim- 
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plicity of its nervous system. It 
never knew fear except in the 
form of a paroxysm of terror. 
The dinosaur went about its 
business of eating tender tree 


tops or its smaller neighbors. It 
did not remember the past or 
worry about the future. But it 
could break into violent activi- 
ty to escape an immediately im- 
pending danger, he said. 

“If we take only spasmodic 
interest in the wide use of our 
huge but diminishing oil re- 
sources it is likely that selfish 
interests, political and other- 
wise, will eventually capture 
the oil industry just as the ants 
ate the dinosaurs”, Mr. Ely con- 
cluded. 


Proration Would be Wrecked by High 
Crude Prices, A. |. M. E. Told 


NEW YORK, Feb. 21 

RUDE oil prices must be 
C kept at a low-profit level 
or there must be an effec- 
tive means of restraining 


drilling activity if prora- 
tion is to continue success- 
ful, Dr. Joseph E. Pogue, 


consulting engineer, declared in 


a paper presented before the 
American Institute of Mining 
and Metallurgical Engineers 
here. 


He suggested that the indus- 
try should support proration by 
state governments as a means 
of stabilizing the industry by 
adopting a platform with the 
following provisions: 

‘‘(a) Furtherance by the pe- 
troleum industry of a consistent 
policy of relatively low oil 
prices so long as potentials are 
large and the discovery rate 
shows any tendency to exceed 
the production rate; so long, 
too, aS a maximum demand is a 


desideratum in maintaining 
balance. 

‘“(b) Promotion by the pe- 
troleum industry of retarded 


field drilling through wider well 
spacing and unit operation. 


““(c) Advocacy by state regu- 
latory bodies of formulae for 


lease allowables that will nor- 
malize, and not overstimulate, 
drilling. The acreage _ factor 
will accomplish this result. 
‘““(d) Support by state regu- 
latory bodies of prescribed pro- 
grams of wide well spacing. 
Dr. Pogue pointed out that 
state proration authorities are 
likely to favor higher price lev- 


%> 


els for crude oil (because of the 
higher tax collections which 
these prices make possible) but 
tuat higher prices tend to stimu- 
late evasion of proration regula- 
tions. 
Proration 


was developed to 
substitute 


planned output of 
crude for free competition in 
the late twenties, Dr. Pogue 
said. When the industry devel- 
oped a huge drilled-up potential 
the price structure broke down, 
however, he pointed cut. 

“An excessive rise in the po- 
tential would doubtless again 
undermine proration and wreck 
the price structure,’ Dr. Pogue 
said. ‘In practice the potential 
must be held within such 
bounds as not to tax the 
strength of the production con- 
trol. The excess potential rep- 
resents frozen capital and a rise 
in unproductive capital repre- 
sents a strain leading to trouble 
if the critical limits of the sys- 
tem are transgressed.’ 

Dr. Pogue presented the ac- 
companying chart in which oil 
wells and dry holes are plotted 
against crude oil prices to show 
how advancing prices stimulate 
wildcatting and the drilling of 
wells in known producing fields 
as well. The steeper slope of the 
dry hole curve results from 
wildeatting. 

In discussing the paper Wal- 
lace E. Pratt of Humble Oil & 
Refining Co., suggested that 
drilling is stimulated also by 
discovery. He gave several in- 
stances to show how the dis- 
covery of a new field not only 
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stimulates development of the 
new field but also wildcatting 
in adjacent areas and elsewhere. 
He suggested that low price is 
not very effective in retarding 
drilling, pointing out that drill- 
ing has been active in the high 
cost areas in New Mexico de- 
spite low oil prices. High al- 
lowables such as those now giv- 
en in Louisiana increase drill- 


ing activity Mr. Pratt said. 

Discussing the desirability of 
building up proven reserves to 
assure future supply W. B. 
Heroy of Consolidated Oil Corp., 
suggested to the engineers that 
the industry cannot afford to tie 
up its capital in discovered re- 
serves, that only a comfortable 
reserve is necessary at any giv- 
en time. 


California Producers Anticipate Crude 
Advance As Reward for Curtailment 


LOS ANGELES, Feb. 21 

T WILL be necessary for prin- 
i cipal purchasing companies 

to come through with an 
advance in crude oil prices 
within the next week if the 
100,000-barrel cut in production 
in the past three weeks is to be 
sustained, 

With possibly two exceptions 
all of the major California pro- 
ducing companies are down to 
or under their quotas as estab- 
lished under the 537,000-barrel 
figure for the state. By reason 
of the fact that it is to this 
group’s best interest to curtail 
there is not much danger that 
they would exceed their quotas 
whether or not the price is ad- 
vanced. 

However, right alongside of 
this group of major companies 
is another, consisting of inde- 
pendent operators who for one 
reason or another have found it 
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own 


to their interest to co-operate in 
curtailment measures. In this 
instance the promise of a 20- 
cent advance for 27 gravity Sig- 
nal Hill crude, made by Stand- 
ard of California for a cut to 
037,000 barrels in daily produc- 
tion was enough to encourage 
their support. 


These operators are now 
growing very restless under the 
restraint, especially when they 
are subject to drainage by oper- 
ators not in harmony with this 
or any other curtailment pro- 
gram. The uncertainty of this 
curtailment is reflected to some 
extent in the daily fluctuations 
of crude production in the state. 
On Feb. 16, production reached 
its lowest point in recent months 
with 567,503 barrels, or only 
30,503 barrels above the goal. 
However, on the following day 
it was back up to 574,113 bar- 
rels and on Feb. 18 was 578,694 





U. S. Crude Stocks Fall 
1,211,000 Barrels 


WASHINGTON, Feb. 25.— 
Crude oil stocks totaled 311,- 
148,000 barrels on Feb. 15, a de- 
crease of 1,211,000 barrels un- 
der the previous week, accord- 
ing to a report today by the Bu- 
reau of Mines. Domestic oils 
showed a decrease of 1,065,000 
barrels and foreign oil de- 
creased 146,000 barrels. Stocks 
a year ago were 321,822,000 
barrels. 


Feb. 8 Feb. 15 Change 
(Thousands of Barrels) 








PO. TI icncccncotesicccvicss 4,083 4,026 — 57 
Other Appalachian .......... 814 850 + 36 
Lima-N. E. Ind.-Mich..... 1,228 1,194 — 34 
TE .. We TRG, concccssrsscscee 10,983 10,861 — 122 
IN. Eis AGEE,. .ccssccecessesverscees 9,335 9,453 + 118 
W. Tex. and S. E. N. Mex. 28,692 28,684 -— 44 
SUNS INE | asec conerstasicnccsenes 19,443 19,416 -—- 27 
Other Mid-Continent........129,310 128,563 —- 747 
Gulf Coast 25,621 25,586 - 85 
Rocky Mt. ...... .. 26,758 26,635 - 123 
II elaccccsncosmengessaciecen 36,157 36,177 + 20 
OIE isssscssccscoccoetessescenses 3,485 3,339 - 146 
Total reported weekly, 

Bel, TORBGR .<.sceccensers 295,909 294,698 —1,211 
Estimate for unreported 

DCI < saserconstccSenceceneanes 16,450 16,450 0 

DOU  sicssccincinss seseceeeesseseeeed 2,009 311,148 —1,211 
barrels. 


A study of production reports 
from all fields in the state on 
Feb. 20, showed that although 
the net overproduction was 30,- 
147 barrels there was actually 
a gross excess output of 37,758 
barrels that was offset by an 
underage of 7611 barrels in 
those fields where the property 
is closely held and where oper- 
ators co-operating in the cur- 
tailment are not subject to 
drainage by those who are not. 


With the statewide situation 
becoming increasingly tense 
and with those operators now 
curtailing threatening to break 
out of bounds at any moment, it 
is expected that some action will 
be taken within the week on the 
projected crude advance. The 
full 20-cent advance is not 
looked for unless production 
falls much nearer the 537,000- 
barrel mark, but the hope is 
strong that 10 or 15 cents will 
be added to current postings. 
Curtailment is approximately 
78 per cent of the 20 cents prom- 
ised, which would be between 
15 and 16 cents additional for 
27 gravity Signal Hill crude and 
proportionately higher or lower 
for other gravities of light re- 
finable oil. 
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HE questions relating to the 

oil industry given below, and 

many others like them, are 
being asked daily by the public 
in its contacts with oil company 
salesmen, service station opera- 
tors and others in the oil in- 
dustry. 


The accurate information to 
answer these and _ countless 
other questions concerning the 
size of the oil industry, the na- 
ture of its operations and so on 
is contained in the Feb. 5th 
Educational Number of Na- 
TIONAL PETROLEUM NEWS. 


The best sort of public rela- 
tions the oil industry can have is 
for the many thousands of indi- 
viduals connected with it who 
are in daily contact with the 
public, to be able to give intelli- 
gent information concerning it 
when questions are asked, or 
when any occasion offers. 


The Educational Number of 
NATIONAL PETROLEUM NEws is a 
gold mine of interesting facts 
and data on the oil industry. 
The answers to the questions be- 
low are all to be found in the ar- 
ticles in that issue. See how 
many of these questions you can 
answer in such a manner as to 
inform correctly anyone outside 
the industry. Then see how your 
salesmen and station operators 
answer them, 

The answers to these ques- 
tions are given on page 88 of 
this issue. More will be given in 
the next issue. Have your men 
read and study the Feb. 5th 
Educational Number of N.P.N., 
and try out their knowledge of 
the industry in these and later 
questions. The interesting, pro- 
fusely illustrated articles in 
that issue were written express- 
ly for the purpose of giving the 
public the information concern- 
ing the oil industry which will 
make it better to understand 
the industry and its service to 
the world today. 

1. How 
dustry? 

2. How many people does it 
employ? 


3. What is the extent of the 
oil industry’s pay roll? 


big is the oil in- 
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4. What is petroleum and 
where is it found? 


5. In how many countries is 


petroleum produced commer- 
cially? 
6. How much crude oil has 


been taken from the earth? 

7. How many service stations 
are there in the U. S.? 

8. How much oil is there left 
in the ground? 

9. Will there be any more oil 
when this oil is consumed? 

10. What will we do for mo- 
tor fuel if all the crude oil were 
exhausted ? 

11. Where is most of the 
crude oil in the U. S. produced? 

12. What is refining? 

13. How many miles of pipe- 
line are there in the U. S.? 

14. What does it cost to trans- 
port crude oil by pipe line? 

15. How much does the oil in- 
dustry earn? 

16. How many 
there? 

17. What is natural gasoline? 

18. What is solvent extrac- 
tion, and of what use is the 
method to refiners? 

19. How many taxes are there 
on petroleum products? 

20. What is the amount 
the total petroleum tax bill? 


refineries are 


of 





H. W. Camp 





Wife of Canfield Head Dies 


CLEVELAND, Feb. 25.—Mrs. 
Frances M. Carruth, wife of 
Louis Carruth, president of the 
Canfield Oil Co. here, died Feb. 
20 at Lakeside Hospital, Cleve- 
land, where she had been con- 
fined since November. She was 
81 years old. 


Mrs. Carruth 
Carruth in 1877, while he was 
cashier of the old Morgan 
Paraffine Co. Mr. Carruth now 
is in his 86th year. 

Surviving, besides Mr. Car- 
ruth, are three children: H. M., 
secretary of the Canfield com- 
pany; William M., professor of 
mathematics, Hamilton College, 
Clinton, N. Y.; and Alice M. 
Funeral services were Feb. 22 


married Mr. 


H. W. Camp Heads Empire 
Refining Operations 


TULSA, Feb. 22.—H. W. 
Camp of Tulsa has been named 
to succeed the late P. M. Miskell 
as manager of the refining di- 
vision for the Empire Oil & Re- 
fining Co. Official announce- 
ment of the appointment was 
made Feb. 22 by H. R. Straight 
of Bartlesville, vice-president 
and general manager of the Em- 
pire companies. 


Mr. Camp has been general 
superintendent of the Empire’s 
refineries since 1920. A gradu- 
ate of the University of Wash- 
ington in 1910, he joined the 
Empire organization in 1917, 
after serving with the Union Oil 
Co. of California organization 
several years. 

L. D. Mann of Tulsa will suc- 
ceed Mr. Camp as general super- 
intendent. He has been assist- 
ant to Mr. Camp since 1926, 
when he was ealled to Tulsa 
after serving as superintendent 
of refineries at Oklahoma City 
and Cushing. Mr. Mann re- 
ceived his degree in engineering 
from Union College, Schenec- 
tady, N. Y. and began service 
with Empire in 1917. 
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ENGINEERS and 
economists have found a way to humanize 
the lines and curves they plot and the 
graphs they work out with their slide rules. 
This new form of graphic story as applied 
to the oil industry from its beginnings 77 
years ago, aroused such great interest in 
the Public Educational Number of National 
Petroleum News that arrangements have 
now been made to supply the chart sep- 
arately so that it can be put on an office 
wall or under a desk top. 


Literally, hours can be spent profitably 
in the study of this fascinating chart 
picture of the oil industry. The relation 
of crude oil prices to commodity prices is 
shown, going back to 1859. The whole 
story of technical progress in refining is 
shown in the line for retail gasoline prices, 
for nearly 20 years; the upward sweep in 
gasoline taxes; motor car registrations; 
number of wells drilled; U. S. production 
and world production of crude oil; impor- 
tant dates and events in oil history—all are 
visually presented, on one sheet, so one 
who studies it can write his own history of 
the oil business. 


These pictorial charts, size 16.5 by 20 
inches, on sturdy buff stock, will be sent 
postage paid for 50 cents each. Send orders 
to National Petroleum News, 1213 West 
Third St., Cleveland. Special prices can 
be had on orders of the charts in lots. 


The facts presented in the pictorial chart, 
“Oil’s Contribution to Human Progress”’ 
are enlarged in great detail in the Public 
Educational Number of National Petroleum 
News. Its 300 pages of editorial material, 
illustrated with photographs and charts, 
give much hitherto unpublished data on 
the size of the oil industry and the scope 
of its operations. The complete 516-page 
issue is an up-to-the-minute reference to 
the oil industry in all its phases and 
activities. 

Copies of the Public Educational 
Number, including the pictorial chart, 
“Oil’s Contribution to Human Progress’, 
will be mailed postage paid for $1 per copy. 
Special prices in quantities. Address all 
orders to National Petroleum News, 1213 
West Third St., Cleveland. 








What Readers Say of Public Educational Number 


N ORDER that the oil industry may realize the extent of in- 
| terest in the Public Educational Number of NATIONAL PE- 

TROLEUM NEws, particularly outside the oil industry, among 
legislators and other public officials, and also among bankers, to 
a large number of whom copies of the issue have been sent, we 
publish herewith comment from some of the letters being re- 
ceived. Comment from readers of the Public Educational Num- 
ber was also published in the Feb. 19th issue. 


Cabled congratulations from France 








Dr. W. L. Gomory, 

92, Avenue des Champs-Elyece 
ps-Elys 

Parte, Prance 


Cc, A. Young, secretary, production di- 
vision, American Petroleum Institute. 
“IT am very much impressed with 
the large amount of valuable data that 
this issue contains. It reflects great 
credit on you and your organization.” 
* * * 
Herbert L. Clay, secretary, Kentucky 
Petroleum Industries Committee. 

“‘My opinion is that you have per- 
formed a service of inestimable value 
to the oil industry thru the publish- 
ing and distribution of this issue and 
you and the advertisers who have co- 
operated with you to make it possible 
are entitled to the deepest gratitude 
on the part of the industry and all 
of its employes.”’ 

+ * * 
H. Feldman, secretary-treasurer, Gen- 
eral Oil Co., Inc. 

“T have been reading your Public 
Educational Issue and find it very edu- 
cational and interesting. I intend to 
read most of the articles so that I ean 
in turn answer most of the questions 
being asked and talk more intelligent- 
ly, forcefully and favorably of the pe- 
troleum industry. 

“T would suggest to those oil men 
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who are good speakers, to select an 
article from this issue and talk before 
all of their local clubs or lodges, as 
these organizations are always want- 
ing someone to enlighten them on 
items in which they are interested.” 


* * * 


E. R, Estberg, president, Waukesha 
National Bank, Waukesha, Wis. 

“‘T was very much interested in read- 
ing your statements of what the oil 
industry means to this country. I wish 
all our citizens in this country could 
read this information, and I think it 
would be of great help in clearing the 
wild ideas some of them have.’ 

* * + 


H. H. Wilkinson, president, Continen- 
tal National Bank, Fort Worth. 

“T took this issue home with me 
over the week-end and read a number 
of articles therein, likewise a number 
of advertisements of Texas firms and 
corporations. You are to be congratu- 
lated on this particular issue of your 
good magazine; it is largely non- 
technical and carries a message to the 
layman that is worth while. I am glad 
that you are furnishing copies to our 
newspapers and to members of the 


various legislative branches of our 
government. 

“Altho we are a small institution, 
we regard ourselves somewhat as an 
‘oil bank.’ In fact, our experience dur- 
ing the last 15 years in making loans 
against settled production has proven 
it the most satisfactory business that 
we have handled; that is, a smaller 
percentage of loss on our oil credits 
than probably any other line of busi- 
ness.”’ 

* * * 


L. W. Collins, executive secretary, Ten- 
nessee Petroleum Industries Commit- 
tee. 


“T have just completed reading the 


Feb, 5th issue (Public Educational Is- 
sue) of the News from cover to cover, 
including advertisements, and I want 
to congratulate you on this wonder- 
fully prepared and informative publi- 
eation. In my opinion it is the best 
piece of work ever presented to the 
industry, and I am sure will have a 
most beneficial effect, especially in ob- 
taining a more tax-conscious industry. 

“The ‘Big Bad Tax Collector’ ap- 
pearing on pages all the way through 
the book, is attention-compelling and 
tells a story by itself. 

“You and your staff deserve high 
commendation from the entire indus- 
try for this splendid work.”’ 

* . * 


John H. Lamb, president, Citizens Na- 
tional Bank, New Castle, Pa. 

“TI wish to thank you for copy of your 
special Public Educational Issue of Na- 
TIONAL PETROLEUM NEWS. 

“About fifty years ago, the writer was 
working as a driller of oil wells, mostly 
located about eight miles from the 
original Drake well at Titusville, Pa. 
I mention this that you may understand 
my present interest in the new and 
improved methods now in use and ex- 
plained quite fully in your Educational 
Issue.” 

* * *” 
G. R. Pittman, Lakewood, Ohio. 

“After reading the article of B. H. 
Markham in the Feb. 5th issue of Na- 
TLONAL PETROLEUM NEws I believe that, 
inasmuch as the taxes are collected on 
gasoline and motor fuel with little or 
no added expense to the Federal and 
State Governments, a movement should 
be started whereby there will be repre- 
sented on a Tax Board a nonpartial rep- 
resentative of the oil companies to see 
that all monies collected from license 
and fuel taxes on automobiles be used 
for the purpose originally intended and 
under no circumstances be diverted to 
other channels. 

“There have already been large sums 
diverted for poor relief and other meas- 
ures in this county and at the same 
time the motorist has been bumping 
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over roads that could have and should 
have been resurfaced, meaning much 
work for the unemployed and road 
building contractors on many of the 
so-called main traffic arteries of the 
county. 

“As you are in position to obtain the 
first hand reaction from the oil com- 
panies in this matter I feel as though 
NATIONAL PETROLEUM NeEws could do a 
great service to the motorist by start- 
ing a movement of the above mentioned 
nature.” 

” * = 
EK. A. Braun, mayor, Lorain, Ohio. 

“I am glad to see the industry make 
such an effort to educate the public in 
what the oil and gas industry means 
to this nation. I was interested in com- 
paring the price paid for gasoline in 
this country with that paid by foreign 
countries. When the public is properly 
informed it should have a favorable im- 
pression on legislation affecting this in- 
dustry.” 

* _ * 
J. R. Geis, president, Farmers Na- 
tional Bank, Salina, Kans, 

“The story of the oil industry as set 
forth in this issue of your paper is very 
fine and we are pleased to have it. It 
contains much valuable information 
which will be beneficial both to myself 
and to my associates, and we express 
our appreciation of your courtesy in 
forwarding it to us.” 

* + * 
J. E. Moorhead, executive secretary, 
Pennsylvania Grade Crude Oil Asso- 
ciation, 

“The Educational Issue of N.P.N. is 
easily the fairest and most effective pub- 
lication of its kind I have ever seen. 
I am sure you have realized your own 
ambitions in its production and I am 
quite as sure that you have surprised 
all your friends by the magnitude and 
discrimination of its contents. 

“It can no longer be said that the 
petroleum industry has not told its story 
to Congress.” 

* * * 
Walter J. Curley, president, Pennsyl- 
vania-Conley Tank Car Co. 

“I wish to congratulate you and your 
staff on the splendid special number of 
NATIONAL PETROLEUM News under date 
of Feb. 5, 1936. 

“It gives a most complete picture 
of the entire petroleum industry and 
I know, represents a tremendous amount 
of work on your part.” 

. * * 
Fayette B. Dow, general counsel, Na- 
tional Petroleum Association. 

“Your special edition of the NATIONAL 
PETROLEUM News is a corker. 

“I will do everything I possibly can 
to draw attention to it.” 


* + * 
Richard Kollins, assistant secretary, 
Atlantic Refining Co. 

“Mr. Irish has asked me to join 
with him in sending you sincere con- 
gratulations on the result of your ef- 
forts over the past several weeks, as 
evidenced by the Educational Number, 
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which reached us a few days ago. 
“Obviously, this book is too full of 

meat for us to have read through it 

thoroughly at this time but those of us 

who have had an opportunity to scan 

it at least, are unanimous in the opin- 

ion that you have done a great job.” 

* * * 


P. H. Kretzschmar, distributor, Gulf 
Refining Co., Fort Smith, Ark. 

“Please enter by subscription to Na- 
TIONAL PETROLEUM News. I have just 
seen a copy of your Feb. 5th issue and 
I must have a copy of that issue by all 
means. Mail Petroleum News and bill 
to me.” 

* * * 
V. Opal McGaw, assistant to dean, De- 
partment of Mining and Meitallurgy, 
University of California, Berkeley. 

“Dean Porbert has looked over our 
library copy, just received, and feels it 
will be of inestimable value to students 
in this college, particularly those in the 
petroleum engineering option.” 

* * * 
William H. Ames, Librarian, J. Her- 
man Bosler Memorial Library, Car- 
lisle, Penna, 

“We acknowledge, with thanks and 
appreciation, receipt of a copy of Na- 
TIONAL PETROLEUM News for Feb. 5, 1936. 
This is a veritable encyclopedia of the 
industry, and it will be of the greatest 
use to our readers as reference ma- 
terial.” 

* ” * 
J. H. Hirsch, president, Automatic 
Burner Corp., Chicago. 

“T have already received the issue of 
NATIONAL PeTROLEUM News dated Feb. 
5th which certainly is entitled to the 
compliments of anyone who receives a 
copy. I notice specific articles of im- 
mediate interest to people in our in- 
dustry.” 

*” * * 
W. W. Woodson, president, First Na- 
tional Bank of Waco, Texas. 

““T am quite sure that I will greatly 
enjoy the information it contains and 
find it useful for reference. The oil 
industry is probably the leading in- 
dustry in this State and I am sure your 
efforts in disseminating this informa- 
tion are greatly appreciated.” 

* + of 
William McGraw, attorney general, 
State of Texas. 

“Permit me to thank you for your 
thoughtfulness in sending me a copy 
of your NATIONAL PETROLEUM News of 
Feb. 5th. It is a splendid issue and I 
am having it bound that I may keep 
it in my library.” 

* os * 
J. C. Rink, N. W. Ayer & Son, Inc. 

“Say! I have just started to read it— 
you have simply packed it full of facts 
about the oil industry. It should be in 
every library and also in high school 
libraries.” 

* * * 
Merle E. Robertson, president, Liberty 
National Bank and Trust Co., Louis- 
ville, Ky. 

“While I have not had an opportunity 


to review this carefully, I shall certainly 
be interested in doing so and from 
hasty glance at the publication, as well 
as the outline which you have fur- 
nished, it seems to me that it should 
prove a constructive piece of work.” 

* * * 


Stacy Jones, South Penn Oil Co., 
Huntington, W. Va. 

“IT would congratulate you on the 
wealth of interesting information in 
your special issue of the ‘News.’ Its re 
ception by those on the outside should 
be interesting.” 

* * * 
G. O. Young, Senate, West Virginia. 

“IT acknowledge the receipt of the 
marked copy of the February issue of 
NATIONAL PETROLEUM News, which 1 
have looked over with great interest, 
and intend taking it to my home where 
I shall have an opportunity of looking 
it over and reading at my leisure.” 

* * * 


T. L. Moritz, 32d District, Pennsyl- 
vania House of Representatives. 

“T wish to thank you for the publica- 
tion entitled NATIONAL PETROLEUM NEws. 
I have made a hurried examination of 
its contents and find it very interesting. 

“At the present time there are many 
bills introduced that will affect the pe- 
troleum industry and I feel that this 
publication will be very helpful and will 
enlighten me as to some of the im: 
portant facts concerning the industry.” 

* * * 


James E, Davidson, president, Peoples 
Commercial and Savings Bank, Bay 
City, Mich. 

“Want to compliment and congratu- 
late you on the splendid way in which 
it has been prepared and particularly 
the chart which is enclosed, being ‘Oil’s 
Contribution to Human Progress.’ ”’ 

* * * 
E. J. Weiser, president, First National 
Bank and Trust Co., Fargo, N. D. 

“IT thank you very much for having 
sent me the issue of the NATIONAL Pr- 
rROLEUM News. It is a big book, and 
I haven’t gone all through it, but I 
have started and will eventually finish 
it. I find it very interesting, indeed, 
and it was good of you to send it to 
me.” 

* ” * 


George C. Dreher, pres‘dent, Union 
National Bank, Eau Claire, Wis. 

“The Feb. 5th issue of NATIONAL PeE- 
TROLEUM News has been received. We 
are glad indeed to have it and to be 
able to acquaint ourselves with the pe- 
troleum industry.” 

*” ” * 


F. T. Merrill, president, Union Na- 
tional Bank, Minot, N. D. 

“From a casual inspection of this is- 
sue of your magazine, it would appear 
to contain some very valuable informa- 
tion relative to the oil industry. You 
may rest assured that I shall spend 
considerable time in going through this 
issue.” 
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\ \ E DO not want to pull a 


long face for our oil industry and 
ask for a lot of sympathy, but if 
the investing public could only be 
made to understand the hazards 
of the business, particularly in 
the finding and producing of oil, 
the public would save a lot of 
money and the industry would be 
saved some grief. 


A new oil field always brings in 
new money, a good bit of which 
is lost, and that leads—among oth- 
er causes—to overdevelopment of 
the field and inevitably to un- 
profitably low prices for crude 
oil. From that comes unprofit- 
able prices for gasoline and 
other. products throughout the 
country and there is no help un- 
til the new field ‘“‘blows her head 
off’? and settles down. 


Practically a quarter of all 
holes drilled for oil and gas are 
dry. This is a bad enough factor 
but what the public fails to realize 
is that what it is so frequently 
asked to ‘‘invest’”’ in is new devel- 
opment work, or wildcatting and 
here the dry holes run to 91%, 
according to 1934 figures and that 
was an average year for dry holes. 


A well qualified statistician of 
many years standing in the oil in- 
dustry, from a wealth of figures, 
has estimated that, since the dis- 
covery of oil in commercial quan- 
tities in this country in 1859, 
there has been lost in the search 
for, development and production 
of oil and gas a total of $3,672,- 
000,000 a figure fairly accurately 
arrived at by taking government 
and industry figures on wells 
drilled, and dry holes, figures 
from the same sources for produc- 
tion of oil per year and the price 
and the known cost of drilling 
wells, 


It is, of course, no disgrace to 
have a dry hole. Oil companies 
and individual oil men figure on 
a certain percentage of them. They 
set aside funds to risk in the 
search for oil, funds that are taken 
into the company’s costs and which 
the companies are prepared to 
lose, if necessary. This is similar 
to the experimental and develop- 
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N.P.N. Tells Newspaper 


In a third advertisement, in the Feb. 29th Editor & 
Publisher, profits and losses in oil production are dis- 
cussed. Risks to the investing public are quoted from 
articles in the Public Educational Issue. An advertise- 
ment from that issue is reproduced to bring home the 

risks in wildcatting. 








OIL NEWS =» 


from the pages of 
NATIONAL PETROLEUM NEws 


An Independent Oil Weekly, Founded in 1909 
Published at 1218 West 8rd Street, Cleveland, Ohio 
Offices—Washington, D. C., New York, Chicago, 
Tulsa, Okla. and Los Angeles 
WARREN C. PLATT, Editor & Publisher 
This information and comment is selected by the staff of National Petroleum 


News from current happenings in the oil industry as perhaps having some information 
value to the newspapers of the country. We will be glad to answer any questions. 


Comment 








ment work in all industries. Fur- 
thermore, the companies and in- 
dividual experienced oil men 
know how to spot their wildcat- 
ting so as to keep the losses with- 
in bounds and over a period of 
years come out ahead. 

But the pity of it is that so 
much of the money lost is by out- 
siders who are not warned or in- 


formed of the hazards. They are 
led to believe that their particu- 
lar drilling test is a sure thing 
and so frequently they can least 
afford to lose the money. 

The oil industry appreciates the 
action of the newspapers of the 
country many years ago in closing 
their columns to the offering of 
fake and wildcat and even hazard- 








Extra Copies Available 


Extra copies of the Feb. 5 Public Educational Issue of NaTionAL 
PETROLEUM NEws are available for the use of the industry in sending 
to employes, stockholders and friends. 

ROUEN IEG NOD sdckcsacaccicisscsiccocdecescce 

In lots of 100 copies or more 

In lots of 1,000 or more.............. 

In lots of 5,000 or more............. 


Prices follow: 


imnpnideee $1.00 each 

Besccacsavecnstennenele $90.00 per hundred 

Lainie eee $850.00 per thousand 

sicndiget $3,750.00 per five thousand 

All copies will be enclosed in envelopes ready for mailing. 

All prices, except for single copies, are postage or expressage collect. 

For all orders of less than 100 copies, please send check with order. 
Please direct all orders to: 


NATIONAL PETROLEUM NEWS 
1213 West Third St., Cleveland, O. 
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Editors of Drilling Hazards 


ous oil ventures, Through the 
newspapers’ co-operation with the 
Better Business Bureaus and oth- 
er such law enforcing agencies of 
the country, millions of dollars 
have been saved to innocent in- 
vestors. But many of these wild- 
eat outfits still operate through 
word of mouth and the mails. 


The story of losses in oil pro- 
duction is best told in the graphs 
with this advertisement, plus the 
reproduction of a page ad in our 
Public Educational Issue which 
was the contribution of one veter- 
an Oklahoma oil producer to the 
story of what the oil industry 
means to the farmer. This ad- 
vertisement is a very fair story of 
the average oil man‘s dry hole. It 
has its humor—typical oil coun- 
try humor too. When our Tulsa 
Representative called on this pro- 
ducer to ask him to buy space to 
tell the public something good 
about the oil industry, this hard- 
ened veteran of dry holes and 
many good wells, said: 


“All right, I've just finished up 
a dry one and I'll kick in $200 
more to tell the public that little 
story.”’ 


So here it is hot off that sand 
blown lease in western Oklahoma. 
The victim is getting quite a 
chuckle out of being the first pro- 
ducer to advertise a dry hole 
not for sale. It doesn’t quite 
make sense, but the gang has to 
have their little jokes, even though 
they cost money. 


Editor. 


AVERAGE EXPERIENCE 
On Drilling Wells in 1935 


DRY HOLES 
24% 




















ONLY THE FARMER WON 


When the assertion is made that 75 per cent or more of 
all the “wildcat”, or pioneer wells drilled in the United States 
are failures, faint appreciation is gained of the fact that the 
oil industry is filled with risk. 

A mere statement of percentage of failure does not tell 
the story. Back of each well which failed to find the oil is 
the tale of thousands of dollars risked—and lost. 

Here is the story of one of the thousands of unsuccessful 
attempts to add to the oil reserves of the nation. Its epitaph 
appeared in the press merely as, “No. 1 Hopeless, dry and 
abandoned at 7,000 feet.” 

Before the ‘drill was started on this journey of nearly 
one and one-half miles into the earth, there was a period of 
weeks of work and the expenditure of about $25,000. The 
amount given applies to the particular well we have in mind— 
the expense of many another is greater. There were leases 
to be signed, for the company that planned this venture 
wented to have a bowen amount of acreage around the 
well. 

In the community where this “wildcat” was drilled 
there was an economic depression. There usually is in that 
region, for the land is poor. Landowners were in arrears on 
taxes. The oil company wanted only good titles, so it paid 
the taxes. It also, for the same reason, paid the interest 
on numerous mortgages and’ in several instances, at the 
insistence of the farmer, paid the principal, too. This was 
by way of a bonus for signing the oe 

Many of the landowners obtained, for the first. time, a 
complete and correct abstract of title. 

Eventually, with all preliminary work out of the way, 
drilling was started. There were moments when it appeared 
that the undertaking would be successful, but these moments 
were brief. The last possible producing sand was reached, 
and the newspapers dismissed it with a brief line of comment. 
Failures do not make exciting news. 

It cost $75,000 to drill the well exclusive of taking the 
leases. ‘This went for labor and materials. There was ap- 
proximately 10 per cent salvage of the material. The total 
loss was $92,500. There is no ostimate available of some 
other thousands of dollars lost by those who bought royalties 
in the community when the project was first announced. 

So, even a dry hole benefits a community. That isn’t 
much comfort to the one who drills the failure, but it is all 
he gels. 


E. H. MOORE, e Oil Producer, @ Tulsa, Oklahoma 
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“WILDCAT” DEVELOPMENTS 





rihanna Tee. In the U.S. in 1934 
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PRODUCTIVE WELLS 


76% 
(OIL AND GAS) 
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gas are productive this does 
not reflect the risks of wild- 
catting or exploration in un- 
proven areas. The chart at the 
right shows that 91 out of 
every hundred wells drilled 
outside of proven fields are 
not productive. Investment in 
drilling wildcats always has 
been hazardous. 
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He’s On The Job 24 Hours A Day— 


Collecting over a Billion Dollars a Year through 205 differ- 
ent taxes on oil industry transactions. 


Making the public and oil company employes conscious 
of the unjustly high tax burden the oil industry carries is 
necessary if any relief is to be secured. 


The figure of the Tax Collector, introduced so effectively 
in the Feb. 5th Public Educational Issue of National 
Petroleum News, now can be used by oil companies in their 
advertising, their house publications and so on, to personify 
the never ceasing collection of taxes from the oil industry. 


Help Keep Him Alive! No credit lines or mention of this 
publication is necessary. Send One Dollar to National 
Petroleum News, 1213 West Third St., Cleveland, for each 
electrotype, of the same size as reproduced on this page but 
be sure to indicate which figures you prefer. 

















Order Your Electro- 
types Now 





$1.00 apiece 
includes postage 
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TULSA, Feb. 22 
HE Texas house of rep- 
resentatives committee 


appointed nearly a year 


ago to peer into the ‘hot’ 
oil situation, is playing 


a return engagement in 
East Texas. Chairman Augus- 
tine Celaya and his associates 
spent three busy days in Long- 
view the past week asking who 
did what to whom and who was 
on hand to see it. Rep. Sidney 
Latham, Longview, again was 
the chief questioner. 

The committee was interest- 
ed quite early in the proceed- 
ings in what it terms phantom 
companies, It figures that there 
are 40 or more homeless, head- 
less corporations doing business, 
difficult to locate and responsi- 
ble to nobody. One such was 
the Crude Oil Receiving Co. and 
the committee inquired of T. B. 
and J. B. Sowell, who have op- 
erated in East Texas as the 
Trinity Refining Co. and Lone 
Star Refining Co., whether 
they could cast any light on the 
mystery company. They pro- 
fessed to be uninformed. It was 
developed that the Mid East 
Production Co., which has three 
wells in the Gladewater area, 
had bought cashier’s checks 
from a Tyler bank with 
which to pay taxes on 
crude oil for the Crude 
Oil Receiving Co. T. W. Sowell 
asserted that he had no connec- 
tion with the Mid-East company 
and was inclined to believe that 
L. A. Rankin, secretary and 
treasurer of the Sowell-con- 
trolled Trinity Refining Co. was 
the chief manager of the Mid- 
Yast. Rankin, in turn, told the 
committee that the Sowell 
brothers controlled the Mid- 
East and that the books were 
kept at the Gladewater plant of 
the firm. 

Photostatic copies of reports 
to the state comptroller re- 
vealed that the Crude Oil Re- 
ceiving Co. had paid taxes—or 
taxes had been paid for it—on 
about 900,000 barrels of oil pro- 
duced and sold in 1935. The 
reports were not sworn to nor 
signed by a company officer. It 
seems to have done a big volume 
of business, yet nobody seems 
to own it. 

The state tax records did not 
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reveal where the oil was pro- 
duced. Some time back the 
Iowa-Payne Oil Co. sued the 
Sowell brothers and V. E. Jack- 


son, who is associated with 
them, for $241,935, asserting 
that amount was due in part 


from royalties from properties 
under which the Iowa-Payne 
owned interest and which were 
operated by the defendants and 
in part from drainage of adjoin- 
ing properties of the Iowa- 
Payne. The suit has not been 
tried; since then a federal re- 
ceiver has taken charge of the 
refineries of the Sowell broth- 
ers, 

The fun-making proclivities 
of A. S.‘‘Spot’”’ Robertson, of the 
La Pren Refining Co., earned 
for him a session before the 
committee. At least, Mr. Rob- 
ertson said it-was in fun that he 
set fire to a report which he had 
given to W. L. Cain, Jr., Rail- 
road Commission auditor. Cain 
refused to return it to Robert- 
son and the attempt at arson 
was made. The report was one 
of the routine forms which the 
commission requires. Robert- 
son said it was an unsigned re- 
port, but the fire had not com- 
pletely destroyed a signature 
which the committee insisted 
was his. When the partly 
burned report was exhibited, 
Robertson was unable to recall 
having signed it. 

A. D. Rodgers, agent for the 
Tyreco refinery (Duncan & Holt, 


owners), denied that he had 
threatened to bring about an 
investigation of Capt. E. N. 


Stanley, chief enforcement offi- 
cer for the state. Stanley told 


the committee that he had re- 
fused to sign tenders sought by 
the Tyreco pending an investi- 
gation of alleged removal of fuel 


oil from a pit without state 
sanction; that he had _ told 


Rodgers that penalty suit would 
be filed for failure to comply 
with the commission’s orders on 
such removal and that Rodgers 
then said that Stanley would be 
investigated by a house or sen- 
ate committee. 

Failing memories’ bothered 
witnesses which the committee 
sought for interrogation the 
third day of the hearing. In 
fact, they forgot to come to 
their offices and process servers 


could not find them. So, no 
business was transacted that 


day by the investigators. 

The committee plans to look 
further into the ‘“phantom” 
companies. 


Oklahoma City 
Works 
The civil uprising in Okla- 
homa City over drilling zone 
extensions resulted last week in 
surrender by the city council. 
That body voted to consider all 
applications for extension and 
where properly signed by the 
required number of voters, to 
submit all proposals to vote in 
the special election March 24. 
The former action of the 
council was to call an election 
to open to oil development only 
lands lying north of the capi- 
tol. A recent extension of the 
\vileox sand zone of the field 
carried the productive terri- 
tory one and a half miles north. 
State capitol grounds are in the 


Shoots the 


path of development. OV- 
ernor Marland wants to lease 


the state acreage, now subject 
to drainage by wells immediate- 
ly northeast of the capitol. 

South of the capitol is a large 
residential district. Some of 
the property owners — those 
owning the best homes—op- 
posed the opening of their 
neighborhoods to the drill. 
Some others, adjoining the area 
of high-priced residences, want- 
ed development of their hold- 
ings, 

The council originally voted 
down all applications except 
that covering land north of the 
capitol. Enraged proponents 
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of extension south of the cap- 
itol started campaigns to recall 
three members of the council. 

The state board of affairs has 
asked that the state lands be 


included on the ballot. It is 
rather novel for a_ sovereign 
state to be asking a municipali- 
ty to give it something, but the 
city contends that the capitol 
grounds, located within the city 
limits, are subject to the city 
regulations in this matter and 
the attorney general of the state 
is inclined to agree. 

Few elections can be deter- 
mined in advance, but the odds 
favor victory for the extension- 
ists. Every elector in the city 
can vote on this proposal, no 
matter whether he lives in the 
affected region or not. The ar- 
gument that a drilling cam- 
paign will mean lots of jobs and 
more money put into circulation 
will influence many a voter who 
has no direct stake in the game 
at all. 


The Talco Play Subsides 


Leasing activity in northeast 
Texas, based upon a good show- 
ing of oil in a wildcat test near 
Talco, northwest Titus county, 
slowed to a sedate pace after a 
week of the greatest excitement 
the region had ever known. 

The well is about 50 miles 
north of the East Texas field. 


It is shut in and production test 
has been postponed to some in- 
definite date. Peveto, Housh 
and Thompson, owners of the 
well, are reported to be adjust- 
ing some title snarls. 

The whole play was one of 
those cyclonic affairs and it 
swept over a half dozen coun- 
ties. Anyone who was 24 hours 
late in getting there was almost 
too late. Geology of the fault- 
line zone which was played was 
so well known to everybody 
that each knew just where he 
wanted to go. They stayed 
close to the fault zone all the 
way. 

Numerous stories appeared in 
the daily press about the money 
that was put into circulation. A 
cook in a small restaurant at 
Mount Pleasant, nearest town 
of fair size, was reported to have 
banked $6000 for leases on his 
land and, what was almost as 
important, to have had his pay 
raised from $4 per week to $25. 
The pick-up in the restaurant’s 
business justified the raise. A 
bank in Mount Pleasant report- 
ed that it handled a half mil- 
lion dollars in one day. It’s cer- 
tain that new automobiles will 
be showing up throughout the 
affected region. 

The leasing is about finished. 
Now, all they have to do is wait 
to see whether there is any oil. 


California Industry Plans Open 


Forum to Discuss Problems 


LOS ANGELES, Feb. 20 

SERIES of open forum 

meetings will be held in 

Los Angeles during the 
coming months, and perhaps 
continued indefinitely, in an at- 
tempt to iron out controversial 
issues facing, or that may face 
the Pacific Coast oil industry. 
The first of these gatherings is 
scheduled for Feb. 24, under the 
auspices of the California Oil 
and Gas Association, and will be 
in the form of a luncheon at the 
Los Angeles Biltmore Hotel. 
A. L. Weil, president of the as- 
sociation, will act as chairman 
in opening the meeting. 


It is the hope of those spon- 
soring the open forum that the 
informal discussion and debate 
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that is to be encouraged will 
create a better understanding of 
the industry’s problems and will 
bring out into the light griev- 
ances that have prevented un- 
aminity of purpose in the past. 

In no case will action be tak- 
en or votes called for on any 
subject under discussion and 
the meeing will be open to all 
interested and anyone present 
will be privileged to take part 
in the discussion. 

Although no program or sub- 
jects for discussion will be pro- 
posed, there are a number of 
vital problems before the Cali- 
fornia industry. These include 
overproduction of crude in the 
face of a promised price advance 
for statewide curtailment to 





537,000 barrels daily. (Compli- 
ance with the California prora- 
tion program is far from effec- 
tive among many small inde- 
pendents and even some majors 
have not met their quotas. In 
some instances the fault lies not 
with the operator but with the 
landowner or other outside in- 
fluences and it is hoped these 
differences may be settled 
through open discussion. ) 


Another item of interest that 
is likely to come up for discus- 
sion is the demoralized gasoline 
market in southern and central 
California and the existence of 
large stocks of independent 
gasoline overhanging that mar- 
ket as a barrier to better prices. 
It is estimated that today there 
is upward of 25 million gallons 
of surplus gasoline in the hands 
of independents on the west 
coast that will have to be taken 
care of before retail prices can 
be stabilized. 


1935 Additions to Oil 


Reserves Estimated 


NEW YORK, Feb. 22.—New 
petroleum reserves uncovered 
during 1935 amounted to 1,810,- 
000,000 barrels, Axtell J. Byles, 
president of the American Pe- 
troleum Institute, stated in an 
article in the Mines Magazine, 
published by the alumni asso- 
ciation of the Colorado School 
of Mines. He puts the devel- 
oped reserves as of Jan. 1, 1935 
at 12,177,000,000 barrels. 


During the first nine months 
of 1935 a total of 40 new fields 
were discovered, Mr. Byles 
stated, and adds that “in con- 
nection with future discoveries, 
it must be remembered more 
than 1,000,000,000 acres of geo- 
logical formation in which oil 
may be found remain unex- 
plored—a much larger area 
than has already been examined 
by the best current methods.” 





Swope Succeeds Plumly 


TULSA—E. E. Swope has 
been appointed general man- 
ager of refineries for Magnolia 
Petroleum Co., succeeding the 
late E. E. Plumly, and John W. 
Newton has been made assist- 
ant manager. Both have been 
in the Magnolia organization for 
many years. 
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A REAL TEST 
OF FLEXIBILITY_ 


at almost 50% less pressure than 
Style S...Tests like this prove 
the GREATER strength, resistance 
to crushing and flexibility of 
Goodyear’s specially developed 


new alloy metal tubing—demon- 





ERE you see a section of Goodyear _ strate the unyielding weave of its high-tensile 
Style S Gasoline Hose doubled under cotton cord jacket! That is why so many 
tremendous pressure without either tube large marketers are adopting Goodyear 
or jacket breaking. No other hose can stand Style S Gasoline Hose as standard pump 
so much tension without splitting wide open, equipment. It lasts longer, stands harder 
like the section in the foreground—some __ service—yet costs no more! .. . For complete 


information, write Goodyear, 
Akron, Ohio, or Los Angeles, 
California. 


FOR QUICK SERVICE stocks of Goodyear 
Style S Gasoline Hose are carried in 
New York - Philadelphia + Akron - 
Atlanta: Chicago: St. Louis: Los Angeles 
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Automatic Control Provided for Outlet 


Temperature of Cracking Unit 


HE automatic control of oil 

outlet temperature is one of 

the more recent effective 
means of fool-proofing the op- 
eration of a cracking unit. Such 
control, as developed by de- 
Florez, has been in satisfactory 
use on a large number of crack- 
ing units of many different 
types. 

The purpose of this control is 
to hold the transfer line, or coil 
outlet, temperature to the most 
efficient point. By so doing it 
governs the heat input in the 
furnace so that the total heat of 
the oil and vapor leaving the 
furnace will be precisely that 
required, In this instrument 
the swing of the pyrometer 
pointer guides the instrument, 
translating any deviation from 
normal into a_ simultaneous 
counter-effect. 

There are several variables 
that enter into the problem, all 
of which are said to be under 
the automatic scrutiny of this 
instrument. Change of rate of 
charge, fluctuation of tempera- 
ture of the charge, fluctuation 
of pressure and heat value of 
the fuel, wind conditions, and 
retarded heat transfer on tube 
walls due to formation of coke 
are some of them. 

The deFlorez machine con- 
sists essentially of the Leeds & 
Northrup potentiometer con- 
troller with the improvement 
whereby the fuel control con- 
tacts are made through a cam 
mechanism. This results in an 
electrical contact the duration 
of which is directly proportional] 
to the deflection of the galvano- 
meter. This deflection in turn 
is directly proportional to the 
difference between the tempera- 
ture selected and that recorded. 


Referring to the photograph, 
the potentiometer pyrometer is 
at the upper right with the mo- 
tor at ‘“‘C”’ and the galvanomet- 
er and cam mechanism at “B”’. 
The relays operated by the cam 
mechanism are at “D’’. Direct- 
ly below the relays is the 
“heart” of the deFlorez mech- 
anism, the geneva gear move- 
ment, under which is the pilot 
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valve that translates tempera- 
ture deviations into corrective 
adjustment of the fuel valves. 

The pilot valve is really a 
bleeder valve too, with the 
amount of bleed under the con- 
trol of the pyrometer mechan- 
ism. It is the piston type with 
a stabilizer spring having noth- 
ing to do with calibration, The 
plant air supply enters the cir- 
cuit through the piping at the 
lower left, passes through a 
strainer, a dead weight pressure 
regulator “J’’, a needle valve, 
by a pressure gauge “K’’, and 
leaves at the lower right, going 
to the deFlorez balance fuel 
valve located in the main fuel 
supply line. The needle between 
“J” and ‘‘K” regulates the op- 
erating pressure. From this 
valve the air is piped to the un- 
der side of the diaphragm ‘“‘J”’ 
and then through ‘‘F’”’ to the 
needle valve under the geneva 
gear box. The pipe ‘‘G’’ is the 
atmospheric leak from the lat- 
ter needle valve. 











Control-air pressure on the 
top of the diaphragm is counter- 
balanced by fuel main pressure 
on the lower side. <A bleeder 
valve on the under side of the 
diaphragm chamber can _ be 
opened to relieve any accumula- 
tion of fuel-main pressure. 


How the Pyrometer Operates 


The operation of the pyrom- 
eter is determined by turning 
the dial ‘“‘A”’ to the desired tem- 
perature thus determining a 
certain electric potential. When 
balanced by the e.m.f. of the 
thermocouple located in the oil 
line, in a crossover several tubes 
back from the transfer line or 
coil outlet, the galvanometer 
pointer is centered. If the 
thermocouple reports a temper- 
ature other than that selected, 
the pointer swings to one side 
a distance proportional to the 
temperature’s departure from 
normal. The motor driven mech- 
anism, making contacts with 
the pointer at regular intervals 
(about eight long or _ short 
contacts per minute), takes 
steps to turn the fuel supply off 
or on until the thermocouple re- 
ports in agreement with the dial 
setting. 

At the instant of ‘‘making a 
reading’”’ there is no flow of cur- 
rent in the thermocouple leads. 
This is said to 
eliminate errors 
due to changes in 
electrical resist- 
ance caused by cor- 
rosion or chance 
loose. electrical 
connections. 


The Control Op- 

eration for Minor 

Temperature Devi- 
ations 


Preparations for 
control include 
only the setting of 
the dial ‘“‘A”’ and 
the pressure gauge 
“K” to the operat- 
ing burner pres- 





sure, At the same 

time the galvanom- 

eter needle de- 
& 


Essential features of 

the deFlorez Temper- 

ature Control instru- 
ment 
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Congratulations 


Solvex Refineries Inc has recently started 
operating its new Dubbscracking unit at 
Gladewater, Texas, and here is what the Solvex 
management says about its first run: 








Universal Oil Products Co. 
Chicago, Ill. 


Gentlemen: 


This will acknowledge your fulfillment of your 
operating guarantee on the cracking plant built 
for us by Frick-Reid Supply Corp. 


We wish to express our great satisfaction in 


having installed this Dubbs unit which on its 
first run has met all guarantees, and we greatly 
appreciate your fine cooperation and services. 
Can't speak too highly of your personnel. 


Yours very truly, 
SOLVEX REFINERIES G\ ion 





Congratulations to Solvex Refineries Inc and 
to Solvex distributors who for the first time 
have Dubbscracked gasoline to sell 


It will be mighty hard from now on for any 
refiner or any distributor to sell ordinary gaso- 
line in Solvex marketing territory to any 


motorist who has once tried that good Dubbs- 
cracked gasoline 


Universal Oil Products Co Dubbs Cracking Process 


Chicago, Illinois Owner and Licensor 
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flects, one of the cams makes 
the contact that operates one of 
the relays “D’’, the duration of 
the contact being in accordance 
with the degree of temperature 
variation. 


This action of the relays 
opens or closes the needle valve 
on the bottom of the geneva 
gear box. The pilot valve is 
then operated for a time fixed 
by the time of operation of the 
relay. These automatic needle 
valve adjustments vary the air 
pressure, indicated by the 
gauge “K’’, to the balanced fuel 
valve which results in correc- 
tion at the point of the control 
in the hot oil line. 


When the cam contact is 
broken at ‘‘B’’, the relay ‘D”’ 
falls out and the needle valve, 
under the gear box, returns to 
neutral position and the pres- 
sure set on the gauge ‘“‘K”’ re- 
turns to its original non-operat- 
ing value. 


The above outline covers the 
handling of minor disturbances. 
When there is a persistent trend 
away from normal and -it ex- 
tends beyond a predetermined 
length of time, the pilot valve, 
under the gear box, is auto- 
matically shifted to a new neu- 
tral position and in so doing 
changes the operating pressure 
on the balanced fuel valve. Thus 
the auxiliary valves are relieved 
from an undue amount of cor- 
rective work. 

This is accomplished by mov- 
ing the fulcrum of the operating 


lever bar, at the left, in or out 
with respect to the valve body. 
The fulcrum is mounted on a 
collar that is threaded onto a 
short shaft extending out from 
the box. This shaft is connected 
through the geneva movement 
and gear train to a shaft from 
the clutch disc of the Leeds & 
Northrup temperature-measur- 
ing machine. The operation is 
such that corrective motions 
are, in effect, added or subtract- 
ed until the result is sufficient 
to call for a new setting of the 
pilot and balanced fuel valve. 
Then the geneva movement op- 
erates so that the step is made 
at one stroke. 


T REQUIRES one third of 
one revolution, in one direc- 
tion, of the clutch disc on the 
potentiometer pyrometer to op- 
erate the geneva movement. It 
must of necessity return the one 
third revolution before making 
a change back again. This fea- 
ture is said to overcome the 
“hunting”’’ condition. 





Asks Patent Adjudication 


NEW YORK, Feb. 24.—Suit 
petitioning for an adjudication 
of the Chaney patents on acti- 
vated carbon owned by National 
Carbon Co. has been filed by the 
Acticarbone Corp., of New York, 
in the United States District 
Court for the southern district 
of New York. 
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William 
technical and patent counsel for the 
Process Management Co., New York, 


L. Gomory, European 








William L. Gomory 


entered the oil industry in 1907 as 
a chemical engineer in the Mezo- 
telegd refinery of the Bihar-Szilagyi 
Oil Industrie A.G. Later he became 
superintendent of the plant. Three 
years later he went as superintend- 
ent to the Pardubitz refinery of the 
A.G. fur Mineralolindustrie. 

In March 1913 Dr. Gomory came 
to the U. S. with the Universal Oil 
Co. in New York and in 1916 he be- 
came general manager of Wabash 
Refining Co., Robinson, Il. In 
1919 he became head of the refinery 
engineering division of Leonard En- 
gineering Co., Chicago. It was in 
1926 that he went to Europe for 
Standard Oil Development Co. 
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Empire and Crew-Levick 
Sued by Universal 


CHICAGO, Feb. 17.—Suit for 
infringement of cracking pat- 
ents has been filed against 
Crew-Levick Co., Cities Service 
subsidiary, by Universal Oil 
Products Co., the complaint be- 
ing dated Jan. 30, 1936. It is 
filed in the Federal District 
Court for the Eastern Pennsyl- 
vania District, at Philadelphia. 

The complaint alleges in- 
fringement by Crew-Levick of 
five Universal patents, in the op- 
eration of cracking plants at 
Petty’s Island, N. J., and else- 
where. The numbers of these 
patents are: 1,392,629, 1,488,- 
325, 1,548,004, 1,551,090, and 
1,820,057. The patent first 
listed is the so-called ‘‘clean 
circulation” patent to C. P. 
Dubbs, issued on Oct. 4, 1921, 
validated and declared _in- 
fringed recently in the Root Re- 
fining Co. case. 

Universal asks for a _ tem- 
porary and then a permanent 
injunction against this alleged 
infringement, for an accounting 
of profits accruing to the de- 
fendant from the infringing op- 
eration, and three times this 
profit sum as damages. 

A similar suit was also filed 
Jan. 31, 1936, in the Federal 
District Court for the Third 
District of Delaware, at Wil- 
mington, against Empire Oil 
and Refining Co., another Cities 
Service subsidiary, and naming 
the same patents. 

This complaint states that, 
while the Empire company was 
already licensed under Dubbs 
patents since about February, 
1927, and has operated and paid 
royalty on four units, two at 
Gainesville, Texas, two at Ok- 
mulgee, Okla., ‘‘and no others.” 
Units built later at East Chicago 
“and elsewhere”’ infringe Uni- 
versal patents and no license 
has been obtained for their op- 
eration, it is charged. 

This suit asks the same ac- 
tions as in the Crew-Levick com- 
plaint. 

The Doherty interests, of 
which both Crew-Levick and 
Empire are subsidiaries operate 
nine refineries, with a _ total 
rated crude capacity of 122,- 
000 barrels per day, and crack- 
ing capacity of 55,000 barrels. 
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REFINERY 
still intact 















Above: After the fire. Wiggins Breather 


Roof Tank and remains of cone roof tank. 


At left: The 
Wiggins Breath- 
‘ . . er Roof Tank 
a, % adjacent to the 
I burning tank. 





—thanks to a 


View during fire with refinery in foreground. 


WIGGINS BREATHER ROOF 


NSTEAD of being completely destroyed by fire on December 30th, 
| the Naph-Sol Refining Company of Muskegon, Michigan is in 
operation today. A 25,000-bbl. Wiggins Breather Roof Tank 
(used for storing hot oil from the topping stills) was standing 
directly between a burning cone roof tank and a row of other 
refinery tanks. It stopped the spread of the fire. Here is the story: 


About 1:00 A.M. December 30th, the roof was completely blown off of a 
25,000-bbl. capacity cone roof tank and the contents ignited. The atmos- 
pheric temperature at the time was between 12 and 15 degrees below zero. 


At noon the following day (after the fire was nearly under control) it 
started up again and the oil boiled over. The burning oil ran around the 
base of the Wiggins Breather Roof Tank (then containing from 18,000 to 
20,000 bbls. of oil) and exposed it to severe fire. The resultant heat caused 
vapor to vent through the relief valves of the Breather Roof Tank. This 
vapor would catch fire and burn for a time but the flames would be snuffed 
out as firemen were able to come close enough to play hose streams of 
water on the tank and lower the tank temperature so that it would stop 
venting. 

The extreme heat to which the Wiggins Breather Roof Tank was exposed, 
damaged the upper rirgs ard buckled some of the plates, but the tank was 


not damaged beyord repair. Only 1,000 barrels of oil were lost from it and 
that was due to a broken pipe connection at the tank bottom. 


According to local officials, had the Wiggins Breather Roof Tank burned, 
the fire would have gone down the entire row of tanks and destroyed the 
entire refinery. 





If you want maximum protection against fire and evaporation 
loss, write our nearest office. Tell us the number, location and 
dimensions of your existing tanks or the capacities of new tanks 

we will quote you on equipping them with Wiggins Roofs. 


CHICAGO BRIDGE & IRON WORKS 





Cleveland. . ... 2206 Rockefeller Bldg. Detroit 1513 Lafayette Bldg. 

Houston... .2919 Main Street Birmingham 1534 North 50th Street 

Tulsa 1607 Thompson Bldg. Dallas 1439 Dallas Athletic Club 

New York 3345-165 Broadway Bldg. San Francisco 1060 Rialto Bldg. ; Pre ow —_—. 
Philadelphia 1614-1700 Walnut St. Bldg. Los Angeles 1422 Wm. Fox Bldg. . wet. — ———- me 
thic Seer 25 y 3 - : dificia / » = ‘ 
Chicago... 2125 Old Colony Bldg Havana 402 Edificia Abreu After fire showing Breather tank behind ruins of tank 

Plants at BIRMINGHAM, CHICAGO and GREENVILLE, PA. that burned. 
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Temperature Determines Isobutane Yield 


In Polymerization of Ethylene 


HE most interesting fact 

about polymerization of ethy- 

lene in the presence of phos- 
phoric acid is the formation of 
isobutane, the percentage of 
which increases with the tem- 
perature of polymerization, it is 
stated in a discussion of results 
ef a study of polymerization of 
ethylene under high pressures 
in the presence of phosphoric 
acid. The study was made by 
V.N. Ipatieff and Herman Pines 
of Universal Oil Products Co. 
and the report of their work 
published in the Industrial Edi- 
tion of Industrial and Engineer- 
ing Chemistry for November, 
1935. 

The polymerization of ethy- 
lene in the presence of phos- 
phoric acid, within the temper- 
ature range 250° to 330° C. 
(482° to 626° F.) yields a mix- 
ture of paraffinic, olefinic, naph- 
thenic, and aromatic hydrocar- 
bons, it was found. The concen- 
tration of paraffins is greatest in 
the lowest boiling fractions, it 
is indicated, while the aromatics 
appear in fractions distilling at 
225° C. and higher. The un- 
saturated hydrocarbons’ are 
present with one exception in all 
fractions; no olefinic hydrocar- 
bons were found in the products 
boiling below 60° obtained 
from the polymerization of 
ethylene at 330° C. The naph- 
thenic hydrocarbons are present 
in the fractions boiling above 
110° C. 

Thermal polymerization of 
ethylene under similar condi- 
tions does not yield aromatic 
hydrocarbons, it is stated. The 
difference between the polymer- 
ization of ethylene in the pres- 
ence and absence of phosphoric 
acid consists in the presence of 
aromatic and paraffinic hydro- 
carbons in the former, whereas 
no traces of aromatics and only 
small quantities of paraffinic 
were discovered in the latter. 
It is thought that the acid acts 
also as a hydrogenation and de- 
hydrogenation catalyst. 


The effect of temperature 
upon the boiling range of the 
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product formed was determined 
by conducting the experiment at 
four temperatures. The results 
are shown in the following 
table, 
Polymerization Temperatures (C.) 
Boiling Range 250° 280° 300° 330° 
Per cent by weight 
Below 110°C... 37 31 42 46 
110-225°C. ...... 26 33 20 14 


225-300°C. ...... 27 23 26 29 
Above 300°C .... 10 13 12 mn 


Isobutane makes up 2.5 per 
cent of the total product at 250° 
and 18.8 per cent at 330°. But 
in spite of the wide range of 
temperatures used, the charac- 
ter of the reaction remained the 
same and there was no notice- 
able cracking of the products. 

The following are thought to 
have been the mechanisms of 
polymerization and of isobutane 
formation. Ethyl phosphates 
were first formed but decom- 
posed at higher temperatures, 
giving ethylene polymers and 
naphthenes. Naphthenes_ de- 





hydrogenated to form aromatic 
hydrocarbons and the liberated 
hydrogen converted the olefins 
to paraffins. 


The appearance of isobutane 
in the products of catalyzed 
polymerization is probably due 
to hydrogenation of the isobu- 
tene that formed in the isomer- 
izing of the 1- or 2-butene that 
must have been the first product 
of polymerizing the ethylene. 
Normal butane did not isomer- 
ize to isobutane in the presence 
of phosphoric acid. Pure 1-bu- 
tene, however, was converted in 
part to isobutene when it was 
heated for 12 hours at 330° un- 
der hydrogen with an initial 
pressure of 100 atmospheres. 


The polymerization was con- 
ducted in a three-liter Ipatieff 
rotating autoclave, in which 200 
grams of 90 per cent phosphoric 
acid was placed, followed by 
pumping in ethylene to 50 kilo- 
grams per square centimeter 
(nearly 50 atmospheres). Heat- 
ing continued for eight hours. 
The cooled products were re- 
duced to a temperature of —78° 
C. (—108 F.) with carbon di- 
oxide snow and acetone and a 
portion of the uncondensed ma- 
terial was fractionated in a low- 
temperature Podbielniak distil- 
lation column. 


Burlington Orders 4 New Oil-Electric Engines 


CHICAGO, Feb. 10.—Four 
new diesel-electric locomotives, 
as separate units from the rest 
of the train, have been ordered 
by the Burlington railroad for 
service on fast passenger sched- 
ules between Chicago and Den- 
ver and Chicago and the Twin 
Cities. 

Greater flexibility is to be ob- 
tained in this new equipment. 
Previous streamlined locomo- 
tives on the Burlington have the 
power plant built in the front of 
the first car, and the power 
plant car is articulated with the 
passenger cars. With the diesel- 
electric locomotive as a separate 


unit the engine can be_un- 
coupled from the rest of the 
train, as with steam locomo- 
tives. 


Two of the locomotives will 
be 3000 horsepower each. These 
will haul trains between Chi- 
cago and Denver, covering the 
1034 miles in 16 hours. Fastest 


trains now cover the route in 
27 hours, 45 minutes. Average 
speed of the diesel-electrics to 
maintain schedule will be 65 
miles an hour. 

The two 1800 horsepower 
dicsel-electric locomotives will 
replace power plants on the 
present Chicago-Twin City run, 
in July. The Zephyr, now mak- 
ing the run, carries six passen- 
ger cars, covers the 431 miles 
from Chicago to St. Paul in 6™% 
hours, at an average speed of 66 
miles an hour. 

All four new locomotives will 
have front ends, duplicate in ap- 
pearance, to the present 
Zephyrs. The bodies will have 
the lines flowing to the rear to 
match lines of the lightweight, 
stainless steel passenger cars 
being built by the Edward G. 
Budd Manufacturing Co., Phila- 


delphia. Exxteriors of the loco- 
motives will be of stainless 
steel, 
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YOUR OWN TERMINAL 


without investing a single penny 


Have you ever felt the need for your own private terminal? If so, General 
American_can provide it for you . . . without any investment on your part. 
In General_ American terminals you acquire your own facilities for accumu- 
lation and loading of export cargoes, barrelling and drumming. General 
American will handle for you every detail of every shipment, giving you 


all the advantages of your own private terminal. 


GENERAL AMERICAN TANK STORAGE & TERMINAL CO., Inc. 


Can handle any liquid commodity 





General American's newest terminal, at Houston, is the most efficient public 











terminal in the Southwest. If you export or import in this territory, you 
certainly should learn about the money saving advantages it offers you. 
Terminals: Goodhope, La.; Westwego, La.; Corpus Christi, Texas; Houston, Texas; Carteret, N. J. 


Office 135 S. LaSalle St., Chicago, IIL. 


A SUBSIDIARY OF GENERAL AMERICAN TRANSPORTATION CORPORATION 
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Floating Roof Tank Withstands 


Severe Exposure from Fire 


OW a refinery storage tank 
“i equipped with a modern 
floating roof withstood fire 
from an adjoining cone roof 
tank is related in a report pre- 
pared by the Chicago Bridge & 
Iron Works, of Chicago. 
Shortly after midnight Dec. 
30, at the plant of the Naph-Sol 
Refining Co., at Muskegon, 
Mich., with the temperature 
around 15 degrees below zero, 
the top of a cone roof tank blew 


off. This was the first intima- 
tion of trouble. 
The fire was thought to be 


under control by noon of that 
day. Later the fire started up 
again, the tank koiled over, and 


oil ran around the base of the 
adjoining tank, which was 
equipped with a floating roof, 


exposing the tank to severe fire. 
Refinery employes played the 
hose streams on this tank, ex- 
cept when driven back when the 
cone roof tank boiled over. At 
such times the breather roof 
would balloon about six feet. 
Vapor from the vents of the 
breather roof would catch fire, 
but would be extinguished as 
soon as the tank cooled. 
Extreme 


exposure of the 


breather roof tank damaged the 
upper rings of the tank some- 


what, buckled some of the 
plates, but the tank was not 
damaged beyond repair. The 


loss in this tank was about 1000 
barrels of oil through a broken 
pipe connection at its bottom. 


Through the tank equipped 
with the floating roof with- 


standing the fire it is believed 
that other tanks and the entire 
refinery were saved. 

30th tanks were installed in 
1933. Each was 25,000 barrels 


capacity, butt-welded. They 
were used for storing hot oil 
from the topping stills. At the 


time of the fire the floating roof 


tank contained 
barrels of oil. 


about 20,0900 


Geologists to Meet 


TULSA, Feb. 22.—Seventy- 
five speakers will participate in 
the three-day program of the 
American Association of Petro- 
leum Geologists, March 19, 20 
and 21. The occasion is the 
21st annual meeting. Sessions 
will be in the Mayo Hotel, 
Tulsa. 

Concurrently with the A. A. 


A refinery storage tank at a Michigar 
plant ablaze and, in the above photo- 
graph, on the opposite page the same 
scene after the flames were extinguished, 
- showing how the tank equipped with a 


floating roof withstood the fire. This 

tank, of 25,000 barrels capacity, con- 

tained about 20,000 barrels of oil from 
topping stills at the time of the fire 


P. G. convention two affiliated 
societies will hold their annual 
meetings. These are the So- 
ciety of Petroleum Geophysi- 
cists and the Society of Eco- 
nomic Paleontologists and Min- 
eralogists, 

Entertainment features in- 
clude a smoker, the evening of 
March 19, featured by a talk by 
a prominent geologist; annual 
banquet and dance, the night of 
March 20, and a field trip to the 
Arbuckle Mountains of Okla- 
homa following the convention. 
The annual golf tournament 
will be held March 20. 

Formal papers programmed 
include several of economic na- 
ture. Current developments and 
prospects in all the principal 
areas of the U. S. and foreign 
countries will be discussed by 
geologists who are specialists in 
their respective fields. 

The field trip on Saturday and 
Sunday to the Arbuckle Moun- 
tains will be made in busses. A 
special ceremony will be held 
near Ada at which a monument 
will be unveiled to the late 
David White, for many years 
the revered chief geologist of 
the U. S. Geological Survey. 

Railroads have established 
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with 


reduced rates to Tulsa, 
fare and one-third, diverse re- 
turn route and stop-over privi- 


leges. Limit is 30 days. Tickets 
will go on sale in far western 
states March 11-17, in New Eng- 
land states, March 12-18 and in 
Rocky Mountain, Mid-Continent 
and southeastern Atlantic 
states, March 13-19. The asso- 
ciation has sent certificates to 
its members. 


Seek Right to Condemn 
Land for Pipeline 


MONTGOMERY, Ala.—A bill 
giving a group of national oil 
companies the right of eminent 
domain in acquiring rights-of- 
way for a pipeline from Port 
Birmingham to Atlanta was in- 
troduced in the Alabama House 
of Representatives by Rep. John 
D. Chichester, Jefferson County. 

The projected pipeline would 
entail the expenditure of sever- 
al million dollars. Mr. Chichest- 
er said. Pipe for the line would 
be purchased in the Birming- 
ham district. The bill was re- 
ferred to the House judiciary 
committee. 

The railroads are expected to 
fight the proposal, which pro- 
vides that the pipeline would 
serve aS a common carrier for 
all oil companies in the Ala- 
bama territory. 

The proposal to build the line 
was launched several months 
ago by the Gulf Refining Co. 
and Pure Oil Co. Surveys for 
the project have been made and 
some rights-of-way acquired. 
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Head Retires 


NEW CORK, Feb. 20.—John 
B. Tonkin, president of the 
Peoples Natural Gas Co., has 
retired from active manage- 
ment of the company, according 
to an announcement today. 

Mr. Tonkin has spent 42 years 
in the natural gas industry, 
starting as a clerk with the 
River Gas Company at Marietta, 
Ohio in 1894. He later worked 
for the National Transit Co., 
and the East Ohio and Ohio 
natural gas companies before 
becoming vice-president and 
general of the Peoples Natural 
Gas Co. in 1918. He became 
president of the company in 
1933, as well as president of the 
Columbia Natural Gas Co. and 
the Lycoming United Gas Corp. 


Natural Gas 





A. P. |. Lube Analysis Project 


To Bear Fruit, is Report 


ROM what has been accomp- 

lished so far in the investi- 

gation of the chemical consti- 
tution of lubricating oil spon- 
sored by the American Petro- 
leum Institute as Research 
Project 6 at the National Bu- 
reau of Standards, it is conclud- 
ed that separation by distilla- 
tion into substantially constant- 


_boiling fractions is possible and 


that these fractions may be 
separated into individual hydro- 
carbons, or at least hydrocar- 
bons of a single type and nearly 
equal molecular weights, by 
one of the other physical meth- 
ods—crystallization, solvent ex- 
traction, selective adsorption, 
etc. 

The first report describes the 
apparatus and methods devel- 
oped and the preliminary separ- 


ation of the lubricant fraction 
into ‘‘wax,” “extract,” and 
“water-white” fractions. The 


separation was accomplished by 
dewaxing ethylene chloride, ex- 
tracting with sulfur dioxide, 
and filtering through silica gel. 
The results of the first four 
stages of distillation of the 
water-white oil are given also. 

The investigation, in the 
hands of B. J. Mair, S. T. Schick- 


tanz, and F. W. Rose, Jr., is pub- 
lished in Research Paper RP849, 
and is part of the Journal of Re- 
search, Vol. 15, Dec., 1935.* 

The lubricating oil came from 
the same source (Well 6 of the 
South Ponca Field, Kay Co., 
Okla.) as did the naphtha dis- 
tillate which was analyzed by 
Leslie and White (RP824, ab- 
stracted in NATIONAL PETRO- 
LEUM NEws, Feb. 12, 1936, p. 
oOP: 

The descriptions of the meth- 
ods, including extraction with 
liquid sulfur dioxide, removal of 
wax, filtration through silica 
gel, distillation in three types of 
stills, and viscosity determina- 
tions are given. All but the 
filtration apparatus is illustrat- 
ed by line drawings of the ap- 
paratus. 

What has been accomplished 
by the systematic fractional 
distillation of the more volatile 
portion of water-white oil is 
shown graphically by a plot of 
viscosity against percentage by 
weight of charge. 


*A previous report of this phase of the 
project was presented at the mid-year 
meeting of the A. P. I. at Tulsa, May 15, 
1935, by F. D. Rossini, director of the 
project. 
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Reduction of Stations Necessary to Solve 


High Gasoline Marketing Cost 


HE largest single item of 

expense in the oil industry is 

the cost of marketing gaso- 
line. This cost has increased 
steadily over a period of years, 
and has absorbed much of the 
savings contributed by other 
branches of the oil business. 
It is the most serious problem, 
in my opinion, with which the 
industry is faced at this time. 
In fact, with petroleum products 
reaching higher levels, it threat- 
ens to become a matter of con- 
cern to the consuming public. 


Even the most casual ob- 
server knows that there are far 
too many service stations, and 
doubtless is more or less con- 
scious of the fact that the op- 
eration of these excess facilities 
involves an extra needless ex- 
pense which must be included in 
the retail price of gasoline. 


What is there so peculiar to 
the marketing of gasoline that 
there has been such a continu- 
ing increase in the number of 
service stations? Why has not 
this economic waste been 
stopped by diminishing returns 
which should follow such an ob- 
vious over-supply? 

There have been a few half 
hearted attempts by members of 
the industry to justify the pres- 
ent number of gasoline outlets, 
but the amazingly small aver- 
age volume of sales per outlet 
and the high unit cost of sales, 
afford ample evidence to the 
contrary. 

The oil industry, with the pos- 
sible exception of the Pacific 
Coast, is enjoying at this time 
what is frequently referred to 
as ‘“‘stabilization.’’ It is true 
that proration of crude oil pro- 
duction and _ other artificial 
means are being used to accom- 
plish stabilization, but for im- 
mediate practical purposes the 
present stabilization is genuine. 

Crude oil prices are, we hope, 


(Presented before petroleum 
Division, American Institute of 
Mining and Metallurgical Engi- 
neers, New York, Feb. 21, under 
the title ‘The Cost of Marketing 
Gasoline”’). 


By Paul Blazer* 


at a level which would appear to 
permit the greater part of our 
current supply of oil to be pro- 
duced at a profit, without offer- 
ing too much inducement for 
new drilling. Prices of refined 
products are high enough to 
yield satisfactory earnings to 
efficient, well located plants, 
but not so high as to encourage 
the building of excess refining 
capacity or to permit putting in- 
to service idle, obsolete equip- 
ment. New investments in pipe- 
lines and other transportation 
equipment are being made only 
to serve new fields or to take the 
place of less economical forms 
of transportation. The market- 
ing branch of the industry is the 
only division which at this time 
is expanding beyond economic 
needs. In many cities the build- 
ing of new service stations rep- 
resents the most important con- 
tribution toward new building 
construction. Why should there 
continue to be expansion in that 
branch of the industry which 
needs it least? 


Before presenting what I con- 
sider the most important rea- 
sons for the over-development 
of gasoline distributing facili- 
ties, it might be well to view the 
gasoline price structure of the 
industry. 

Originally, it was the spread 
between the spot tank-car mar- 
ket and the retail market which 
accounted for the large mar- 
gins to gasoline distributors. 
Generally speaking, the retail 
market in each area was set by 


*President, Ashland Refining Co., Ash- 
land, Ky. 


the dominant major oil com- 
pany operating in that territory. 
Tank-car prices were deter- 
mined largely by offerings in the 
spot market of the non-inte- 
grated or independent refiners. 
Usually, there was little rela- 
tionship between the two mar- 
kets and frequently, the spread 
between the two was enormous. 


Thousands of people and 
much new capital were attract- 
ed into oil marketing. New 
independent jobbers sprang up 
in almost every city and village. 
Quite frequently the tank-wag- 
on driver for a major oil com- 
pany would get together enough 
money to go into business for 
himself, installing tanks to re- 
ceive gasoline and kerosine in 
tank-car lots. The new com- 
petitors with their wide margins 
usually under-sold, more or less 
openly, the tank-wagon prices 
of the major oil companies, and 
by that means succeeded in ob- 
taining some of the choice deal- 
er and consumer accounts. The 
wider margins thus extended to 
the dealers encouraged the 
building of new stations. 


Hundreds of strong independ- 
ent marketers developed during 
that period; their purchases af- 
forded a lively spot tank-car 
market which was quickly re- 
sponsive to the influence of sup- 
ply and demand. The profits of 
jobbers frequently were large 
enough to encourage them to 


build small service station 
chains. That was the situation 
which existed ten or twelve 


years ago. 

It was about ten years ago 
that certain major oil companies 
started greatly enlarging their 
marketing areas. Members of 
the old Standard Oil group be- 
gan to encroach into each 
other’s territory. Other major 
oil companies that previously 
had operated in only a few 
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Below is a cut-away view 
of a typical installation of 
the S. & J. Hydraulic In- 
ternal Safety Valve System. 
Thousands of truck tanks 
equipped with this approved 
system are in daily service 





im every state in the union. 
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ERE’S news of first importance to the automotive 

department of every petroleum marketer! The well 
established S & J Hydraulic Internal Valve System for truck 
tanks has just been listed by the Underwriters Laboratories. 
Interest in the safety of a truck tank is focused on the dis- 
charge system. If it’s safe—your truck tank is safe! The in- 
ternal safety valve system you employ determines whether 
or not your truck tanks are considered safe. 


The Underwriters listing of the S & J Hydraulic Internal 
Valve System means that.this system has been tested for 
safety and mechanical excellence and given that stamp of 
approval acceptable to every insurance company and _ fire 
prevention bureau in the land. 


It is the ONLY internal safety valve system on the market 
that is listed by the Underwriters Laboratories. It is the 
ONLY hydraulic system on the market. The S & J Hydraulic 
Internal Valve System is available on specification through 
the principal truck tank manufacturers. Write us for our 
catalog which illustrates and describes this approved system. 
It’s free. 





SHAND & JURS COMPANY 


BERKELEY, California, U. S. A. Tials fo Type U, ene of four difiecent 
a ; . ; types of S. & J. Hydraulic Internal 

295 Madison Ave., New York Safety Valves. This type screws 

into the tank flange and the pipe 

AUTHORIZED DISTRIBUTORS line connection screws into the 

Advance Auto Body Works, Los Angeles; Beall Pipe & Tank Co., Portland; Heil Co., Mil- _— ——. ae bronze By 
waukee; Farrell Mfg. Co., Joliet; Quaker City Iron Works, East Cambridge, Mass.: Butler a one Sn anes Seems 276 


Mfg. Co., Kansas City and Minneapolis; Columbian Steel Tank Co., Kansas City; Standard 
Steel Works, No. Kansas City; Thomas Wright Co., Jersey City; Gar Wood Industries, 
Detroit; Pennsylvania Furnace & Iron Co., Warren, Pa.; Davis Welding & Mfg. Co., Cin- 
cinnati; Robinson Boiler Works, Cambridge, Mass. 


SHAN D & JURS 
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states began to spread in all di- 
rections. Companies that origi- 
nally were only producers of 
crude oil became refiners and 
marketers and very often ac- 
quired affiliated and subsidiary 
marketing organizations to in- 
sure an outlet for their wells 
and their refineries. 

Soon there were a dozen large 
oil companies competing in 
cities where a year or two be- 
fore there were only two or 
three major companies and a 
similar number of independent 
jobbers. Usually the invading 
companies attempted to pur- 
chase the business of a local job- 
ber in order to have a nucleus 
around which to expand. Any 
jobber that had a few stations, 
regardless of how poorly lo- 
cated, had little difficulty in 
finding a ready buyer at a profit- 
able price. 

Those independent 
who preferred to continue in 
business for themselves were 
given the opportunity of becom- 
ing local distributors for one of 
the new companies coming into 
the territory. It was then that 
the marginal guarantee to job- 
bers began to appear. Prior to 
that time it was customary for 
the jobbers to take their chances 
on the margin between the tank- 
car market and the retail mar- 
ket and usually they came out 
very well. 

With increased competition, 
however, local retail price wars 
occurred more frequently, some- 
times giving the jobbers a seri- 
Ous “squeeze.” Naturally they 
welcomed an opportunity to ob- 
tain protection against any 
shrinkage in margin. In many 
cases large oil companies gave 
contracts to jobbers which guar- 
anteed them a profitable mar- 
gin regardless of how low the 
local market price might go. 
Under these conditions the job- 
bers had no interest in main- 
taining a profitable retail price 
level. It is difficult to compre- 
hend why such contracts 
should have been written. 

I believe it will be generally 
conceded that the marginal 
guarantees given by the larger 
oil companies are responsible 
for the feeling prevalent in the 
minds of most dealers and job- 
bers that they are entitled to a 
profitable margin regardless of 
market levels. That is the 
logical result of having at- 
tempted to build a market struc- 


jobbers 
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ture from the top downward, in- 
stead of from the bottom up- 
wards. 


For many years there was no 
apparent effort to develop a 
price structure under which the 
marketers of branded products 
of major companies would have 
a real incentive to try to main- 
tain a profitable price level. I 
know of no other’ industry 
where that has been so gener- 
ally true. In most other lines 
of business, retailers recognize 
clearly that their buying prices 
are based on production costs 
and the only way they can oper- 
ate profitably is to cooperate in 
maintaining proper selling 
prices. 

Burdened with such uneco- 
nomical sales policies, it is easy 
to understand why _ gasoline 
marketing is characterized by 
such a high cost. It is a vicious 
circle. The wide margins have 
encouraged more service sta- 
tions which in turn have meant 
less volume per station and 
higher costs. 


HE higher costs call for fur- 

ther increases in margins 
which the industry seems only 
too willing to give, even at the 
expense of profits from other 
divisions of the oil industry. 
That is the reason, in my opin- 
ion, the loss of diminishing re- 
turns, as applied to the steadily 
increasing number of service 
stations has not been operative. 

Our present marketing struc- 
ture threatens to collapse from 
its own weight. The vicious 
circle, eventually, must break. 
The longer it holds together and 
the larger it gets, the greater 
will be the eventual catas- 
trophe. 

In recent years almost every 
oil company in the country 
seems to have been willing to 
sacrifice transportation econ- 
omies and marketing efficiency 
for the mere sake of growing 
larger and covering more terri- 
tory. They have loaned, with- 
out rental charge, millions of 
dollars worth of gasoline pumps 
and tanks to encourage new 
dealers to go into business so as 
to increase the number of out- 
lets for their gasoline. It must 
be the American curse of want- 
ing to be big. Probably it is in 
some way connected with na- 
tional advertising. 


I can imagine the sales man- 





ager of a major oil company be- 
moaning the fact that his com- 
pany has no distributing facili- 
ties in a certain state or in cer- 
tain counties to serve the thou- 
sands of radio listeners who 
must be hearing their programs 
and feeling an urge to buy their 
gasoline because it is easier to 
start, gives more mileage and de- 
velops more power than any 
other motor fuel. It makes no 
difference whether in that par- 
ticular area there may be al- 
ready five times as many sta- 
tions as are needed to serve the 
public adequately; expensive lo- 
cations and beautiful service- 
station buildings are constructed 
to entice gallonage away from 
competitors who in turn must 
remodel and build additional 
stations in an effect to maintain 
their desired percentage of the 
total available business. 


It costs the larger oil com- 
panies in many areas as much 
as 7 cents per gallon to market 
gasoline. Probably very few 
companies have a marketing 
cost of less than 6 cents per gal- 
lon, which is probably as much 
as it costs the average company 
to make gasoline, including the 
cost of producing crude oil, 
transporting it to refineries and 
converting it into gasoline. Such 
a situation is not unusual in the 
case of slow moving or specialty 
products, but gasoline is a staple 
commodity with a rapid turn- 
over and is as highly standard- 
ized as flour and sugar. If 
the sales personnel of the av- 
erage oil company had been half 
as ‘“‘profit-minded”’ as the manu- 
facturing divisions of those com- 
panies, Iam sure that the indus- 
try would be very much differ- 
ent from what it is today. Un- 
fortunately, the sales depart- 
ments usually have been ‘“‘gal- 
lonage-minded’’ which is the 
antithesis of ‘“‘profit-minded.’’ 


The industry must give up the 
idea that marketing margins 
should be large enough to con- 
tinue to support the vast num- 
ber of outlets now in operation; 
any marketing margins which 
will support profitably even 75 
per cent of the present outlets 
will continue to encourage the 
building of new outlets with a 
further increase in operating 
costs. 


When I refer to marketing 
margins, I mean not only the 
margins which the oil companies 
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REBUILD YOUR METER 
PUMPS BY USING ... 


TRI-ROTOR PUMPS 


Prrersine « your investment in your present meter dis- 








‘pensing equipment by installing Tri-Rotor Pumps. These 

pumping units were especially designed so that replacement 
can be made on your concrete island. In most cases they do not 
disturb inlet and outlet connections. In all cases, however, 
replacements are readily made. 


The Tri-Rotor 16 AV unit, illustrated, is direct connected to 
the motor and is designed to fit the bracket and coupling of an 


old-type motor-speed-pump with inlet and outlet in identical 
positions. 







The 16 BV unit is designed to be interchangeable at the flange . 
connection with several BELTED TYPE pumps now in use. Model 16 AV Saw 
With an adaptor plate attached to the strainer head, this pump ax Ly 
can be fitted into practically any make of meter cabinet. aim 4 


Tri-Rotor Pump 


The capacity of this unit is 16 GPM at 875 RPM but can be run 
at 1200 RPM for two meter outlets with a capacity of 22 GPM. 


These Tri-Rotor Pumps have no by-pass. The volume is con- 
trolled by the automatic changing of the position on the eccentric 
pin. The effect of this operation is a minimum power input (see 
table) increasing in direct 
ratio to volume output, and 
a constant minimum pres- 
sure with a variable vol- ! 
ume, reducing vaporization, 
which helps minimize in- 

ities Hane Pesnee accuracies in meter oper- 
oa ation. 
Variable Control Pump 


By-Pass Type 


Tri-Rotor Pump 
Model 16 BV 


Record of Test No. 


Date 
Cost of Pumping 1000 Gallons of Gasoline 





Based on 10¢ per k.w. Rate 





IMPORTANT ADVANTAGES OF 
ALL TRI-ROTOR PUMPS 





We are informed that the 


Variable Control 


average rate of flow is 5 to 
7 GPM due to goose necks 
and baffle plates found in 
the latest automobile mod- 
els. The table at the left 
indicates what we do under 


Pumping... 200 Min. at 236 Watts 
Bypassing......200 “* at350 ** 
Total........400 Min. 586 Watts 


400 x 586 = 3.9 k.w. at 10¢ k.w. = 39¢ for 1000 gal. 
60 ———ESSS 











in. at 165 Watts this throttled flow condi- 








at 130 - tion. 
295 Watts & 
400 x 295 = 1.96 k.w. at 10¢ k.w. = 19.6¢ for 1000 gal. . P ‘ P 
= We invite your inquiry 


Saving = 39¢ — 19.6¢ = 19.4¢ or 49.7% 
Data— Based on 5 gal. Fills 
One Minute Pumping—One Minute Idling 
at 10¢ per k.w. Hour 





regarding truck mounted 
units, bulk plants and 
transfer pumps. Write 
to. 





@ By-pass is eliminated. 
@ Heat generation is eliminated. 


@ Excessive pressures are elim- 
inated. 


@ Less power is required. 


@ Constant minimum pressure is 
maintained. 


@ Does not “shock the line’? when 
starting delivery. 


@ Works better with meters. 


@ Simply constructed, strong, dur- 
able and compact. 








THE YALE & TOWNE MFG. CO. 


STAMFORD, CONNECTICUT, U. S. A. 
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give to their distributors, but 
the margins which are allowed, 
either willingly or of necessity, 
to their own controlled and op- 
erated facilities. Such a pro- 
gram would force the closing up 
of a great many stations, but 
that does not mean a real loss, 
for the stations cost more to 
have them open than if they 
were closed. The difficult prob- 
lem is how to obtain co-opera- 
tive, concerted action on the 
part of the necessary number of 
companies without violation of 
the anti-trust laws. 


Designed to protect the pub- 
lic against the evils of monop- 
oly, price agreements and exor- 
bitant profits, there have been 
anti-trust laws on the statute 
books for many years. The ques- 
tion arises as to whether the oil 
companies can agree lawfully 
to take steps designed to reduce 
the cost of marketing gasoline 
and thus give to the public a 
lower cost. Certainly it would 
appear that oil companies 
should be permitted to agree not 
to further expand their market- 
ing facilities in such areas as, 
obviously, are already over-de- 
veloped. I consider that this of- 
fers a field for profitable inves- 
tigation. 


The problem of reducing 
the cost of marketing gaso- 
line would be much simpler 
were it not for the fact that the 
most of the large oil companies 
maintain and operate marketing 
facilities which compete with 
the facilities of their own dis- 
tributors or with the distrib- 
utors of the other major oil com- 
panies. As long as that occurs, 
it is difficult to develop a price 
structure which is built from the 
tank-car market upwards _ in- 
stead of from the retail price 
downward. 


Recently because of chain- 
store legislation, the larger oil 
companies discontinued the op- 
eration of their own service sta- 
tions in one of the Middle West- 
ern states. For all practical 
purposes, the larger companies 
no longer are posting retail 
prices. They post tank-wagon 
prices to dealers, who must as- 
sume the responsibility of main- 
taining sufficiently high retail 
prices to permit them to operate 
ata profit. It is too early to ap- 
praise the outcome of the ex- 
periment, but present indica- 
tions are that with the respon- 
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sibility now on the independent 
dealers to maintain proper price 
levels, they are doing a better 
job of it than heretofore has 
been done by the larger oil com- 
panies. 

The suggestion has been made 


that the industry should go 
even further and post only tank- 
car prices, permitting day-to- 
day competition to fix both tank 
wagon and retail prices. It is 
my opinion that such a program 
would be difficult to put into ef- 
fect as long as the major oil 
companies continue to operate 
their own tank trucks delivering 
gasoline to dealers and consum- 
ers. Except for that fact, I be- 
lieve such a program might 
prove successful. 


In recent years the oil indus- 
try has been forced to give seri- 
ous consideration to the compe- 
tition of the track-side service 
stations, which under-sell the 
prices of the major oil com- 
panies, thereby increasing their 
gallonage and enabling them 
usually to make more profit on 
a small margin than the major 
oil companies and their distrib- 
utors are able to make on a 
larger margin. 


HE mere fact that a track- 

side station doing a large vol- 
ume of business can handle 
gasoline profitably from the 
tank-car to the automobile for 
3 cents per gallon, and at times 
at a cost as low as 2 cents per 
gallon, when the rest of the in- 
dustry considers it necessary to 
have 6 cents per gallon or more, 
is ample evidence of the precari- 
ous position in which the mar- 
keting branch of the industry 
finds itself today. 


It is an interesting fact that 
the service stations of the major 
oil companies, which constitute 
some of the largest chain-store 
operations in the country, func- 
tion on a merchandising prin- 
ciple which is the exact opposite 
of the usual chain-store mer- 
chandising methods, i.e., the 
gasOline stations depend upon 
high prices and wide margins to 
return a profit on a small vol- 
ume of sales instead of the large 
volume and small margins 
which characterize the opera- 
tions of other chains. 


It would be futile for me to 
prophesy as to what particular 
form of competition will break 





down our present gasoline mar- 
keting structure. There are oil 
companies today, which, if they 
had the courage and the finan- 
cial resources to permit them to 
discard three-fourths of their 
most unprofitable marketing fa- 
cilities, could inaugurate a pro- 
gram of retailing gasoline on a 
small margin of profit, that 
would force their competitors to 
do likewise. Also, the oppor- 
tunity exists for a new organiza- 
tion, adequately financed and 
protected by crude oil supplies 
and refining facilities, to inau- 
gurate a similar method of dis- 
tribution which would revolu- 
tionize retail marketing. Or 
possibly, in these days of social- 
istic experiment, we may be con- 
fronted with some form of co- 
operative organization subsid- 
ized by government funds, 
which through the competition 
of lower prices, will force the 
oil industry to discard the great- 
er part of its present burden- 
some marketing facilities. 


In my opinion, however, the 
proper action for the industry 
to take is to ascertain what leg- 
islation, if any, is necessary to 
permit it to obtain, by co-opera- 
tive agreements, such reduction 
in marketing costs as, will auto- 
matically, through the operation 
of diminishing returns, weed 
out over a period not less than 
half of the present gasoline out- 
lets. Needless to say, in the car- 
rying out of such a program the 
larger companies should apply 
the same yardstick to their own 
company-operated facilities as 
they apply to the operations of 
their distributors. 


For many years there has 
been discussed the desirability 
of a consolidation of railroads 
into a few large systems for the 
ultimate benefits of the public. 
Possibly the public would bene- 
fit if there were a consolidation 
of oil companies for the purpose 
of eliminating wasteful compe- 


tition. In that connection, prob- 
ably few people realize how 
much the dissolution of the 


Standard Oil trust has cost the 
American public. Perhaps the 
industry may find a practical 
and legal way to retrace its 
steps back to the days which 
many of us can recall, when 
there were comparatively few 
gasoline outlets, and those sta- 
tions were able to ‘“‘pump” gaso- 
line profitably on a margin of 
2 cents per gallon. 
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“N. P. N. says this is an advertisement, 


po 


“The Far North Speaks!” is 
the way Berglund and Hohn, 
of the Lake Oil Company, 
Warroad, Minn., preface a 
recent letter to Phillips offi- 
cials, describing operations in 
the northernmost point in 
the United States. At right 
is one of the Lake Oil Com- 
pany stations, on Lake of 


the Woods, all of which 
have enjoyed consistent sales 
increases. 


Sales Increase 





WARROAD, Minnesota 
‘““Extreme”’ is a mild word to de- 
scribe the weather conditions 
under which George Berglund 
and Norman Hohn operate their 
Lake Oil Company at Warroad, 
Minnesota, for Berglund and 
Hohn sell Phillips Petroleum 
Company products in the north- 
ern-most part of the United 
States. This winter they have 
been put to the severest kind of 
test, but, by their own state- 
ment, they have been able to 
meet all emergencies. 


Deliveries Made by Boat and 
Sled 


In a letter to Phillips officials, 
Berglund and Hohn have de- 
scribed the conditions under 
which they operate: ‘‘We are 
located on Lake of the Woods, 
which is ninety miles long and 


sixty miles wide, and our most 
northerly account is located on 


the tip of Northwest Angle— 
the farthest north point in the 
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United States. In the summer, 
gasoline is delivered by boat, 
while in winter, it is delivered 
by Aero windsled. 


Change to Phillips Increases 
Business 
“Inasmuch as the tempera- 


52° 


ture gets as low as below 
zero and the lake is frozen over 
nearly six months of the year, 
we just had to change to Phil- 
lips. Since changing to the 
“66”’ line, we have more than 
doubled our business. Not only 
have the local motorists changed 
their buying habits, but we are 
getting more tourist business 
than ever before. We have 
noticed that we are getting more 
of the larger cars on our drive 
and that the sales per car are 
greater. : 


Oil Sales Gain, Too 


“We would have been happy 
had our oil sales merely kept 
pace with our huge gasoline in- 


but we say it's national petroleum news.” 














Reported From 
50°-Below Zero Country 


crease. Our fondest expecta- 
tions were exceeded, and despite 
our huge gasoline gallonage 
gain, our ratio of oil to gasoline 
has doubled. We appreciate the 
fine cooperation we have 
ceived from you and assure you 
of our continued loyalty.”’ 


re- 


When the Far North Speaks— 


The experience of Berglund 
and Hohn is typical of the ex- 
perience of Phillips 66 distrib- 
utors who have taken advantage 
of the ability of Phillips prod- 
ucts to prove their superiority 
under extreme conditions, and 
of the advertising and merchan- 
dising which has 
built real consumer acceptance. 
These men know that when the 
“far north speaks’ it asks for 
Phillips 66. 


assistance 


PHILLIPS PETROLEUM CO. 


Bartlesville, Oklahoma 


Chicago Minneapolis Peoria Indianapolis 
Des Moines Omaha St. Louis 
Kansas City Wichita Tulsa Amarillo 
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Standard of New Jersey tug Alladin acting as an ice-breaker in the Potomac river at Washington, D. C., near the Lin- 
coln Memorial bridge, an unusual sight at the nation’s capital 











Cold Weather Delays Barge Shipments 
Of Petroleum Products in East 


NEW YORK, Feb. 13 
HE longest spell of sustained 
T “veto freezing’’ weather in 
over 20 years has seriously 
impeded barge deliveries of pe- 
troleum products in a zone ex- 
tending from Richmond, Vir- 
ginia through the New England 
states, according to reports from 
oil companies operating in this 
area. While short tieups dur- 
ing the winter season are not 
unusual, operators generally 
said that this was the longest 
period they had encountered. 
Conditions varied from an 
absolute tieup in some sections 
to long delays at others, depend- 
ing to some extent on the 
amount of traffic. Where traf- 
fic was very heavy, less dif- 
ficulty was encountered in keep- 
ing a lane of open water. 
However, even in the harbors of 
cities like New York and Balti- 
more, ice conditions were such 
as to add considerably to the 
cost of moving products. 
Officials of barge companies 
reported a constant demand for 
their ice breakers, both in 
keeping lanes open in_ the 
canals and harbors and in 
breaking ice away from the 
docks. The ice was so bad 
around many terminals that it 
often took from two to three 
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hours to get the boat alongside 
the dock so it could be loaded 
or unloaded, it was reported. 

One company said that a trip 
up the East River to Mount 
Vernon, New York, which or- 
dinarily took about two hours 
required almost eight hours. 
Broken propellers and frozen 
steering connections on tugs 
were frequent occurrences, and 
at least two oil companies had 
tugs sunk due to ice pressure. 

The Hudson river was re- 
ported almost completely frozen 
and closed to traffic from 
Yonkers, New York, northward, 
while boats in the Passaic and 
Hackensack rivers in New 
Jersey also were almost com- 
pletely stopped by ice. In some 
instances, ice breakers were 
able to open lanes so that regu- 
lar tugs could get through. At 
one time, six tugs pulling oil 
barges were reported stuck in 
the ice along a short stretch in 
the Passaic river and the trip 
between Kearney and Passaic, 
New Jersey. A single trip 
through distance of around five 
miles was reported to be taking 
about 20 hours. 

Reports from operators in 
Philadelphia were that water 
shipments of oil between Balti- 
more and Philadelphia were 


completely at a standstill as the 
Chesapeake-Delaware canal was 
frozen too solid for tugs to get 
through. Several operators said 
they were shipping from their 
terminals in and near Philadel- 
phia by tank car, instead of by 
barge, and this condition was 
also reported at numerous other 
terminals along the northern 
seaboard. 

One oil company, with a deep 
water terminal near Providence, 
Rhode Island, said no tankers 
had been able to dock for about 
two weeks, but that a Coast 
Guard boat had broken out the 
channel this week. 


AO Truck Drivers Fined 
On ‘Hot’ Oil Charges 


TYLER, Texas, Feb. 15.— 
Fines and jail sentences were 
imposed on about 40 truck driv- 
ers by Federal District Judge 
Randolph Bryant here last 
week. They were charged with 
violation of the federal Connal- 
ly law, which requires approval 
of federal authority for ship- 
ment of petroleum in interstate 
commerce. 

Most of the fines were $150 in 
each case, Accompanying jail 
sentences were suspended ex- 
cept in one case, that of Gabe 
McCall, who was ordered to 
serve his 30 days. One of the 
accused demanded jury trial, 
and probably will not be tried 
at this term. The others pleaded 
guilty. 
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Fairbanks-Morse pumps for handling petroleum products are built in 

types, sizes and drives to fill every possible requirement. Single, twin, 
€ triple and multiple mounts are available with explosion-proof motor 
drive or with gas engine drive. Special rotary pumps for truck mounting. 
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A general view of the Shell barge terminal at Brookly1, N. Y. 


At the right can be seen the rows of 40 motors and 


pumps and the vent pipes, under which are 40 storage tanks of 27,000 gallons capacity each 
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Every Tank Has its Own Pump ~ 
At Shell's Brooklyn Terminal 


LMOST in the shadow of 
the skyscrapers of Man- 


hattan island, across the 
East river in Brooklyn, N. Y., is 
located a barge terminal of the 
Shell Eastern Petroleum Prod- 
ucts, Inc., one of the most 
unique water terminals along 
the east coast. 

The plant has a storage ca- 
pacity of over 1,000,000 gallons, 
split up into 40 tanks of 27,000 
gallons each. The entire tank- 
age is underground, being set in 
éoncrete beds which completely 
surround each tank except for a 
portion of the top which is left 
open for connections. The tops 
of the tanks are about three feet 
below the ground. 

Each one of the 40 tanks has 
its own individual pump and 
motor which are combined into 
a one piece unit and placed 
above the ground directly over 
each tank. The drive shafts of 
these pump units are set verti- 
cal. The pumps are of the cen- 
trifugal type and have a capac- 
ity of 160 gallons per minute. 

The storage tanks are laid out 
in three rows and carry gaso- 
line, fuel oil, and _ kerosine. 
Three separate piping systems 
are used, one for each product. 
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By John W. Thompson 
N. P. N. Staff Writer 


At the terminal dock there 
are three unloading lines, each 
for a particular product, and 
each leading to the underground 
manifold that connects’ the 
group of tanks designated for 
each of the three products. 
From dock to truck loading 
rack the terminal is in reality 
three separate plants, each han- 
dling only one type of product. 

There is a central control 
room in the terminal warehouse 
which contains equipment for 
controlling the pumping and 
filling operations. All pumps are 
controlled from this board, and 
in addition there is a board con- 
taining 40 liquid gauges, one 
for each storage tank, which 
show the supply of the product 
in any tank at any time. 

For purposes of illustration, 
let us assume that a barge load 
of gasoline is to be unloaded at 
the terminal, and that there are 
10 storage tanks which the 
gauges show to be ready to be 
refilled. The lead-in lines from 
the gasoline manifold to the in- 
dividual tanks are each equip- 


ped with shut-off valves. These 
valves on the 10 empty tanks 
are opened and the other valves 
on the gasoline storage tanks 
to which no additional gasoline 
is to be admitted are closed. 

The barge now starts to un- 
load its cargo. The operator in 
the control room watches the 
gauges of the tanks being load- 
ed and as the first tank reaches 
the full mark he goes to that 
tank and shuts off the valve, 
leaving the fuel free to flow into 
the next of the nine remaining 
tanks. He then returns to the 
control room to watch the 
gauge of the next tank being 
filled. This operation is repeated 
until all of the 10 tanks are 
filled. The lines leading from 
the dock to the storage tanks 
are six inches in diameter. 

The pumping operation and 
the piping system from the stor- 
age tanks to the truck loading 
racks are also segregated by 
type of product. The lines lead- 
ing from the gasoline storage 
tanks, for example, lead into a 
common line, which in turn 
leads to five points on the load- 
ing rack, 

The control room attendant, 
after observing the tank gauge 
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CONTROLLED 





Keeps ROLLING TONS in cHEck 


and makes the FWD the SAFEST 
TRUCK on the highways » » » 


ONS of liquid load are shifting tons . . . ready to work havoc 
unless held in leash by controlled power . . . The scientific 
power and load distribution over front and rear wheels in the 
FWD truck spells controlled power — power to move the truck 
and hold the load in check, as well. Sure-footed four-wheel trac- 
tion assures safe, steady going, around dangerous curves, up and 
down steep hills, in any kind of weather — on or off concrete. 


The FWD is the safest truck on the highway today because it em- 
bodies the highest development of the four-wheel-drive principle 
. .. provides controlled power — for truck and load — at high- 
speeds with safety . . . It shows good savings on tires and fuel 
with the minimum of maintenance costs. 


THE FOUR WHEEL DRIVE AUTO CO. 


CLINTONVILLE, WISCONSIN 
Canadian Factory, KITCHENER, ONTARIO 


TRUCKS 


12 TO 15 TONS 
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POWER ON AND OFF 





STEPS 


TO UNMATCHED TRUCK 
PERFORMANCE » » » 


1. GREATER SAFETY. Front axles are 
set back, resulting in power, as well as 
load being distributed to all four wheels. 
This gives the FWD sure footing on slip- 
pery pavements, in congested traffic, and 
when going around curves. 


2. GREATER DEPENDABILITY OF 
SERVICE. Reserve power, rugged con- 
struction throughout, and true application 
of the four-wheel-drive principle, insure 
continuous operation under any condition. 
Backed by a nation-wide organization of 
parts depots and service men available 
at a moment's notice. 


3. FASTER SERVICE. FWDs, with their 
powerful engines, wide range of gear 
ratios and four-wheel traction cut down 
trip time by being able to “make” the 
hills, curves, and poor going, faster than 
average trucks. No necessity for over- 
speeding on the straight stretches. 


4. WIDER RANGE OF OPERATION. 
Four-wheel traction enables the FWD to 
handle its regular hauling job easily and 
do the tough jobs as a matter of course. 


5. OPERATING ECONOMY. Definite 
savings are made in gasoline, tire wear, 
maintenance cost, and other “out-of-pock- 
et’ expenses. This is the result of equal 
distribution of power, load, and scientific 
four-wheel-drive construction throughout. 
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Ten trucks may be accommodated at one time at this loading rack of the Shell 
water terminal at Brooklyn, N. Y. All products are metered 


vo 





accommodated at one time. At 
each platform there are three 
fill pipes to accommodate the 
three products handled at the 
terminal — gasoline, fuel oil, 
and kerosine. All products are 
metered at the loading rack, 
there being four’ different 
makes of meters used. About 
150,000 gallons per day is han- 
dled through this rack. 


A local ordinance makes it 
necessary for all trucks to un- 
load by the syphon or suction 
method, gravity unloading be- 
ing unlawful. Consequently, 
trucks making local deliveries 
are equipped with small hand 
pumps located in the rear com- 
partment for starting the sy- 
phoning operation. 

As a safety precaution, driv- 
ers stopping at the loading rack 
for a load are required to go 
to the rear of the truck and lift 








Each underground tank at the Shell water terminal in Brooklyn, N, Y., has 
its own pump and motor. There are 40 of these units 


levels determining from which 
tanks he wishes to withdraw 
material, starts the pumps at 
those individual tanks. During 
the rush period of the day these 
pumps are left running, except 
for switching the operation 
from one tank to another when 
one runs low. By this arrange- 
ment a pressure is built up at 
the fill pipe valve on the load- 
ing rack so that the operator 
at the rack can control the fill- 
ing operation at that point. The 
pipes from the storage tanks to 
the loading racks are _ four 
inches in diameter. 

The loading rack, of brick, 
steel, and concrete construction, 
has five platforms which are far 
enough apart to permit the 
passing of two trucks between 
them. Thus 10 trucks can be 
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Unloading a barge at the Brooklyn water terminal, The lines from the dock 
to the tanks are 8 inches in diameter 
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BULK METER 
SYSTEM 














A COMPLETE, COMPACT 
UNIT READY TO CONNECT 
TO YOUR LOADING LINE 








Here is everything it takes to suc- 
cessfully out-meter at bulk plants. 
Meter, sediment trap, strainer, 
condensate tank and two special] 
air eliminators of Butler design— 
all connected and protected in the 
sturdy steel cabinet—at less than 
it costs to buy the separate units 
and get them properly installed. 

Simply make two inlet connec- 
tions and attach loading arm line to 
outlet. That’s all. From then on 
every load is accurately measured 


out. The Butler Bulk Meter System 
handles two grades of gasoline with- 
out mixing. It puts a damper on 
carelessness, smothers all temptation 
to cheat and clocks up an efficient rec- 
ord of sales to check against stocks. 

You can cut your light oil losses 
enough to pay for a Butler. You 
can buy a Butler on six to ten 
month terms. Write today for 
special folder and proposal. Pre- 
pare now to accurately meter out 
the big spring haul. 





BUTLER MANUFACTURING COMPANY 


1241 Eastern Ave. 


941 Sixth Ave., S. E. 
Kansas City, Mo. 


Minneapolis, Minn. 
Send Special Butler Bulk Meter System Folder, prices and pay-as-it-saves proposal. 
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Loading a truck at Shell's marine terminal at Brooklyn, N. Y. Note bonding 
method with counter weighted copper line leading to frame clamp 


the rear panel door. This drops 
the drag chain to the ground 
and is a reminder to the driver 
to attach the static ground wire. 
This connection can only be 
made after the rear door is 
opened. In case the driver for- 
gets to shut off his engine, the 
raising of the rear door auto- 
matically does that important 
operation for him. 


Conversely, the engine can- 
not be started until after the 
rear door has been closed. This 
makes it necessary for the 
driver to go to the rear of the 
truck after the loading opera- 
tion. While at the rear he is 
in a position to be reminded of 
the ground connection, which 
minimizes his chances of driv- 
ing away without first discon- 
necting the wire. 

The plant property measures 
468 x 665 feet. On the site, 
besides the tanks and loading 
rack, are an office building, 
warehouse, pump repair shop, 
and two garages. One garage 
is for storage, washing, and 
minor servicing, and the other 
is for major repairs. In the 
latter garage there is also a 
completely equipped paint room 
where the truck units receive 
new coats at regular intervals. 

Spotted at advantageous 
points around the property are 
13 hydrants with dual foam and 
water connections. There are 
also four hose houses and an 
auxiliary pumping station. 

In keeping with the trend of 
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some of the larger companies 
toward preventive maintenance 
of equipment, there are five 
small repair trucks which oper- 
ate out of this terminal making 
periodic calls on dealers and 
company stations in the local 
territory doing such repair and 
replacement work on the sta- 
tion equipment as they find 
necessary. 


This Shell terminal receives 
its supply by barge from the 
company’s ocean terminal at 
Sewaren, N. J., and ships out 
by truck, covering New York 
City, Brooklyn, and Queens. 


To Press Anti-Chain Bill 


WASHINGTON, Feb. 18.— 
Senator Robinson, Arkansas, 
Democratic leader in the Sen- 
ate, is planning to press for 
prompt action on his “anti- 
chain store” bill (S. 3154) 
which was favorably reported 
Feb. 3 from the Senate Judici- 
ary committee. The bill, as 
amended in committee, appar- 
ently combines most of the pro- 
posed changes in the anti-trust 
laws contained in the bills in- 
troduced by Van Nuys, Utter- 
back, Patman, and others. 


Limitation of quantity dis- 
counts is one of the principal 
purposes of the Robinson bill. 
Another aim is to close the 
“loopholes”? which are said to 
permit price-discrimination to 
meet competition. 


Low Market is Cause 
of Richfield Loss 


LOS ANGELES, Feb. 18.— 
Practically on the eve of the 
auction of properties of Rich- 
field Oil Co., which is scheduled 
to take place on the steps of the 
Los Angeles court house Feb. 
29, William C. McDuffie, re- 
ceiver in equity, filed a con- 
solidated report with the federal 
court showing a net loss for 
Richfield and its wholly owned 
subsidiaries of $1,349,249, after 
all charges including deprecia- 
tion and depletion and loss on 
properties sold or abandoned. 


This report covered opera- 
tions for the last six months of 
1935 and compares the net loss 
for that period with $794,185 
sustained in the first half of the 
year. This latter figure in- 
cluded allowance for credit of 
$31,410 from net profit of Rich- 
field Oil Corp., of New York for 
the first four months of 1935. 
The eastern property was sold 


‘May 14, 1935. 


Mr. McDuffie pointed out that 
the showing in the reports, 
particularly for the second half 
of 1935, was directly attribut- 
able to the extremely low 
market price of gasoline. As 
he had previously pointed out, 
Richfield must purchase approx- 
imately 80 per cent of its crude 
requirements and during per- 
iods of low prices for refined 
products it is impossible to 
realize a return equal to the 
cost of purchased crude. 


The report showed Richfield 
had increased its gasoline sales 
nearly 15 per cent in the last 
six months of 1935. Domestic 
gasoline sales in this period 
totaled 97,436,095 gallons, com- 
pared with 86,731,048 gallons 
in the first half of the year, 
making a total of 184,167,143 
gallons as against 165,152,976 
gallons in 1934. 


After reviewing ten steps that 
had been made in the past six 
months to facilitate sale of the 
Richfield assets, moves that 
Receiver McDuffie had _ con- 
stantly maintained were neces- 
sary before a sale could be 
effected, the report states that 
there was now no legal bar- 
rier to the accomplishment of 
this goal. 
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Now in effect 


SPECIAL 
UD ae 





for Long Distance telephone calls 


AND 


REDUCED PERSON-TO-PERSON RATES 


after 


The Bell System now extends to all day Sunday the 
same reduced rates which have been in effect on long 
distance station-to-station calls after 7 p.m. each 
evening. The reductions apply to most calls on which 
the day rate for three minutes is more than 35 cents, 
and range from about 10 per cent on some of the 
shorter calls to 40 per cent or more on distant calls. 

The Bell System also now offers reduced rates on 
person-to-person calls every night after 7 p.m. and 
all day Sunday. They apply, in general, on long dis- 
tance calls on which the day station-to-station rate 
is more than 35 cents. The discount on most person- 





to-person calls is the same in money as on station-to- 
station calls between the same places. 

In both social and business affairs, these new Sun- 
day and night rates offer you a broader service at a 
lower cost. They widen your telephone’s usefulness. 


BELL TELEPHONE SYSTEM 
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TYPICAL THREE-MINUTE RATES 


FROM 


New York to 
Philadelphia 


Pittsburgh to 
Cleveland 


Chicago to 
Cincinnati 


St. Louis to 
Chicago 


Detroit to 
Boston 


Washington, D.C., 
to Kansas City 


Miami to 
Boston 


Denver to 
New York 


Washington, D.C., 
to San Francisco, 





Day Rate 


$ 


Station-to-Station 


-50 


-70 


1.20 


1.25 


2.55 


3.50 


4.50 


6.00 


8.50 


Sunday and 


Night Rate Reduction 
$ .35 $ .18 
-40 .30 
-70 -50 
ofS -50 
1.40 1.15 
1.90 1.60 
2.50 2.00 
3.50 2.50 
5.00 3.50 





Person-to-Person 


Day Rate 


$ .75 


1.00 


1.60 


1.65 


3.25 


4.50 


5.75 


7.50 


10.75 


Sunday and 


Night Rate Reduction 


$ .60 $ .15 

-70 -30 
1.10 -50 
1.15 -50 
2.10 1.15 
2.90 1.60 
3.75 2.00 
5.00 2.50 
7.25 3.50 
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OUR OBJECT IN SELLING CONOCO PRODUCTS 
IS TO MAKE MONEY! 
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At the risk of being considered eccentric, we will say 
that we intend to make money selling Conoco Products. 
We think that selling should result in a volume of 
profits rather than just volume of gallonage. 


This should be interesting to dealers and jobbers 
who want to make money, for an oil company with 
the aim of profits from selling is bound to have a 
viewpoint that coincides with their own. 


Our selling support, advertising and merchandising 
ideas are planned on the basis of profitable volume for 
Conoco dealers, jobbers and stations. 


We can tell you plenty of other things about this 
company that will interest you. 


_ 
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A garage in Chicago displaying numerous brands of oil for the customer's selection near the gasoline pump island. 
The steel racks are the type sold by First National] Brands 





Chicago Jobber Applies Wholesale Grocery 
Methods to Motor Oil Distribution 


CHICAGO 
ANNED oil has meant many 
C things to many marketers 
but to a Chicago oil jobber 
it has meant a new method of 
distribution to retailers. This 
method makes a variety of na- 
tional brands available to the 
service station and garage ac- 
count from one source of sup- 
ply. 

The theory back of this dis- 
tribution method is that motor 
oil, through the 1 and 5-quart 
package, can be marketed by a 
jobber to a retailer as a com- 
modity instead of as a specialty 
item. For the refiner and com- 
pounder the method is claimed 
to reduce distribution costs, for 
the retailer there is offered a 
wider variety of oils to meet 
the customer’s preference on 
brands. 

First National Brands, Inc., 
is marketing oil in 1 and 5-quart 
cans under this system to re- 
tailers in the Chicago metro- 
politan area. The company is 
not an exclusive distributor for 


February 26, 1936 


By E. L. Barringer 
N. P. N. Staff Writer 


any of the national brands han- 


dled. The company operates on 
the same marketing principles 
as a wholesale house in other 
commodity lines, not pushing 
the sale of any one brand but 
selling the retailer the brands 
desired by the retail customers. 


The physical set-up of First 
National Brands is a warehouse 
on Chicago’s near west side, 
eight salesmen calling on re- 
tailers, and a delivery arrange- 
ment with a public package de- 
livery service. 

Stock in the warehouse is 
kept in the original cardboard 
cartons, stacked on the floor by 
brands and SAE grades so the 
warehouseman can quickly fill 
orders for case lots. A corner of 
the warehouse is partitioned for 
the broken case order depart- 
ment. 


This room has a series of 


wooden shelves, in_ sections, 
around the walls. A section con- 
tains the various SAE grades of 
a brand. The sections are ar- 
ranged according to the alpha- 
betical order of the brands 
handled. 

In filling a broken case order 
the warehouseman places a 
cardboard carton on a small 
truck, takes the order in hand, 
and moves around the shelves 
selecting the various brands 
and grades ordered. The carton 
bears the imprint of the First 
National company, not the in- 
signia of any oil brand. 

Prices to retailers on broken 
case orders are slightly higher 
than for straight cases. The 
charge is 10 cents per case 
higher than the regular retail- 
er’s price, with a minimum 
charge of 25 cents. An order 
for one or two broken cases car- 
ries the full 25-cent charge. An 
order for three or more broken 
cases carries the flat 10 cents 
per case additional charge. A 
broken case order is 24 one- 
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Package motor oil on display in the lubrication department of a Chicago service station 


quart or 4 five-quart cans, of 
various brands or of various 
SAE grades of one brand. 

A straight case, as packed by 
the refiner, carries the regular 
retailer’s price. The minimum 
order accepted by the company 
is for one case, either straight 
or broken. 

Each salesman operates in a 
specified zone, and works on a 
commission. A combination 
sales-delivery service was con- 
sidered, but the idea was dis- 
carded. Considering all the SAB 
grades in the various brands 
and the two sizes of containers 
the company handles about 120 
different oil items. A_ truck 
loaded with sufficient stock to 
fill orders as taken by salesmen 
was considered too big an in- 
ventory to be trucked around 
the city as the salesman covered 
his route. 

Orders are delivered through 
a commercial organization that 
serves the whole metropolitan 
area twice daily, delivering all 
types of merchandise. This serv- 
ice has been found to be quick 
and economical. Orders received 
by mail or telephone, for ex- 
ample, by 11 a. m. are filled and 
delivered that afternoon. 

The commercial delivery servy- 
ice has been satisfactory also on 
collections. Most of the com- 
pany’s customers are on a ¢.o.d. 
basis. Only about 2 per cent of 
the customers buy on credit. 
These are larger customers who 
do not have facilities to pay 
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cash at the various points where 
oils are delivered. 

Besides oil the company sells 
a steel display rack that the re- 
tailer can place in front of a 
station or inside the building. 
This rack sells for $5. The ca- 
pacity is six 5-quart and 25 one- 
quart cans. The rack is the prop- 
erty of the retailer and the com- 
pany takes no part on the posi- 
tions on the rack to be accorded 
any brands. 

First National Brands has 
several working arrangements 
with refiners regarding sales 
policies. Where a retailer al- 
ready is marketing a brand 
stocked by First National 
Brands the company will not 
sell that brand to the retailer. 
The retailer must continue to 
buy from the first source of 
supply. ‘tnis policy is in effect so 
as not to disrupt existing sales 
plans of the refiner. 

Whenever a retailer takes on 
any brand _ “First National 
Brands immediately notifies the 
refiner of that brand. The re- 
finer may ignore the new ac- 
count or may send out its own 
salesman to contact the retailer 
and sell him on the merits of 
the particular brand. 

Active managers of First Na- 
tional Brands are William C. 
McCreary, president and gen- 
eral manager, and Harry M. 
Bicknell, vice-president and 
treasurer. Mr. McCreary has had 
some 15 years experience in oil] 
jobbing. 


After oil in one and five-quart 
cans had come on the market 
Mr. McCreary was sitting in his 
automobile one day thinking 
about the trend in oil market- 
ing. As he mulled over the situ- 
ation the idea of one company 
jobbing many brands in pack- 
ages began to take shape, Mr. 


McCreary immediately _ tele- 
graphed the president of a 
large Pennsylvania _- refinery 


about his idea and received an 
encouraging reply. Then he 
traveled into the Pennsylvania 
field, and to New York, to dis- 
cuss his idea. 

Before launching the enter- 
prise he also spent eight weeks 
making an intensive study of 
wholesale grocery operations to 
obtain a first hand experience 
in commodity jobbing. 

Mr. McCreary bases his mar- 
keting method on the theory 
that oil always has been a com- 
modity, but has been marketed 
as though it were a specialty 
item. The packaging in small 
size containers, he _ believes, 
now enables oil to be marketed 
as a commodity. 

Lack of adequate storage 
space, he believes, limited the 
average size service station to 
handling only a few brands. Un- 
der this arrangement the refiner 
or compounder advertised his 
merchandise to the consumer, 
but had spotty sales outlets so 
that the customer when sold on 
using a particular brand of oil 
had to find the station handling 
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STANDARD OJL 


was sponsored by the research laboratories 
of the Standard Oil Development Company. That was 
the guarantee— 

It was placed on the market quietly .. left to prove its 
qualities in actual use. That was the test— 

It sprang into immediate popularity. Manufacturing facili- 
ties were taxed to fill orders. That was the proof! 

PARAFLOW made good .. on its own merits! 

Demand for PARAFLOW has expanded until today . . four 
years after its introduction .. orders are received from all 
over the world. 

Refiners and compounders everywhere report that use 
of PARAFLOW to lower the cold test of their paraffine base 
winter oils overcomes numerous technical difficulties. 

Most important .. they find that PARAFLOW-treated oils, 
with their many new talking points, sell more easily and in 
greater volume. 


Write voday for all the facts about PARAFLOW .. the 
winter oil profit maker. 


COMPANY OF 


PARAFLOW 
ASSURES OIL CIRCULATION 
AT SUB-ZERO TEMPERATURES 


When the thermometer shows freez- 
ing point or lower, only low cold test 
oil assures constant and effective lubri- 
cation. PARAFLOW permanently low- 
ers the pour points of all paraffine 
base oils. By blending '4% to 12% of 
PARAFLOW with these oils, pour point 
is reduced 20° to 40° F. PARAFLOW 
is a pure hydrocarbon, completely 
miscible in oil. It cannot separate out, 
and does not sacrifice any desirable 
characteristics of the oil to which it 
is added. 


NEW 


30 Rockefeller Plaza, New York City 
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that brand. The retailer, in turn, 
could stock only a few brands in 
all the grades, and had to sell 
his customers on his choice of 
oils or else let the customer go 
to competitor for lubricants. 


Mr. McCreary believes that 
the marketing of oil is no dif- 
ferent than the marketing of 
coffee, cigarettes, and other 
commodities. He found whole- 
sale grocery houses handling 
competitive brands of coffee 
without any difficulty, and these 
competitive brands are stocked 
side by side on the retail gro- 
cer’s shelf, 

The idea is also applied by 
Mr. McCreary to cigarettes. He 
points out that the man who 
smokes expects to find all popu- 
lar brands at a tobacco store. 
The smoker would be highly 
indignant to find a tobacco store 
handling only the brand pre- 
ferred by the proprietor, just 
because the proprietor thought 
that brand the best and there- 
fore would not stock any other 
brands. 


Mr. McCreary does not believe 
that his sales method is destroy- 
ing the individuality of any 
brand, The practice of a retailer 
“borrowing” oil from a com- 
petitor because a gasoline cu- 
tomer will use only that oil 
brand is common practice, he re- 
ports, and his sales method is 
merely accelerating this process 
of diffusing brands into more 
sales outlets. 

The jobbing of numerous 
brands also reduces sales costs, 
he believes. To illustrate the 
point Mr. McCreary produced 
an order from a garage account, 
amounting to about $75 for 
some ten different brands. The 
entire order was received on one 
call, consuming about 30 min- 
utes of the salesman’s time. For 
each of the ten oil companies to 
contact that garage account, 
he continued, would have re- 
quired ten calls, and the time of 
ten salesmen each as the indi- 
vidual representative of a re- 
finer, 

Another saving in distribu- 
tion costs, in his opinion, is that 
of fewer warehouse stocks, as 
the jobber using this method 
has a stock of each refiner and 
compounder in his own ware- 
house. These savings in dis- 
tribution costs, he believes, can 
pay for the extra cost of pack- 
aging oil in small size cans. 
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Looking into the future Mr. 
McCreary believes that this dif- 
fusion of brands among retail 
ers will place a greater premi- 
um on the refiner’s consumer 
advertising. The motorist will 
find a wide variety of brands in 
a great number of service sta- 
tions and garages and his choice 
will be based on the merchandis- 
ing efforts of the refiner. 


The company’s sales policy 
does not permit its representa- 
tives to indulge in any discus- 
sion with retailers on the rela- 
tive merits of the various 
brands. The salesmen are em- 
ployed to sell the markting plan 
of the retailer stocking the mer- 
chandise that the motorist 


Importance of Clean 





wants to buy. Through notifica- 
tion on new accounts the refiner 
has an opportunity to call on the 
retailer and discuss the merits 
of that particular brand and 
tell the retailer why he should 
prominently display and push 
tnat brand. 


Mr. McCreary has approached 
numerous oil companies about 
his distribution method. A num- 
ber of companies have not 
joined in the system. The 11 
national brands marketed by 
First National Brands are: 

Cities Service, Conoco, Havo- 
line, HyVis, Koolmotor, Penn- 
zoil, Sinclair Opaline, Sinclair, 
Pennsylvania, Texaco, Valvo- 
line, and Veedol, 


Rest Rooms Shown 


By Service Check Card Comments 


By Allen S. James 
N. P. N. Staff Writer 


HOSE little two-section busi- 

ness reply cards found at 

all of Humble Oil & Refin- 
ing Co.’s stations, the ones the 
boys call their ‘“‘service check”’ 
cards, have proved unerring 
pulse feelers of customer opin- 
ion of service and personnel. 

In the three and one half 
years they have been in use, 
the cards have enabled retail 
sales officials, from their head- 
quarters in Houston, to look in 
on the company’s most remote 
distributing centers in Texas 
and see through the customer’s 
eyes what the boys “out there”’ 
have been doing to promote 
either good or bad will. 

The cards were never per- 
mitted to become just another 
piece of literature. They were 
introduced in July, 1932, with 
a definite purpose, and that pur- 
pose was outlined in detail to 
all station attendants, and their 
co-operation requested in get- 
ting the cards circulated. 

Every card that has been re- 
ceived from the day the first one 
arrived, has been read by the 
manager of retail sales. If there 
is any comment that is of im- 
portance to any other depart- 
ment heads, such as the sales 
engineer, publicity manager, 
technical service department or 


specialty department, that com- 
ment is passed on. 


Any time a card with a com- 
plaint comes to the retail sales 
manager’s desk, it is passed at 
once to the department head 
under which the complaint falls. 
The trouble is traced to its 
source and remedied as quickly 
as possible. 


The retail sales manager does 
not stop there—he really makes 
good use of those cards. First 
of all, he sends a personal let- 
ter to the sender of every card, 
thanking him for sending in the 
card. If the card contained a 
complaint, the sender is assured 
the error is being corrected. If 
the sender used a portion of the 
two-section card to recommend 
a friend as a prospective cus- 
tomer, he is thanked for that 
courtesy. 


The prospective customer 
mentioned by the sender of the 
card is sent a letter soliciting 
his business on the strength of 
the friend’s recommendation. 


Then every card is photo- 
stated, and a copy sent back to 
the station from which the card 
was obtained. This gives the 
station operators a file of testi- 
monials and a_ prospect list. 
Many helpful suggestions have 
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been passed back to 
through the cards. 

The cards come in at a fairly 
steady rate, averaging around 
100 a week, or close to 4000 a 
year. That the cards are gen- 
uine, and mailed by persons who 
are sincere in the opinions ex- 
pressed, is shown by the fact 
that the percentage of letters 
that are returned to the home 
office as undeliverable is negli- 
gible. 

Periodical re-checks of the 
cards are made for the purpose 
of grouping them under certain 
classifications so the officials in 
the home office can determine 
just what a customer desires in 
a service station operation. 
From those re-checks, company 
officials report that they can list 
these definite facts: 

(1) The successful service 
station must be kept clean; par- 
ticularly the rest rooms must 
be immaculate. (At least 40 per 
cent of the card signers are 


them 


Yh We Please You 


women customers, nearly all of 
whom comment on rest room 
cleanliness. ) 


(2) The successful station 
salesman must be a courteous, 
cheerful individual. 


(3) The successful station 
salesman must render a full 
measure of service; he must be 
efficient and ‘‘know what it’s 
all about.”’ 


Here are some of the com- 
ments sent in on cards which 
illustrate the point that rest 
room cleanliness makes a hit 
with customers: 

“Tam very much pleased... . 
Everything is so clean and nice 
there.”’ 

“We found their rest rooms 
nice and clean. Also the way 
they served us.”’ 

‘“‘You have the cleanest toilet 
this side of Los Angeles. Keep 
up the good work.” 

“Very courteous service and 
rest rooms very clean.’’ 








This is part of the Service Check Card which induces the motorist to help 
Humble Refining Co. better and improve its service 


“The cleanest rest room I’ve 
been in for a month.”’ 


“Attendants were very alert 
and courteous. I found the rest 
room in the best of shape.’’ 


“T stopped for rest room only, 
was treated with same respect 
as if I had bought station.” 


In discussing these facts in 
an issue of the company’s house 
organ some time ago, G. A. Ma- 
bry, the editor, said, “Thus it is 
apparent that the Service Check 
Cards tell us that the station 
salesman is master of his own 
fate. They tell us what people 
want in a station operation and 
these wants can all be filled by 
the man himself.... They tell 
what your customers think 
about you, and that’s just about 
the most vital piece of informa- 
tion you can think of. These 
cards have told us that Humble 
salesmen are good salesmen. A 
significant percentage of our 
customers have told the man- 
agement through the medium 
of these cards that they approve 
of and endorse Humble service.”’ 


Contract No Bar to Suit 


JACKSON, Miss. — An oil 
company may be sued regard- 
less of the fact that it has a 
contract with an “independent 
dealer’’ to circumvent this 
eventuality according to an 
opinion of the _ Mississippi 
Supreme Court recently in af- 
firming a $5000 personal injury 
judgment of A. H. Jackson 
against The Texas Co. 


Jackson was hurt while riding 
on a truck of R. L. Gober, sales 
agent at Tupelo, and the high 
court held that the contract the 
oil company had with Gober in 
itself created the relationship 
of master and servant, although 
the oil company executed the 
contract under the belief it ‘“‘did 
NOT create the relation.”’ 





To Sell 100 Tank Cars 


TULSA, Feb. 15.—Request 
for authority to sell 100 tank 
cars owned by the Wirt Frank- 
lin Petroleum Corp. at Ard- 
more, Okla., has been filed in 
the federal district court at Ok- 
lahoma City by F. M. Porter, re- 
ceiver. Purchaser of the cars 
would be the Vendome Tank 
Car Co., sale price being $38,- 
000. 
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Ardmore, Oklahoma 
Oklahoma City, Okla. 
Tulsa, Okla. 

Wichita, Kansas 
Emporia, Kansas 
Manhattan, Kansas 
Hays, Kansas 

Dodge City, Kansas 
Walsenburg, Colorado 
Colorado Springs, Colorado 
Denver, Colorado 
Sterling, Colorado 
North Platte, Nebraska 
Norton, Kansas 
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—That’s right—and an invitation will be mailed you upon request. Aq 


(Indicate most convenient point in following list for your attendance.) 


Grand Island, Nebraska Springfield, Illinois 
Lincoln, Nebraska Champaign, Illinois 
Omaha, Nebraska Chicago, Illinois 
Sioux City, Iowa Rockford, Illinois 


, 2 ay, Wisconsin 
Sioux Falls, South Dakota Green Bay a 
Mason City, Iowa 
Des Moines, Iowa 


Cedar Rapids, Iowa Rochester, Minnesota 
Joplin, Missouri Minneapolis, Minnesota 
Kansas City, Missouri Eau Claire, Wisconsin 
St. Joseph, Missouri Duluth, Minnesota 
Jefferson City, Missouri Brainerd, Minnesota 
St. Louis, Missouri Fargo, North Dakota 
Cape Girardeau, Missouri Mankato, Minnesota 


¥ NOTE FOUND ON OIL MAN’S DESK PAD 
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Madison, Wisconsin 
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LETTERS TO 


THE EDITOR 





Coal’s Viewpoint 

Dear Editor: , 

In the issue of NATIONAL PETROLEUM 
News of February 12, you ask “What’s 
behind all this activity of the coal 
people on behalf of the latest Disney 
Oil Bill?’’ Of course I shall not at- 
tempt to answer this but because of 
your known interest in behalf of the 
oil industry, I am willing to make 
some suggestions that may help you 
find some of the answer at least. 


Through lack of any regulation of 
the petroleum industry, it is but 
natural that petroleum and petroleum 
products will drop to such levels as 
past history has taught us is pos- 
sible. During these periods oil seeks 
whatever market it can find at what- 
ever price it can get. At such times 
it naturally becomes very destructive 
in its competitive force with the coal 
market. It seems to me perfectly 
natural that sensing this, the coal 
people recognize that whatever makes 
for a better price for petroleum and 
its products removes from this com- 
petitive stage a great amount of petro- 
leum. 

There are many in the petroleum 
industry who do not believe that it is 
to their best interest to produce crude 
petroleum below the cost of produc- 
tion and for that reason they fail to 
see any real advantage to them in en- 
tering into competition on a basis that 
contemplates such production. Per- 
sonally I think that petroleum 
products entering into such competi- 
tion as would necessitate selling below 
cost is not helpful to our own industry. 


History does not justify any feel- 
ing, however, that a_ reasonable 
restriction on imports such as has been 
in actual effect to some degree during 
the past two years will prevent the 
natural increase in the use of petro- 
leum products in their own field. 
Reference to the statistics should con- 
vince you of this fact. The principal 
objection to the unrestricted importa- 
tion of crude petroleum has been that 
although it might be small in its total 
amount, it had the effect of determin- 
ing the price of all of our domestic 
supply. 

There is a well known tendency on 
the part of many in the coal industry 
to place every burden upon the oil 
industry that is possible. In fighting 
the movement to put a production tax 
on all domestic crude, we have sug- 
gested that instead of this they might 
use their energies in a helpful manner 
by assisting us in preventing the 
continued unrestricted importation of 
foreign oil. I cannot see that this 
involves in any way a question for sus- 
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picion. Their position is known. 
Anyone who is at all familiar with 
their situation knows that they are 
doing all they can to protect their 
market and it should not be very dif- 
ficult to see why they support this 
bill which seems to have for its pur- 
pose the stabilization of the domestic 
petroleum industry. 


Russell B. Brown, general 
counsel, 


Independent Petroleum As- 
‘sociation of America 


Washington, D. C. 


Oil Man Tied Coal in Knots 


Dear Editor: 
I am much amused at your fear of 
the coal interests after an oil man, 





Mr. Guffey, has succeeded in tying up 
the coal business in an indefinite num- 
ber of knots by means of one of the 
most foolish laws ever passed in Wash- 
ington. 

You speak of the coal interests as 


being powerful. They are the most 
disorganized and helpless in existence, 
otherwise, this bill never would have 
gone through. 

I am much interested in the com: 
ments on this. If the oil companies 
shut up all the stations of their own 
which are not profitable it would solve 
part of the problem and unquestion- 
ably a margin of 2c or 3c would stop 
s0me price cutting. 

I am particularly interested to note 
that prices are not cut on Zerone. 
One of the New York department 
stores advertised it for 1c a gallon 
less than we pay for it and if prices 
are being maintained in this area it 
is news to me and I think the boys 
in the gas station would be very much 
surprised to hear about it. 


D. A. Johnson, vice-president, 
The City Coal and Wood Co., 
New Britain, Conn. 


Truckmen’s Association Replies 


We are publishing the _ following 
letter to our attorney from a Cincin- 
nati attorney representing an organi- 
zation which is attempting to sell what 
it describes as a ‘“‘service,’’ by which 
oil companies and dealers would be 
privileged to cut their own prices to 
truckers. We print the letter solely 
because this organization thinks it 
has not been fairly treated by us in a 
news story printed in the Dec. 18th, 
1935, issue of NATIONAL PETROLEUM 
NEws, but we do not wish in anyway 
to be understood as approving of this 
truckmen’s association or its purposes. 

The attorney undertakes to ap- 
proach us through our business de- 
partment by suggesting that his com- 
pany might take advertising. We nat- 
urally resent the injection of the idea 
of his client’s buying something from 
us at the same time that he is discuss- 
ing with us the settlement of an al- 
leged grievance. Good taste on his 
part would suggest that he keep the 
two matters separate. However, since 
he has brought the subject up, we 
inform him that we do not accept 
advertising from companies that are 
undertaking to sell a scheme to es- 
tablish and maintain cut prices. 


It is altogether proper for us, and 
it does not in any way raise any ques- 
tion of libel, to present to the oil in- 
dustry facts and opinions as to this 
kind of a proposition or any other 
dealing with oil industry practice. We 
never have subscribed to price cutting 
and we cannot now subscribe to any 
organized ‘‘service of price cutting.” 
We appreciate that the practice of a 
large part of the industry, which has 
been roundly condemned in all stand- 
ards of practice and code meetings, is 
to cut the price to truckers and to 
ears owned by ‘“‘national accounts.” 
We think this price cutting is the 


poorest kind of business but we also 
have contended right along that such 
price cutting will not stop, at least 
to any extent, until the unnecessarily 
wide dealer margins are reduced so 
that price cutting can not be continu- 
ally and successfully and _ profitably 
carried on whether the cutter happens 
to be efficiently managed or not. 


We believe that the unnecessarily 
wide margins to dealers, which nearly 
all of them are cutting, are being re- 
duced and will be reduced more, so 
that the holder of any contract to de- 
liver gasoline to truckers at 2 cents 
under the posted price may find him- 
self obligated to deliver gasoline at 
less than his cost. In which event it 
would serve him right. 

As to this alleged carrying of ‘‘ex- 
cess gasoline’’ by trucks from one 
state to another, there can be no ob- 
jection to it providing it is carried in 
proper containers, The chief thing to 
consider there would be by the truck 
owner, whether the load of any ‘“‘ex- 
cess’’ gasoline would be more profit- 
able if the same weight was devoted 
to a pay load. Perhaps the solution 
to the truck owner of his gasoline 
problem is for a truck to carry enough 
to run from one company terminal to 
another. 

We submit the letter from this Cin- 
cinnati attorney, with which we will 
close the discussion with them— 
Editor. 


Mr. John A. Alburn, 
Attorney at Law, 

1585 Union Trust Building, 
Cleveland, Ohio. 


Dear Sir:— 


Replying to your communication of 
January 17th, it is with personal re- 
gret that I can not agree with you on 
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your suggestion as to whether or not 
you are legally right. However, as I 
have previously explained, the Truck- 
men’s Clearing House, Inc., is not in- 
terested in collecting from your client 
any financial emolument. Its. sole 
purpose is to correct a very unsatis- 
factory impression that my client 
(Truckmen’s Clearing House, Inc.), 
may have received from your very 
unfavorable article concerning which 
we are mutually corresponding. I am 
deeply sensitive of the fact that your 
client is publishing a newspaper, and 
therefore you must be extremely cau- 
tious of what you say, but on the other 
hand, you are dealing with me, who 
represents a client (Truckmen’s Clear- 
ing House, Ine.,) which desires noth- 
ing more than the truth to be said 
about its activities. From what I can 
learn concerning this organization, of 
which I am very happy to be a mem- 
ber, we are ‘“‘going some place.”’ 

It is part of my client’s (Truckmen’s 
Clearing House, Inc.), picture to have 
the good will of the Petroleum In- 
dustry above all, because then it can 
carry out the high ideals and pur- 
poses that it has in mind, and which 
its contracts call for. 

After the above statement, which I 
am certain my client (Truckmen's 
Clearing House, Inc.) will certify to, 


and which I personally certify to, I. 


feel that the greatest portion of your 
communication of January 17th can 
be forgotten. I, therefore, narrow my- 
self down to one statement, commenc- 
ing on page 2 of your letter, including 
page 3, that is, referring to your com- 
munication of January 17th. That 
statement is: 

“If you wish to submit an article 
against such views and in support of 
your side of this controversy, we sha!l 
be pleased to give the same full and 
fair consideration and hope that you 
can submit such an article as_ will! 
merit its being accepted and published 
in an early edition of the NATIONAL 
PETROLEUM NEws.” 

For your information, Mr. Alburn, 
and for the information of your client, 
the NATIONAL PETROLEUM News, I am 
not and shall not submit an article be- 
cause my client (Truckmen’s Clearing 
House, Inc.) is not interested in sub- 
mitting one, but, however, it was said 
that what I write you will be accept- 
able to it. If you wish an article, you 
may publish the entire portion of this 
letter. 

It is possible that your client is 
misinformed as to our purposes, that 
you are not sensitive of the fact that 
my client (Truckmen’s’ Clearing 
House, Ine.) is a member of the Cin- 
cinnati Chamber of Commerce, that it 
is carrying out every contract made 
by an irresponsible firm that my 
client (Truckmen’s Clearing House, 
Inc.) purchased, only irresponsible be- 
cause of unfortunate mismanagement; 
that you do not appreciate that the 
Better Business Bureau of the City 
of Cincinnati is thoroughly advised 
as to what my client (Truckmen’s 
Clearing House, Inc.) is doing. 

Now, let me tell you what my 
client (Truckmen’s Clearing House 
Inc.) has in mind and will do, and 
which I personally guarantee it will 
do, and what its purpose is. 

First, it wants to and will stop un- 
fair “chiseling’” between oil stations 
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in giving unreasonable discounts to 
trucking companies, in order to have 
them stop at their places. My client 
(Truckmen’s Clearing House, Inc.) 
will make a uniform and standard 
discount to trucking companies whose 
trucks stop at this station, but in re- 
turn for that discount, the filling sta- 
tion at which the truck driver stops, 
will give him service. Can you pos- 
sibly find any fault with that? 

Second, my client, (Truckmen’s 
Clearing House, Inc.) is planning on 
and will stop the ‘‘deadheading” of 
trucks from one state to another; it 
will arrange for points in every local- 
ity where a member of our corporation 
(Truckmen’s Clearing House, Inc.) 
will be able to receive a load back to 
his desination. 


HIRD, under the system that my 

client (Truckmen’s Clearing House, 
Inc.) will adopt, there will be no price- 
cutting in gasoline to truck owners, 
that price-cutting feature my organiza- 
tion (Truckmen’s Clearing House, 
Inc.) will stop. 

Fourth, my client (Truckmen’s 
Clearing House, Inc.) plans on stop- 
ping the excessive carriage of gasoline 
between states, because of the fire 
hazard, and because it violates the 
laws of the states and cities, 

Fifth, my client (Truckmen’s Clear- 
ing House, Inc.) plans on being able 
to reduce the insurance rate of their 
trucking companies in the United 
States that become members of this 
corporation (Truckmen’s Clearing 
House, Inc.) by reason of the fact that 
they will carry no excess gasoline and 
thereby eliminate the bugaboo that 
has been around insurance companies 
for years, and that is the “FIRE 
HAZARD”. By FIRE HAZARD, I 
mean as you well know, what is to be 
expected if a truck loaded down with 
gasoline and cargo is wrecked on the 
road—a fire immediately ensues and 
the entire cargo and truck is destroyed. 
Under my client’s (Truckmen’s Clear- 


. ing House, Inc.) plan, there will be no 


necessity of carrying excess gasoline, 
since a uniform discount will be given 
to every trucking company from fill- 
ing stations that are members of my 
client (Truckmen’s Clearing House, 
Ine.) and trucking companies who are 
also members of this corporation 
(Truckmen’s Clearing House, Ince.). 
Sixth, the petroleum industry should 
be paramountly interested in the suc- 
cess of what my client (Truckmen’s 
Clearing House, Inc.) is endeavoring 
to do, because it will protect their 
filling stations from excessive discount 
on gasoline purchased. If that filling 
station is a member of my client 
(Truckmen’s Clearing House, Inc.). 
and if the trucking company’s truck 
of my client (Truckmen’s Clearing 
House, Inc.) stops there, that filling 
station will not have to offer an exces- 
sive discount to get its business. That 
business will naturally flow to that 
filling station. Eventually every 
trucking company in the United States 
will, of its own accord, become a mem- 
ber of my client’s (Truckmen’s Clear- 
ing House, Inc.) service, since it pro- 
tects since it protects every trucking 
company against “‘gyp”’ filling stations 
and “‘gyp’’ drivers. My client (Truck- 


men’s Clearing House, Inc.) will give 
that service, and my client’s filling sta- 
tions will guarantee that sort of serv- 
ice. 

Eighth, now, Mr. Alburn, as attor- 
ney for your company, the NATIONAL 
PETROLEUM News, may I say that my 
client (Truckmen’s Clearing House, 
Inc.) want you to understand that 
this is not the kind of proposition that 
the average ‘‘fly-by-night’’ organiza- 
tion puts out, but this is something sub- 
stantial, which looks forward to the 
eventual unification of the truckmen’'s 
industry and the gasoline industry. 
Yes, my client (Truckmen’s Clearing 
House, Inc.) is interested in having 
you publish an article concerning it, 
but it will not prepare an article. How- 
ever, if you, in fairness, feel that the 
publication of this letter which I am 
addressing to you is worthy of the 
space that your magazine stands for, 
then publish my letter. 

I may say at this time that Mr. 
Ludgate, the President of my client’s 
corporation (Truckmen’s Clearing 
House, Inc.) has questioned me as to 
whether or not it should carry an ad- 
vertisement in your magazine. I have 
advised him that this is strictly a 
matter that is up to him. I want it 
here and now understood that if any 
advertisement is carried, it is abso- 
lutely carried against my wishes until 
this matter of the libel that you have 
cast towards my client’s corporation 
(Truckmen’s Clearing House, _ Inc.) 
is cleared up; and if you publish this 
letter, which you have my permission 
to publish, I want it borne in mind 
that the only reason I am suggesting 
advertiseing in your News, is because 
I feel that your organization is com- 
posed of gentlemen who know right 
from wrong, and knowing that, you 
would not accept any advertisement 
that my client has to offer, or publish 
that advertisement until you were 
thoroughly satisfied that my client 
(Truckmen’s Clearing House, Ine.) is 
a legitimate, honest, hardworking or 
ganization, endeavoring to get har- 
mony in the field of the trucking indus 
try, which is now, if I am use the lan- 
guage in the vernacular, a “mess.” 

Hoping to hear from you at your 
earliest opportunity, and assuring you 
again that my client (Truckmen's 
Clearing House, Inc.) is not interested 
in receiving money from your client, 
but only in having a decent square 
deal as to its activities, I am, 


Respectfully yours, 
(Signed) Geo. Weller Jr. 
Judge George Weller, Jr. 


Enforces Truck Rule 


CHICAGO — Many states in the 
middle west have regulations requir- 
ing tank trucks to carry flares or re- 
flectors for use in case of emergency 
stops on the highways, and Illinois 
now has. started an _ enforcement 
campaign. Some oil men _ have 
neglected to supply this equipment for 
trucks as the equipment is on the high- 
ways only in the day time. The law, 
however, requires that this equip- 
ment be carried whenever trucks are 
on the road, day as well as night. 
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IFTY-ONE years ... a long time! Fifty- 

one years of close contact and cooperation 
with the petroleum industry in meeting the 
needs of today .. . and looking forward and 
planning with it for the needs of tomorrow 
... seeking better, more efficient and econom- 
ical methods for handling and selling petro- 
leum products. 


And, now ... in the fifty-first year... Bowser 


—the world’s oldest manufacturer of self- 
measuring pumps and metering equipment— 
adds . . . to an already established line of 
quality equipment . . . new items that will 
play an important part in the petroleum in- 
dustry’s program for simplifying handling, 
promoting economy—and earning additional 


profits. 





The 769 Fast-Flo 


. offers new 


Xacto 
stream-lined 


Figure 
Meter .. 


appearance . . new streamlined 
speed—combined with greatly re- 


duced weight . . . yet possessing a 
high degree of sturdiness for tank 
truck or other service, 
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Figure 891 Xacto Auto- 
matic Can Filler with 
Conveyor. 






Fully automatic in operation .. . accurate 
. . « speedy—simple and dependable. At- 
tractively priced. 


ACTO Meter ... the meter that has met with such 
outstanding success in the petroleum industry 
. .. finds two new adaptations in the enlarged line 


for 1936. 


Above is presented: The new Xacto Automatic Can 
Filler . . . offering the very latest developments in ac- 
curate, simplified, speedy can filling methods—and 
offered at a surprisingly attractive price. It incor- 
porates all the important features that insure sim- 
plicity . . . positive accuracy—and utmost depend- 
ability. 


At the left: The new Fast-Flo Xacto Meter, designed 
especially for gravity installations where high flow 
rates at low heads are necessary. Here’s the fastest 
meter for its size you have ever seen—and the lightest 
in weight! 
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The Figure 795 Automatic Pre-determ- 
ined Xacto Recording Printer offers mar- 
keters all the features to be desired in a 
Recording Printer—plus accurate pre- 
determined measurement. It can be used 
with Xacto Meters already in operation. 





The Figure 697 Xacto Recording Printer: 
A model of simplicity and sturdiness, of- 
fering marketers a unit that will eliminate 
arguments with customers over deliveries. 
While it does not have the pre-determined 
feature—it represents an important fac- 
tor in sales building. It, too, can be used 
with existing Xacto Meter installations. 





FIT BUILDIN 


R building customer confidence... for sim- 

plifying accounting and assuring positive ac- 
curacy—at the bulk plant and on the truck—Bowser 
presents the improved line of Xacto Recording 
Printers. 


At the left: The Automatic, Pre-determined Xacto 
Recording Printer—offering all the advantages of 
pre-determined, “ton the dot” measurement... and 
a printed sales slip showing the quantity delivered. A 
proved sales builder when used on gasoline and fuel 
oil tank wagons. This model incorporates numerous 
outstanding features, many of them exclusively 
Bowser—and a dependability assured by the fact 
that it is designed and built entirely by Bowser. 


For marketers who desire a Recording Printer with- 
out the pre-determined feature, the Xacto Recording 
Printer—illustrated below—will find favor. It too, 
is sturdily built to Bowser standards, 


Xacto Recording Printers 
first print zeros and then 
the amount delivered—not 
meter readings. Operator 
has no figuring—no 
chance for error. 


It will pay you to get complete information TODAY! 
4 letter or post card will bring it. 
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CLEVELAND, Feb. 24 
ALES of gasoline continued slow in 
S most oil markets the third week of 
February. Gasoline inventories in- 
creased again and crude runs remained 
above what was generally conceded to 
be a good economic level. Despite these 
facts, the price structure remained fairly 
firm, although reports indicated that 
gasoline was available in some quarters 
at under generally quoted prices. 

There seemed to be some question, 
however, as to whether talk in trade 
circles as to the terrific slump in gaso- 
line sales would be borne out by the fig- 
ures. It is true that the industry as a 
whole was expecting an increase in 
January of about 10 per cent over the 
same month last year and in February 
an increase of a little more than 6 per 
cent over last February. On the basis 
of these estimates refinery operations 
were increased and traders set them- 
selves to do a nice business in gasoline 
the first two months of the year—almost 
always rather dull for gasoline. 

When “Old Man Winter” decided to 
put on an especially good show this 
year, these estimates proved the “folly” 
of trying to predict. This publication 
has now estimated that instead of a sub- 
stantial gain in consumption the first 
two months, the gain will be negligible. 

Taking into consideration the fact 
that consumption will not reach the 
record highs predicted, some observers 
are inelined to wonder why _ traders 
should refer to a gallonage that will 
approximate last year’s as a drastic 
slump im consumption. 

The only answer to this seems to be 
in the imcreasing inventories which have 
carried stocks above recommended 
levels even in view of the expected in- 
crease in consumption. Crude _ runs, 
too, have been consistently higher than 
the rate recommended. 

There appears to be a general feeling, 
both in and out of the trade, that the 
high inventories will not upset the mar- 
ket as it has so often in the past. It is 
pointed out that there is definite reason 
to believe that as soon as the weather 
clears consumption will Smash existing 
records. With a good chance to get 
rid of all their gasoline at fairly good 
prices, refiners will not be as apt to 
dump their surplus on the market as 
they were in recent depression years. 
Also, this year there are fewer refiners 
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who might have to dump for financial 
reasons. 

Taken as a whole, most traders take 
an optimistic outlook toward the mar- 
ket. There will be gasoline sold under 
the genera] market this year as there 
has always been, but with increased 
volume both the buyer and seller prob- 
ably will stick more closely to the mar- 
ket. 

The gasoline market at the Gulf was 





N. P. N. Gasoline Index 
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Retail index is an average of 50 cittes, 
ex-tax, and tank car is a weighted aver- 
age of 13 wholesale markets for middle 
octane gasoline. The gasoline price in- 
dex this week represents the following 
price in cents per gallon: 


Retail Tank Car 
Cp ia See 14.22 6.23 
Month ago 14.17 6.32 
VORP BE 5055 k: 13.21 5.31 


uneventful. Suppliers were not forcing 
the market and buyers were not actively 
hunting supplies. Inventories remained 
in fairly good shape, increasing season- 
ally. 

Demand for kerosine took a spurt at 
the Gulf. Two cargoes had been over- 
hanging the market for some time, but 
when they were bought around Feb. 15 
the market firmed. Grade C bunker oil 
was tight, and prices were generally 
higher. 

Wholesale markets at eastern sea- 
board terminals remained steady de- 
spite buyers’ lack of interest. Frozen 
waterways delayed shipments, and high- 
er delivery costs, by virtue of the neces- 
sity of using either tank truck or tank 
car, caused some buyers to postpone 
ordering out material. 


The middle western market was quiet, 
but it was here that most of the low 
prices were heard. Most sellers in this 
market were holding their quotations 
at the general market level, although a 
few sellers indicated they would sell 
low octane gasoline at around 0.25-cent 
under the majority of quotations. Mid- 
dle octane gasoline was pretty generally 
held for 5.875 cents. 

Gasoline prices were being maintained 
in the Mid-Continent market. Open mar- 
ket business was pretty thin, although 
a slight increase in activity was re- 
ported late in the week in some dis- 
tricts.. Refiners were not pushing sales, 
preferring to await better weather. 

Prices of refined products on the west 
coast were easy despite the progress 
made in getting production down to mar- 
ket demand. Apparently there is still 
considerable amounts of low priced gaso- 
line hanging over the market. 

Production of California crude was 
cut back to within 30,147 barrels of the 
goal which would mean higher crude 
prices. Observers believed that the 
Standard of California would give pro- 
ducers at least part of the promised ad- 
vance within a few days. 

The steady increase in demand for 
wax continued last week. Prices at New 
York and New Orleans were unchanged, 
but offerings at the low of the quoted 
price range were inclined to be scarce. 

sxporters were actively seeking cylin- 
der stocks, particularly dark stocks. 
Pennsylvania refiners advanced their 
domestic prices, and the export prices 
were expected to follow. 
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Natural Gasoline Lower 


TULSA, Feb. 22 


ORECASTS of ‘generally fair and 
- rising temperatures”’ for many sec- 
tions of the middle west were heralded 
by Mid-Continent refiners as the end 
of one of the quietest buying periods 
in motor fuel history. 


For the past month, traffic has been 
tied up in much of the middle west 
and north by record-breaking snows 
and cold weather. Gasoline consump- 
tion dropped as drastically as did tem- 
peratures. Ordinarily such a drastic 
slump in business would have meant 
a demoralized gasoline market. Prices 
this season, however, have failed to 
show any appreciable fluctuation. 


A gradual reduction of gasoline out- 
put at many Mid-Continent refineries 
and a general resistance toward ped- 
dling gasoline out at lower prices 
played a part in preventing large price 
recessions. 


Refiners generally curtailed refinery 
operations as much as possible in or- 
der to bring motor fuel output more 
in line with demand. As a result, 
inventory increases were not so great 
during the past week as formerly. Crude 
runs were cut especially deep at many 
Texas refineries. 


Daily gasoline sales reports of from 
only two to five cars were reported 
by many refiners whose volume of 
business normally is considerable. As 
the week ended, however, breaks in 
the weather sent a few jobbers into 
the market. In most cases there was 
little haggling over prices. Refiners 
took these scattered inquiries for gas- 
oline to be a forerunner of better 
business, 


Mid-Continent gasoline markets 
just now are entering a critical pe- 
riod. With gasoline’ stocks high, 
business is likely to be highly competi- 
tive. 


Considerable eff-specification gaso- 
line has been offered in the open mar- 
ket recently. Observers believe that 
as inquiries pick up, this gasoline 
will be offered more freely and prob- 
ably at sacrifice prices. A check on 
specifications of samples from some of 
these offerings shows the gasoline t¢ 
be high in gum content, high in vapor 
pressure and in many cases not up to 
purported octane rating. Competitive 
selling of gasoline, however, was not 
expected to be limited to off-specifica- 
tion gasoline. 


Kerosine was becoming scarcer and 
prices were higher. During the past 
week, inquiries for this product di- 
vulged an acute shortage of certain 
grades. Use of the ordinary run of 
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kerosine as funace oil has depleted 
virtually all supplies. Premium grades 
also were comparatively scarce. 


One refiner, unable to shut down his 
plant, was running to a distillate 
stock. This, he said, afforded him 
triple protection. If cold weather 
continues, he can sell this stock for 
heating oil. If the weather moder- 
ates, he can blend the distillate to 
tractor fuel; or the stock can be pro- 
cessed further into gasoline. 


Natural gasoline prices broke un- 
der the strain of increased offerings. 
A shortage of shipping instructions the 
past two weeks brought about down- 
ward revisions in prices. Some re- 
finers were instructing manufacturers 
to hold up shipment of natural they 
had ordered. In several instances, re- 
finers were unable to unload cars and 
had them placed on sidings. 


Refiners apparently were unable to 
use normal requirements of natural. 
As a result the market was disturbed 
by an increasing volume of Grade 26- 
70. Prices were cut 0.5 cent. 


Mid-Continent lubricating oils were 
in good statistical position, despite 
light consumption the past month. 
Stocks were not excessive and most re- 
finers were expecting increased busi- 
ness as soon as the weather moder- 
ates. Prices were steady. 


Mid-Continent wax prices were 
holding generally at 2.5 cents f.o.b. 
plants. Some suppliers indicated in- 
quiry had fallen off somewhat. 


Coastal 


Kerosine, Fuels Higher 


NEW YORK, Feb. 22 

HE improvement in kerosine and 

fuel oil markets apparent the past 

few weeks at the Gulf, became more 

pronounced during the week ended 

Feb. 22 and prices of some grades 
were advanced. 


Movement of fuel oils, particularly 
to contract buyers, has been good the 
past month and at present suppliers 
generally have little material to offer. 
Two open cargo sales of No. 2 fuel 
were reported early in the week. One 
was for approximately 50,000 barrels 
for coastwise lifting early in March 
at 3.625 cents. The other called for 
approximately 30,000 barrels of oil at 
the same price and similar lifting. 


One of the features of the week was 
the noticeable improvement in the 
kerosine market. Suppliers had been 
having trouble finding buyers for kero- 
sine and at least two cargoes were 
available for open market sale at 3.75 
cents, or only 0.125 cent above the 
price No. 2 fuel was bringing. How- 
ever, both of these cargoes were sold 
late in the week ended Feb. 15 and 
the market steadied as a result. At- 
tempts to buy kerosine in the past 
week found the lowest quotation to 
be 3.875 cents. No open market 








can locate. 





Submit Price Evidence To Us 


ROM time to time we hear reports from buyers that the prices 

on petroleum products as reported by Oilgram are out of line 
Indirect reports have been heard of late, especially since the ex- 
treme cold has backed up considerable gasoline. 

The complaining buyers would serve their own purpose best, 
as well as aid the oil industry, if they would submit immediately 
to us their evidence of any lower prices than we report. We are 
checking with buyers as well as with sellers every day. We spend 
a great deal of money and time seeking prices that sellers may 
not want to talk about. We frequently find such prices and we 
use them. Our statement of the day’s market is from the best 
information we can get from all the sources of information that we 


There are many factors in regard to prices that both buyers 
and sellers often times overlook in gossiping about prices. Some- 
times persons fail to mention that the gasoline if off specifications, 
is where it is not available to a given territory, or is from a source 
that cannot be depended upon to have it up to specifications, er 
it is right on the border line or just a shade under the deviding 
octane number but is squeezed into the higher bracket nevertheless. 
Then there are prices made by people who do not then have any 
gasoline for sale, just quotations put out in the hope of dragging 
up some business that can later be dickered for among refiners. 

However all this may be, The Oilgram and NATIONAL PETRO- 
LEUM NEWS use every endeavor at their command to get the truth 
about gasoline and other products prices every day and they will 
greatly appreciate co-operation from all concerned to that end. 


WaRREN C. Pratt, Publisher. 

















cargoes were reported sold during the 
week. 

Considerable 
the market for 
although no cargo sales were reported. 
Several buyers who were inquiring for 
cargoes of this oil said they were hav- 
ing difficulty in obtaining quotations, 
even though they bid above the $0.75 
price which represented the last do- 
mestic sale reported. Firm offers of 
$0.78 and $0.80 were said to have 
been made by at least two buyers. 

No changes were made in harbor 
prices of bunker oil along the Atlan- 
tic seaboard and this fact, coupled 
with the continued tight boat market, 
tended to restrict cargo purchases of 
bunker oil at the Gulf, some traders 
said. 

No changes were reported in cargo 
gasoline markets, either for domestic 
or export shipment. 


Eastern 


Gasoline Quiet 
NEW YORK, Feb. 22 
NNOUNCEMENT late Feb. 21 of 
A a 0.5-cent advance in service sta- 
tion gasoline prices, effective Feb. 24, 
in metropolitan New York City prob- 
ably was the outstanding feature of 
eastern gasoline markets in an other- 
wise dull week. 

The news of the proposed advance 
came as a surprise to most of the 
trade. It was made too late in the 
day to have any effect on tank car 
gasoline prices before the holiday. The 
tank car gasoline market was reported 
steady throughout the week, but in 
view of the present reduced gasoline 
consumption, traders generally had felt 
that the market was satisfactory at 
its present level. 

However, the position of the whole- 
sale market at most eastern terminals 
appeared good, despite the lighter de- 
mand. Suppliers generally said they 
had kept their stocks down and were 
not particularly pushing for business 
in the open market. Jobbers also have 
been keeping their stocks at a mini- 
mum, many reported, due to the dif- 
ficulties encountered in obtaining de 
liveries by barge. Tieups in deliveries 
due to frozen waterways continued fre- 
quent and delivery by tank car or truck 
added to the cost of the material, they 
said. A restoration of normal ship 
ping facilities probably will result in 
a noticeable increase in jobber demand 
for gasoline, suppliers generally felt. 


interest was noted in 
yrade C bunker oil, 


continued to show im- 
provement in demand, although no 
changes were noted in selling prices. 
Traders said there appeared to be 
plenty of kerosine available, although 
movement had been heavy enough to 
remove the surplus which had been 
hanging over the market during most 
of January. 


Kerosine 
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Wax 


Prices Steady 


NEW YORK, Feb. 22—-The market 
for scale waxes was steady during the 
week ended Feb. 22, with demand at 
a fair rate and prices about un- 
changed. 

Traders generally reported open 
market demand was a little lighter 
than in the previous week, but still 
was sufficiently heavy to prevent any 
break in prices, particularly since the 
majority of manufacturers apparently 
are well sold up for the immediate 
future. Quotations continued to range 
mostly from 2.4 to 2.5 cents per 
pound, New York. 

No change was reported in the fully 
refined waxes. Prices were well main- 
tained at the levels reached in the 
previous week and demand was re- 
ported satisfactory by most manufac- 
turers. 


Demand Light 


CHICAGO, Feb. 22 
OLD weather throughout the middle 
C west continued to stifle trading in 
the tank car gasoline market the week 
ended Feb. 22. With consumption low, 
open market sales of gasoline by vir- 
tually all Chicago sellers did not total 
20 cars a day, according to reports. 

Prices were lower at times, notably 
around the middle of the week when 
low octane U. S. Motor dropped to 4.75 
cents. 

A survey Feb. 21, however, failed to 
indicate a car of low octane U. S. Motor 
sold to an open market buyer. Only one 
firm offer of gasoline at 4.75 cents was 
found and the market was nominal at a 
minimum of 5 cents. 

While there were reports of refiner- 
to-jobber offerings of low octane gaso- 
line at 4.75 cents.last week, confirma- 
tion of such reports could not be ob- 
tained. 


Some shading of middle bracket quo- 
tations was encountered last week. The 
majority of the lower priced offerings, 
however, proved to be off-color material. 
Virtually all sellers asked a minimum 
of 5.875 cents for regular grade 
line, with sales reported at that 
higher figures. 


faso- 


and 


While many traders were looking for 
an upward adjustment of retail prices 
in the wide Chicago area, which is now 
1.5 cents below the generally accepted 
normal, no change was made last week. 
Price corrections at several points in 
Wisconsin were reported, although Mil- 


waukee county continues at subnormal 
price8. 

As the week ended, and indications 
pointed to a slackening in demand for 
fuel oil, interest turned to kerosine. 
Two refiner representatives reported 
that the unprecedented demand for fuel 
oil the past month caused them to sac- 
rifice kerosine production, resulting in 
an extremely low inventory position. 

Current takings of kerosine, they re 
ported, were sufficient to keep them 
from building up stocks. They reported 
their position was similar to others in 
the Mid-Continent and predicted an ex- 
tremely tight kerosine market when the 
farming season gets under way. Prices 
for both grades of kerosine were steady 
to higher. 


Prices Continue Easy 
LOS ANGELES, Feb. 21 
ONTINUED decline in intercoastal 
and export shipments, resulting in 
softness of quotations, 
of Pacific Coast 
the past week. 


yas a feature 
petroleum markets 


Domestic markets for refined prod- 
ucts also were quiet, with no improve- 
ment in the outlook anticipated until 
crude oil production has been brought 
down to conform to the demand and 
the large quantity of surplus gasoline 
has been absorbed. No progress in 
either direction was made and, al- 
though a more co-operative spirit was 
shown by a majority of producers and 
refiners, current supply of all products 
continued to exceed the effective de- 
mand. 


Bulk deliveries of competitive 
brands of independent refiners, in the 
Same area, were generally quoted at 
7.25 to 7.5 cents a gallon. Demand, 
however, was not sufficient to absorb 
the current supply and a majority of 
the independent plants were operating 
on a part time schedule, or were shut 
down entirely. 

No changes were reported in the 
San Joaquin and Sacramento valleys, 
or in the San Francisco Bay area. Dis- 
turbed conditions continued to exist 
in large sections of those territories, 
although the general situation was bet- 
ter than in the Basin area. 


Natural gasoline quotations were ir- 
regular, with considerable interest 
shown and a disposition on the part 
of some companies to absorb any sup- 
plies offered below the range of 5 to 
5.5 cents a gallon, f.o.b. refineries. 

Kerosine-distillate was easy at about 
$1.10 a barrel in the Basin area. 

Seasonal demands for fuel oil were 
below normal but no changes were 
made in quotations for either major 
or independent products. Diesel oil 
was somewhat firmer at $1.10 a barrel 
at southern California refineries. 
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Cylinder Oils Higher 

CLEVELAND, Feb. 22 

_ gpieiideny activity in cylinder stocks 

brought these oils to the front in 

the Pennsylvania market the third week 

of February. Kerosine and fuel oil 

also were in demand, although there 

was less activity in these oils than 

there was the previous three weeks. 

Wax prices were higher as demand 
increased. 

Owing to the recent reduction in 
crude runs to stills and a better ex- 
port demand, cylinder stocks, particu- 
larly 600 steam refined, were scarce. 
Many refiners said they would have 
no 600 steam refined to offer for three 
or four weeks. Quotations on most 
grades were advanced at least 0.5 
cent. Quotations in 600 steam refined 
were largely nominal due to lack of 
spot offerings. 


Prices for the higher flash stocks, 


650 steam refined and 600 flash also 
advanced. Offerings were restricted 
to relatively small quantities at a few 
plants. The 630 flash and 600 Warren 
E stock were unchanged. 

Refiners reported there was more 
630 flash available as production of 
this grade has been increased recently 
for the purpose of increasing the wax- 
distillate output. Demand for wax has 
increased steadily the past two 
months. Prices were up again the past 
week with indications that buyers 
would bid still higher in order to ob- 
tain sufficient supplies. 

Bright stock has not, as yet, re- 
flected the recent improvement in 600 
steam refined prices. Most observers 
believed bright stock prices would ad- 
vance as soon as domestic demand 
got under way. Inventories were said 
to be in good position considering the 
season, although February demand has 
been unusually slack because of the 
cold spell. 

Higher fuel oil prices were estab- 
lished early in the week. Spot offer- 
ings of 36-40 fuel oil were restricted 
to odd-car lots. Several refiners will 
not be able to get out all the fuel 
oil they have sold in February before 
the end of the first week in March. 

Kerosine was well held and demand 
was about in balance with supply. 
Kerosine-distillate, zero cold test oil, 
was in good demand, thus reducing 
the volume of finished kerosine offered 
on the open market. 

The gasoline market was feeling the 
effects of the continued lack of de- 
mand. U. S. Motor gasoline remained 





in fairly good position as demand for | 


blending purposes held up. Most re 
finers were holding the higher octanes 


although some price shading was re- | 


ported late in the week. 
There was little change in the neu- 
tral oils. 
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GOUSHA ROAD maps 
IN SMALL LOTS AFFORD 
NEW OPPORTUNITIES 
FOR OIL MARKETERS 
TO BUILD 
BUSINESS. 





















Extensive Federal and State road construction 
due to special governmental appropriations have increased 
the merchandising importance of accurate road maps be- 
cause many new highways have been built and thousands 
of changes have been made. Motorists will ask for more 
information this year than ever before. Establish your 
place of business as dependable travel information head- 
quarters in your neighborhood. GOUSHA accuracy and 
legibility is now built into road maps available in small 
lots (1,000 and up) at reasonable prices. Send the coupon 
or write for complete information. 


Send this coupon or write for information. 


THE H. M. GOUSHA COMPANY, 
536 Lake Shore Drive, Chicago, Illinois. 


Please quote us cost of maps for our individual requirements. 
Approximate Quantity 
Firm Name 


City State 


WORLD'S LARGEST ROAD MAP SPECIALISTS 




















REFINERY TANK CAR MARKETS 


Prices in cents per gallon, tank car lots, except where otherwise noled. Prices are those te domestic jobbers who resell to consumers. 
They do nol represent inter-refinery sales, or sales for export. Federal, stale or municipal taxes not included. 
Prices quoted apply on products made from legally produced crude. 








Gasoline and Naphtha 

Oklahoma Feb. 24 Feb. 17 Feb. 10 
48-54, 450 e.p. naphtha 5.00 -— 5.125 5.00 -— 5.125 §.125- 5.25 
U. 8. Motor gasoline, by octane numbers 
62 and below (3rd 

| ere §.125- 5.25 §.125- §.25 5.25 
63-70 octane (regular) 6.125- 6.25 6.125- 6.25 6.125- 6.25 
POPPE “cc .cc) cwcssesuss>  seuseesece..~ ' Ceeaueeeans 
60-62, 400 e.p. gasoline 5.125- 5.25 §.125- 5.25 5.25 - 5.375 
64-66, 375 e.p. gasoline 5.25 — 5.375 §.25 — §.375 5.375 
68-70, 350-360 e.p. 

SRDIND. «05:5 568000 5.375- 5.50 5.375— 5.50 5.50 


Western Penna. 
Bradford- Warren: 


(Quotations and /or sales prices to car unloaders) 


52-54 naphtha....... §.625-— 5.75 5 .625- 5.75 §.625- 5.75 
Motor gasoline: 

U.S. Motor (58-62°) 5.75 — 5.875 5.75 — 5.875 5.75 - 5.875 

Minimum 60 octane 7.25 — 7.375 7.25 = 7.375 7.25 — 7.315 

Minimum 65 octane 7.50 -— 7.625 7.50 -— 7.625 7.50 -— 7.625 

a oe re re ' 
64-66, 390 e.p. gasoline 5.875- 6.00 5.875- 6.00 5.875- 6.00 
68-70, 350-360 e.p. 

IDG 5. 0:05 sw 05% 6.125- 6.25 6.125- 6.25 6.125- 6.25 
Other districts: 
52-54 naphtha....... 5.625- 5.75 §.625- 5.75 5.625- 5.75 
54-56 naphtha....... 5.75 — 5.875 5.75 — 5.875 5.75 — 5.875 
Motor gasoline: 

U.S. Motor (58-62°) 5.75 — 5.875 5.75 — 5.875 5.75 — 5.875 

Minimum 68 octane 7.25 -— 7.375 7.25 —- 7.375 7.25 -— 7.375 

Minimum 65 octane 7.50 -— 7.625 7.50 -— 7.625 7.50 — 7.625 

Minimum 70 octane HanSbetsk, | wetteseuee. atic enekes 
64-66, 390 e.p. gasoline 5.875- 6.00 5.875- 6.00 5.875- 6.00 
68-70, 350-360 e.p. 

RUN So sc cones 6.125- 6.25 6.125- 6.25 6.125- 6.25 

California (3c tax to be added to prices if used in state) 

54-58 U.S. Motor, 437 

e.p. for in-state ship- 

ee : 3.50 - 4.50 3.50 — 4.50 3.50 -— 4.50 
54-58 U.S. Moter, 437 

e.p. for outside state 

shipment.......... 3.50 - 4.50 3.50 - 4.50 3.50 - 4.50 
58-61, 375-400 e.p. 

gasoline, 65 octane 

and above......... 4.25 - 6.00 4.25 -— 6.00 4.25 - 6.00 


tNerth Texas (F.o.b. Wichita Falls district for shipment to Texas 
and New Mexico destinations; Group 3 prices quoted on northern shipments) 


U. S. Motor gasoline, by octane numbers: 
62 and below (3rd 


| a re §.125- 5.25 §.125- 5.25 5.25 
63-70 oetane (regu- 
ae ee 6.125 6.125 6.12 
71 and above...... Ee a er ee 
60-62, 400 e.p. gasoline §.125— 5.25 5.125- 5.25 5.25 — 5.375 
64-66, 375 e.p. gasoline 5.25 -— 5.375 §.25 « 5.375 5.375 
68-70, 350-360 e.p. 
IND 0 ks oxic ese 5.375- 5.50 5.375- 5.50 5.50 
Kansas (F.o.b. refinery, Kansas destination) 
U.S. Motor gasoline, by octane numbers: 
62 and below (3rd 
ae >. 375 5.375 5.375- 5.50 
63-70 octane (regu- 
ee 6.25 - 6.375 6.25 - 6.375 6.25 — 6.50 
pe eee <- tsaGbebees  _ “moeee niece 
60-62, 400 e.p. gasoline 5.375 5.375 5.375- 5.50 
+West Texasand New Mexico (F.o.b. W. Texas and N. Mex. 


refineries for unrestricted shipment) 
U. S. Motor gasoline, by octane numbers: 


2 and below (3rd 
| ee §.125- 5.25 §.125- 5.25 5.23 
63-70 octane (reg.) 6.125 6.125 6.125 
PRD Sess “AWSkKsawee Kebeccases  ‘SeiReneaee 
tEast Texas (F.o.b. East Texas refinery for unrestricted shipment) 


U. S. Motor gasoline, by octane numbers: 


62 and below (3rd 
eer se 4.875 5.00 5.125 
DID MOOR) céiviewasee®  jéiwseesdacdea  Sardlesab-eur'e 
TERNO ces  ARbadeee es § adiowre iim. ARIE eer. 
60-62, 400 e.p. gasoline 4.875 >. 00 5.125 


North Louisiana (For Louisiana and Arkansas destination) 
U.S. Motor gasoline: 
62 octane and below $.75 5.75 5 
63-70 octane number 75 6 
PAPEETE. iecsacases  ceedaseae) — Aviemore 
tRefiners generally receive from 0.25e to 0.5c per gallon more 
gasoline and kerosine for local or differential territory shipment. 





Feb. 24 Feb. 17 Feb. 10 
Arkansas (For Arkansas and Louisiana destination) 
U. S. Motor gasoline: 
62 octane and below $325 5.75 5.75 
63-70 octane number 6.75 6.75 6.75 
TRG Skabccckcs Savenecees. Sekeceadinls 
Ohio (Quotations of S. O. Ohio. De:iveced any point in Ohio). 
U.S. Motor gasoline. . 8.875 8.875 8.875 
Above 65 octane no. 9.125 9.125 9.125 


Natural Gasoline 


(Prices shown f.o.b. Group 3 and Breckenridge represent majurity > 
sales made on dates shown to blenders on the freight basis shown below, 
although shipments may originate in other manufacturing districts, such 
as East Texas, Panhandle, Southwest Texas or Kansas). 


F.o.b. Group 3 


Grade 26-70... 0.00000 3.375- 3.50 4.00 4.00 
F.o.b. Breckenridge 
Grade 26-70......... 3.00 - 3.25 3.75 3.75 
California (F. 0. b. plants in Los Angeles basin) 
75-85, 375-390 e.p. for 
NR 5 550s c:5'su0 5.00 - 5.50 5.00 - 5.50 §.25 = 5.75 
Kerosine 
Western Penna. (Quotations and /or sales prices to car unloaders) 
Bradford-Warren: 
45 w.w. kerosine ..... §.25 — §.375 5.25. ~ $.375 5.25 - 5.375 
46 w.w. kerosine...... 5.375- 5.50 5.375- 5.50 5.375-— 5.50 
47 w.w. kerosine...... 5.50 - 5.625 5.50 - 5.625 5.50 — 5.625 
Other districts: 
45 w.w. kerosine...... 5.25 — 5.375 5.25 — 5.375 §.25 - 5.375 
46 w.w. kerosine...... 5.375- 5.50 5.375- 5.50 5.375- 5.50 
47 w.w. kerosine...... 5.50 -— 5.625 5.50 -— 5.625 5.50 - 5.625 
Oklaho ma 
41-43 w.w. kerosine.. . 3.75 -— 3.875 3.625- 3.75 3.625- 3.75 
42-44 w.w. kerosine... 3.875- 4.00 3.75 - 3.875 3.75 -— 3.875 


Kansas (F. o. b. 
41-43 w.w. kerosine... 


refinery Kansas destination) 
4.00 4.00 3.875 
42-44 w.w. kerosine... 4.125 4.125 4.00 -— 4.125 


tNorth Texas (F.o.b. Wichita Falls district for shipment to{Texas 
and New Mexico destinations; Group 3 prices quoted on northern shipments) 
41-43 w.w. kerosine.. . 3.75 -— 4.00 


3.75 — 4.00 3.50 - 3.75 


East Texas (F.o.b. East Texas refinery for unrestricted shipment) 


41-43 w.w. kerosine... 
*Nominal. 


*3 625 *3.50 -— 3.625 3.50 


North Louisiana (For Louisiana and Arkansas destination) 


41-43 w.w. kerosine... 3.875 3.875 3.75 
Arkansas (For Arkansas and Louisiana destination) 

41-43 w.w. kerosine.. . 4.25 4.25 4.25 
California (F.o.b. California refineries) 

38-40 w.w. kerosine... 3.50 - 5.00 3.50 - 5.00 3.50 - 5.00 


Gas and Fuel Oils 


Western Penna. 


Bradford- Warren: 


(Quotations and/or sales prices te car unloaders) 


36-40 fuel oil......... 4.50 - 4.625 4.50 - 4.625 4.375- 4.50 
Other districts: 
36-40 fuel oil......... 4.625- 4.75 4.50 - 4.625 4.375- 4.50 


tNot including Pittsburgh. 


Oklahoma (F.o.b. Oklahoma refineries) 
Ne. 1 white fuel oil. . 3.625 3.625 3.50 
No. 1 straw fuel oil.. 3.30 3.50 3.375- 3.50 
No. 2 straw fuel oil. . 3.50 3.375- 3.50 3.375- 3.50 
No. 2 dark fuel oil... 3.375- 3.50 3.375- 3.50 3.375 
U. G. I. gas oil...... 2.50 — 2.625 2.50 - 2.625 2.50 — 2.625 


(Continued on next page) 
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REFINERY TANK CAR MARKETS 


Prices in cents per gallon, tank car lots, ezeept where otherwise noted. Prices are those to domestic jobbers who resell to consumers. 
They do not represent inter-refinery sales, or sales for eeperi. Federal, stale or municipal tazes not included. 
Prices quoted apply on products made from legally produced crude. 





Feb. 24 Feb. 17 Feb. 10 Feb. 24 Feb. 17 Feb. 10 
Fuel oils: (Prices per barrel of 42 U. S. ga‘lons) 1200 Ne. &-6......... 9.50 9.50 9.50 
28-30, zero......... 3.25 3.25 3.125 2000 No. 5-6......... 9.75 -10.00 9.75 -10.00 9.75 -10.00 
. , are $1.00 -$1.625 $1.00 -$1.025 $1.00 Note: South Texas red oil prices shown above cover oils with green cast: 
Sr re ee $0.80 -$0.85 $0.80 -$0.85 $0.80 -$0.85 blue cast red oils are slightly lower in some cases. 
er $0.725-$0.775  $0.725-$0.775 $0.725-$0.775 
- 5 en 5 = ° e 
OPES victes vances $0.65 -$0.675 $0.65 -$0.675  $0.625-$0.65 Mid-Continent (Viscosity at 100° F.; F. 0. b. Tulsa basis. Prices 
Kansas _ (F.o.b. refinery, Kansas destination) —_ 0 a ond eales) 
No. 1 prime white.... 3.75 - 3.875 3.75 - 3.875 3.75 , 60 00 Pour Putas 
18-22 fuel oil (per bbl.) $0.775-$0.80  $0.775-$0.80  $0.775-$0.80 Pale Oils: 
10-14 fuel oil (per bbl.) $0.65 -$0.70 $0.65 -—$0.70 $0.70 Vis. Color 
North Texas (F.o.b. Wichita Falls district for shipment to Texas | §0-85.-No.2,..-.- eo He +e 
and New Mexico; Group 3 prices quoted on northern shipments). “aes... 10.00 1000 10.00 
No. 1 straw, fuel oil... 3.50 -— 3.625 3.50 - 3.625 3.375- 3.50 ae ree 11.25 11.25 11.25 
No. 1 white, fuel oil. . 3.625 3.625 3.50 BRO ING Be ccc cans 11.75 11.75 11.75 
U.G.I. gas oil. ....... 2.50 -— 2.625 2.50 -— 2.625 2.50 -— 2.625 TEO— Ne. S. . 2. cen 13.75 13.75 13.75 
No. 2 fuel oil PEOee P 3.50 — 3.625 3.50 - 3.625 3.375 \ ee Se 14.75 14.75 14.75 
24-26 fuel oil (per bbl.) $0.70 -$0.725 $0.70 -$0.725 $0.70 -$0.725 SOONG. SB. ow cccces 15.25 15.25 15.25 
18-22 fuel oil (per bbi.) $0.675-$0.70 $0 .675-$0.70 $0 .675-$0.70 
; Red Oils 
West Texas (F.o.b. West Texas refineries for unrestricted shipment). 1a S......... 10.25 10.25 10.25 
No. 2 fuel oil ........ *3 .50 *3.375- 3.50 3.125- 3.25 200—No. 5.......... 10.75 10.75 10.75 
18-22 fuel oil (per bbl.) $0.70 -$0.73 $0.70 -$0.73 $0.70 -$0.73 - a ee 12.75 12.7 12.75 
; ; 280—No.5.......... 13.75 13.75 13.75 
East Texas (F.o.b. East Texas refineries for unrestricted shipment). SOG—Nea. $. 0056s 14.00 14.00 14.00 
No. 1 white, fuel oil... *3.50 — 3.625 *3.50 *3.375 Note: Non-Viscous pale oils (60 to 110 Vis.) with a 15 to 25 pour point 
U.G.I. gas oil ree 2.50 2.375- 2.50 2.375- 2.50 are quoted 0.5c under 0 to 10 pour test oils; pale and red viscous oils (150 
No. 2 fuel oil........ *3.375- 3.50 *3.375 325 to 300 Vis.) with 15 to 25 pour point are quoted Ic under 0 to 10 pour test 
24-26 fuel oil......... $0.60 -$0.05 $0.60 -$0.65 $0.60 -$0.65_ oils. Viscous oils (150 to 300 Vis.) with a No. 4 color are quoted 0.50 above 
20-24 fuel oil......... $0.60 -$0.625 $0.60 -$0.625 $0.60 -$0.625 No. 5 color oils. 
North Louisiana (For Louisiana and Arkansas destination). Chicago (F.o.b. Chicago refineries) (Vis. at 100° F.) 
es fe 3.50 -— 3.75 3.50 - 3.75 3.25 -— 3.50 Pale Oils, *15 to 30 pour point: 
ft ay" re 2.875-— 3.00 2.875- 3.00 2.875- 3.00 Vis Celee 
20-24 fuel oil (per bbl.) $1.05 -$1.10 $1.05 -$1.10 $1.05 -$1.10 CE eae < 
16-20 fuel oil (per bbl.) $0.95 -$1.00 $0.95 -$1.00 $0.95 -$1.00 60-85—No. 2....... 6.50 6.50 6.50 
10-14 fuel oil (per bbl.) $0.75 -$0.80 $0.75 -$0.80 $0.75 -$0.80 86-110—No. 2...... 7.00 7.00 7.00 
Dee Oe 10.00 10.00 10.00 
Arkansas (For Arkansas and I ouisiana destination) = ae tte eee ees a te a3 
No. 2 fuel oil........ 3.75 3.75 3.75 po op ee 75 ‘25 "75 
28-30 fuel oll zero, 3.25 - 3.50 3.25 - 3.50 3.25 — 3.50 S50—Ne. 3......--.. aS. a. ss 
20-24 fuel oil (per -) $0.825-$0.875  $0.825-$0.875 0 .825-$0 .875 P . 
16-20 fuel oil (per bbl.) $0.725-$0.775 $0.725-§0.775 $0.725-$0.775 | Red Oils, “15 to 30 Pour Point: 5 5 
10-14 fuel oil (per bbl.) $0.60 -$0.65 $0.60 -$0.65 $0.60 -$0.65 180—No. S.......... 10.25 10.25 10.25 
1 abeees wens 10.75 10.75 10.75 
California 250— er 12.75 12.75 12.75 
. i a. a ee 13.25 13.25 13.25 
prs a per pag on tiie wane | 13.50 13.50 13.50 
race \ fuel Ob... --- -32 ~ev. 9 -55 -$0.75 > ~ 5 *60-110 vis. oils, with 0-10 pour point, bring 0.5c higher th t 
Ress newa .05 -$1.47 .05 -$1. .05 -$1. P - 4 f ’ : rj an above 
ae were a ‘= = — 3S 3 = 3 95 “3 ‘= prices. Other oils with 0-10 pour point are quoted at Ic higher. 
Los Angeles, per bbl.: California (F.o.b. California refineries; Viscosity at 100° F.) 
Grade C fuel oil...... $0.65 -$0.95 $0.65 -$0.95 $0.65 -$0.95 All neutral oils, 11.5 fae gal. in tank car lots; and 13.5c in iron bbls., to 
Diesel fuel Sink e006) 4.6.% $1.05 -$1.47 $1.05 -$1.47 $1.05 -$1.47 refiners only, excluding federal tax. 
Stove distillate....... $1.25 -$1.89 $1.25 -$1.89 $1.25 -$1.89 
San Francisco, per bbl.: 
Grade C fuel oil...... $1.00 $1.00 $1.00 ‘ s 
Diesel fuel........... $1.68 $1.68 $1.68 Cylinder Stocks 
Stove distillate....... 2.10 $2.10 $2.10 7 


Mid-Continent (F.o.b. Tulsa basis. Prices represent quotations and 


Neutral Oils” = 


Bright Stocks: 





Western Penna. (Quotations and /or sales prices to car unloaders) 190-200 Vis. at 210° D 20.00 26 00 20.00 
Viscous eutrals (Viscosily ai 70° F.) 150-160 Vis. at 210° D: ; : 
‘ ° S ‘ 0 to 10 pour test. . 7.00 7.00 17.00 
200 Vis. (180 at 100°) No. 3 color, 420-425 flash: ; ; ; 16 te36 pear tek... 16.50 1650 16 50 
0 pour test....... 24.50 -25.00 24.50 -25.00 24.50 -25.00 25 to 40 pour test... 16.00 16.00 16.00 
10 pour test....... 23.50 -24.00 23.50 -24.00 23.50 -—24.00 50. iF 210° E “% ‘ 
2 . > 150-160 Vis. at 210 16.00 16.00 16.00 
15 pour test....... 23.00 -23.50 23.00 -23.50 23.00 -23.50 | 159 Vis. at 210° D: 
SO POOF WEE. cc cccs 22.00 -22.50 22.00 -22.50 22.00 -22.50 0 to 10 pour test. . 16.50 16.50 16.50 
" 10 to 25 test. . 16.00 16.00 16.00 
180 Vis. (165 at 100) No. 3 color, 410-415 flash: chinthueee.. 1550 1550 15.50 
25 pour test....... 20.50 -21.00 20.50 -21.00 20.50 -21.00 600 Stm. Rfd. Dark 
Oo reer 5.50 -— 6.50 5.50 -— 6.50 5.50 - 6.50 
150 Vis. (143-100) No. 3 color, 400-405 flash: 600 Stm. Rfd. Olive _ ‘ aa ‘ 
0 pour test....... 20.00 -20.50 20.00 -20.50 20.00 -20.50 Green............. 6.50 - 8.00 50 - 8.00 50 - 8.00 
10 pour test....... 19.00 -19.50 19.00 -19.50 19.00 -19.50 | 631 Steam Refined... *10.50) *10 50, 10.50, 
15 pour test....... 18.50 -19.00 18.50 -19.00 18.50 -19.00 rere re 3.25 -— 3.375 3.235 - 3.375 3.25 - 3.375 
25 pour test....... 17.50 -18.00 17.50 -18.00 17.50 -18.00 *Only one refiner quoting. 
South Texas (F.o.b. South Texas refineries, for domestic shipment) Chicago (F.o.b. Chicago district refineries) (Viscosity at 210°) 
Vis. Color Unfiltered Steam Refined: 
Pale Oils: (Viscostty af 100° F.; pour tesi 0) WO kk edecdadivecas 9.00 9.00 on 
‘ a 5.00 5.00 5.00 BO e 6c ceccoawnssnae 10.00 10.00 6.00 
a haa 7°00 7°00 700 Wccsccscscavasues 11.00 11.00 11.00 
‘eae 7.8 7.50 7.50 " 5 

He iva} M4 oe 850 850 | Bright stocks, 160 vis. at 210 No. 8 color: 

ORS Sr 9.00 9.00 9.00 0 to 10 pour point. 18.75 18.75 18.75 
1200 No. 3-4......... 9.50 9.50 9.50 15 to 25 pour point. 18.25 18.25 18.25 
Pe eee 9.75 -10.00 9.75 -16.00 9.75 -10.00 30 to 40 r point. 17.75 17.75 17.75 

E filtered Cyl. Stock. . 14.00 14.00 14.00 
Red Oils: ; ; 

200 Ne. 5-6......... 7.00 7.00 7.00 Western Penna. (A.S.T.M. tests; quotations and /or sales prices to 

300 No. 5-6......... 7.50 7.50 7.50 car unloaders) 

See 8.50 8.50 8.50 | 600 stm. rfd. filterable 10.50 -11.00 10.00 -10.50 10.00 -10.50 

Tae Ae BOs civics 9.00 9.00 9.00 | 650 steam refined.... 12.00 -12.50 11.50 -12.00 11.50 -12.00 

*Nominal. (Continued on nezl page) 
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REFINERY TANK CAR MARKETS 


Prices in cents per gallon, tank car lolg, except where otherwise noled. Prices are those to domestic jobbers who resell to consumers. 
They do not represent inter-Mefinery sales, or sales for export. Federal, state or municipal tazes nol included. 
Prices quotetl apply on products made from legally produced crude 





Cylinder Stocks (cont’d) Wax 


Feb. 24 Feb. 17 Feb. 10 Feb. 24 Feb. 17 Feb. 10 
600 flaash............ 13.00 -13.50 12.50 -13.00 12.50 -13.00 Western Penna. (Per pound, f.o.b. New York) 
0 ee 17.50 -18.00 17.50 -18.00 17.50 -18.00 122-124 wh. crude a 
600 Warren E........ 13.50 -14.00 13.50 -14.00 13.50 -14.00 . ~ ee 2.45 - 2.50 2.40 - 2.45 2.35 - 2.40 
4-126 ls 
Bright stock, 145-155, vis. at 210°, 540-550 flash, No. 8 color: i... 26-28 26-68 cesee 
10 pour test....... 22.00 -22.50 22.00 -22.50 22.00 -22.50 — ee : : 
15 pour test... .... 21.00 -21.50 21.00 -21.50 21.00 -21.50 mania tan as, “Gauls a eo 
20 pour test....... 20.00 —20.50 20.00 -—20.50 20.00 -20.50 124-126 os pans 
25 pour test....... 19.00 —19.50 19.00 -19.50 19.00 -19.50 pots Ams sae ° 50 2.50 2.50 
Chicago (F.o.b. Chicago ‘district saudi, in cents per quand, in 
Petrola tums bags, casioad lots. Melting points A.S.T.M. method; add 3° Pr. to convert 
Western Penna. (Per pound, in barrels, carload lots, f.o.b. Penna. into A.m.p.) 
refinery. In tank cars, 0.5c per pound less. Quotations are from majority Fully refined: ; - 
of petrolatum makers). Ree 4.65 - 4.75 4.635 - 4.75 4.65 - 4.75 
Snew White 6.625 6.625 6.6 EE Soot & duties sco 4.90 — 5.00 4.90 -— 5.00 4.90 -— 5.00 
a as.......... 5 625 5 625 5 625 2 See 5.05 - 5.15 5.05 - 5.15 5.05 - 5.15 
—_.... 1 625 4 625 4 623 | Sep eee *5.45 -— 5.55 5.45 - 5.55 %*5.45 - 5.55 
Light Amber....... ; 9 75 ° 75 2 75 0 Sarr *5.70 — 5.80 *5.70 - 5 80 5.70 — 5.80 
“clase aaa I ; 250 2 50 2°50 “ee *6.45- 6.55 *6.45- 6.55  *6.45 - 6.55 
ES ER ae eee 2.00 — 2.125 2 00 -— 2.125 2.00 - 2.125 *Same prices quoted in nes or slabs loose. 











MID-WESTERN TANK CAR MARKETS 


Following prices are in cents per gallon, except fuel oil in barrels of 42 U.S. gallons, in tank car lois, representing majority of sales of products made by 
Chicago sellers, from legally ae erude to jobbers on Group 3 —_— —_ although shipments may originate in other South-western or 
tazes. 




















fid-western refining districts. Prives do not include state or federal 
~ ° Feb. 24 Feb. 17 Feb. 10 
Gasoline NG. SOUEW. «6.2.24. 3.25 - 3.375 3.25 — 3.375 3.25 - 3.375 
U. 8. Motor gasoline: Feb. 24 Feb. 17 Feb. 10 oe - ae = Re 3.35 . ais ” 
octan: ee ; 3.125- 3.25 3. 125— 3.25 3.125- 3.25 
=o — ‘5 00 5 195 266 < So 5 66 — 6.96 No. 4 (per bbL) . , $0.975 $1 05 $0.975-$1 00" $0. 975-$1.00_ 
63-70 octane (reg.) 5.75 — 6.125 5 .873- 6.125 6.00 - 6.25 No. 5 (per bbl. ee - $0.70 -$0.75 $0 .675-$0.725  $0.675-$0.725 
71 octane and above rene er eae . 
60-62, 400 e.p........ *5.00 -— 5.25 5.00 -— 5.25 5.125- 5.375 Industrial: 
64-66, 375 e.p.. ‘ 5.25 - 5.375 5.25 5.375 5.375 No. 4, (per bbL)...... $0 = $0.90 $0 .875-$0 .90 $0 .875-$0 .90 
68-70, 350-360 ep. eemes 5.375-— 5.50 5.375- 5 50 5.50 No. 5, (per _ aa $0. 625-$0.675 $0.60 -$0.65 $0.60 -$0.65 
No. ¢ (per bbL)...... *$0.5 55-$0 .60 $0.55 -$0.60 $0.55 -$0.60 
¢ Bl i ( ttsté—‘aiésCéC‘CC NE RN 6 5 cue 0 ove 2:2. 2.375 2.23 = 2.375 2.25 -— 2.375 
Kerosine U.G.I. gas oil. 25 3 > 375 > 375 
41-43 w.w............ Fe 3.875 3.625 3.50 - 3.625 
42-44 w.w.......... 3.875- 4.00 3.75 3.625- 3.75 Naphtha and Solvent 
Stoddard solvent. .... 6.875 6.875 6.875 
. Fuel and Gas Oils V; M. & P. naphtha. 7.375 7.375 7.375 
Domestic: Cleaners’ naphtha. . 7.375 7.375 7.375 
No. 1 prime white. ... 3.62°- 3.75 3.50 - 3.625 3.50 -3.625 Mineral spirits. ...... 6.375 6.375 6.375 
Se ee 3. 375- 3.50 3.375- 3.50 3.375- 3.50 Rubber solvent...... . 7.375 1.3t0 7.375 
Lacquer diluent...... 8.375 8.375 8.375 
*Nominal. 
Daily range of gasoline prices (cenis per gallon) in tank cars, as reported in PLATT’S OILGRAM, (Week Ended Feb. 21, 1936). 
U. S. Motor, 62 octane & below (3rd wei Feb. 17 Feb. 18 Feb. 19 Feb. 21 
East Texas.... 5.00 5.00 5.00 5.00 
*North Texas : er 3.125- 5.25 & .225~ §.25 5.125- 5.25 5. §.125- &.25 
West Texas. . ; 5.125- 5.25 3.125—- 5.25 3. kee” S.20 2. 9.125- 5.25 
Oklahoma... . §.125- §.25 5.125- 5.25 5. 125—- 5.25 . 9.125- 5.25 
Mid-Western (Group 3 basis) 5.00 - 5.25 5.00 — 5.25 5.00 -— 5.25 4 5.00 - 5.125 
U. S. Motor, 63-70 octane (regular): 
East Texas. ; ; ore 
*North Texas oa 6.125 6.125 6.125 6.125 6.125 
West Texas nite 6.125 6.125 6.125 6.125 6.125 
Oklahoma 6.125-— 6.25 6.125- 6.25 6.125- 6.25 6.125- 6.25 6.125- 6.25 
Mid-Western (Group 3 basis 5.875- 6.125 5.875- 6.125 >. 875- 6.125 >.875- 6.125 9.875- 6.125 
Motor Gasoline, 60-64 octane 
New York harbor 7.00 7.00 7.00 7.00 7.00 
Philadelphia district. . 6.75 — 7.00 6.75 — 7.00 6.75 -— 7.00 6.75 — 7.00 6.75 — 7.00 
Baltimore district 6.75 6.75 6.75 6.75 6.75 
Motor Gasoline, 65 octane & above 
New York harbor ; 1.20 ‘oe ce 7.25 7.29 
Philadelphia district 7.00 7.25 7.00 7.20 00 q.20 7.00 25 7.00 , 
Baltimore district 7.00 7.00 7.00 7.00 7.00 
U. S. Motor Gasoline 
Bradford- Warren (Western Penna 5.75 5.875 ey 6 5.875 5.75 5.875 =e 5.875 Sia = S.eeo 
Other districts (Western Penna phe & 5.875 Sey 5.875 5.75 5.875 ie 5.875 Site >. 875 
Motor Gasoline, Minimum 60 octane 
Bradford-Warren (Western Penna 1.20 7.315 ye eB 7.25 7.375 7.25 — 7.375 7.29 7.402 
Other districts (Western Penna. 1.22 7.375 4.20 7.375 iiae 1.000 tae t.375 yo 7.375 
Motor Gasoline, Minimum 65 octane 
Bradford-Warren (Western Penna 7.50 - 7.625 7.50 7.625 7.50 7.625 7.50 7.625 7.50 -— 7.6 
Other districts (Western Penna. 7.50 7.625 7.50 7.625 7.50 7.625 7.50 7.625 7.50 -— 7.625 
Fo — nt to Texas and New Mexico destinations; Group 3 prices are quoted on northern shipments. 
omina 
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TANK WAGON, 


Taz column includes lc federal tax, state gasoline tar, 
prices in effect Feb. 24, 1936, as posted 


SERVICE 


STATION MARKETS 


also cily and county tazes as indicated in footnoles, and inspection fees, as shown in general footnote. 
by principal marketing companies at their headquarters offices, bui subject lo later corrections 


These 





S. O. New Jersey 


Essolene | 
Consumer Kero- | 
Tank Dealer Tax- Posted sine 
Car T.W. es S.S. T.W. 
Atlantic City, N.J.. 7.8 10.3 4 17.8 9 | 
Newark, N. J....... 7.8 10.3 4 a6 4.5 
Annapolis, (oo S$.) 36:6 5 19.1 10 | 
Baltimore, Md...... i.0 5 18.5 8.5 | 
Cumberland, Md.... 9.1 11.6 5 20.1 12.7 
Washington, D C..7.5 3 16.5 9 
Danville, Va........ 9 ws & 12.9 | 
Norfolk, Va.........7.5 10 6 19.5 11.3 | 
Petersburg, Va...... 8 10.5 6 20 11.7 
Richmond, Va... ... 8 10.5 6 20 Ih. | 
Roanoke, Va........ 9 H.Ss ¢@€ @ 12.9 
Charleston, W. Va... 8.3 10.8 5 19.3 12.6! 
Parkersburg, W. Va.. 7.6 10.1 5 18.6 11.2 | 
Wheeling, W. Va.... 8.6 11 § 19.5 12.2 | 
Charlotte, N.C..... 9.2 11.7 7 22.2 12.9 | 
Hickary, N.C...... 9.5 12 t Ss 3332 
Mt. reg a ee 9.5 12 7 22.5 13.2 | 
Raleigh, N.C....... S.f 33.6 7 ai.9 42.7 | 
Salisbury, N. Cicccs See a6 3 22.3 8 
Charleston, S. C..... 7.5 1@ 7 20.5 11.3 
Columbia, 8. Cc. 8.8 11.3 7 21.8 12.6 
Spartanburg, S. Ca S23 E.t 7 Za.a 482.9 


Price basis lo undivided dealers: 

less 0.5c per gal. 

rice is to commercial consumers: Beginning 
Feb. 11, 1935, all new commercial consumers will be 
signed on following differentials over tank car 
price, on yearly purchases: up to 35,999 gals., 2.5c 
over t.c.; 36,000 to 119,999 gals., 2c; 120,000 to 
239,999 gals., 1.5c; 240,000 to 479,999 gals., 1c 
and over 480,000 gals., 0.5c. 

Above prices apply only when deliveries are 
made in lots of 50 or 100 gals. at one time, depend- 
~~ on code region in which deliveries are effected. 

f deliveries are made in less than these minimum 
quantities, s.s. price at time and place of delivery 
applies. 

on-contract customers will be billed at 2.5c over 
tank car price at time and place of delivery. 

Kerosine Discount: 1c off t.w. price for 25 gals. 
or more, under contract thru territory (Baltimore 
City contract not necessary) except no discount 
in state of New Jersey. 


Socony-Vacuum Oil Co., 
Ine. 
New York Division) 
Socony Mobilgas 


Dealer t.w. price 


(S. O. 


Total 
“Split” “Split” Kero- 
Dealer Tax- Dealer sine | 
T.W. es T.W. S.S. T.W. 
Metropolitan N. Y. City: 

Boroughs of Man- 

hattan and Bronx.10.2 *5 6.2 19.2 7.35 

Borough of HRich- 

mond (Staten Is.) .10.45*5 18.45 19.2 7.25 

Borough of Brook- 

lyn (Kings and Queens) 

‘bb teneh ae eeen ec ! 3.2 19.2 t.20 
Amen. TH. ¥....... 9 5 14 M.S t.t0 
Binghamton, N. Y...10.5 5 5.5 19 9 
Buffalo, are 9.5 5 14.5 8 8.25 
Jamestown, N. Y....10 S. = 18.5 8 
Plattsburg, N. Y....11.5 5 16.5 19.5 8.75 
Rochester, N. Y..... 9.5 5 14.5 18 8.25 
Syracuse, N. Y...... 65 § 14.5 18 8.75 
Danbury, Conn.....10.5 4 14.5 18 8 | 
Hartford, Conn.....10.5 4 14.5 18 7 
New Haven, Conn... 9.5 4 13.5 17 ce 
Bangor, Me........ 10 5 15 18.5 8.5 
Portland, Me....... 9.5 5 14.5 18 1.75 
Boston, Mass....... $5 4 12:5 is 7.5 
Concord, N. H...... 10.5 5 15.5 18.5 8.5 
Lancaster, N. H.....12 5 17 20.5 9.5 
Manchester, N. H...10 5 15 18 8 
Providence, R. 1.... 8.5 3 1.5 1S 7.25 
Burlington, Vt...... 2 5 17 20.5 8.75 
Rutland, Vt........ 9.5 § 14.5 17 8.5 

*Plus 2% city sales tax computed at time of 


each sale. 

Discounts to dealers: thru territory, off normal 
8.8. price, 4c to undivided dealers, and 3.5c to 
“split” dealers; except Metropolitan N. Y. City, 
undivided dealers get 4.5c and divided dealers get 
4c, effective Feb. 24. 


To commercial consumers: Effective Feb. 4, 1935, 
covering yearly purchases, billed at posted tank 
car price, plus these differentials: 2.5c for delivery 
of 1,200 to 36,000 gals.; plus 2c, for 36,000 to 120,- 
000 gals.; plus 1.5c for 120,000 to 240,000 gals. ; 
plus lc for 240,000 to 480,000 gals.; plus 0.5c¢ for 
480,000 gals. and over. Those buying less than 
1,200 gals. yearly, get retail s.s. price. 


Atlantic Refining 


Atlantic White Flash Plus Gasoline 


Kero- 
Total sine 
F.W. Fases T.V. SS. TW. 
Philadelphia, Pa.....12 5 7 19 9.5 
Pittsburgh, Pa... ... 12.5 5 17.5 19:5 16 
Allentown, Pa.......12 5 17 19 9.5 
Erie, Pa m.5 5 16.5 16.5 9 
Scranton, Pa 2.5 43 Sz. §G@ieo ne 
Altoona, Pa.. <kece S 17.5 39.5 9.S 
Dover, Del. . cee = 17 19 10 
Wilmington, Del....11.5 5 16.5 18.5 9.5 
Boston, Mass... 8.5 4 i2.5 16 7.5 
Springfield, Mass 10 H 14 ce.o 7.5 
Worcester, Mass 9 1 13 1S. F765 
Fall River, Mass 9.75 4 13.75 16 ‘Cua 
Providence, R. I. 8.5 3 5.5 a5 e320 
Hartford, Conn 10.5 4 14.5 18 7 
New Haven, Conn. .10.5 4 14.5 17 tod 
Atlantic City, N.J..10.3 4 14.3 17.8 9 
amden, N. J.......10.3 4 14.3 7.8 8 
Trenton, N.J.......16:3 4 14.3 178 8 
Annapolis, Md 10.6 5 15.6 19.1 9.5 
Baltimore, Md 1) 5 15 Ms 67.35 
Hagerstown, Md. ll.l 5 16.1 19.6 10 
Richmond, Va. ae 16.5 20 1) 
Wilmington, NE... 16:3 7 7.1 20.6114 
Brunswick, Ga n.5 4 13.5. 20.5 739 
Jacksonville, Fla th) 8 18 20 10 


Dealer discounts: on Atlantic White Flash Plus 
gasoline, thru territory, divided dealers, price equal 
to 3.5c off posted s.s. price; undivided dealers, price 
equal to 4c off posted s.s. price; authorized dealers 
contracts previous to Aug. 19, 1933, price equal to 
3c less than posted s.s. price, plus lc rental. 

Price basis to commercial consumer: Effective 
Oct. 1, 1935, on yearly gasoline purchases based on 
posted tank car pric es plus following amounts: 
1,200 to 36,000 gals., 2.5c over t.c.; 36,000 to 120,- 
000 gals., 2c; 120,000 to 240,000 gals., 1.5¢; 240,000 
to 480,000 gals., lc; 480,000 gals. and over, 0.5c. 


S. O. Ohio 


Sohio X-70 Gasoline 
Ohio slalewide....... 3:5: § 17.3 19.5 *13.5 
Counties below statewide gasoline cchedal: 
Fairtield, shueeees Hoe _ and Washington 
eeeee ‘ 5 
Jackson C ‘ounty . of 5 5 16.5 17.5 
Renown (Third Grade Gasoline) 
Ohio slatewide. . eae 5 17 
Counties below ‘statew ide osmiinn schedule: 
Fairfield and Washington: 


echual dh iui d Maree i 16.5 17 
Franklin C wounty..11.5 5 16.5 17 
Jackson County....11.5 5 16:5 37.5 
Counties above statewide schedule: 
Butler, Champaign Clarke, Darke, Greene, 
Hamilton, Miami, Montgomery, P an and 
PRG veces wees 2.5 5 17.5 19.5 


Statewide Prices to Resellers § Preston 
(These prices are on sliding scale based on actual 
spread between S. O. Ohio statewide tank car price 
and posted local s.s. price). 


** A uthor- 
tUndivided Divided ized 
Including taxes Accounts Accounts Agents 
Sohio X-70.... 16 16.5 16.5 
Renown 
(3rd grade).. 15.5 16 16 


Note: On single deliveries of motor gasolines un- 
der 25 gallons, to t.w. consumers, s.s. price applies. 

Sales tax: Ohio's 3% sales tax, effective Jan. 27, 
1935, is added * ‘where. assessabie, to regular posted 
prices,”’ S. O. Ohio says. 

*Kerosine prices include Ic state tax. Kerosine 
t.w. price in Hardin and W yandot counties is 12.5c. 

tExcluding authorized agents. 

**Excluding 0.5c rental. 

Discounts to contract tank wagon consumers only: 
on all motor gasolines thru Ohio, except Hamilton 
County, effective Dec. 1, 1934, off posted t.w. price, 


on deliveries per month: 1,000 to 9,999 gals., 1.5c 
per gal. 10,000 gals. and over, 2.5c. Under 1,000 
gals., full t.w. price. Single deliveries of less than 
25 gals., full s.s. price. Additional yearly discounts 
(less amount paid or credited to buyer on monthly 
purchases), off t.w. price: 12,000 to 119,999 gals., 
1.5c, 120,000 gals. or over, 2.5c. In Hamilton 
county: less than 100 gal. deliveries, full s.s. price; 
100 to 3,000 gals., 1.5c off t.w.; 3,000 to 10,000 gals., 
and over 10,000 gals., 3c off t.w. 
Discounts on kerosine: to dealers and commercial 
consumers, 3c per gal. off t.w. price, any quantity. 


S. O. Kentucky 


Crown Gasoline 


2.5c; 


Kero- 
Total sine 
r.W. Taxes T.W. S.S. T.W 
Lexington, Ky......14 6 20 22 ll 
Louisville, Ky.......13 6 19 21 10 
Paducah, Ky <aa 6 18 19 10 
Covington, Ky webeuew -@ 18.5 20.5 10.5 
Jackson, Miss......13 7 20 22 *13 
Vicksburg, Miss....12.5 7 19.5 21.5 *13 
Birmingham, Ala 13 *8 21 23 12 
Mobile, Ala. . cole *8 19 20 ll 
Montgomery, Ala 13 *9 8622 24 4.5 
Macon, Ga.... ike 4 5 22.5 *34.5 
Atlanta, Ga. 14 7 21 23 *14.5 
Augusta, Ga kaa <3 20.5 22.5 *14 
Fe wm Ga vacuo “E 18.5 20.5 *13 
Tacksonville, Fla... .10 8 18 20 12 
Miami, Fla..... 1.5.9 iS.5 -25.5: 39:5 
Tampa, Fla........10 f 18 20 12.5 
Pensacola, Fla 12.5 9 21.3 23.5 32 
Kyso (Third Grade) 
Lexington, Ky......13 6 19 20.5 
Louisville, Ky.......11 6 17 18 
Paducah, Ky 10.5 6 6.5 
Covington, Ky... ..11 6 17 18.5 
Jackson, Miss ee 7 18 19 
Vicksburg, Miss.....10.5 7 17.5 18.5 
Birmingham, Ala... .11 *8 19 20 
Mobile, Ala........ 8.5 *8 16.5 17 
Montgomery, Ala...10.5 *9 19.5 20 
Atlanta, Ga.........10.5 7 7.5 18 
Augusta, (aa........ 10 7 17 7.5 
Macon, Ga......... 10 7 7 730 
Pensacola, Fla... ...11 *9 «=. 20 yi 


Dealer Discount: off posted s.s. price, on Crown 
and Crown Ethyl gasolines to “undivided” dealers 


4c; on K yso, 3c. To “divided” dealers. Crown and 
E thyl, 3.5c, and Kyso, 2.5c, all effective on or 
about Jan. i, 1934. 


Discounts lo tank wagon consumers: all single 
deliveries of 50 gals. or less, get posted s.s. price: 
all single deliveries of 50 gals. or more, to be billed 
at posted t.w. price, plus following discounts, off 
posted t.w. price: Ethyl and Crown gasoline, 50 
to 2,999 gals. monthly, 1.5c; Kyso, lc; 3,000 to 
24,999 gals., Ethyl and Crown, 2c; Kyso, 1.5c; 

5,000 gals. or more, Ethyl and Crown, 3c: and 
Kyso, 2.5c. 

*Tazes: in the tax column is included these city 
and county gasoline taxes at the following points: 
Birmingham, Ic city; Mobile, le city; Montgomery, 
le city and lec county; Pensacola, Ic city. Georgia 
and Mississippi kerosine prices include lc state tax 
Montgomery kerosine price include lc city tax. 


S. O. Indiana 


Standard Red Crown Gasoline 


Chicega, 10.........16.5 4 14.5 16.5 9.8 
Decatur, Hl. 12 1 16 18 9 8 
Joliet, Il. 12 4 16 16.5 9.8 
Peoria, Ill 12 1 16 18 9.3 
Quincy, Ill... whe 4 8919.8 37-88 

Indianapolis, Ind....12.9 *5 17.9 19.9 $14.3 
Evansville, Ind......12.7 *5 17.7 19.7 $14.3 
South Bend, Ind... .13.1 *5 18.1 20.1 {12 

Detroit, Mich .10 4 14 16 8 

Grand Rapids, Mic h.12.4 4 16.4 18.4 8 

Saginaw, Mich...... 12.6 4 16.6 18.6 9.3 
Green Bay, Wisc....12.7 5 17.7 19.7 9 

Milwaukee, Wisc....10.8 5 3.8 37.3 16.) 
La Crosse, Wisc.....12.4 5 17.4 19.4 10.2 
Minneapolis, Minn..12.4 4 16.4 18.4 10.2 
Duluth, Minn.......12.8 4 16.8 18.8 10.6 
Mankato, Minn. 12.4 4 16.4 18.4 10.2 
Des Moines, lowa...11.8 4 15.8**18. 8 9.6 
Sioux City, lowa....12 1 16 **18 9.8 








Above prices include these inspec tion fees on both gasoline and kerosine, per gallon, figured on basis of 50 gallons per barrel: 


Alabama, | /40c on gasoline, 1 
charged to meet inspection department expenses) ; : 
North Carolina, 1 /4c; North Dakota, 1 / 
South Dakota, 1 /10c; Tennessee, 2 / 


gal. in lots over 


2c on kerosine; 
diana, 1/2c per gal. in a single barrel; 3/10c per gal. in lots of 2 to 10 bbls., 


Arkansas, 1 /5c per - in a single barrel, 


5c for 10 to 50 bbls., 


Louisiana, 1 /32c ; ene, 1/25c; Missouri, 


20c; Oklahoma, 2 /25c per gal. in lots of more than 50 bbls., 
5c; and Wisconsin, 


Kerosine Lg or ua fee only: lowa, 2/25c; Michigan, 4/5c per gal. for first 2 bbls.; 3/5c for next 3; 2/5c for next 5 


1 /25c. 


3/100c; 
1/5e in lots less than 50 bbls. : 


20c per gal. in bulk; Florida, 1/8c; Illinois, 3/100c; In- 
2/25c for over 50 bbls; Kansas, 1/50c, 50c can be 
Nebraska, 3/100c; Nevada, gasoline 1 /20¢; 


South Carolina, 1 /8¢; 


; 3/10c for next 15, and 1/5c per 
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Taz column includes 1c federal tax, state gasoline tax, also city and county lares as indicated in footnotes, and inspection fees, as shown in general footnote. These 
prices in effect Feb. 24, 1936, as pusted by principal marketing companies at their headquarters offices, but subject to later corrections 








S. O. Indiana—Cont’d 


Standard Red Crown Gasoline 


ero- 

Total sine 

T.W. Taxes T. ww. 3S. EF. 

Davenport, Iowa....12 4 16 **18 9.8 
Mason City, Iowa...12.2 4 16.2**18.2 10 

St. Louis, Mo....... Te a) le | i ae Oe a 
Kansas City, Mo....11.4 t4 15.4 17.4 8 

St. Joseph, Mo...... 11.4 T4 15.4 17.4 8.2 

Penn, Th. BD..v 20000 3.4 4 17.4 19.4 11.2 

Minot, N. Dak...... 14.6 4 18.6 20.6 12.4 

Huron, S. Dak...... 2.9 *5 17.9 19.9 8.5 

Wichita, Kans...... 10.9 4 14.9 16.9 6.8 


Note: Kerosine 8.8. prices are generally 3c above 
normal t.w. price. 


Stanolind Gasoline (Third Grade) 
Stanolind normal prices are 1c under normal Red 
Crown prices, thru territory. Among subnormal 
points are the following: 


Decatur, Ill......... ll 4 15 16.5 
Evansville, Ind...... 2.7% 16.7 18.2 
Indianapolis, Ind....11.9 *5 16.9 18.4 
Des Moines, Iowa... 9.1 4 13.1**17.8 
St. Louis, Mo.......10.7 +4 14.7 14.7 
Detroit, Mich....... 8.5 4 12.5 14.5 
Milwaukee, Wis..... 9.8 5 14.8 16.3 
a | ees 11.9 *5 16.9 18.9 
Wichita, Kans.... 8 4 12 14.4 
Minneapolis, Minn..11.4 4 15.4 15.4 


St. Louis, Kansas City and St. Joseph prices 
include lc city tax. {Includes 4c state tax. 

*South Dakota gasoline and kerosine prices in- 
clude 0.1c for sales tax. Indiana t.w. and 8.8. gas- 
oline prices include 0.2c for chain store tax. 

**Service station prices for gasoline at Iowa 

ints represent the opinion of National Petroleum 
en as to prices prevailing at the majority of 
stations. 

Discounts to dealers: Effective Dec. 1, 1934, thru 
territory, except Michigan effective Apr. 1, 1935, 
and except Chicago division and lowa, maximum 
discounts to controlled and uncontrolled undi- 
vided gasoline accounts, off s.s. price at normal 

ints: Ethyl and Red Crown gasoline, 3.5c; 

tanolind 2.5c; in Chicago, effective July 1, 1935, 
E thyl and Red Crown, 4c; Stanolind, 3c. Divided 
gasoline accounts thru territory, get 0.5c less per 
gallon. In case of lease and agency and AAA ac- 
counts, the above discounts include the 0.5c per 
gal. rental allowance. In lowa, normal dealer 
prices are 1.5c below normal t.w. price for first and 
second grade gasolines, and 0.5c under normal t.w. 
for third grade. 

Discounts to commercial consumers: 
Jan. 1, 1935, 


Effective 
thru territory, except Michigan ef- 
fective Feb. 1, on purchases per month, discount 
off t.w. price; all gasolines, 25 to 1,000 gals., at 
at t.w. price; 1,000 gals. or more, 1.5c off t.w. on 
Ethyl and Red C rown, and 0.5c on Stanolind. Pur- 
chases of less than 25 gals. get regular s.s. price. 


S. O. Nebraska 


Standard Red Crown Gasoline 


Omaha, Neb........ 12.4 6 18.4 20.4 10.1 
McCook, Neb.......13.1 6 19.1 21.1 9 
Norfolk, Neb.......12.8 6 18.8 20.8 10.5 
North Platte, Neb...13.2 6 19.2 21.2 10.9 
Scottsbluff, Neb....13.9 6 19.9 21.9 iI 


Reliance Gasoline (Third Grade) 


Omaha, Neb........ ll 6 17 17 
McCook, Neb.. -11.6 6 17.6 18 
Norfolk, Neb.......11.8 6 17.8 19.8 
North Platte, Neb.. ort 2 6 B.2 2.2 
Scottsbluff, Neb.. 12.9 6 18.9 20.9 


Discount to distoen where service station gasoline 
prices are normal, resellers’ allowance off service 
station prices are (Mazimum over-all, including 
rent) as follows: Reliance, 2c; Standard Red 
Crown, and Solite with Ethyl, 3 4¢c. Where service 
station gasoline prices are below normal, resellers’ 
allowances are iced one-half of the amount be- 
low normal, down to the following (Minimum over- 
all including rent): Reliance, 2c, Standard Red 
Crown and Solite with Ethyl, 3c 

Discounts to consumers: for tank wagon deliveries 
covered only by Standard Commercial Consumer 
Contract, effective January 1, 1935. 


S. O. Louisiana 


Essolene 
Consumer Kero- 
Tank Dealer Tax- Posted sine 
Car TW. 28 $3. FW. 
Little Rock, Ark.... 8 .5 7.5. 21.8 22.5 
Alexandria, La...... 8 10.5 *8 22 *10.5 
Baton Rouge, La.... 8 10.5 *7 21 *11.5 





S. O. Louisiana—Cont’d 


Consumer Kero- 
Tank Dealer Tax- Posted sine 
Car T.W. es SS. T.W. 
New Orleans, La.... 6.5 9 *9 21:5 *12 
Lake Charles, La.... 8.5 11 *8 22.5 10 
Shreveport, La...... 75 86 @&@ @s 
Lafayette, La....... S.5 11 ™ 22.5 133.5 
Bristol, Tenn. . 9.5 10.75 8 21.5 14.5 
Chattanooga, Tenn. .10 2:5 8 & 25S 
Knoxville, Tenn.....10.5 13 8 24.5 14 
Memphis, Tenn..... 8.5 ll S 225 $3 
Nashville, Tenn..... 9.5 12 $ 233.5 10 


*Baton Rouge and Shreveport gasoline tax in- 
cludes 5c state tax, lc federal tax, and lc parish 


| tax. Alexander, Lake Charles and Lafayette, 2c 








— tax. New Orleans, 3c parish tax. Louisiana 
erosine prices include Ic state tax. 

Price is to dealers: Undivided dealers get 
dealer price, less 0.5c. 

Price basis to commercial consumers: Effective 
Feb. 11, 1935, commercial consumers not under 
contract will be billed at 2.5c¢ per gal. above posted 
bulk plant tank car price at time and place of de- 
livery in lots of 50 gals. or more at one time. Con- 
tract customers will be billed at following differ- 
entials over tank car price, on yearly purchases: 
up to 35,999 gals., 2.5c over tank car price; 36,000 
to 119,999 gals., 2c. over; 120,000 to 239,999 gals., 
1.5c; 240,000 to 479,999 gals., lc; 480,000 gals. 
and over, 0.5c. 

On single deliveries to all classes of commercial 
consumers, of less than 50 gals., s.s. price at time 
and place of delivery applies. 


Magnolia Petroleum 


Mobilgas 

Kero- 

Total sine 

T.W. Taxes T.W. S.S. T.W. 
Muskogee, Okla 10 5 15 19 7 
Oklahoma City. ....10 5 15 19 8 
Tulsa, Okla. .......10 S 15 19 8 
Fort Smith, Ark.....10.5 5 15.5 19 8 

Little Rock, Ark....10.5 7.5 18 21.5 9.5 
Texarkana, Ark..... 9.5 5 14.5 18.5 8 
SS eee 9 5 14 18 8 
Ft. Worth, Tex..... 9 5 14 18 8 
Houston, Tex.......10 5. 35 19 8 
San Antonio, Tex... .10 $ 15 19 8 
rn Peabo, Tem... <6 l 3 16 20 10 
Roswell, N. M...... 11.5¢16.5 18 22 10 
Santa Fe, N. M.....12.5**7 19.5 23.5 12 


Metro Gasoline (Third Grade) 


Muskogee, Okla.... 9 5 14 17 
Oklahoma City..... 8.5 5 13.5 16 
Tulsa, Okla........ 9 5 14 17 
Fort Smith, Ark.....10.5 5 15.5 15.5 
Little Rock, Ark....10.5 7.5 18 18.5 
Texarkena, Ark..... 75 5 12.5 15.5 
OC ee 7 5 12 14 
Ft. Worth, Ter..... 7 > iF 14 
Houston, Tex. . mA, 5 13 16 
San Antomo, Tex.... 8 5 is 16 
El Paso, Tex....... 9 5 14 17 
Roswell, N. M...... 8 tt6.5 14.5 17.5 
Santa Fo, N. M.....11.5 2 16.8 21.5 


*In Texarkana, 4c Texas tax applies; outside 
Texarkana, 6.5c Arkansas tax applies. 

tin Fort Smith, 4c Oklahoma tax applies out- 
side Fort Smith, 6.5c Arkansas tax applies. 

**Includes le city tax. 

ttIncludes 0.5c city tax. 

Note: Price basis to dealers off s.s. price n t.w., 
bulk or bbl. deliveries, on Mobilgas and Ethyl. 
normally: to 100% dealers, 4c; to divided dealers, 
3.5c. On Metro gasoline in Texas, Oklahoma and 
New Mexico: to 100% dealers, 3c; to divided 
dealers. 2.5c. On Metro, to Arkansas and Louisiana: 
to 100% dealers, 3.25c. 

Price basis to consumers: Thru Texas and New 
Mexico all grades of gasoline invoiced on the same 
graduated scale as now allowed 100% dealers, 
which see in above paragraph. Thru Oklahoma, all 
grades of gasoline invoiced at consumer's t.w. 
»rice, which normally is 2c less than s.s. price; 

fective Feb. 3, 1936, all government accounts, 
road contractors and large commercial consumers 
get following discount off consumer’s tank wagon 
yrice: Metro gasoline, lc per gal., Mobilgas and 
thyl, 2c per gal. Thru Arkansas and Louisiana, 
all grades gasoline invoiced at consumer's t.w. 
price, which on Mobilgas and Ethyl, normally is 
3.5c less than s.s. price, less following contract 
quantity discounts at end of month, on all three 
grades, on monthly purchases: 3,001 to 10,000 
gals., 0.5c; 10,001 to 20,000 gals., 1c; 20,001 to 
40,000 gals., 1.5c; and 40,001 gals. and over, 2c. 
Metro invoiced at same price as Mobilgas. 





Continental Oil 


Conoco Bronze Gasoline 


Kero- 
Total sine 
T.W. Taxes T.W. S.S. T.W. 
Denver, Colo....... 14 5 19 21 ll 
Pueblo, Colo....... 14 5 19 21 13 
Grand Junction, Col.16 S 22:5 233.5 35 
Casper, Wyo........ 4:58 5 399.5 32:5 11.5 
Cheyenne, Wyo..... 14.5 5 19.5 21.5 I3 
Billings, Mont...... 4:5 6 3S 22.5 36.5 
Butte, Mont........ - 6 22 24 17.5 
Great. Falls, Mont...15.5 6 21.5 23.5 17.5 
Helena, Mont....... e.5 6 23.5 24:5 237.5 
Salt Lake City, Utah. 16 5 23 16 
ae 16 6 = 5 24.5 18 
Twin Falls, Ida... ..17 6 25 18 
Albuquerque, N. M..14.5 t6.5 i 23 18 
Demand (Third Grade) 
Denver, Colo.......12 > 19 
Cheyenne, Wyo.....12.5 5 17.5 19.5 
Helena, Mont....... & 6 2:5 22.5 
Salt Lake City, Utah.14 S 9 21 
| ree 14.5 6 20.5 22.5 
Albuquerque, N. M..12.5 +6.5 19 21 


tIncludes city tax of 0.5c. 

Discounts: effective March 1, 1934, on gasolines 
thru territory, off s.s. price: to “undivided” dealers: 
Ethyl and Conoco Bronze, 4c; Demand, 3c; to 
“divided” dealers: Ethyl and Conoco Bronze, 3.5c; 
Demand, 2.5c. 


S. O. California 


Standard Gasoline 


San Francisco, Cal...10 4 14 16 11.5 
Los Angeles, Cal.... 7.5 4 11.5 13.5 10.5 
Fresno, Cal......... 10.5 4 14.5 16. 9 
Phoenix, Ariz....... 12 6 18 20 +16 
SS eee”: = 19 13 
Portland, Ore....... 3.5 6 6.5 FS 35:5 
Seattle, Wash....... 10.5 6 16.5 16.5 13.5 
Spokane, Wash...... 3.5 6 19.5 21.5 16.5 
Tacoma, Wash......10.5 6 16.5 38.5 i8.S 


Flight Gasoline (Third Grade) 


San Francisco, Cal... 8 4 tk 14 
Los Angeles, Cal.... 5.5 4 9.5 i515 
i ee 5 4 82s 4.5 
TROEO, INGVs 00505055 10 > 17 
Phoenix, Ariz....... 10 6 16 18 
Portland, Ore....... 9 6 & 17 
Seattle, Wash....... 9 S 17 
kane, Wash...... 12 6 618 20 
acoma, Wash...... 6 15 17 


tIncludes 5c state tax. 
iscounts: on gasoline: on Stanavo Aviation, 
Standard Ethyl, and Standard gasolines, to 100% 
dealers, 2c below t.w. price; on Flight, lc per gal. 
below t.w. To “‘split’’ dealers, all brands gasoline 
lc below t.w. 

Effective September 24, 1935, to commercial 
consumers, off t.w.: advance quantity discount from 
above prices extended at time of delivery, on Stan- 
avo Aviation, Standard Ethyl and Standard gas- 
olines, 2c per gal.; Flight, 1c. 

On kerosine: tank car delivery, 3.5c off t.w. price 
to all classes of trade; transport truck and trailer 
deliveries, 3.5c below t.w. to resellers; plant de- 
liveries to jobbers, 3c below t.w. 


Canada 


Prices of Imperial Oil Ltd. 
Per Imperial Gallon, which is 1.2 U. S. Gallons 
Imperial Three Star Gasoline 


Kero- 
Total sime 
T.W. Taxes T.W. S.S. T.W. 
Hamilton, Ont......15 6 21 23.5 17 
Toronto, Ont....... 15 6 21 23.5 if 
Brandon, Man......23.8 7 30.8 33.8 22.3 
—— eS Man..... 22.2% 29.2 2.32 2.7 
Regina, wie « Qe aaco 2 
Saskatoon, ee 7 8.3 &.3 BS 
Edmonton, Alta....25.7 7 32.7 35.7 24.2 
Calgary, Alta....... 23 7 ® 33 21.5 
Vancouver, B.C... .19 7 26 29 24 
Montreal, Que......13.5 6 19.5 22 17.5 
St. John, N. B...... 17 8 25 29 19,5 
Halifax, | er 17 8 25 29 19.5 


Discounts to Dealers: 

Maritime Provinces, 4c per gallon off s.s. price 
to all classes of dealers. Quebec, except Montrea 
City, Prairie Provinces and British Solumbia, 3c 
to divided dealers, 4c to undivided dealers. Ontario 
and Montreal City, 244c to divided dealers, 3 4c 
to undivided dealers. 
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TANK WAGON, SERVICE STATION MARKETS 


Taz column includes \c federal tax, state gasoline taz, also city and county tazes as indicated in footnotes, and inspection fees, as shown in general footnote. These 
prices in effect Feb. 24, 1936, as posted by principal marketing companies at their headquarters offices, bul subject to later corrections. 





Aviation Gasoline 


Following are tank car and/or tank 
wagon prices of aviation gasoline in prin- 
cipal marketing territories (Stanavo avi- 
ation in all territories except Continental 
Oil and Magnolia Pet. Co.) Tax column 
includes 1c federal tax, and state tax; also 
municipal taxes as indicated in footnotes. 


Effective Feb. 24, 1936 


S. O. New Jersey 
Tank Car T.W. 
10 12 


Se rarer 
2 aaa 10 12 
Washi PM Wie sc'c wacedias eed neues 12.6 
IY WEY Sav cdo <edcbeeicdesecwus 13.5 
S. O. New Jersey (Continued) T.W 
IN PO Ch cciicdccckvécenvicucs 14.9 
oO A ee er eae 14.6 
RIL WE WO vnc cc ciccacacceesienc 14.2 
Colonial Beacon Oil Co. 
TW. 
OS ee ae eee 12.8 
| 4 Sp Sree ee ree 13.7 
SPU, MINS 5-6. c es a sic tecenkdwewadecss 14 
S. O. Pennsylvania 
RON PRS 6 as5 oboe s baccccccwesa 14.1 
UI SS 3 ie esraceewes ¢ cas cue 14.9 
S. O. Louisiana 
TOOW GI BM. sv cicicak cccdewccanse’ 33.9 
RUNG Eig. k hicvaesciancwceddenze 12.6 


Prices in above four territories do not include 
state or federal taxes. They are for 73 octane grade 
aviation gasoline. An 80 octane product generally 
brings 0.5c premium and an 87 octane product, 1.5c 
premium over the 73 octane grade. 

ote: S.s. prices in above four territories are 
generally 6c over t.w. prices. Above t.w. prices are 
net, with no discounts allowed for quantity pur- 
chases. ‘T.w. prices are generally tank car price, 
plus freight, plus 2.5c per gal. 


S. O. Ohio 


Tow. Tax 


Thru Ohio: (To Commercial Consumers) 
Stanavo Ethyl Aviation (73 Octane) 
Pe Cee Te Cre 15.5 5 20.5 
Discounts: For delivery on contract to hangar 
operators and resellers: 2c below commercial con- 
sumer posted t.w. price 


Total 
aa 


S. O. Indiana 


OS eee 15 4 19 
Indianapolis, Ind...... 15.9 5 20.9 
Detreit, Mich......... 16.5 4 20.5 
Milwaukee, Wisc...... 15.3 5 20.3 
Minneapolis, Minn... .15.4 4 19.4 
St. Lous, Mo......... oy i *4 17.7 
Kansas City, Mo...... 14.4 *4 18.4 
WOME EUs Bie cccecces 6.4 4 20.4 
ESS Se 15.9 5 20.9 
Wichita, Kans........ 13.9 4 17.9 
*Includes lc city tax. 
**I ncludes 0.lc to cover sales tax. 
Magnolia Petroleum 
ey rer 12.5 5 17.5 
Humble Oil & Refining Co. 
Tank Car 
Baytown, Tex. (exclusive of taxes)........ 8.5 
Continental Oil Co. 
Total 
T.W. Tax T.W. 
Denver, Colo.........17 5 22 
Cheyenne, Wyo....... 17 5 22 
Helena, Mont......... 20.5 6 26.5 
Salt Lake City, Utah. .19 5 24 
Albuquerque, N. M....17.5 *6.5 24 
*Includes city tax of 0.5c. 
S. O. California 
yo ee eee 14 6 20 
Los Angeles, Cal...... | 4 15.5 
Francisco, Cal 1 4 16 
Reno, Nev...... 14 5 19 
eee 12.5 6 18.5 
Seattle, Wash.........12.5 : es 
Spokane, Wash........15.5 1.5 
Nets For discounts, etc., see note under Stand- 
ard and Flight gaseline above. 


Naphtha 
In Effect Feb. 24, 1936 


(In Tank Wagon or Steel Barrels) in Cents per 


Gallon) 

ont a Ss . 3 ~ 

Se = = s 

c= %5 ete 8 

sk sa £8a 5 

=—8 “a Bia 

Zn eZ mOL & 
DR ick Oxcae eaten -emeu, aE 
Baltimore (net)..... 11 re ee | 
Boston (net)......... 12 13.5 13.5 12 
Bridgeport........... er ee iss Se 
Buffalo (net)......... — ee ee 
CR icccccccccuces, JOS WEE 19.6..195 
eee 417.9 T19 .o0e 
Kansas City.......... 13.9 14.9 14.9 13.9 
Lancaster, Pa......... ey ec eee eee 
Milwaukee........... 18.8 719.8 19.8 18.8 
Minneapolis.......... t17.9 718.9 418.9 T17.4 
Newark (net)......... 13 ore re 13 
i”. 2 ll 12 12 ll 
Philadelphia (net)..... 11.5 13 13 11.5 
Providence (net)... ... ll ll tase ae 
Rochester (net)....... $12 ve ; q12 
WP EMiccccciccccs’ Meee Se 35.2 FSS 
SVPGORSS, oo soc cece ewe a 14 


Petroleum Spirits (Solvent) 
In Tank Cars (F.o.b. refinery or seaboard terminal) 
’ 5 


i eR, 2c cd cévecvekcecknse 9. 
Philadelphia district................... 9 
WN CaR ek cakks cote tddeaecarneus 9.5 


Note: 2c off above t.w. prices to large buyers in 
some instances. 


*In the East, prices apply on product generally 
known as Mineral Spirits; in the middlewest, prices 
apply on Stanosol (8.0. Indiana grade of Stoddard 
Solvent). 

tAt the following points, these taxes and/or 
discounts apply on the products specified: Detroit, 
first three products include 3c state tax, prices 
applying on 150 gals. or more, with prices lc higher 
for less than 150 gals.; Milwaukee, V.M. & P. price 
includes 4c state tax; Minneapolis, first 3 products 
include 3c state tax; price for solvent for ian than 
100 gals. is lc higher; at New York, prices on all 
four grades, 0.5c discount for 20,000 gals. or more 
yearly. 

tPurchases of at least 150 gallons. 


Latest Changes 


From Feb. 18 to Feb. 24 inclusive. 
Dates and amounts of changes 
shown. See table for full current 
prices. Changes are on gasoline 
unless kerosine is indicated. 


S. O. New Jersey—Essolene: 


Newark, t.w. up 0.5c, s.s. up 1c, Feb. 


20. 


S. 0. New York—Socony Mobilgas: 

Buffalo, s.s. up 1.5¢, Feb. 19. 

Thru boroughs of Manhattan, Bronx, 
Brooklyn (Kings and Queens), West- 
chester county, and Nassau county, s.s. 
up 0.5¢c, Feb. 24. 


S. 0. Ohio—Renown: 

Franklin County, t.w. cut 0.5c, s.s. 
cut 1.5c, went into effect Feb. 24, in- 
stead of Feb. 12, as published on page 
68, Feb. 12 issue, and page 53, Feb. 19 
issue. 


X-70 and Renown: 


Washington County, t.w. up 0.5c, s.s. 
up lic, Feb. 26. This price does not re- 


F 





S. 0. Indiana—Red Crown: 


up 2c, Feb. 19. 
t.w. 


Peoria, s.s. 


Decatur, 
Feb. 20. 


up 0.5¢e, s.s. up 1.5¢c, 
Stanolind: 

Peoria, s.s. up 3.2¢c, Feb. 19. 

Decatur, s.s. up le, Feb. 20. 
Kerosine: 

Kansas City, up 1c, Feb. 19. 
Magnolia Petroleum—Mobilgas: 


Muskogee, Oklahoma City and Tulsa, 


t.w. cut 2c, Feb. 20. 
Metro: 

Muskogee and Tulsa, t.w. cut 1c, Feb. 
20. 


Oklahoma City, cut 1.5¢c, Feb. 20. 


Canada, Imperial 
Three 


Oil Ltd.— Imperial 
Star and Kerosine: 


St. John, N. B., cut 0.5¢e, Feb. 20. 


Corrections 


Notation of amount of change 
and dates not previously shown 
in table. Table in this issue is cor- 
rected to show these changes. 
Changes are on gasoline unless 
kerosine is indicated. 


Atlantic Refining—White Flash Plus: 


Erie, s.s. cut 2c, Feb. 15. 
Scranton, s.s. cut 1.5¢c, Feb. 4. 
Boston, t.w. cut 1.25¢, Jan. 28. 
Worcester, t.w. cut Ic, Jan. 28. 
Hartford, up 0.5¢c, Jan. 30. 

New Haven, t.w. up 0.5c, s.s. cut 0.5¢, 
Feb. 6. 

Providence, t.w. cut 1.25¢, Jan. 28. 
t.w. cut 0.25c, 


Jacksonville, $.8. 


0.5¢c, Jan. 21. 


up 


| Kerosine: 





Brunswick, cut lc, Jan. 27. 
S. 0. Nebraska—Kerosine: 
Scottsbluff, cut 0.6c, Feb. 13. 





S. 0. Louisiana—Essolene: 


New Orleans, cut 1.5c, Feb. 15. 
Magnolia Petroleum—Metro: 

Houston, cut lc, Feb. 8. 
Canada, Imperial Oil 
Three Star: 


Ltd. — Imperial 


Maritime Provinces was not included 
in the general advance of 0.5c, Feb. 3, 
as published in Feb. 12 issue. Prices 


flect in the table as prices shown are | at Halifax, N. S., are, t.w. 25c, s.s. 29¢, 


effective as of Feb. 24. 











| including 8c tax, and kerosine, 19.5c. 
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U. S. Crude Runs and Gasoline Stocks as Reported Weekly by A. P. I. 
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Refinery Crude Runs Rise 88,000 Barrels 
(By Teletype) their runs the previous week by 37,- rose 170,000 barrels, to 6,444,000 
NEW YORK, Feb. 25 000 barrels, increased them 68,000 barrels the past week. 
Mee" fuel stocks kept piling up’ barrels daily the week ended Feb, 22. The district showing the greatest 
the past week, totaling 65,041,- Other districts reporting increases in gain in motor fuel stocks was. the 
000 barrels on Feb. 22, an inerease crude runs were Indiana-Illinois-Ken- Texas Gulf with an increase of 818,- 
of 1,888,000 barrels over the week tucky, with a gain of 16,000 barrels, 000 barrels, to 9,276,000 barrels. 
ended Feb. 15, according to the Amer- and California and Appalachian, with Other large increases were: Indiana- 


ican 


Petroleum Institute. 


Crude runs to still were stepped up 


£8,000 barrels 
656,000 barrels 
all but 

in runs, and one 


the 


daily 


showi 


past 


week, to 2,- 


average, with 


two districts showing increases 


ng change 


no 


Texas Gulf plants, which had lowered 


Districts 


Kast Coast 
Appalachian 


Ind., Ill, Ky. 
Okla., Kans., 


Inland Texas 
Texas Gulf 


La. Gull 
No. La., Ark 


Rocky Mt. 


California 


Mo 


Total Reporting... 
Estimated U.S. Total 
(Bur. of Mines Basis. 


_— 
Per Cent Daily Average Crude Per Cent of Reporting 
Capacity 


gains of 14,000 barrels each. 


Motor fuel stocks at refineries in- 
creased 2,351,000 barrels, totaling 
40,044,000 barrels on Feb. 22. In- 


transit and terminal stocks decreased 
000 barrels, to 18,553,000 barrels, 


while stocks unfinished 


633 


of gasoline 


Illinois-Kentucky, 424,000 
Oklahoma - Kansas - Missouri 269,000 
barrels; East Coast 123,000 barrels; 
and Rocky Mountain, 112,000 barrels. 
Stocks in California decreased 134,000 
barrels. The only other decrease was 
in the Louisiana Gulf district. 


barrels; 


CURRENT REFINERY OPERATIONS 


to Stills (Barrels 


Reporting Week Ended 
Feb. 22 Feb. 15 

100 0 193,000 511,000 
91.8 LO7,000 93,000 
95.9 373,000 357,000 
84.8 264,000 259,000 
18.5 91,000 99,000 
90.8 6LL,0OO 543,000 
90.4 128,000 121,000 
900 13,000 13,000 
61.9 10,000 50,000 
92.6 506,000 192,000 
89.6 2,656,000 2,568,000 


2,850,000 2,765,000 


*Includes stocks at refineries, in bulk terminals, 


**Revised. 


Capacity Operated Total Finished Total Finished 


Stocks—— —- 
(Thousands of Barrels) 
Gas & 


—~ Cracked Gasoline Production 
% Total Daily Av. Pro- 


Gas & Capacity duction (Barrels) 


Week Ended , and Unfinished and Unfinished Fuel Oil Fuel Oil Reporting Week Ended 
Motor Fuel* Motor Fuel* 

Feb. 22 Feb. 15 Feb. 22 Feb. 15 Feb. 22 Feb. 15 Feb. 22. Feb. 15 
80.6 83.5 16,346 16,223 5,926 6,026 100.0 110,000 105,000 
ee 63.7 2,817 2,731 676 675 98.7 23,000 18,000 
88 84.2 10,942 10,518 2,254 2,403 99.7 101,000 101,000 
68 .¢ 67.4 7,560 7,291 2,670 2,824 89.1 55,000 57,000 
56.9 61.9 1,734 1,558 1377 1,468 70.9 23,000 28,000 
92.9 82.5 9 276 8,458 8,079 7.979 98.5 121,000 121,000 
78.5 74.2 1,737 1,741 2,824 > 934 96.1 27,000 25,000 
59.7 59.7 101 383 476 537 935.7 9,000 8,000 
66.7 83.3 1,419 1,307 675 684 84.8 13,000 11,000 
64.1 62.4 12,809 12,943 70,371 70,179 100.0 66,000 63,000 
76.6 74.0 65,041 63,153 95,328 95,328** 95.9 548,000 537,000 

69,353 67,405 96,586 96,586** 580,000 570,000 


pipe lines and in transit. 
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HE third week of February saw 
T: continued active demand for fuel 
oil in all markets east of the 
Rocky Mountains. Heavy industrial 
fuels, as well as the lighter domestic 
heating oils, dominated refinery mar- 
ket trading throughout the week. 
Prices were steady in all markets. 
Premiums were offered in some _ in- 
stances where immediate delivery 
could be promised. Tearing a switch 
from oil to other types of fuel, how- 
ever, sellers generally appeared indis- 
posed to allow a run-a-way market. 


The weather moderated somewhat 
toward the end of last week and 
while the call from buyers was not 


as persistent as it had been since about 
the middle of January, sellers in most 
instances said it would take them 
nearly a week to get caught up on or- 
ders booked. 


TULSA, Feb. 22.—As the weather 
began to moderate in the middle west 
and north, buying of light fuel oils, 
especially for future delivery, became 
less active. Northern distributors ap- 
parently were guarding against the ac- 
cumulation 


of stocks that could not 
be disposed of before spring. 
Most suppliers were sold up for 


several days, and were not interested 
in quoting on inquiries for immediate 
shipment. Some price markups were 
reported in a district or two as a re- 
sult of lack of supplies. Generally, 
however, prices were steady. 

Gas and fuel oils suitable for crack- 


ing stock were tight and prices were 


tending higher. East Texas U. G, I. 
gas oil and fuel oil were almost un- 
obtainable in the open market. Rail- 
roads were buying virtually all fuel 
oil supplies. Local refiners were ab- 
sorbing all the gas oil available. 
Heavy fuel oils have been moving 
out in large volume. ; 
NEW YORK, Feb. 22.—Retail de- 
mand for light fuel oils continued at 


the brisk pace which has featured this 
market for The re- 
sultant call by distributors upon their 
suppliers also continued high through- 
out the eastern marketing area dur- 
ing the week ended Feb. 22. 

Many suppliers, whose’ terminal 
stocks particularly of No. 2 and 4 
oils were lower than constituted a safe 
working margin, said they were hop- 
ing for a “breathing spell’ to enable 
them to accumulate a little oil, but 
this failed to materialize, Higher tem- 
peratures did prevail in some sections, 
but most suppliers said had 
not slackened noticeably. 

Tank car and barge 
steady, generally were 
seaboard terminals during the week. 
Price shading appeared almost non- 
existent, as suppliers continued to take 
care of their own regular customers 


several weeks. 


demand 


prices, while 


unchanged at 


February 26, 1936 








FUEL DEMAND 


exceeds 


OFFERINGS 





and let the other fellow’s business 
strictly alone. The result was an ex- 
cellent market structure without the 
usual reports of ‘“chiseling’’ which 


characterize the slack market periods, 

Reports of probable markups in ter- 
minal selling prices been fre- 
quent the past two but many 
suppliers said they preferred a steady 


have 
weeks, 


market at present prices to a possible 





FUEL OILS 


Following are tank wagon prices of various 
grades of healing oil at the points shown in various 
territories. Prices are in cents per gallon. 


Prices in Effect Feb. 24, 1936 


No. 1 No. 2 No.3 No.4 
S. O. New Jersey 


Newark, N.J....... 7.5 6.25 6.25 6.25 
Atlantic City, N. J... 8 6.5 6.5 6.25 
Baltimore, Md...... 7.5 5.5 5.5 5 

Washington, D.C... 8 6.5 6.5 6.5 


Discounts: At Newark and Atlantic City, pur- 
chasers taking 50,000 gals. get discount of 0.5c 
per gal. 

Socony-Vacuum Oil Co., Inc. 
(S. O. New York Division) 


New York City..... 7.25 7.00 7.00 6.50 
Alene, N. ¥....... %.73 7.26 7.25 6.7% 
Rochester, N. Y..... 8.25 7.50 7.50 7.50 
Boston, Mass....... 7.25 675 6.75 6.75 
Bangor, Me........ 8.75 7.00 7.00 7.00 
Manchester, N.H... 8 71:23 7.23 7.23 
Burlington, Vt...... $:73 ¢.%% ¢.7% ¢.% 
New Haven, Conn... 7 6.25 6.25 6.25 
Providence, R. I..... 7.25 675 6.75 6.25 


Discounts: At New York City, consumers 
taking 10,000 to 50,000 gals., get 0.25c per gal 


discount when minimum amount has_ been 
reached; above 50,000 gals., 0.5c. 

Atlantic Refining 
Philadelphia, Pa.... 6.50 5.75 -. 5.75 
Allentown, Pa...... 9 7.75 7.75 7.75 
Wilmington, Del.... 8.5 7.25 6.75 
Springtield, Mass.... 8.75 7.25 7.25 
Worcester, Mass.... 8.75 7.25 7.25 
Hartford, Conn..... 8.5 7 7 


Ss. O. Ohio 
Ohio Statewide..... 8 ate tae T26 


Note: S. O. Ohio prices are for hose dumps; 
bucket dumps are 0.5¢ per gallon higher. 


S. O. Indiana 
Slanolez Fuel Oil 


No. 1 No. 3 
ee ee ee eee 7 6.5 
RII ewan kane wecavcnes i.7 *1.2 
Mer: ee 6.5 6.5 
Milwaukee ea ale a aaa ale 8 7 
NS SRO re ree ee 3:2 2:3 
Se ni ea Kdecnnccuss 6.8 6.4 
Se ae ere ta 6.5 
EE 9 ee ee 6.6 5.9 


*Includes state tax of 4c. ; 
Note: Small-lot deliveries of light fuel oils range 
from 0.5¢ to 1.5¢ higher than above quotations. 











uncertain one at higher prices, 
ported that the market 


and re- 


might remain 


where it was unless a shortage of oil 
forced higher prices, 

CHICAGO, eb. 22.—Fuel oils 
again dominated the Mid-Western tank 
car market picture for the fifth con- 
secutive week. Virtually all sellers 


reported supplies of several grades of 
fuel oil were 
of current 
higher. 
Although 
considerably 


insufficient to 
demand, and 


take 
prices 


eare 


were 


the 
toward 


weather moderated 
the end of the 
week, Many orders were reported out- 
standing, and it 
ceded that it 
more of 


Was generally con- 
would take a week or 
mild weather to enable sell- 
ers to catch up on delayed orders. 
The market for heavy industrial fuel 
turned around in the 
past two Previous to the ex- 
tremely cold weather this market 
undermined with offerings as 
refiners attempted to reduce stocks of 
Nos. 5 and 6 oils. 
industrial 


has completely 
months. 
was 


special 


However, increased 


use resulting switch 
to oil from other fuel, has wiped out 
all surplus heavy fuel, and throughout 


the week ended 


from a 


eb. 22 premiums of 


from 10 to 15 cents a barrel failed ta 
dislodge any appreciable amount of 
this oil. 

No. 1 fuel was quoted higher last 
week. Scarcity of this oil due to slow 
rail movement was reported in some 
quarters. No. 2 fuel was relatively 
tight, although not indieating the 
strength of either No. 1 or the heavy 
oil. 

California Refiners 
Elect Officers 
LOS ANGELES, Feb. 14 W. H. 


Morgan, of R. R. Bush Oil Co., has 
been elected president of the recently 
organized Independent 
ciation of California. 
include G. H. 
Oil 
Hines, of 


Refiners Asso- 
Other 
Williams, of 


vice 


officers 
Hancock 
president; R. EB. 


Co., first 


Caminol Co., second vice 
president; and A. M. Lockhart, of 
Envoy Petroleum Co., secretary-treas- 
urer. In addition to the foregoing, 
C. W. Allison, C. O. Johnson and De 
Witt Knox have been elected diree- 
tors. 


Financial for the associa- 
tion will be obtained through monthly 
dues, based on gallonage, as evidenced 
by monthly gasoline tax payments. A 
change in the by-laws eliminated the 
proposed membership Active 
work of the association in promoting 
the fair trade practices code, under 
the direction of William S. Seully, 
counsel and general manager, was ex- 
pected to begin at once. 


support 


fee. 














CRUDE OIL MARKETS 


Prices in $ per bbl. of 42 U.S. gals. al the well. A. P. I. gravity. Prices are effective as of 7 a.m. of dales as given. 











Eastern Fields 
Posted by Joseph Seep Purchasing Agency 
(Effective Jan. 13, 1936) 


Penna. Grade Oil in Southwest Penna. 
PUD NIN sss icncte kis cae Risisietea dara 2A 
Penna. Grade Oil in Eureka Pipe Lines 
Ree eer eee 2.12 


Penna. Grade Oil in Buckeye _— Lines 
(Macksburg, O.)...............--.-: $1.97 
Corning Oil in Buckeye Pipe Lines (Ohio) $1 


Posted by Other Companies 


Tide Water Pipe Co., Ltd. 
Bradford- Alleghany district (Penna. 
and N. Y.) (Effective Jan. 13, 1936). .$2.45 
*T he Pennzoil C 10.: (Effective Jan. 13, 1936) 
—— Grade Oil in National Transit 
Ashland Oil & Transportation Co. 
Somerset Oil in — linen 
(Effective Jan. 9, 1936 
Big Sandy River. 30 
Kentucky River. . $1.38 
he Pennzoil Co. posts “$2.42 in Cochran, 
Franklin, Hamilton and Doolittle, Pa. fields; 
prices in other lower districts range down to 
$2.37 per bbl. at well. 


Ky.): 


Michigan 
Posted by Pure Oil Co. 
Midland, Midland County (Jan. 14, 1936) $1 


Posted by Simrall Pipe Line Corp. 
(Effective Jan. 14, 1936) 


32 


West Branch and equal grades......... 16 
Beaverton, Crystal, Greendale, Porter 
and equal grades 32 
Central States Fields 
Posted by Ohio Oil Co. 
(Effective Jan. 9, 1936) 
Illinois, Princeton, Western Kentucky. . $1.23 
(Effective Jan. 10, 1936 
ER GR VAnGhddckiong BOSE SNORE RSEN $1.25 
Posted by Stoll Oil Refining Co. 
(Effective Jan. 9, 1936 
Stoll Pipe Line Oil (Ky.) $1.28 
Canadian Fields 
Posted by Imperial Oil Refineries, Ltd. 
Western Ontario 
(Effective Sept. 9, 1933) 
ERT COOOL Oe Pr 
Oil Springs. ...... ep tahereiead Sa $2.17 
Alberta— Turner Valley 
(Prices f.o0.b. field tankage) 
Crude: Naphth as 
(Effective (Effective 
Dec. 9, 1933) May 21, 1934 
40-44.9...... $1.50 +Clear... $2.55 
45-49.9 2.07 +Discolored. $2 31 
(Effective May 21, 1934 
50 and above. .$2.19 


+Clear naphtha: 22 color; 10 Ibs. vapor pres- 
sure, Reid method; 90% recovery; end point, 
410°, Discolored naphtha: same specifications 
as for clear naphtha except color. 


Mid-Continent 
Posted by Stanolind Crude Oil 
Purchasing Co. 
(Effective Jan. 9, 1936) 
(In North-North 


(In Oklahoma-Kansas) Central Texas) 


Below 29....... $0.94 $0.84 
> ee 0.96 0.86 
30-30.9......... 0.98 0.88 
JE Se 1.00 0.90 
AS A me 0.92 
3333.9... wc sece 1.04 0.94 
ee 1.06 0.96 
35-35.9... 1.08 0.98 
Seee Du. vccsnscs TW 1.00 
i & Seer ie 1.02 
38-38.9...... 1.14 1.04 
et 1.16 1.06 
40 and above. ee 1.08 


Above Stanolind prices met as follows: 
Jan. 9, by The Texas Co. in North and North 


Central Texas; Continental Oil in all three 
states. 
Note: Stanolind prices in Okla.-Kans. are for 


quantities — by 97% tank tables. In 
Texas, 99% tank tables are used, volume 
corrected to 60° F., and deduction for fall b.s. 
& w. content. 


Posted by Carter Oil Co. 


(In Oklahoma 

(Effective Jan. 9, 1936) 

Below 25..... $0.86 33-33.9 
25-25 .9 0.88 34-34.9 











5 ee 0.90 pO Ee 1.08 
i o , e 0.92 nt PERS 1.10 
De re 0.94 Le ah. re 1.12 
ow ee 0.96 | eee 1.14 
a 0.98 39-39 .9. 1.16 
| 1.00 40 and above 1.18 
Sa-s2. 9.5. 1.02 


Jan. 9, Carter’s Oklahoma gravity and price 
schedule met in Oklahoma-Kansas by Sinclair- 
Prairie, and Humble’s West Central Texas 
schedule met in North and North Central 
Texas where Sinclair-Prairie buys. Same day, 
Shell Petroleum met Carter in full in Oklahoma- 
Kansas. 

Posted by Magnolia Petroleum Co. 
(Effective Jan. 9, 1936) 

In Oklahoma, same schedule as Carter Oil, 
which see above, beginning with below 25, at 
$0.86 and ending with 40 & above, at $1.18. 

In Texas: North and North Central, includ- 
ing Burkburnett, Archer, Stephens, Henrietta, 
Electra, Comanche and Olden; and in Central 
Texas, including Mexia, Wortham, and Panola 
county, same gravity and price schedule as 
Humble in West Central Texas, which see 
below, beginning with below 29 at $0.84, and 
ending with 40 and above, at $1.08. 
tPosted by Humble Oil & Refining Co. 


Texas Fields 


(*West Central Tezas) 
(Effective Jan. 9, 1936) 


Below 29..... $0.84 ee $0.98 
i > Ae TRE 0.86 ee ere 1.00 
$0-30.9... 20% 0.88 eC yo ear 1.02 
eo ee 0.90 38-38.9. 2.5... 1.04 
ey 0.92 oe Be 1.06 
ee 0.94 40 and above. 1.08 
ee Pane 0.96 


*Includes Brown, Callahan, Coleman, Co- 


manche, Eastland, Fisher, Haskell, Jones, 
Shackelford, Stephens, Throckmorton and 
Young counties. 

Shell Petroleum Corp., on Jan. 9, met 


Humble in Fisher county, except that Shell 
posts five lower grades, beginning with below 
25 gravity at $0.76; 25-25.9, $0.78; 26-26.9, 
$0.80; 27-27.9, $0. 82; and 28-28.9, $0.84; rest 
of schedule same as Humble’s in West Central 
Texas. 

tEffective Dec. !, 1934, Humble prices are 
based on 99% tank tables at 60F. Allowance or 
deduction of 1% is made for each 25° change 
in temperature above or below 60F 


*Easi Central Teras 
(Effective Jan. 9, 1936) 


Below 29..... $0.91 SS eee $1.05 
Co dae Se 0.93 36-36.9...... 1.07 
- ee de 0.95 Ot ee 1.09 
eo) ere 0.97 Se ht LEE bat 
5 a ae 0.99 BPI LS «sissies Rake 
eee 1.01 40 and above. 1.15 
ee 1.03 


*Including Anderson, Cherokee, Limestone, 
Navarro and Van Zandt counties. 

Stanolind Oil & Gas Co., Jan. 20, posted in 
Marion County (East Central Texas), below 
29 oil at $0.86, plus 2c differential, to 40 and 
above at $1.10. 

Jan. 9, Sinclair-Prairie met Humble’s prices 
in Mexia. 


Panhandle Texas 
Posted by Humble Oil & Refining Co. 
(Effective Jan. 9, 1936) 


Gray Carson- 
Ceunty Hutchinson 

Below 35......... $0.86 1 
2S OS. Pree 0.88 0.83 
ee eee 0.90 0.85 
37-37.9... 0.92 0.87 
A Ee eee 0 94 0.89 
SPS Ps sows Sikes 0.96 0.91 
40 & above....... 0.98 ).93 


Jan. 9, above prices met by Sinclair-Prairie, 
M agnolia and The Texas Co. in the entire area, 
also by Continental Oil in Carson-Hutchinson. 


East Texas 


(Effective Jan. 9, 1936 
Stanolind, Humble, Shell, Sinclair-Prairie, 
Texas, ‘Sun Oil and Magnolia SE. $1.15 
Shell also posted on Jan. 9 in Livingston 
area, Polk County, Texas, $1.15. 


West Texas and New Mexico 
Posted by Humble Oil & Refining Co. 
(Effective Jan. 14, 1936) 


(Including Andrews, Crane, Crockett, Ector, 
Glasscock, Howard, Winkler and Upton 
Counties, Texas, and Lea county, New Mexico). 
Below 29..... $0.75 33-33.9......$0.84 





be 0.7 ee te re 0.86 
+S | ees 0.7 35-35 ..9. 0.88 
re 0.80 36 & above. 0.90 
ee 0.82 

yo es Cr ee $0.85 


Posted by Continental Oil Co. 
(Effective Jan. 9, 1936) 
Artesia, Jackson and Maljamar pools, N. M. 


OE ee ee er Aeron $0.80 

Jan. 16, Magnolia met Humble in Crane, 
Upton, Howard, Glasscock, Mitchell and 
Winkler. 


Jan. 9, Texas Co. posted Winkler and Lea 
counties at $0.85; Crane and Upton, $0.80. 

Shell Petroleum Corp., on Jan. 23, met 
Humble in Crane, Glasscock, Howard, Pecos 
(except Yates shallow pool), Winkler, and 
Upton counties, Tex., and in Lea County, 
N. Mex. On Jan. 9, Shell posted in Yates 
shallow pool in Pecos county, Tex., $0.75. 


South and Southwest Texas 


Posted by Humble Oil & Refining Co. 
(Effective Jan. 14, 1936) 


Darst Creek. fo 97 Peties...63+. 98s 
Salt Flat..... 0.97 Tomball...... 1.30 
ee Oe 0.90 Mirando...... 0.85 

Shell Pet. Corp. on Jan. 9, posted ‘$0. 97 in 
Salt Flat district, Tex. 

Anahuac (Chambers county) and 
Dickinson (Galveston county) 
(Effective Jan. 9, Tayo 
30-30 :.9...... $1.04 36-56.9% css $1.16 
.) , e 1.06 ee ee 1.18 
| 1.08 3838.9 Eee rata 1.20 
Oe 1.10 39-39 .9...... 1.22 
34-34. : ee 1.i2 40 & above... 1.24 

35-35 : 1.1 


4 
Jan. o. The Texas Co. posted $0.97 for Darst 
Creek. 
Jan. 9, Magnolia posted $0.97 in Darst 
Creek; $1.30 in Tomball; $0.90 in Luling; $1.00 
in Lytton Springs; $0.85 for Mirando; $1.10 for 


Cleveland, Liberty county, Tex.; $1.03 in 
Hardin, Liberty county, Tex. 

Posted by Humble 

Conroe and Raccoon Bend 
(Deep sand crudes) 
(Effective Jan. 9, 1936) 
35-35 .9 $1.24 38-38. » Pere $1.30 
36-36.9 . 2.26 SS at | o> ae 1.32 
St-01 9... . 1.28 40 & above... 1.34 
Jan. 9, Texas Co. met above prices. 


North Louisiana-Arkansas 


Posted by Standard Oil Co. of Louisiana 
(Effective Jan. 10, 1936) 

(In Caddo, Homer, Haynesville, Sabine, De 

Soto, Rodessa, Sarepta, Carterville, El Dorado 

and Miller county) 


Below 25.....$0.78 5 rae $0.96 
pe ee 34-34.9.. c. oe 
- er 0.82 Te ee 1.00 
ps , Se 0.84 36-56.9.. ..600% 1.02 
) eee 0.86 37-37.9.. . 1.04 
29-29 .9 0.88 38-38 .9. 2.20. 1.06 
30-30 .9 0.90 39-39 .9. 1.08 
84-31..9:........ O92 40 and above. 1.10 
32-32.9. 0.94 

Smac kover, CN rar ee $0.75 
POINIRGNL AM. cca si a ies Scar ciao Bien Fie aS 0.65 
Urania, La. (La. Oil Refg. Co., Jan. 1, '34) 0.87 


Tepetate, La. (Continental Oil, Jan. 9,°36)$1.12 
The Texas Co., effective Jan. 9, posted in 
No. La.-Ark. same prices as Humble posts in 
West Central Texas. It also posted $0.80 for 
Smackover and $1.12 for La Fitte, La. 


Magnolia Petroleum Co., effective Jan. 16, 
posted on No. La.-Ark. crude, prices beginning 
with $0.86 for below 29 gravity, plus 2 cent 
differential to 40 and above, at $1.10. It also 
posted on the same day, Eldorado (Kast Field), 
and Smackover, Ark., $0.75; Lockport, La., 
below 20 gravity, at $0.92, plus 2c differential, 
to 34 and above, which is $1.22; and for lowa, 
La. and Cameron-Meadow field, Cameron 
Parish, La., below 20 at $0.82, plus 2c differen- 
tial, to 34 and above, at $1.12. 

Stanolind Oil & Gas Co., Jan. 20, posted in 
Caddo Parish, La., below 39 oil at 30. 86, plus 
2c differential, to 40 & above at $1.10. 

Shell Pet. on Jan. 9, posts same schedule in 
Black Bayou and White Castle, La. as Mag- 
noiia posts in Lockport, which see in above 
paragraph and in Iowa district, La. posts same 
schedule as Magnolia in Iowa and Cameron, 
which also see above. 


(Continued on next page) 
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gasoline, discharging the permanent 
gases and returning the vapors under 
NEW REFINING PAT ENTS pressure to the heating zone again. 

Process is a revision of Patent No. 
1,800,566 intended to effect savings in 
cost. Alterations were made on vent- 

Solvent extraction. No. 2 026 729, solvent and separating the second ing of permanent gases, apparatus 
issued Jan. 7, 1936; filed Nov. 28, formed phases. The selective solvent used to retain under pressure and re- 
1932; U. B. Bray and C. E. Swift, as- is one of the members of the group circulate part of the gases, and frac- 
signors to Union Oil Co.; one dia- consisting of sulfur dioxide, nitro- tionating equipment was added. 
gram; 6 claims. benzene, furfural, aniline and dichlor 
ethyl ether. 





ROCESS for fractionation by 

commingling oil mixture with a 
light hydrocarbon diluent and a se- 
lective solvent, forming a raffinate oil Polymerization. No. 2 027 460, 
phase comprising paraffinic oil consti- sued Jan. 14, 1936; filed Sept. 11, 
tuents and a portion of the non- 1930; M. P. Youker, assignor to 
paraffinic oil constituents dissolved in Phillips Petroleum Co.; one diagram; URIFICATION and stabilization of 
the light hydrocarbon diluent and an 22 claims. P cracked naphthas by vapor filtra- 
extract phase comprising non-paraf- tion through finely divided solids 
finic oil constituents dissolved in the ROCESS comprising feeding gas such as fuller’s earth. Vapors are 
selective solvent, separating the b through a noncatalytic heating passed horizontally through an elong 
phases, removing the diluent from the zone maintained at 750-1000 I. and ated filtering chamber, thus traveling 
raffinate phase, re-extracting the 2000-3000 pounds pressure, adding a at right angles to gravitational force 
diluent-free raffinate oil phase with a hydrocarbon liquid heavier than gaso- and to the flow of condensates in the 
selective solvent, forming a second line after heating and thereby cooling filtering material. The filter is kept 
raffinate oil phase and a second ex- the stream, separating from the re- agitated, uniform and free from pack- 
tract phase comprising non-paraffinie sulting mixture gasoline, permanent ing. The absorbent catalytic material 
oil fractions dissolved in the selective gases and vapors that are lighter than  polymerizes the unstable compounds. 


Stabilization. No. 2 028 100, issued 

Jan. 14, 1936; filed Oct. 18, 1930; 

’ R. J. Dearborn and W. M. Stratford, 

IS- assignors to The Texas Co.; five dia- 
grams; 8 claims. 
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*Gulf Coastal Fields Mere g i ni or = fand A merees se Ss, lig zht, Col. . ‘ are —e ‘= 
p igh our Lake, Spindletop, Sugarland, anc es, heavy..... aes a era ane 
Posted by Humble Oil & Refining Co. West Columbia. i Hogback, N. M. ; ; noe en 
(Effective Jan. 9, 1936) Above gravity and crude schedule met Jan. Frannie light..... en ee er 
Below 18..... $0.88 26-26.9. ccees $1.06 9 by The Texas Co., except that Texas Co. Frannie he avy.. O72 
i ae 0.90 oi oe 1.08 posts $0.92 for below 20. Jan. 9, Sinclair- Hamilton Dome, Wyo........... one ee 
et ee ee 0.92 Z-a8 9. ..cce EMO Prairie met above Humble schedule in full. Pondera, Mont... .. baal ata 1.05 
20-20.9...... 0.94 \. ee un 936) 
\ ee 0.96 SO-3O.9. . cece ERS Rocky M = Fi . - fective Jan. 29, . _ 
9.99'9'.' ||| 998 31319... 116 ocky Mountain Fields Posted by Ohio Oil Co. 
23 We so 5408 1.00 a i ee 1.18 Posted by Stanolind Oil & Gas Co. (Effective Jan. 9, 1936) 
24-24 kas 1.02 33-33.9 « 3.28 Effective Jan. 9, 193¢ Elk Basin, Wyo..... errr ee 
25-25.9....:. 1.04 34 and above. 1.22 Ss . y \ Z a eo ) : : Grass Creek, light and heav ee 
DG NE on ac canicgnighanecannes $2.55 | SE Sreeh,, ewes: aan eile: Cees: a ee Oe ug nas vat wah ake 
Effective Dec. 1, 1934, Humble prices are 2 : FO Big Muddy BPS eee aes cate aveeees. Bae 
based on 99% tank tables at 60 F. Allowance or Same schedule as Stanolind posts in Oklahoma- Sunburst, Mont cateeus aa aeoeas 25 
deduction of 1% is made for each 25° change Kansas which see. 7 —_ : 
in temperature above or below 60 F. - Elk Basin, light ; er Posted by *International Refining Co. 
*Includes these fields: Barbers Hill, Goose Grass Creek, light 1.28 (Effective Jan. 9, 1936) 
Creek, Hull, Humble, Liberty, Moss Bluff, Grass Creek, heavy. . . 2 Cutbank, Mont . ; «sR SS 
Mykawa, Orange, Pierce Junction, Rabbs Greybull-Torchlight. .. - Boo *Texas Co. subsidia ry. 





CALIFORNIA, Posted by Standard Oil of California 
All gravities above those quoted take highest price offered in the field. Effective Dec. 6, 1935 









t 
@ n Dn 
= & 2 = > Q 
ic) > é ¢ < S % ¢ 
= <= § - £ & & 2 = @G > 3 a> 
= © = s o 5 os = n = = « a> . 2 — o sts A 
= 8 &® § @ @ FE | 8 & =z > m = 3 2s = €§ »s #8 &-° 
-_ “= A 2 ace 2c = = —_ ¢ © B 6; = c= _ c = = | 
S = oS § rs ss Es = = = = 5 s <= s 35 = y = S883 
B Ss £3 Bw a 88 85 38 2 s = 3 z a 3% 5 Bux z = = > ged 
Gravity GH wf =A = & Co <A 6 a S Boa = O A Zz eananz 2 Oo z = are 
14-14.9.. $0.75 $0.74 $0.73 $0.74 $0.75 $0.71 . $0.75 $0.71 $0.71 $0.72 $0.73 . $0.65 .... $0.65 $0.65 $0.65 . $0.65 $0.65 
15-15.9.. .75 74 .73 .74 Gq 2 sai a a <2 & Gb ocise 300 CS 6B acc 65 .65 
16-16.9..  .75 .74 .73 74 175 «71 73 71 71 72 73 65 .... :<6& .46 .65 . & 65 
17-17.9.. % .4% 2B 74 75 71 75 71 71 7: ae SS ..3. 655 .65 .65 .... 65 «=.65 
19-18.9.. .%& .%& «2% 76 15 .73 Ss .1 .<8 2m :& .65 65 65 65 .. 65 =. 65 
19-19.9, % .%4 .7 77 76 75 7? <2 oth ae 2 65 > $0. 65 .66 .68 .66 $0.65 68 .65 
20-20 .9 76 «74 76 79 «79 77 = 4% 3 <2. -28::... <. 65 .68 .71 .67 .65 .7l~ .65 
21-21.9 8 4 .2 St 86.810. 79 80 3 yf 72 .75 $0.73 65 71 #173 «4.69 «4.65 = .73s«i«w 6 
22-22.9 80 .74 .80 82 .84 .81 . os 8 7 42. 2 73 66 .74 .75 «7 .67 .75 .67 
23-23.9 22 .@7 6.8 84 .86 .83 $0.79 83 75 9 « .79 73 67.77 Tt 1% & 2a 
24-24.9 84 oo .86 .06 :Se .26 6% .... 84 .77 80 74 88 .% .... .@ 80 80 iS 7 @ 2 
25-25 .9 86 > .66 .8% .9k .86 «8S 86 @ .. .<©@ @ MW... 2 @ @ 2 2 2a 
26-26.9 88 5. (88 89 93 88 86 & 88 81 80 84 .79 73 86 85 85 75 
27-27 .9 90 88 .90 91 90 88 = 33 82 86 82 76 88 8 88 17 
28-28 .9 92 9091 92 92.90 a 85 83 88 84 78 91 90 90 79 
29-29.9 .94 .93 .93 .94 © 93 Pay 87 85 90 86 80 94 92 92 81 
30-30.9 96 95 .95 1.95 95 = .87 92 89 83 97 94 94 83 
31-31.9 Aa eer tO 97 Pr, Kettle man Hills .89 94 91 85 --. gaee 95 
32-32.9 ee) 1.00 ~~ — - - 91 .96 .93 87 1.02 96 
33-33.9 pies a . $0.99 $0 95 93.98 95 89 1.04 7 
34-34.9 ay te 1.01 97 95 1.00 .98 91 .98 
35-35.9 as 1.03 99 97 .. 1.00 .99 
36-36.9 n 1.05 1.02 .99 1.02 1.01 
37-37.9 ie 1.07 1.05 1.00 1.04 1.03 
38-38.9 1.08 .... 1.63 1.07 ie 
CoS erm Seah Kekpkeiice “atte aE eee sea ane 
PO i a er ee eee ee ee ee: ae: 
*Orcutt posted up to 26-26.9° at $0.75. tPosted by Associated Oil Co., effective Dec. 6, “1935. 
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SEABOARD 


MARKETS, EXPORT AND COASTWISE 


Prices do not include Federal tax. 








Where $ mark is shown, prices are per barrel of 42 U. S. gallons 
+ ° Pacific Ee were ‘eb. 2 ‘eb. 17 ‘eb. 
E astern Domestic Paci ¢ Export cont'd Feb Feb. 17 Feb. 10 
In Ships’ Bunkers, or deep tank lots, per barrel: 
(Prices in cents per gallon tank car lots, unless otherwise noted, f.o.b. Diesel fuel oil, above 
refinery or seaboard terminal, representing majority of sales and quota- 23.9 gravity. ~ $1,125 $1.15 $1.125-$1.15 $1.125-$1.15 
tions to jobbers and/or consumers. Florida and S. Carolina inspection Diesel, under 23.9 
tax not included.) gravity.......... $1.025-$1.05 — $1.025-$1.05 — $1.025-$1.05 
*Nlotor Gasoline Grade C fuel eas $0 .925-$0.95 $0.90 -$0.95 $0.90 -$0.95 
Prices Feb. 24 65 Octane Cased Goods: 
60- “ Octane and — Gasoline, U. S. Motor $1.40 —-$1.50 $1.40 -$1.5 $1.40 -$1.5 
New York harbor 00 7.2 Gasoline, 400e.p.blend $1.60 —$1.75 $1.60 -$1L.75 $1.60 -$1.75 
New York harbor, barges. 6 75 7:00 38-40 w.w. kerosine, 
Philadelphia district...... 6.75 - 7.00 7.00 - 7.25 _150 fire point...... $1.15 —$1.30 $1.15 -$1.30 $1.15 -$1.30 
Arg Sn the we 6.75 pee Kerosine, prime white $1.15 -$1.20 $1.15 -$1.20 $1.15 -$1.20 
Norto istrict 6.75 7 
Wilmington, N. C. district 6.75 7.00 
Charleston, S. C., district 6.75 7.00 N r 
Savannah district...... 6.75 7.00 - 7.25 ew Y ork Export 
som mae a eee 6 98 7.00 — 25 (Prices in cents per gallon in barrels, F.a.s. New York) 
Boston district 7.00 7.25 Cylinder Oils (Pennsylvania Products) 
Boston district, barges 6.75 7.00 Bright stock: 
Providence district ; 7.00 7.25 =f ae . ia ‘- 
Providence district, barges 6.75 7.00 2 pour teh 26 Pe 26 = 26 00 
*Due to lack of companies offering U. S. Motor gasoline, 59 octane and g Se mre ee 25.50 
below in the open market, prices for this grade are discontinued. Quotations Neutral oil: 
nominally are 0.25c below those for 60-64 octane grade. 200 3 color, 25 pour 
Water White Kerosine 1 ah eo, 2 ‘pba = 29.00 29.00 
Prices Feb. 24 nt me 294.50 24 50 24 50 
New York harbor.. >. 25 Savannah district.... 5.50 - 5.75 600 Cane E filtered 20.50 20.50 20.50 
N. Y. harbor, barges 5.125 Jacksonville district.. 5.50 - 5.75 600 stm. rfd. unfiltered 17.00 17.00 17.00 
Philadelphia district 5.50 Portland district... .. 5.50 650 stm. rfd. unfiltered 18.50 18.50 18.50 
Baltimore district 5.50 Boston district... ... 5..25 600 flash, steam refined 19.50 19.50 19.50 
Norfolk district 5.50 Boston dist., barges. . 5.125 630 flash, steam refined 24.50 24.50 24.50 
Wilmington, N. C. 5.50 Providence district 5.25 
Charleston, S. C., dist 5.50 Providence, barges. 5.125 
*Fuel Oils W r 
ee ‘ax Domestic and Export 
Prices Feb. 24 
New York New York Philadelphia (Prices in cents per pound. Tests made ~~ | es eS eee. Melting 
harbor harbor, bi arges distric t roe shown below, however, are A. P., 3° higher than A. S. T. M. 
No.i.. 5.25 5.125 5.50 . P.) melting points. Export eet a.s. carload lots. Domestic 
No. 2.. 4.75 4.625 4.75 beck es are f.o.b. refineries in New York and New Orleans districts, 
_ _ CEOs : +4 : oe : 73 in bags, carload lots, with 0.2c discount allowed for shipment in bulk.) 
a eee 5 375 4.25 
No. 5 (per barrel) 1 eee $1.25 New York New Orleans 
No. 6 (per barrel) mee 8 _ wa nw ewes $1.05 Prices Feb. 24 Domestic Export Domestic Export 
Baltimore Boston 24-6 Y.C. scale... 2.40 - 2.50 2.40 — 2.50 2.40 - 2.50 2.40 - 2.5 
district district 122-4 W.C. scale.. 2.40 - 2.50 2.40 — 2.50 2.40 - 2.50 2.40 - 2 30 
PhO: Dicesce 5.50 9.29 124-6 W.C. scale.. 2.40 - 2.50 2.40 -— 2.50 2.40 —- 2.50 2.40 - 2.50 
nq rr 4.75 : 75 123-5 — refined. 4.45 4.125 4.45 4.125 
7) See 4.75 75 125-7 Fully refined. 4.55 4.25 4.55 4.25 
eee . 4.375 4.50 128-30 Fully refined 4.80 4.50 4 80 4.50 
No. 5 (per barrel) $1.25 $1.25 130-2 Fully refined. 5.05 4.75 5.05 4.75 
No. 6 (per barrel $1.05 $1.05 133-5 Fully refined. *5..35 5.25 *5 .35 5.25 
5-7 fine *5 a 
Boston dist., Providence Providence M ymin Fully — t ied bulk. >. 0 
barges district Mlae.: barges 1ipment either in bags or in bu 
No. 1 §.125 5.20 §.125 
No. 2 4.625 4.75 4.625 
eee 4.625 4.75 4.625 
No. 4 4.373 4.50 4.373 Gulf Coast 
*Fuel let meet specifications of U. S. Commercial Standards CS12-35. (Prices are f.o.b. ship at Gulf oil terminals representing sellers’ opinions 
Busker Ol  Dteselt Oil Ges Oil Diesel Oil except prices specified to the contrary. Prices cover bulk shipments of 
Cede Ships’ 28-34 Giinon 20,000 barrels or more, unless otherwise noted.) 
Bunkers Gravity Plants Motor Gasoline 
Per Barrel Per Barrel Per gallon Per gallon For D. , Shi e 
New York harbor.. *$1.05 *$1 65 4.75 4.75 ns re . m : 
Philadelphia dist... *$105 *$1 65 4.75 Prices— Feb. 24 Feb. 17 Feb. 10 
Baltimore district. *$1 05 *$1 65 4.75 59 octane and below. . 5.625- 5.75 5.625-— 5.75 5.625- 5.75 
Norfolk district *$1 05 *$1 65 4.75 60-64 octane number. . 6.00 6 00 6.00 
Charleston district $1.00 $1.65 oocn 65 octane and above. . 6.125- 6.25 6.125- 6.25 6.125- 6.25 
S istrict. . 00 65 4.75 , . 
a eng 31 00 4 63 a Fuel Oils 
Tampa district $1.00 $1.65 No. 1 Fuel oil. ....... $3.75 3.875 3.75 -— 3.875 3.75 — 3.875 
Portland district $1.15 $1.75 No. 2 Fuel oil.. 3.625 *3 625 3.50 
Boston district $1.05 *$1.65 No. 4 Fuel oil... 3.125 3.125 3.125 
Providence district $1.05 $1.65 ar ae *Sale only. 
*Lighterage for bunker oil, Sc per bbl. nidiatenad: for Diesel oil, 6.5¢ per 
bbl. additional. Kerosine 
°° . Ce ee ere 3.875 3.75 - 3.875 3.75 - 3.875 
Pacific Export 
(Quotations are at seaboard, Los Angeles, in cargo lots, cents per gallon, Gasoline 
except where otherwise noted.) For Export Shipment 
Prices— Feb. 24 Feb. 17 Feb. 10 U.S. Motor gasoline. . 5.50 5.50 5.50 
s3ssll.S 47S 5.95 4.75 -— 5.25 75 = §.25 60-62, 400 e.p. gasoline 5.50 5.625 5.50 -— 5.625 5.50 -— 5.625 
> leg ee Oc. , > 5.25 4.75 ~ 5.25 | 61-63, 390 e-p. gasoline 5.625- 5.75 5.625- 5.75  5.625- 5.75 
tane and above 5.00 — 6.00 5.00 - 6.00 5.00 - 6.00 64-66, 375 e.p. gasoline = 5.75 — 6.00 5.735 — 6.00 5.73 — 6.00 
38-40 w.w. kerosine, U.S. Motor, cases : 
150 fire point...... 4.25 — 5.00 4.25 - 5.00 4.25 - 5.00 ee ix es $1.20 -$1.25 $1.20 -$1.25 = $1.20 -$1.25 
aS -S8 er er eerceine 1.50 — 5.00 4.50 - 5.00 4.50 - 5.00 Ren ee ee as : ae , 
44 water white kerosine 5.00 5.00 5.00 (cargoes) .......... $1.25 -$1.30 $1.25 -$1.30 $1.25 -$1.30 
Prime wh. kerosine 3.50 4.25 3.50 - 4.25 3.50 - 4.25 K : 
In Cargo lots, per barrel: ” erosine 
ey aie er 44 water white....... 4.25 4.25 4.25 
—  gellinasaleagaety $1.05 $1.15 $1.05 -$1.15 $1.05 -$1.15 | 41-43 water white.... 3.75 - 3.875 3.75 — 3.875 3.75 - 3.875 
Diesel fuel oil, under 41-43 prime white.... 3.75 - 3.875 3.73 - 3.875 3.75 -_3.875 
2° o at $1.00 $1 10 $1 00 $1.10 $1.00 -$1. 05 W.W., cases (cargoes) $1 15 $l 20 $1.15 $1.20 $1.15 -—~$1.20 
30-34 gas oil $1.05 -$1.10 1.05 -$1.10 $1.05 -$1.15 P.W.., cases cargoes). . $1.10 -$1.15 $1.10 -$1.15 $1.10 -$1.15 
Grade C fuel oil $0.75 -$0.85 $0.75 -$0.85 $0.75 -$0.85 (Continued on next page) 
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SEABOARD MARKETS, EXPORT AND COASTWISE 


Prices do not include Federal tax. Where $ mark is shown, prices are per barrel of 42 U. S. gallons 








(Continued from preceding page) Mid-Continent Lubricating Oils Cont'd 
Prices— Feb. 24 Feb. 17 Feb. 10 Prices— Feb. 24 Feb. 17 Feb. 10 
’ 4 600 s.r. olive green.... 12.00 —12.50 12.00 -12.50 12.00 -12.50 
Gas and Bunker Oils 600 s.r dark green 10.00 -10.50 10.00 -10.50 = 10.00 -10.50 
For Domestic and/or Export Shipment O31 8.6.... 6... eee . 16.00 16.00 16.00 
— translucent gas 4eas oes sek. oe 9: ame~ 6.20 South Texas Lubricating Oils 
#30. ‘plus translucent rs ae; a eee ere (Viscosity at 100° F., pour test 0. Tanker, f.o.b. Gulf oil terminals, for 
gas oil.......... 3.125- 3.25 3.125- 3.25 3.125- 3.25 ae : export shipment) 
*30 plus transp. gas oil $:% 3.20 3.25 Unfiltered Pale Oils: 
Diesel Oil Ships’ : : | Vis. Color 
' bunkers eee teesece $1.50 +$1.50 $1.50 | 100 No.3..... ; 5 59 6 00 5 50 - 6.00 5.50 - 6.00 
bat Cc poe oil, for 200 Na. $....... 6. 375- 7.00 6.375- 7.00 6.375- 7.00 
ships ounKers, per 300 No. 3 pints ‘ 7.00 7.50 7.00 — 7.50 7.00 - 7.50 
P ~ Oe eect at T$0.90 180.90 t$0.90 500 No. 344... .  7.875- 8.50 7.875- 8.50 7.875- 8.50 
srade \ bunker Ol, 7 — cf. Y See , 9 00 — 9.50 9.00 — 9.50 9.00 - 9.50 
per bbl. in cargoes. . t$0.80 $0.75 -$0.80 $0.75 -$0.80 1200 No. 4.... - 9.50 -10.00 9.50 -10.00 9.50 -10.00 
*Less than 44 of 1% sulphur. tLighterage Sc per bbl. additional 2000 No. 4...... ; 9.75 -10.25 9 75 -10.25 9.75 -10.25 
t Nominal. Red Oils 
Mexican Crude and Bunker Oils Vis. Color 
(F.o.b. Steamer, Tampico) 100 No. 5-6......... >.50 — 6.00 5.50 - 6.00 5.50 - 6.00 
200 NGiS-6....0c00c. 6.125- 6.75 6.125- 6.75 6.125- 6.75 
get a 300 No. 5-6.......... 6.75-7.00 6.75-7.00 675 - 7.00 
a ee $0.88 -$0.90 $0.88 -$0.90 500 No. 5-6 Se an al a ae 7.25 7.625 7.235 - 7 625 i - oe 625 
Grade C. bunker oil i ee 9.00 9.50 9.00 -— 9.50 9 00 - 9.50 
ships’ bunkers, taxes 1200 No. 5-6......... 9.50 —-10.00 9.50 -10.00 9.50 -10.00 
paid, per bbl. oe ee $0.90 $0.90 $0.90 SOOO ING Bein icici 9.73 -10.25 9.735 -10.25 9.75 -10.25 
° 7 i . 3 . Note: Red oil prices shown above cover oils with green cast; prices for 
Mid-Continent Lubricating Oils blue cast red oils are slightly lower in some cases. 


(Prices in cents per gallon in bbls. f.a.s. Gulf terminals. In drums and 

new barrels, 0.5c to lc higher per gal. in some instances.) rh 

190-200 vis. D 210 lanker Rates 

i eee 25.50 25.50 25.50 
150-160 vis. D. 210 


(Approximate tanker freight rates to Continental ports, in shipments 
brt. stk: 


per ton of 2240 pounds. British sterling: to U.S. ports, cents per barrel) 














0-10 pour point.... 22.50 22.50 22.50 Crude & /or Fuel Refined Oil &/or Spirits 
10-25 pour point... . 22.00 22.00 22.00 Rates—Feb. 24 Last Paid Owners Ask Last Paid Owners Ask 
25-40 pour point... . 21.50 21.50 21.50 Calif. U.K./Cont.*. . 18/6 19/-20/ 19/6 20/-21/ 
150-160 vis. & 210 brt. waa aa nae Gulf-U.K./Cont.*... 13/6 14/-15/ 14 14/9 
out ke... OEE 21.50 21.50 21.50 Calif.-N. Atlantic.... ces 82c 85e 85c 
120 vis. D 210 bright (not E. of N. Y.) 
stock... .......... 21.00 21.00 21.00 Gulf-N. Atlantic**. . t3le t31-32¢ 30 30-3le 
180 vis. No. 3 color (not E. of N. Y.) 
neutral oil: : : Bs —" ? 20 
0-10 pour point.... 17.25 -17.50 17.25 -17.50 7.25 -17.50 Note: Dirty boat quotations are enlarged to cover, ‘‘Fuel and Light Crude 
15-30 pour point.... 16.25 —16.50 16.25 -16.50 16.25 -16.50 quotations. 
200 vis. No. 3 color *Continental ports in range between Bordeaux and Hamburg, both in- 
neutral oil: clusive. 
0-10 pour point.... 17.75 —18.00 17.75 -18.00 17.75 -18.00 **Venezuela loading same rate: Tampico 2c to 3c per bbl. additional. 
15-30 pour point.... 16.75 —17.00 16.75 -17.00 16.75 -17.00 fRates for heavy crude or fuel lc to 4c higher than for light crude. 
Loses With Early License Date merely because “the usual calendar Oil Men Play Bridge 
routine of the licensing bureau would 
SHERBURNE, N. Y., Feb. 21.—Be- be upset for a year or so until the CHICAGO, Feb. 21. Top honors 


cause the state loses considerable ehange was established.” among auction bridge players at the 
revenue from the gasoline tax because 


Chicago Oil Men's mid-winter bridge 
cars and trucks stand idle during the- and dinner party Feb. 20 went to 
winter due to the  first-of-the-year J. Taussig, guest, while high scorer 
license date and that employment in among contract players was R. M. Mec- 
gasoline stations, garages and tire ’ ae IY TIANIC C Neily, Refiners Petroleum Co. Seventy 
establishments is reduced, R. C. Allen COMING MEETINGS six members and guests attended the 
of Sherburne Sales, Inc., marketer of party which was held in the club rooms 


. : : Continued from page 9 ea ania eg 

New Deal gasoline and oil here, has ( Yi pag ) at 616 S. Michigan Ave. 

again pointed out to New York state p Door prize was won by H. P. Brady, 

legislators the advantages of changing PP rane ge hr — W. H. Barber Co., while J. H. Vogel, 

the registration date to April or May. — ongress, Sula, a. Cities Service Oil Co., won the raffle 

May 16 to 23. prize 
In a letter written Feb. 13. to Otl au ga i ay s tk 

Irving M. Ives, speaker of the Assemb- Independent Petroleum Assoc. of brid ‘a — ie ag - Branden. i 

ly at Albany, Mr. Allen points out that America, Tulsa, May 21. 7 oa a ae pier a) mie es ce a 
iori 7 e e uf &. . Saas, , s 

the majority of people and merchants Nati , ; ss : : : ” a . : 

have their heaviest financial obliga- SS See ean Le Petroleum Co.; P. A. Watson, Sun Oil 

. . paler Oe Cay ra tion, Tulsa, May 22. Co.; S. H. Baleh; H. W. Stenstrom, 

tions of the year during January and 


H. H. Cross Co.; H. Z. Perel, Trans- 
american Petroleum Corp.; J. J. King, 


February, and thus postpone their 


Pennsylvania Grade Crude Ot 
purchase of a license until a time when 


Assn., 13th annual meeting, State 


‘ - $ Sun Oil Co.; J. S. Schurman, Standard 
ash is er, ‘ing this rio f : Rete “ 
— © — = . i eae * College, Pa., June 18, 19. Fuel & Furnace; B. L. Meece, Globe 
automotive activity, the state loses ; , Oil & Refs. Co.: F. W. Souerbey, Kéith 
considerable revenue from the gaso- American Society for Testing eerie Ei Pies - Co — '. 
‘haa ten, be denen, Materials, annual meeting Chal- ailway hguipanen SOF. ; . Jensen, 
fonte-Haddon Hall, Atlantic City, Spencer Petroleum Co.: ye i Lake, 
Mr. Allen reports having contacted N. J., June 20 to July 3. Liberty Oil Co., Waukegan; H. M. 
various political powers in the past Johnson, Spencer Petroleum Co.; G. S. 
in an attempt to interest them in American Chemical Society, semi Vickers, Spencer Petroleum Co.; E, J. 
changing the registration date to April annual meeting, Pittsburgh, Pa., Freeman, Acme Petroleum Co.; and 
or May but so far has not succeeded, Sept. 7 to 12. 


T. H. Vogel, Cities Service Oil Co. 
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NOT 
CONNECTED 


With 
Standard Oil Company 
(Indiana) 











New motorists in the Middle West can 
obtain at Esso Stations in St. Louis: 


ESSO—for Premium Motor Fuel 
ESSOLENE—for Regular Motor Fuel 
ESSOLUBE—fer Motor Oil 
ESSOLEU om Somme and Lubri- 


THE 
SIGN OF 
HAPPY 
MOTORING 


For the past several years, 
motorists in the East and 
in the South have been 
familiar with “the ESSO 
sign’. This big red, white 
and blue ESSO oval has 
marked the source of fine 
products and courteous 
service at more than 30,000 
ESSO STATIONS and 
ESSO DEALERS from 
Maine to Louisiana. 


Esso INC. 


Please Note That the Standard 
Oil Company (Indiana) HAS 
NO CONNECTION WITH 
ESSO STATIONS or ESSO Inc. 


OIL TRADEMARKS 
For Copyright 























The following are trademark appli- 
cations pertinent to our field pending 
in the United States Patent office 
which have been passed for publica- 
tion and are in line for early registra- 
tion unless opposition is filed prompt- 
ly. For further information address 
National Trade-Mark Company, Mun- 
sey Building, Washington, we 
trademark specialists. 

As an additional service feature to 
its readers, this journal gladly offers 
to them an advance search free of 
charge on any mark they may con- 
template adopting or registering. You 
may communicate with the Editor of 
this Department, or send your inquiry 
direct to the National Trade-Mark 
Company, stating that you are a 
reader of this journal. 


TRI-OGEN, Ser. No. 372,256. Edwin 
M. Rosenbluth, doing business as Rose 
Manufacturing Company, Philadelphia, 
Pa. Filed Dec. 4, 1936. 

For Fungicides, Insecticides, and Dis- 
infectants for Plants, Seeds, Seed Pods, 
Fruits, Nuts, and Tubers. 

BUGERINE, Ser. No. 372,007. Lena 
Ergang, doing business as Cahn Manu- 
facturing Company, Philadelphia, Pa. 
Filed Nov. 26, 1935. 

For Liquid Preparation for the De- 
struction of Insects (an insecticide). 

CARBOSEAL, Ser. No. 373,127. Car- 


| bide and Carbon Chemicals Corporation, 


New York, N. Y. Filed Dec. 28, 1935 
For Chemical Compositions for Use in 
Gas Distribution Systems for Such Pur- 
poses as Preventing Leakage, Inhibit- 
ing Gum Formations, and Laying Dust. 
QUINTUPLE, Ser. No. 364,896. Mich- 


?| ael J. Strassner, doing business as Go. D. 


A. Laboratories, Paterson, N. J. Filed 
May 138, 1935. 
For Motor Lubricating Oils, Motor 
Fuel Gasoline, and Heater Fuel Oils. 
“HELLO NEIGHBOR,” Ser. No. 370, 
198. Pate Oil Company, Milwaukee, 


| Wis. Filed Oct. 9, 1935. 


For Gasoline, Lubricating Oils, and 
Greases. 
EELO, Ser. No. 371,507. John R. 


| Starck, doing business as Kelo Labora- 


tories, New York, N. Y. Filed Nov. 138, 
1935. 

For Lubricating Oils and Greases. 

WORMGARD, _ Ser. No. 359,620. 
Thomas L. Cunningham, New York. 
N. Y. Filed Dec. 24, 19384. 

For Liquid Insecticide Composition 
(Which Composition Is Useful for Pro- 
tecting Various Materials, for Example 
—Wood. Fabrics, Paper, Ete., Against 
Deterioration by Termites, Worms, and 
other Insects.) 

Petrosote, Ser. No. 372,853. Penola 
Inc., Pittsburgh, Pa. Filed Dec. 19, 
1935. 

For Compounds for Preserving Wood, 
Bases for Insecticides and Disinfec- 
tants, Animal Dips and Industrial Dilu- 
ents. 

ADMIX, Ser. No. 372,668. Halstead 
Products Co., Oakland, Calif. Filed 
Dec. 16, 1935. 

For Oil for Blending with Crank- 
case Lubricants. 

TUNE-UP, Ser. No. 372.669, Halstead 
Products Co., Oakland, Calif. Filed Dec. 
16, 1935. 

Fo Oil for Conditioning of Internal 
Combustion Engines. 

MAXILUBE, Ser. No. 372,707. Cru- 
sader Oil Corporation, New York, N. Y. 
| Filed Dec. 14, 1935. 
| For Motor Lubricating Oils and Ex- 
| treme Pressure Lubricants. 
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World Oil Congress To Be’ 


In Paris, June, 1937 


PARIS, Feb. 10.—-The Second World 
Petroleum Congress will be held in 
Paris in June, 1937, during the In- 
ternational Exposition there, according 
to Ch. Bihoreau, president of the 
Congress. The Congress maintains 
headquarters at 44 Rennes, 
Paris. 

General subjects to be discussed are 
geology and drilling; physical chem- 


Rue de 


istry and refining; materials and con- | 


the 
liquids; 


struction; 
bustible 
statistics. 
The first World Petroleum Congress 
was held in London in July, 1933 and 
was attended by 1200 delegates from 
33 foreign countries. At that meeting 
237 technical papers were presented. 
Proceedings were reported in the Aug. 
16 and Aug. 30, 1933 
NATIONAL PETROLEUM NEws. 
Papers submitted to the second con- 
gress must be in by Feb. 1, 1937 and 


application of 
and finances 


com- 
and 


must be accompanied by a review of | 


not more than 30 _ lines. Official 
language of the congress will be 
French but communications may be 


sent in English. Reservations for the 
congress must be sent by April 1, 1937 


to the General Secretary of the Con- 
gress, 85 Blvd. du Montparnasse, 
Paris. 


Texas Centennial to Show 


Industry's Progress 


DALLAS, 
the features 


Texas, 
of the 


Feb. 14.—One of 
Texas Centennial 


issues of | 





Exposition, which opens in Dallas on 


June 6 and runs until Nov. 29, will be 
the graphic presentation of the prog- 
ress of the oil industry during the 
past quarter of a century. 


Evidence of the importance of the 
oil industry in the development of 
this state is shown in the fact that 
the Texas Centennial Exposition Corp. 
is constructing as one of its principal 
exhibit buildings a Hall of Petroleum 
to cost $400,000. 

In addition to this 
structure, in which the 
in its relation to Texas progress will 
be vividly told, The Texas Co, is erect- 
ing its own building on the Centen- 
nial grounds at a cost of $75,000. Con- 
tinental Oil Co. has designed 
hibit as the ‘‘House of Hospitality,” a 
building that will contain 
unique features and cost $65,000. 


The Gulf Refining Co., in addition 
to a comprehensive exhibit in the Hall 
of Petroleum, is spending $120,000 on 
a radio broadeasting station and pub- 
lic address studios from which a num- 
ber of informative and _ interesting 
programs will come during the Cen- 
tennial. 


large exhibit 


many 
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its ex- | 











PROFIT 


FROM 
SERVICE 


Good equipment makes for 
better service. Customers are 
quick to notice and appreciate 
the speed and accuracy with 
which they receive the service 
they need. 

It is hardly necessary to men- 
tion that customers show their 
appreciation by their steady 
patronage. The repeat busi- 
ness of steady customers is 
what makes real profits. 


very Schrader Equipment 






Dual Foot 
Air Chuck 


Pencil-type 
Tire Gauge 


Quick-Acting 
Coupler 


Radiator 
Faucet 





Device is designed for sim- 
plicity and built to give better 
service under all conditions. 
For better service 

and real profit, 

ask your own 

distributor to 

show you 


these Time- 








Saving Schra- 
der Products. 





Chuck Gauge 


Valve 
Fishing Tool 


A. SCHRADER’S SON, BROOKLYN, N. Y. 


Division of 
SCOVILL MANUFACTURING COMPANY 
INCORPORATED 


chrader 


Reg. U. S. Pat. Off. 
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Wofford Oil 


Solvenized Gasoline 


Introduces 


BIRMINGHAM, Ala.—-Wolford Oil 
Co. of Birmingham, a unit of Pure Oil 
Co., is now actively 
‘‘super-solvenized”’ 
is 1 
gasoline. 
of the ‘‘solvenized”’ 
is offering to 
charge of $1. 


When 


merchandising 
Its price 


grades of 


gasoline. 
regular 

In connection with the sale 
fuel, the concern 
“solvenize’’ motors at a 


cent above 


solvenizing a motor each 


CHAMPIONSHIPS 


are no accident! | 


cylinder is first checked for compres- 
Then a concentrate of the com- 
pound is injected, usually through the 


sion. 


carburetor, and the motor is. run 
slightly faster than idling speed until 
the earbon is cleared through 
haust. A second check of the compres- 
sion is then made. 


the ex- 


In order to further assist customers 
in locating motor troubles, the com- 
pany has placed a ‘‘motor analyzer on 
wheels’? into operation. The company, 
however, has no intention of entering 
the motor-repair or adjustment field. 
The motor analyzer points out to a 
motorist or fleet owner the mechanical 


puae 





Champions are made, new records established, 
by the minute attention to the little things 
so often neglected. To have a champion, you 
must first have the qualities of a winner 

that’s why the power and performance in 
Cushing’s high octane, anti-knock gasoline is 


refined in! 


Cannonbali Service 


WIRE, WRITE OR PHONE 
FOR QUOTATIONS 


Anti-Knock 400 End Point 
60-62 Better than U. S. Motor 
60-62 Under 400 End Point 
64-66 Under 375 End Poiat 
68-70 Under 360 End Point 
42-44 W. W. D. T. Kerosene 
38-40 Light Straw Zero Dis 
tillate 
32-36 Overhead uncracked Gas 


pion! 


Oil 
Cracked Fuel Oil 


View of Hot Oil Pump 
House and Towers in 
background — the new 


Cushing plant. 






REFINING & GASOLINE 


CUSHING, OKLA. 
Division Sales Offices: 2007 Foshay Tower 
Minneapolis, Minn. 

REFINERIES: CUSHING and BLACKWELL, OKLAHOMA 


General Sales Offices: 


Thoroughbred Quality that has 
made it choice of thousands of motorists, a 
money maker for 
smart jobbers. 
Ride with a cham- 
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faults of his ear, which he can have 
remedied at his own dealer shop or 


f£arage, 


H.N. Dauler Rates Among 
First Station Builders 


PITTSBURGH, Feb. 24 — Whenever 
NATIONAL PETROLEUM News puts its neck 
out by saying that such-and-such an 
individual or company built the first 
drive-in service station, or claims to 
have built the first one, the axe is sure 
to fall. 

This time, H. N. Dauler, an old-timer 
in eastern oil marketing, points out two 
such claims published recently in Na- 
TIONAL PETROLEUM News—one in the 
Feb. 19 issue, page 36, and the other 
in the Feb. 5 issue pages 208 and 209. 

Mr. Dauler claims to have built a 
service station that at least preceded 
these two and sets the date of the 
opening of his station as August, 1908. 
He submits proof in the way of photo- 


static copies of contracts he s‘gned 
with The Atlantic Refiining Co. on 
Sept. 15, 1908 and with A. D. Miller 


Sons Co. on Nov. 2, 1908, for his sup- 
plies of gasoline to be sold at this sta- 
tion. This station, Mr. Dauler says, 
was built by The Petroleum Products 
Co., Pittsburgh, which he headed then, 
on Grant Blvd., Pittsburgh, now Bige- 
low Blvd. In 1912 it was remodelea 
into a drive-in station. 

Mr. Dauler bought a stove gasoline 
for 9 cents a gallon from Atlantic, de- 
livered to his plant in tankwagon. 
From the Miller company he bought 
gasolines ranging in gravity from 68 
to 86 which, he says, ‘‘we blended with 
the cheaper stove gasoline, as at that 
time the automobile owner was very 
particular and we had to have a 
grade for almost every make of car 
and type of carburetor.”’ 

Mr. Dauler, previous to his present 
| connection, headed the Dauler Oil Co. 
for many years, in Pittsburgh. He is 
|now with The Neville Co., manufac- 
turer of coal tar products, here. 


Scales on the Radio 


DES 
Des 
Iowa 


MOINES, Feb. 19. 
Moines this week to address the 

Petroleum Association conven- 
tion Victor H. Seales, director of pub- 
licity, American Petroleum Industries, 
New York, spoke on taxation over 
radio station WHO. 


While in 


McArthurs in California 


OMAHA — Marshall McArthur, 
; Quaker Petroleum Co., and Mrs. Mc- 
|Arthur, left Feb. 14 for Pasadena, 
| Calif., and expect to return about 
| March 8. 
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PETROLEUM AND ITS 


PRODUCTS S E N D | 
By Won. A. Gruse, Ph.D: Announcin f... 


“Petroleum and Its Products’’ is a 

book which is especially important to 

the man in refining. D a FO 
It is a thorough chemical discussion 


of the properties, refining and utiliza- 

tion of petroleum. Written by Wm. T - IS 

A. Gruse, Ph. D. of the Mellon Insti- PROTECTION AGAINST FIRE 
tute of Industrial Research, who has 
spent several years in physical and 


chemical research in petroleum. 























| Pertinent Foam Facts 
The work is divided into three sec- 4 0 0 K a I Good foam is highly cohesive and adhesive and 
: , . ° : will form a smooth. even blanket. The stabilizer used in 
tions: (1) description of important connection with the basic chemicals is of utmost impor 
types of petroleum, its origin, physical Saoaierediies of tatoos caseanak es ame 
properties, constitution from a chemi- makes one cu. ft. of foam, which is sufficient to cover one 
: " ‘ 8q. ft. of burning surface. 
cal standpoint, including hydrocarbon 2 Th 
2 @ water pressure required for operation of Ejectors 
and non-hydrocarbon constituents. : dependent on the distance solutions are to be run 
Pte Y . : sure after th has passed through 
(2) Distillation, refining and treating the jet i about 40° of initial flowing preseure. Although 
: . ll KIDDE Eject and G ators will tt 
by chemical methods, and by physical chanile of preamaas-on low op 20 a. garan os. Seite 
methods such as absorption and crack- pressure or lower, best results are obtained from 90 to 
ing. (3) Under “utilization” the pra . P 
‘ 7 ‘ermit our Engineering Stati to help you in th | 
author discusses gasoline and other of your reine pareshone geabinenn Saecties panes 
motor fuels; kerosene, lubrication and tion on the most economical basis will be the result. 
troleu i ‘ 
pe m lubricants, wax and petro Walter Kidde & Company, Inc. 
latum, fuel oil, petroleum asphalts and B 
miscellaneous by-products raceme 





770 pages, price $4.50. Send 
check for your copy today! 


NATIONAL PETROLEUM NEWS — 
1213 West 3rd St. Cleveland, Ohio | 
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Independent Jobbers... 


... have always been assured of co-operation and a defi- 
nite source of supply when purchasing from ‘‘BERRY’S’’. 
For many years our material, service and equipment have 
been available for your most exacting needs. 


Whether it be Fuel Oil, Kerosene, Gasoline, or Lubricat- 
ing Oils, we would appreciate receiving your inquiries. 











JAMES B. BERRY SONS’ CO., INC. OIL CITY, PA. 


Branch Offices: New York City; Chicago, IIl.; Boston, Mass.; Philadelphia, Pa.; 
London, England; Hamburg, Germany; The Hague, Holland. 
Refineries: Oil City, Pa.; Emlenton, Pa.; Farmer’s Valley, Pa.; St. Mary’s, W. Va. 


Ocean Terminals: Baltimore, Md.; Tiverton, R.I.; Dorchester, Mass.; Carteret, N. J.; 
Edgewater, N. J.; Glastonbury, Conn.; Philadelphia, Pa. 
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. « « from CHICAGO, ILL. 


“In handling our jobber 
distributors we advise them 
in every instance to sub- 
scribe for NATIONAL PE- 
TROLEUM NEWS. We 
deem your publication as 
necessary in the oil business 
as a tank wagon or a station 
pump.” 


..-from PORT ARTHUR, TEX. 





“I re-read parts of Colonel 


Burrell’s refining articles 
two or three times a week. 
Have saved a lot of refining 
material appearing in the 
weekly issues of NA- 
TIONAL PETROLEUM 
NEWS.” 


... from OMAHA, NEB. 


‘‘My company won’t buy it, 
but I’ve got to have it, so 
here is the money. Enter my 
subscription to NATIONAL 
PETROLEUM NEWS for 
another year.”’ 









NATIONAL 
PETROLEUM 
NEWS 


Pemttetet Beery ita ny 
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NATIONAL PETROLEUM NEWS, 


Send me the next 52 issues. Enclosed is $5.00, rate in U. S. 
Foreign Countries, $6.50; Canada, $7.50 including duty. 
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_ straight - from - the 
shoulder messages of oil men, 
telling how NATIONAL PETROLE- 


UM NEWS helps them make more 
Pusnshed money. 
Every 
Wednesday It can do the same for you! 
L If you are not a subscriber, send for 


the next 52 issues at once. 





--- from POTTSTOWN, PA. 


“Keep me on your mailing 
list forever. I am engaged 
in marketing gasoline, kero- 
sene and motor oils. 
NATIONAL PETROLE- 
UM NEWS gives me an 
insight into my merchandis- 
ing available in no other 
way except through your 
weekly.”’ 


from DOTHAN, ALA. 


“T have only been in the oil 
business about six months 
and there is no way of 
estimating the amount of 
help NATIONAL PETRO- 
LEUM NEWS has been 
to me. It has given me some 
wonderful ideas and I cer- 
tainly recommend it to any 
one in the oil business.”’ 


--from KINGFISHER, OKLA. 


“It’s a fine magazine... 
worth its weight in gold. 
Frequently have held up 
buying a day or two until I 
got my NATIONAL PE- 
TROLEUM NEWS / for 
quotations.” 








502 Penton Bldg., Cleveland, Ohio 


| 








NEW BOOKS 






















Desolate Marches 


If you want to scratch a few mil- 
lion ticks, sweat in hot swamps and 
see all the dirt and funny looking 
people who live on the Llanos of the 
Orionoco river in Venezuela, read 
“Desolate Marches” by L, M. Nesbitt 
who has run survey for oil companies 
in that country. The book is in its 
second printing by Harcourt, Brace & 
Co., New York, publishers. 

The book is a painstaking descrip- 
tion of the writer’s experiences in 
running some surveys there. He puts 
in all the detail and makes it most in- 
teresting, but the reader could get 
along without some of the detail and 
not lose any of the picture. But 
after you have read the book you feel 
just as uncomfortable as the author 
evidently did in going through the 
country, which speaks well for the de- 
tail and style. The oil industry knows 
that a lot of its men put in a great 
deal of time in the tropics and that it 
is not all fun, but seldom does the in- 
dustry have a chance to read about it 
other than how many wells were put 
down, the size and amount of casing 
and who dropped a boiler in the river. 


* * * 
Diesel Elements 


Elements of Diesel Engineering was 
written to assist the engineering stu- 
dent and the practical man in under- 
standing the working principles and 
operation of the diesel in the shortest 
time, either in the class room or by 
home reading. It is said to be the 
only book available for training men 
without previous knowledge of diesel 
engines and as such it anticipates a 
need for more men to operate and 
service the many thousands of this 
type of engine which are expected to 
come into use as stationary engines 
and in the marine, railway, and auto- 
motive fields. 

The new manual is written in sim- 
ple language and in an interesting 
manner and is filled with illustrations, 
including numerous graphic charts and 
sectional drawings of all types of 
engines and their parts. As _ little 
mathematics as possible is included. 
Written by Orville Adams, a consult- 
ing diesel engineer, it has the further 
benefit of experience in the prepara- 
tion of training courses on the sub- 
ject of operation, care and repair of 
all types of modern diesel power 
plants. 

Among the 20 chapters are four 
dealing with combustion chambers, 
fuel systems, injection pumps and noz- 
zles. One is devoted to elements of 
operation; three consider all parts of 
diesel mechanism; and three give op- 
eration and maintenance of automo- 
tive diesels. There are two chapters 
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on field maintenance of auxiliaries 
and accessories. 

At the end of each chapter are 
questions and answers for review. The 
book, containing 478 pages, may be 
obtained from The Norman W. Hen- 
ley Publishing Co., 2 West 45th St., 
New York, for $4 postpaid. 


Fire Protection Handbook 


The new edition of the Crosby- 
Fiske-Forster Handbook of Fire Pro- 
tection published by the National Fire 
Protection Association is now off the 
press and copies are ready for delivery, 
It is said to be a complete reference 
volume for the fire protection engi- 
neer. The price of single copies is 
$4.50 postpaid from 60 Batterymarch 
St., Boston, the executive office of the 
N. F. P. &: 


x x 
Custom House Guide 


The 1936 edition of the Custom House 
Guide, which has just been issued, is 
in effect practically a new tariff edi- 
tion. Approximately 60,000 changes 
have been made since the 1935 edition, 
according to the publishers. 

The new guide may be obtained by 
addressing Custom House Guide, Box 7, 
Station P, Custom House, New York, 
and enclosing $10. 


Top Lube Tax Ruling 
Given by Treasury 


WASHINGTON, Feb. 14.—-A dealer 
or consumer who is not a “‘producer”’ | 


of gasoline within the meaning of Sec- 


tion 17 of the 1932 Revenue Act, as | 


amended, may not purchase lubricat- 


| FREEDOM 
AY olvent Processed 


OIL 








The Perfect Combination: 100% Pure Pennsylvania Crude, refined 
by the FREEDOM Improved Solvent Process, gives you these 4 sales- 
making features: 











Less variation in viscosity with temperature changes. 
Less carbon deposits. 


=» Less sludge. 





> WwW ND F 
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«= More efficient lubrication. 




















All FREEDOM 4olvent 


processed oils arcenow available 


in |O-W and 20-W grades Lease 


ing oil tax-free for the purpose of mix- | 


ing small quantities thereof with gaso- 
line, and no refund or credit may be 
allowed to the manufacturer or pro- 
ducer for the tax paid by him on such 
sales, according to a ruling by the In- 
ternal Revenue Bureau. 

“Sales of oil having both lubricat- 
ing and non-lubricating uses by the 
manufacturer or producer for non- 
lubricating purposes,” the ruling stat- 
ed, ‘fare not subject to tax, provided 
the oil is put into a channel of con- 
sumption or distribution for use other 
than that of lubrication and the manu- 
facturer or producer obtains’ the 
exemption certificate required by Ar- 
ticle 43 of Regulations 44 (1934), as 
amended by Treasury Decision 4604. 

“Where lubricating oil is sold by 
the manufacturer or producer to such 


a dealer or consumer for the purpose | 


of mixing small quantities of such oil 
with gasoline, it is evident that the 
oil is intended for a nonlubricating 


use within the meaning of Article 43 | 
of Regulations 44 (1934), as amend- | 


ed.”’ 
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We are equipped to pack Freedom Solvent Processed Oils in any grade 
in jobbers’ own-private-brand cans. Write for prices and specifications. 


Be among the first to distribute these oils in your territory. Motorists 
everywhere will be asking for these new solvent processed oils. Act 
now! Use the coupon. 


FREEWON 


THE FREEDOM OIL WORKS CO. 
121 THIRD STREET - FREEDOM, PA. 








THE FREEDOM OIL WORKS CO, 
121 Third Street, Freedom, Pa. 


Gentlemen: Send me particulars about the new Freedom Solvent Processed Oils. 
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TRANSACTIONS 





IN OIL STOCKS ON NEW YORK STOCK EXCHANGE 




















Last Transactions Week Ended Feb. 22 
1935 1936 Listed Par Current Div. Sales Week’s 
High Low High Low Shares Value Company Dividend Paid Shares High Low Last Change 
80 4844 87 75 788,675 N.P. Amerada i) SER eee 50cQ Jan. 31, 36 1,900 845¢ 82% 84+ % 
44 293, 51% 43 2,290,412 ee ee ee ee 20c Dec. 31, 35 90 51 494 49% — \% 
28 20% 34 27% 2°696,652 25 Atlantic Refining Co............ 25cQ Sept. 16, 35 22,200 33% 32 324% — *% 
1434 5% 18% 14% 2,258,779 > Were CAGED... oo ven sess es v0 20c Feb. 1, 36 35,400 *18 34 16% 17% + \% 
9% 6% 18 8% 1,444,970 N.P. Colonial Beacon Oil Co......... caer Ct Geo 550 =*18 1434 18 oe 
12% 6% 15 11% = 13,996,072 N.P. Consolidated Oil Corp.......... 25c Oct. 10, 35 104,500 14% 1314 14 + \% 
112% 108% 1043{ 101 132.77 $100 WoweNne ss. cows aacinescons $2 Nov.15,35  —........ sae rai hes mies 
35 15% 3814 3334 4,722,652 Continental Oil Co............. 25c Jan. 31, 36 19,300 37 54 35% 3744 + & 
22% 11% 34% 22 413,333 $10 eg Se ne 2, 10,400 3416 3134 33 ~~ 
1734 a) a re 95,841 Bee See RI Rochas ewees -\ eece ‘BeelSetawe Seca : ah Rekes 
7 1% 124% 6% 678,234 25 CO Roe cee nace ste aus. | | y-éawamue taal 67,600 117% 10 11% +1 
54% 2% 8% 4% 1,207,132 [Oo Ci CMEMMCEEOL. ccc cchace  Aseec | veeaeagens 1,500 7% 7% 7% 0 
1% 4 are 1,309,060 : SOE ON Screws. new) |  Saetmeecnas  bteebe eis iat noe 
15 4% 17% 13 40,000 $100 Se ee So eecsta |) wane. Wiskakosn aes 200 157% 13% 133% — 2% 
3 1 4% 2% 330,000 N.P. Maracaibo Oil Exploration Co.. ee ate eons 7,100 378 314 3% + % 
20} 9% 22 1934 1,857,912 $10 Mid-Continent Pet. Corp........ 25c Dec oe 16,000 21 19 2034 +1% 
144 9% 17% 13% 6,563,377 ee. SOO SO GO. oie os ccscacwes 15c Dec , ao 32,400 7 155% 1634 + %& 
21 1034 20% 17 4,699,885 So Pen Amer, Pot A iremp. Co....5 aie sslneeesces 100 16 16 i. = 
1% % 3% 1% 199,370 PLP. Peenie POR eS. CO... sks ewe eenes 5,200 3% 2% 2% + % 
20 6% 34 18% 17,994 $100 ie rarer sia- » gethaaeees 90 31 28 31 +3 
14 7% 17% 13% 2,153,444 5 Petroleum Corp. of America.... 33c Oct. 31, 35 12,300 17% 15% 17 + i 
40 133, 45% 38% 4, 439,450 N.P. Phillips Petroleum Co........... 25cQC Noy. 30, 35 34,600 45 425% 44% + &% 
1% ye 2 % 1,184,817 $25. Pierce (Ol Gor... ..<...c0. ces ee One ie aie 4,200 1% 1% 14 — % 
8 2% 17 8 150,000 100 ES | EE a ee sai  ~“senisememins 8,000 1434 9% 13% 1% 
1% % 2 1% 2,500,000 N.P. Pierce Petroleum Corp..... ae Ech —_eaecea aatanens 16,000 2% 1% 2 — kk 
13 6% 15% 11% 1,050,000 ee aa ee 25cQ Mar. 30, 35 7,900 14% 135 14% + % 
17 5% 21! 16% 3,038,370 i ee: he eee ett a oer re 104,600 *21% 195% 21 if + 1% 
103 343,115 102% 167,640 100 do 6% fd Peewee Nie carci Pe re 1,300 1094 108% 109% + % 
119% 49% 130 115 130,000 $100 "ee eel Sree or re 100 107 107 107 0 
48% 2 57 48% 425,342 Royal Dute h (N. Y. shares) .. $1.70 Aug. 1, 35 900 56 55 5534 +1\% 
36% 203, 38 33% 1,244,383 N.P. Seaboard Oil of Del............ 35cQ Dec. 14, 35 12,500 3634 35.14 3534 — & 
39 20% 40 38% 56,148 £2 Shell Transport & Trading Co.... $1.237 omty 24,35 = nsw os Oe siete cee ee 
16% 5% 19% 15% 13,070,625 N.P. Shell Union Oil Corp............ sc hagNER pre Nene 41,300 *191% 163 18% +2% 
lll 63% 117 110% 400,000 $100 i ek vcs oe Regen | hates 4,100 *117 11434 117 + % 
18% 43% 6% 5 461,000 10 Simms Petroleum Co........... **$1.00 Jan. 27, 36 8,700 54 5\% 5% — % 
20% 6% 27% 19% 1,100,069 ee CE MEME RMB os 5 5's Gidtaie sibs 00 see ieee deere medralerats 5,500 25% 23% 25 0 
11644 60 119 4% 116 120,000 100 BPP SckccuniicckGoessees gee _ sepia bas 300 115% 115 115 — 1% 
15% 10% 17 14% _ = 31,701,348 15 Socony Vacuum Oil Co......... 5 Sept. 16, 35 111,800 16% 154% 16 + 
116 lll 1134 112% 764,925 100 S.O. Export Corp. pfd.......... 2.50S.A. June 29, 35 200 113% 113% 113% + % 
41% 27% 47% 39% 13,102,900 INsk> tes MOUND. co wc cones venae 25 Dec. 16, 35 42,300 46 54 4434 46% + kh 
33% 23 sti on iene 15,215,677 ee ee eee 25c ae | aS. | re aie re cae ee 
32 20 30 28% 146,542 Ae SS eer 50c Oct. 31, 34 600 30 30 30 0 
52% 35%, 61% 51 25,740,965 Te Serr 75¢ Dec. 16, 35 71,400 *6134 58% 61 +1\% 
77 60% 89 72 1,590,406 Et Fe eae 25cQC Dec. 16, 35 1,200 8714 8616 8634 0 
121 115% 121 118 100,000 $100 —_. Se eee $1.50Q Dec. 2, 35 240 *121 120 121 +1 
3 1% 5% 966,979 $l pe Oil Corp. (Del.)........ Se ie eres 61,300 5% 4% 5 + 4% 
304% 16% 34% 28% 9,851,236 ee eee 25cQ Jan. 1, 36 27,200 3434 33% 3444 + 
9% 3% 13% 17% 930,570 10 Texas Pacific Coal & Oil Co...... cic  igeaducanies 39,200 134 11% 12% + 
15% 7% 19 14% 5,998,919 N.P. Tide Water Associated Oil Co.. 25¢ Jan. 15, 36 37,800 19 18 19 +1 
10444 84 104% 100% 695,503 $100 OG SOM Rar Rs Vis55 cies asinine $1.50 Jan. 15, 36 1,900 104% 10334 104 — 
48 2634 59% 52 2,191,823 N.P. Tide WEIR NOM ODS scexaicwass 50c Dec. 31, 35 steht PS alate es e 
24 14% 284% 23% 4,386,070 25 Union Oil of California.......... 25cQ Feb. 10, 36 18,200 2814 26% 2734 + % 
26 20% 31% 22% 1,200,000 N.P. Union Tank Car Co............. 30cQ Dec. 2, 35 4,300 3014 2834 30 0 
1% &% 2% 1h 759,538 N.P. Warner Quinlan Co............. Reais a. aematere tenant 5,700 2% z 21% 0 
3% 1 4% 2% 431,443 wo TE; PR, Peer Pe Ba Gok ae heeecccnes 1,800 4 3% 3% — \% 
*New high. tNew —“ x Ex-div. **Dividends of liquidation. tStock dividend. a — 33 1/3 florins. 
C Paid 25c extra Novy. 30, 
~ryy T \ryy - r r 7 
STANDARD OIL STOCKS ON NEW YORK CURB MARKET 
Last Transactions Week Ended Feb. 22 
1935 1936 Shares Par Current Div. Sales Week’s 
High Low High Low Issued Value Company Dividend Paid Shares High Low Last Change 
16 6 18 13% 36,000 $25 Borne Scrymser Co............. 50c Oct. 15, 35 400 *18 16% 18 + 2 
424% 30% 50 39 34 200,000 30 Buckeye Pipe Line Co........... 75cQ Dec. 14, 35 250 49% 47 47 oe 
157 115 123 4% 117% 120,000 Chesebrough Mfg. Co........... $2.00 Dec. 27, 35 250 123 121 123 — \ 
2334 10 3434 19% 5,977,873 N. P. Creole Petroleum Co............ 20c Dec. 31, 35 26,100 32% 31 3154 0 
38 3314 44 39 50,000 $50 Eureka Pipe Line Co............ $1Q Feb. 1, 36 50 43 43 13 l 
64 44 73% 62% 8,968,479 N.P. Humble Oil & Refg. Co.......... 25cQ Dec. 26, 35 5,800 72 68 14 71% #+2% 
22% 15% 24% 20 26,919,871 | N.P. Imperial Oil Ltd............... $25cS. Dec. 2, 35 12,400 244% 235% 24 0 
224% 15% 24% 20% N.P. Go Pemmtered.........ccccccvec 25cQ June 1, 34 700 24 23 34 24 + \% 
6% 3% 9144 54 300,000 $10 Indiana Pipe Line Co........... 20c** Nov. 15, 35 1,600 83% 734 84 + k% 
393, 28 393% 3344 14,324,088 N.P. International Pet. Co............  {75cS Dec. 2, 35 10,900 38 3% 37 ao 
105 634 1534 10% 509,000 $12.50 National Transit Co............. 35c Dec. 15, 34 1,300 145% 13 54 in 
4% 3 614 4\4 100,000 5 ew York Transit Co........... 15c S.A Oct. 15, 34 600 *6 14 51% 6 0 
8 54% 9% 7 120,000 10 Northern Pipe Line Co.......... 25cS.A. Jan. 2, 35 400 8 7% 8 0 
10714 9044 10914 104% 562,122 300 Whin Oil Co. pid. ..6 sc cicccecs $1.50Q Dec. 14, 35 800 *10914 108 14 1094 +1 
l 5% 8 8 400,000 2> Penn Mex. Fuel Co... .....00000. dale Dec. 22, 33 300 8 8 8 0 
5 3% 1% 4% 100,000 10 Southern Pipe Line Co arate woe 15e Sept. 3, 35 800 7 534 534 —11% 
3444 21% 35% 32% 1,200,000 25 DOM Pee Cl GO, «vic cccccccs 40c Dec. 28, 35 3,900 35 33% 35 +1% 
56 45% 56 54 35,000 50 South West Pa. Pipe Lines...... $1Qtt Bee, S585 gj. ws ae ae oe Ey 
2: 18 23% 21% 2,604,790 RD: -B. Ss eS ong vk os sk tiwcccs 25c Dec. 14, 35 6,000 223% 2134 22% — k 
12 7%, 14% 11% 188,403 25 S.O. Nebraska...............-. pis June 20, 34 300 23 12% 12% — & 
235% 11% 27% 21% 753,740 i 2 | ERE peien ace Apr. 16, 34 3,900 27 3% of +17 
99 by 89 10415 97 120,000 ae eS peepee $1. 25Q Jan. 15, 36 500 *104%% 102 103% +1% 
2K 6% 5% 34,158 25 Swan Finch Oil Corp. . 87 4c Dec. 16, 35 300 5% = 53% 5% 0 
*New high. tNew low. {Imperial Oil Spec. 37 %c Dec. 


x Ex dividend. 


**15c regular; 5c extra. 


N. Y¥. Senate Passes Gas-Tax Bill 

NEW YORK, Feb. 19—The New 
York State Senate, by a 28 to 21 vote, 
has approved the bill which will con- 


tinue the state’s 2-cent emergency 
gasoline taxes for another year. 
$4 


2, 35. 


The voting was almost strictly on 
party lines, all the Republicans voting 
against passage and all Democrats, ex- 
voting in favor of the meas- 
which has the backing of Gov- 


cept one, 
ure, 


ernor Lehman. 


Seeatbonel: Pet. Spec. 50c: Dec. 2, 35. 
TTP: aid $l extra Dec. 31, 35. 


The bill undoubtedly will meet with 
determined opposition in the Assem- 
bly, which is controlled by the Re- 
publicans, many of whom campaigned 
against the tax levy in the election 
last fall. 
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OIL AND ROYALTY STOCKS ON NEW YORK CURB | ADVERTISERS 
1933 1936 Par ‘Tramctions Week Ended Feb 22 6 IN THIS ISSUE 
High Low High i » 


, 




















Low Value Company Shares High Low Last Change 
+4 % «21% Ys N.P. American Maracaibo... 24,700 134 1% 1% 4% 
3% 5 6% $34 +N.P. Arkansas Nat. Gas.... 10,200 6'4 5% 6 lg : 
334 % 6% 3% N.P. a SS eee 12,100 6h6 5% 6 , | This index is published as a convenience to the 
7% 24% 8% 7% $10 do pfd...... 2,100 8 7% 756 8 reader. Every care is taken to make it accu- 
16%, 14% 24 16% N.P. British, Amer. Oil coup. 700 22% 215% 2134 : t Nati LP P NV 
44% 1% 4% 2% 4 Carib Syndicate. i 11,900 414 37, nl 0 rate, but Nationa etroleum News assumes 
3% 34 1% 3 N.P. Cities Service....... , 174.300 5 7% 41% 51% le no responsibility for errors or omissions. 
474% 6% 56% 41% $100 a Pere 9,900 58 14 18 533, 34 
4% 5% 6% 4 10 OO pe Be..cs.. 900 4 5% 514 ly 
43 6 54 42 100 do pfd. BB....... 30 15 15 15 5 
2% 314 1% N.P. Colon Oil Corp....... 39,400 *3 16 2% 314 | 
1% y% 4% % N.P. Columbia Oil & Gas vtec. 66,800 114 3le 414 ‘ ; ; 
3 1 3% 2% $1 Consolidated seat . 600 3% 3 3 Lg American Can Co 6-7 
1% y 4 Boe IN. Gomme Oe... cccccscss 68,600 t1¢ 25% 33¢ 56 American Telephone & Telegraph Co 19 
6% yy o6«i17 6% $100 I eer 3.900 *17 12 15 1%, 
2% &% 2% 411% +N.P. Crown Central Pet.... 3,800 2% 2 2% 0 
8% 4 ll 9 N.P. Darby Petroleum...... 800 10 \4 10% 10'4 Lg 
2 % | 334 1% N.P. Derby Oil & eee 6,100 #334 3 334 ‘ 
20 20 eae) ams N.P. Oe We wes ; ag 
74% 50% 87 72 $25 Gulf Oil Corp......... 12,000 86 4 80 8344 + 314 | Berry Sons’ Co., James B 81 
4% 1% 64% =+$3% N.P. Indian Ter. hig: Oil A 700 6% 5\% 5% Bowser & Co., Inc., S. F 60-61 
4% 1% 6% 3% N.P. _. Sere 1,800 6% 514 5\4 , | Buckeye Iron & Brass Works 2 
3 1% 5% 2% +N.P._ Kirby Petroleum...... 5,000 13, 13 154 1, | Butler Mfg. Co 5-47 
a4 yw 2 Me $25 Leonard Oil Dev...... 27,400 1% 1% 1% ; 
8% 3% 9% Ts N.P. Lion Oil Refg......... 1,900 93% 9 9% ‘ 
10% 4% 14 9% N.P. Lone Star Gas........ 12,000 *14 125% 13'4 1g 
i9 4 18 16% N.P. Margay Oil Co....... 
2% % 334 1% N.P. Mexico-Ohio Oil...... 2,000 #3 34 3% 334 ‘ 
3% 1% #$3% §44s& ‘N.P. Michigan Gas & Oil... 700 3% 3 3% 0 Chicago Bridge & Tron Works 29 
3% % 6 3 N.P. Mid. States Pet. A vtec. 1,800 5 434 5 ' 1g | Cities Service Co 8 
H yw 2K # = N.~P. Ge EF Wits. ccc c ss 3,400 174 15< 13, + 1 | Classified Advertising 87 
a) 4 #4 Y $l Mountain & Gulf. Wala 4,700 56 1} Jy Continental Oil Co. 70 
5% 4% 8% 10 Mountain Producers... 7,200 754 7 7M% i, | Cushing Refining & Gasoline Co 80 
20 113% 23 194 N.P. National Fuel Gas. . 9500 22% 21% 217 4 
Si 2 4% 2% $5 New Bradford Oil.... 1,900 37% 3% 3 0 
4 2 8% 3% N.P. North Central Texas. . , 
te ad N.P. North European....... 19,200 Js Js 3% 
12% 9% 154% 154 N.P Oil Stocks Ltd. A ; 
4% 1% 6% Ye N.P Pantepec of Venezuela 18,000 53% 14 Sie 4 Esso, Ine. are 78 
Ms \y l ¥yN.P Producers Royalty.... 1,400 *} 36 4 7 
70 3434. — $100 Pure Oil 6% pfd.... 
3% 4 (6 3 N.P. Red Bank Oil........ 4,000 a) 1 6 + 2% 
+4 Pel 1 *& N.P. Reiter-Foster Oil... .. 10,700 l ‘ I } ‘ 
2% My 2% 1% $25 _~ Richfield Oil pfd...... 2,200 2Y% 2 2 ‘ 
3 1% 11 4 . Root Petroleum. . 28.200 *11 93; 11 ig | Fairbanks-Morse & Co 2-43 
ik 8 204% 14% 10 do conv. pr. pfd. 1,600 2014 184 201; 15, | Farrell Mfg. Co Third Cover 
wees eee. 394% 36% $10 Royalty Corp. pfd.... 200 #39 14 3634 91, 23, | Firestone Tire & Rubber Co a 
2% % 3% $§.1% #+N.P. Ryan Consolidated 3.400 23, 2% 23, WA Four Wheel Drive Auto Co 4S 
1 x 2% 4g «©$10 = Salt Creek Consolidated 3,000 1% 1 3¢ 13% i, | Freedom Oil Works Co 83 
7% S& 10 x 10 Salt Creek Prod... 3,400 Ql¢ 84 9 Le | 
6% 4% 9 6% N.P. Southland paey ; 700 84% 8 8 7A 
2% % 4% 2& $5 Sunray Oil..... 18.400 33; 314 3% 1, | 
4 2 534 4% $1 Swiss Oil Corp. rer 17,700 a5 34 43, ep 5, | 
6% 5 934 4% N.P. Texon Oil & Land } 12.700 #Q 3, 8% 9% I 
2% ve 3 1% 5 Venezuela Petroleum 19,900 234 2% 2% , | General American Tank Storage & Terminal Co. 31 
6% 3% 8% 5% 1 Woodley Petroleum... 3,300 83% 734 8 se | seer ga Pruck Co 9 
, J Globe Oil ¢ efining Co 1 
*New high. tNew low. Geodeear Tse & Mabher Ce o= 
Gousha Co., H. N 65 
7 ~ T r oh Fa 
NEW YORK BONDS PITTSBURGH STOCK | 
Week Ended Feb. 22 EXCHANGE 
High Low Last C ‘hange _Transactions Week Ended Feb. 21, 1936 | |. . g 
— iaairiaee an Change Kidde & Co., Walter sl 
Atlantic Ref. deb. 5s 105% 103! 4 103 \4 34 Over 
Houston Oil 5 4s *40 102'4 102 102 lo a Sales High Low Last Week 
Pan Amer. Pet. of Calif.6s 50% 50 50 3% Ark. Nat. Gas.. 6&6 S&% Sh — kK 
Pan Amer. Pet. of Calif. 6s do pfd.. 7 917 8k mh 7% a | 
etfs ; 51 9', 51 + 4 Cities Serv... : 523 6 5 a. 5 ; + Wy al 7 
Pure Oil 4's 121% 117 121 «+314 Col. Gas & Elec 1303 19%; 147% 163, —1 EY Ss 55 7 
Richfield Oil of Calif. 6s 4244 40%, 413, + & tCol. Oil & Gaso., 
Ric “mg Id Oil of Calif. 6s vie 2 427 1% 3% 8% 4 , 
ctl t114g 39% 39%, M4 Devonian Oil 250 20 19% 19% lo 
She 1 Union Oil 5 102%, 102% 1025 '; Lone Star Gas 11,752 14 2% 13% ‘| 
Shell Pipe Line. . . .. 103% 103% 1034 + % +t do 6% pc. pfd. 75 109 09 109 . £4 ‘ is ’ aed 
Skelly Oil 5s ..... 101% 101e— 1014% 4 F sali. —— I I l¢ : National Petroleum News 9-82-88 
Union Oil of Calif. 6s A 122 121% 122 0 Supply 7.394 734 67% 7 % | 
Union Oil of Calif. 48°47. 123. 121% 123. + % Phoenix Oil 5500.07 .07 07 +.02 
Warner-Quinlan 6s...... 44 41 41 —3% Pgh. Oil & Gas 25 114 1'4 14 0 
Plymouth Oil 130 14), #14 14', lg 
— Oil & 6.289 {1 3 37 f Philadelphia Valve Co +1 
ras <0 2 2/8 273 8 *hilli *etrole oO 3f 
‘Stand. Oilof N.J. 2.317 615% 58% 60 ‘S| or 7 


OIL DIVIDENDS —* S844 0% +146 | Pitteburah Equitable Meter Co 2 


Dividends Waiting Payment 




















Company Amount Record Payable CLEVELAND STOCK EXCHANGE 
Atlantic Ref. Co. q.....25¢ Feb. 21 Mar. 16 anes “ sek Ende ‘eb. 22, 19: oper Corp.. Geo. D Second Cover 
Buckeye Pine 7. ‘i Feb. 21 Mar 14. - Transactions Week Ended Feb L 136 Roper rp., I 
Canfield Oil pfd. q..... . $1.75 Mar. 20 Mar. 31 ba ag 
ay ates — a ra.. _— — : — 31 Sales High Low Last Week 
Cons. Oil $5 pfd. % q.. . $1.25 Mar. 1 Mer. 15 Canfield Oil. . 
Humble Oil & Refg. q 25c Mar. 2 Apr. 1 do pfd ° . ° | A. Schrader’s Son Division of Scovill Mfg. Co. 79 
McColl-Frontenac Oil q.20c Feb. 15 Mar.14 Nat'l Refining.... 750 6% 6 6 0 | Shand & Jurs Co. 35 
Ohio Oil pfd. q $1.50 Feb. 29 Mar. 14 do pld....... 71 «70 69 70 0 | Skelly Oil Co. 57 
Phillips Pet. extra... ...25c Jan. 31 Feb. 20 | Standard Oil Co. of New Jersey 53 
| en Ine , Soe = —~- 7 to a . . . ‘ Sun Oil Co. : Fourth Cover 
Socony-Vacuum*....... 20c eb. Mar. 
Southern Pipe Line... . .15c Feb. 15 Mar. 2 NEW Y ORK CURB BON DS 
Standard Oil of Calif. ex. . 5c Feb. 15 Mar. 16 Week Ending Feb. 22 
Standard Oil of Calif. q...25c Feb. 15 Mar. 16 auaas ais accion 
Standard Oil of Ind. q - 25¢_ Feb. 15 Mar. 16 High Low Last C hange | 
Standard of Ohio pfd q $1.2 - Mar. 31) Apr. 15 a peas Universal Oil Products Co 27 
a Serer 25¢ Feb. 25 Mar. 16 Cities Serv. 5s 50 es 80 % 74 oe 
oh ae: See $1.25 Feb.10 Mar. 2 (Cities Serv. 5s 66 - 80 13% 11% —2% 
Swan Finch Oil pfd. ac...874¢c  Mar.3 Mar.17 Cities Serv. G. 5 Ms 42... 10034 100% 10034 ag 
Po hk SS eee 25e Mar. 6 Apr. 1 Empire O & R5%s'42.. 907% 88 89 1% | 
Union Tank Carq......30c Feb.17 Mar. 2) Gulf Oil 5s °47 .. 107% 107% 107% , 

*Paid lic Sept. 16, 1935. Valvoline Oil 7s '37 . 98 98 98 0 | Yale & Towne Mfg. Co..... 37 


February 26, 1936 


io 2] 
uo 








Jersey Standard Expresses lts Balance 
Sheet In Terms Of Human Relations 


NEW YORK, 
“HUMANIZED” balance 
showing the company’s 
and liabilities in terms of value 
for each employe and share of stock 
has just been issued by the Standard 
Oil Co. (N. J.) in its official publica 
tion The Lamp. The figures cover the 
financial position of the 242 companies 
comprising the world-wide interests of 
the Jersey group for the year 1934, 
the last for which complete figures are 
available. 
Four groups, 
government and 


Feb. 21 
sheet, 


assets 


labor, management, 
stockholders, form 


the parties in interest in the success 
of an industry, the report states, with 
the government or ‘‘tax collector” de- 


manding an ever increasing participa 
tion at the others expense. The rela- 
tions of each of these groups, particu 


larly the employe and_ stockholder, 
form the basis for the balance sheet 
comparisons. 

At the end of 1934 the worldwide 


group of the Jersey company had an 


investment as working capital (der 
ricks, pipelines, tankers, bulk plants, 
desks, typewriters, ete., which aver 


aged $15,016 for each of its approxi 


mately 130,000 employes. 


The aggregate payroll for all em 
ployes from the president downward, 
was $166,000,000 or $6.38 per each 
share of stock. Management salaries 
(the group earning over $5000 a1 
nually) averaged 47 cents per share 
of stock, or 7.4 per cent of the pay 


roll. The aggregate 
board of directors amounted to 3 
per share of stock. 

The United government's 
take (in the form of totalled 
$37,365,000 in property and corpora 
tion income taxes and 
consumer sales 


salaries of the 
cent 


States 


taxes) 


$39,674,000 as 


total 


taxes, or a 


tax 


bill resting on the domestic business 
of the company of $77,000,0000, This 
Was an average of $1540 per employe 
in the United States, or $2.97 per 
share of stock. Less than half of the 
group’s business is domestic, the re- 
port states. 

Stockholders in the Standard il Co. 
(N, J.) number about 
ployes, 134,000. 


the seme as em- 


The net distributable 


profit in 1934 was $45,618,960 or 
$1.76 per share. Of this, $1.25 was 
paid as dividends and 51 cents was 


transferred to surplus. The Lamp lists 
the typical Jersey company stockhold- 
er aS a person or institution holding 
195 shares of stock with a par value 
of $4875. 

Following is the company’s consoli- 
dated balance sheet, listing assets and 
liabilities on a total, 
per employe basis: 


per share, and 


Sc a oe 


Nuinber of Shareholders.... £34,136 
Number of Employes 


ASSETS 
Cash, $133,167,000; share, $5.15; em 
ploye, $1030, 


This large sum, which fluctuate: 
greatly from day to day, must lb 


available for the purchase of crud: 
and products raw materials and oth 
er supplies used in production, re 
fining and sales of finished products, 
and for the payment of salaries and 
wages. This amount is not concen 
trated in one place, but represents 


the total cash on hand of 242 com 
panies located in all parts of the 
world. Sufficient funds must also 


be available for the payment of nu 
merous recurring expenses, 
Requirements for financing expan 
sion and other projects and for th: 
redemption of bonds must be antici 
pated. 

In certain foreign countries, the con 
duct of our business is becoming in 





This is the way the dollars earned by the New Jersey Standard companies 
in 1934 looked when split up among the four groups comprising the main 
parties in interest of a company 


&6 


creasingly difficult by reason of the 
widespread restrictions operating 
against remittance of currencies in 
payment for our products. 
Marketable Securities, $93,853,000; 
share, $3.63; employe, $726. 
Cash in excess of current require- 
ments is invested in government 
bonds and other interest bearing se- 


curities. A ready market for the 
investments provides additional 
available funds when required to 


meet contingencies. 

It is better to keep a portion of the 
surplus in marketable securities so 
that money may earn more than it 
would on deposit. 

Acceptances, Notes, and Accounts re- 

ceivable, (trade), $100,911,000; 
share, $3.90; employe, $780. 
In selling our products credit is er- 
tended to responsible customers, 
which increases their ability to pur- 
chase. The average losses sustained 
over the past several lears are negli- 
gible when set off against the vol- 
ume of sales. As a precautionary 
measure, in view of present business 
conditions, a reserve of approxi- 
mately 5 per cent has been set up 
cover losses. 


I 


iventories, $262,145,000; 
$10.14; employe, $2027. 
These consist of crude oil, products, 
materials and supplies, being largely 
products awaiting sale. An ade- 
quate supply of products must be 
available for quick delivery to cus- 
tomers wherever subsidiaries mar- 
ket. Particularly abroad, these re- 
quirements call for a substantial in- 
vestment in finished products. 
Likewise, substantial quantities of 
crude must be available for domes- 
tic and foreign refineries. The pro- 
duction and transportation of crud 
oil must be carefully planned to 
meet these requirements. 
Materials and supplies are required 
for production, refining and manu- 
facture, and as they must be re- 
placed as used, this item represents 
a continuous investment of substan- 
tial proportions. 
ecounts Receivabie from 
Companies, $683,000; 
employe, $5. 
These accounts represent money due 
from those subsidiaries whose assets 
and liabilities are not included here- 
in. 
Claims Receivable, $2,289,000; share, 
$.09; employe, $18. 
These are sums due for overpayment 
of duties, freight claims, property 
damages, ete. 
Other Accounts and Notes Receivable, 
$15,892,000; share, $.61; employe, 
$1238 


ao. 


share, 


> 


Subsidiary 
share, $.03; 


These represent expenses advanced, 
sums payable on joint operations, ad 
vance payments on_ construction 
projects, loans to employes, insur 
ance refunds, ete. 

Securities of Subsidiaries Not Consoli- 

dated, $4,127,000; share, $.16; em- 
ploye, $32. 
This represents a controlling inter- 
est in the capital stock and bonds of 
corporations whose assets and liabil- 
ities are not included herein. 


Other Securities 
Investments, $169,047,000; 


6.54; employe, $1307. 
This is part of the capital invested 


share, 
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in stocks of corporations in which 
this company does not own a con- 
trolling interest; also included are 
certain mortgages and other secur- 


THE 


ite OIL INDUSTRY EXCHANGE 
Indebtedness of Subsidiary Companies 
Not Consolidated, $4,915,000; 


share, $.19; employe, $38. 

Sums are advanced to affiliated com- 

panies from time to time for con- 

struction and other purposes in fur- 

therance of the company’s interest. 
Other Investments, $20,297,000; share, 

$.79; employe, $157. 


Positions Wanted 


REFINERY SUPERINTENDENT, 
Ten years experience, design, 
operation complete refinery. 


Business Opportunities 


technical 
construction and 
Address Box 288. 





MANUFACTURERS’ AGENTS 
GENERAL REFINERY MAINTENANCE, 10 


years electrical and mechanical experience, de- We — — 9 of egg oils 
Shares of Standard Oil Company | sire change. Thirty-five years old; married, cabaachen etc ee = pees sellin po 
(N.J.), $14,069,000; Humble Oil anid | "°W employed. Address Box 300. ablished manuiacturers agents selling © 


commission to Independent oil jobbers and 


Refining Company, $712,000; mar- 


nf : : SALES EXECUTIVE. Experienced in all phases marketers. Prices and commissions attrac- 
ketable securities which are deposit- | of petroleum marketing. Thirteen years with tive. ee ee for 
ed with various states, $106,000; | major marketer handling Central and South- aay apt ig successiu so 
marketable securities pledged to se- | West states. Desires connection with independ- boron 1 wot ss  obieine amen 
‘ . S S | & ‘ ent refiner or marketer. Excellent production All communications confidential. 


cure that portion of the loan by the 
trustees of the annuity fund cover- 
ing employes’ contributions, $5,410,- 
000. 

Fixed Capital Assets, $1,045,929,000; 
share, $40.45; employe, $8089. 
These are net, after deducting, $1,- 
150,147,000 for depreciation, deple- 
tion and amortization. They repre- 
sent properties and plants used in 
the business, producing acreage, re- 
fineries, steamships, pipelines, serv- 
ice stations, office buildings, ete. 

Patents, Copyrights, Franchises, Good 
Will and Organization Costs, $36,- 


record and references. Age 36. Address Box 302. 


Equipment Wanted 


USED PUMPS (hand or electric), hi-boys, and 
other gasoline station equipment. Surplus stock 
or accumulations bought for cash. Any quan- 
tity, condition, or make. Address Box 301. 


For Sale 


USED EQUIPMENT 
1500-gallon single compartment truck tank 
with 6-inch outlet, $175, 1220-gallon four 
compartments $150, 300-gallon single com- 
partment $75, Rapidayton 10-gallon Visible 


Address Box 295 











Professional Services 





PHOENIX CHEMICAL LABORATORY 
AN EXCLUSIVE PETROLEUM 
TESTING LABORATORY 


Equipped for all known tests and research 
in petroleum products 


8953 Castello Ave. Chicago 
Telephone— Spalding 3578 




















52.000: she Ale ° ove pumps, hand pumps, National Simplex and 
ose ; share, $1.41; employe, Duplex, G. & B. T-65, Tokheim No. 650 
SO. and Rapidaytons. Priced reasonable 
This represents the net amount after Petroleum Equipment Company 
deducting $9,400,000 accumulated 348 Sheldon St., Hartford, Conn. BURRELL-MASE ENGINEERING CO. 
amortization. ae 
Prepaid and Deferred Charges, $16,- Miscellaneous Law and Finance Building : 
101,000; share, $.62; employe, $124. 


Pittsburgh, Pa. 





These include insurance premiums 

paid in advance, taxes, rentals, ete., 

applicable to subsequent accounting 
periods. 

Claims and Other Accounts Receivable, 
$32,961,000; share, $1.28; employe, 
$255. 

These include mortgages, advance 

payments on purchase obligations, 

notes receivable due after one year, 
long term loans, ete. Ohio, unless otherwise specified. sate ee 

Special Deposits and Funds, $2,941,- Telephone Bigelow 3-4020 
000; share, $.11; employe, $23. 

Cash and collateral deposits re- 
quired by governments and others” 
as guarantees for the fulfillment of 
contracts and for the payment of 


PETROLEUM & NATURAL GAS 


Advertisers having box numbers Consultation—Construction—Testing 





should be addressed in care of 





ANTI-KNOCK VALUE 
DETERMINATIONS 


THE GRAY INDUSTRIAL LABORATORIES 
Chemists and Engineers 
Specialists on Petroleum Products 


National Petroleum News, 1213 


West 3rd Street, Cleveland, 


























sions, accrued interest, accrued roy 


$591. 


employe, 





future obligations. alties and ee sarees liabilities. Funds are collected by the trustees 
Total Assets, $1,941,710,000; share, Taxes, wages, interest, royalties, from eligible companies and their 
$75.10: employe, $15,016. ete., must be paid currently. The employes for the payment of annui 
: sila above amount represents the un- ities. The money is usually loaned 
LIABILITIES paid balances only. Per share of to the company and certain sub- 
: stock, accrued taxes amounted to sidiaries at interest. 
Acceptances, Notes and Loans Payable, 87 cents; interest and royalties to Deferred Credits, $3,946,000; share, 
$62,392,000; share, $2,41, employe, 34 cents. Foreign and domestic $.15; employe, $30. 
$482. F ; taxes, exclusive of Government in- This item ineludes contingent earn- 
Borrowing for short periods to en- come taxes, paid and accrued in ings, pending rate decisions, and 
able the company to consummate 1934 represented $2.21 a share othe profit items affecting subse 
transactions throughout the world Besides this there were collected for quent acocunting periods. 
quickly and economically is often the State and Federal Governments Long Term Debt, $141,462,000; share, 
advantageous. sales taxes equivalent to $1.53 a $5.47: employe, $1094. 
Accounts Payable——-Trade, $77,021, share. Approximately two-thirds of this 
000; share, $2.98; employe, $596. Other Current Liabilities, $28,311,- viz. 


Debts are incurred for the purchase 
of crude oil, new materials and sup- 
plies, replacement and maintenance 


000; share, $1.10; employe, $219. 
These consist mainly of purchase ob- 


amount, $102,158,000 consists 
of corporate debentures of the par- 
ent company, bonds, debentures and 


ligations, amounting to $26,880,000, debenture stock of certain subsid 
of properties and equipment; also incurred in the acquisition of prop- iaries issued in financing the pur- 
numerous expenses arise in the con- 


duct of the business, all of which 
must be paid within one year. 


erties and for other business pur- 
poses, all of which will be paid with- 
in one year. The remainder repre- 


chare of properties and in liquida 
tion of prior issues, 
This account also includes $26,378.- 


Accrued Liabilities, $34,051,000; sents dividends payable to minority 000 payable to Standard Oil Com- 
share, $1.32; employe, $263. stockholders of subsidiary com- pany (Indiana) subsequent to De- 
Reserve for income taxes (more panies. cember 31, 1935, for its holdings in 
than $16,000,000), other accrued Loans from Trustees of Annuily Pan American Foreign Corporation. 
taxes, salaries, wages and commis- Trusts, $76,368,000; share, $2.95; The other long term debts represent 


February 26, 1936 
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mortgages On properties purchased 

and other purchase obligations ma- 

turing after December 31, 1935. 
Reserve for Foreign Exchange Fluctu 


ations, $26,131,000; share, $1.01; 
employe, $202. 
This reserve is being carried for 


ward to meet future adverse fluctua- 
tions in foreign currencies. 
Other Reserves, $52,254,000; 
$2.02; employe, $404. 
Annuities—$17,583,000. Provided 
by certain companies which are nol 


share 


members of the annuity plan, for 
the payment of pensions to their 
employes. 

Insurance— $31,091,000. In some 


instances it is more economical to 
set aside a portion of the profits asa 
reserve for insurance purposes than 
to pay the premiums to insurance 
companies. 

Miscellaneous— $3,580,000, Reserves 
for various expenses, losses and oth 
er contingencies. 

Total Liabilities, $501,936,000; 
$19.41; employe, $3881. 

Stock of Subsidiary Companies 
by Public, $344,310,000; 
$13.32; employe, $2663. 

The public holdings in various sub 
sidiary companies are valued at this 
amount based on the value per share 
as disclosed by financial statements 
of the individual subsidiaries affect 
ed. About $90,000,000 consists of 
preferred stocks, the rest common 

Net Value Accrued to SO-(N. J.) 

Stockholders, $1,095,464,000; share 


share, 


Held 


share. 


$42.37; employe, $8472. 
Represented by: 
Capital Stock, '$646,402,000; share, 


$25.00; employe, $4999. 
Surplus, $449,062,00; 
employe, $3473. 
Surplus represents the book value oi 
properties and other assets in excess 
of liabilities, reserves and capital 


S17.37: 


share, 


stock. That stockholders may be 
better informed as to Government 
and other restrictions imposed and 
as to the accumulated earnings, this 
total surplus may be divided into 
(1) capital, $80,226,000, (2) ap 
propriated, $15,978,000 and (3) 
unappropriated, earned earned, 
$352,858,000, 

The capital surplus consists prin 


cipally of the proceeds from the sale 
of stock in excess of par value, and on 
the book value of subsidiary com 
panies’ stock in excess of the amount 
paid therefor. Dividends ordinarily 
will not be paid from capital surplus. 
Appropriated surplus of approxi 
mately $16,000,000 has been set 
aside from earnings to comply with 
the laws of many foreign countries 
in which subsidiary companies are 
domiciled as protection to creditors 
and for other purposes. 

The unappropriated surplus of ap 
proximately $353,000,000 
of undistributed earnings, Standard 
Oil company, (N. J.), and propor 
tion of undistributed earnings of its 
subsidiaries. 


consists 


Koehn Joins Agency 


ROCKFORD—G. L. Koehn, former- 
ly advertising manager for the Geo. D. 
Roper Corp., has joined the Howard A. 
Monk Advertising agency, 500 Brown 
Bldg., Rockford, Ill. 
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Answers to Questions on Oil Public is Asking 


The data given here is enlarged upon in the public educational issue 
Questions appear on Page 23, this issue. 


ot National Petroleum News. 











1. Judged by its invested capital, 
the oil industry is big to the extent of 
$13,276,000,000, Oil's investment is 
exceeded by that in the railroads of 
this country, which is $27,000,000,000, 
and ther investment in farming of all 
kinds exceeds that in oil. 


2. It requires the work of a million 


men and women to run the oil in- 
dustry. Administrative employes, but 
not executives, are included in the 


total 999,800 established through a re- 
cent survey. 

3. In 1934 the total pay roll for the 
oil industry's employes amounted to 
$1,216,764,000, or $3,300,000 per day. 

4. Petroleum is a complex mixture 
of hydrogen and carbon, known as hy- 
drocarbons, and their sulphur, nitro- 
gen, and oxygen derivatives. Common- 
ly known as crude oil, it ranges from 
a thick tar-like substance to a light 
and volatile product like gasoline. It 
is found trapped in rock formations 
far below the earth’s surface. 

5. Crude oil is produced in 26 
countries, with 


the United States pro- 

ducing about 65 per cent of the total 
world output. 

6. From 1857 through 1933, the 


earth has yielded more than 24 billion 
barrels, Of these, 15,690,000,000  bar- 
rels have come from the U.S. 

7. There are slightly over 
filling stations in the U. S., plus about 
200,000 other places which 
carry gasoline and oil only as sidelines. 

8. The American Petroleum Insti- 
tute reports estimated proven reserves 
in present known oil fields on January 
1, 1935, at 12,177,000,000 barrels. 

9. This same question was asked 1n 


170,000 


business 


1925, too. The best answer is shown 
by the fact that, during the 10-year 


period from 1925 to 1935, a total of 
8 ,690,000,000 barrels of oil were taken 
from the ground and during that time 
over 13,000,000,000 barrels of. oil 
were discovered in new pools. 

10. The eracking process’ which 
makes gasoline from petroleum has 
also produced, on a laboratory scale, 
real gasoline from coal, shale, cotton- 
seed, and even seal and fish oils. The 
supply of some of these is limited, but 
there is enough coal and shale to fur- 
nish motor fuel for the country for 
hundreds of years if our petroleum re- 
sources should ever fail, and processes 
are now available for recovering oil 
from these sources, 

11. Texas accounts for more than 
40 per cent of the country’s annual 
output. Oklahoma produces about 20 
per cent, and California about 19 per 
cent, 

12. Refining is a proces, or combina- 


tion of proceses, in which crude oil is 
transformed or broken up into its 


various useful by-products. Refining 
has become a highly technical and 
efficient operation. However, the 
simplest refining operation involves 
putting crude oil into a still and 
vaporizing it by the application of 


heat. The vapors are condensed by 
cooling and collected as liquids. The 
first fraction to boil off is gasoline. 
Continued heating successively re- 
leases other fractions, or by-products 
until only the residue remains. 

13. There are about 112,000 miles 
of pipeline used in gathering and 
transporting crude oil; about 3,509 
miles of gasoline pipeline; and more 
than 150,000 miles of natural gas pipe- 
line. 

14. These costs vary from 7 cents 
per barrel for short lines, to 80 cents 
per barrel for movements from the 
mid-continent area to the Atlantic sea- 
board, 

15. In 1934 the oil industry as a 
whole is estimated to have earned net 
profits, after all charges, aggregating 
$264,000,000. This represents a _ re- 
turn of only 2.2 per cent on its in- 
vestment, Over a period of 14 years, 
ending in 1934, the oil industry aver- 
aged only 2.25 per cent 
vestment. 

16. There are 
in the United 
combined 


return on in- 


638 refineries listed 
States. They have a 
capacity of running over 
+,000,000 barrels of crude oil a day 
to their stills. 

17. Natural gasoline is the product 
which results from squeezing or com- 
pressing the wet gas that comes from 
an oil reservoir in the ground. The gas 
is foreed through a comparatively 
heavy oil and the light liquid carried 
by the gas is absorbed by the oil. 


18. The lubricating fractions of pe- 
troleum contain a large percentage of 
material which is undesirable’ in 
finished lubricants. Extraction of this 
material by the use of solvents which 
dissolve one type of material but reject 
another, gives the refiner a very sensi- 
tive “‘tool’’ for selectively obtaining 
the best lubricating material from a 
given crude oil, and thus improves the 
quality of lubricating oils. 

19. There are 201 different taxes 
paid by oil companies, independent 
dealers, and users of petroleum prod- 
ucts. 

20. In 1934 the petroleum tax bill 
was $1,125,000,000 or 11 per cent of 
all taxes collected by federal, state, and 
local governments, 
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